
What to expect with a chocolate bar fundraiser.  

Parent Letter: 
The only literature that you’ll have with this fundraiser is a single parent letter 
that will go home the day of the kickoff.  I’ve attached a letter for you to 
review.  While this won’t be exactly what yours looks like, it will have the 
same layout and permission slip.  This letter will have the dates, incentives, 
and a permission slip.  The only way for a student to participate is by taking 
that letter home and getting it signed by mom or dad and returning it to 
school.  Upon bringing in a signed form, that student is issued a box of 
chocolate.  My typical program runs for 3 weeks.  2 weeks of initially passing 
out chocolate and one additional week for money collection.  
  
Profit:  
50% plus bonuses. You make 50% profit on all chocolate sold PLUS sell out 
bonuses and extra free chocolate. 

Shipping: 
You will incur a $95 shipping cost with each order.  This is the only added 
cost associated with the sale, excluding incentives.  With that said, I’ll be 
including free chocolate to help offset that cost. 
  
Prizes/Incentives: 
World’s Finest Chocolate allows groups to budget for their prize program in a 
unique way.  We will send a number of free boxes of chocolate depending on 
the size of your order.  The free chocolate would be treated just like all of the 
other chocolate in the sense that it will be sold over the course of the sale, 
but you won’t be charged for them.  For example, 15 boxes of free chocolate 
produces $900 once sold.  That $900 would then be used to pay for our 
incentive program.  I will pay for all of the incentives upfront and will then bill 
you for them once everything is complete.  I will keep the budget within $900 
and if we go over, I’ll cover the extra cost. 
  



Kickoff Assembly: 
With my kickoffs, I have all of the equipment that I need for a professional 
presentation including my PA sound system, screen, projector, and all of my 
props for prizes like my cash vault money machine, etc..  The kickoffs are 
crucial in both educating the kids and motivating them.  I go over the do’s and 
dont’s of a chocolate sale and best practices of selling.  In closing, I go into 
detail about all of the things the kids can win by helping their school and 
selling chocolate.  We’ve never had a problem doing this in the past at LIMS.  
Kickoff assemblies are a must if you want a successful program. 
  
Delivery: 
Delivery of the chocolate will be prior to our sale officially starting.  I would 
prefer to help in the ordering process.  That way, if I’m wrong in ordering, I’ll 
always take returns with the only stipulation being that the boxes were kept 
safe and unopened and that I’m made aware of leftover boxes within 30 days 
of delivery.  30 days is plenty of time to gauge how the sale is going and 
request a chocolate pick up.  We won’t have this problem.  ;) 
  
Your responsibilities as a sponsor: 
Chocolate pass out, money collection and record keeping are your biggest 
responsibilities!  This fundraiser is meant to raise a bunch of money in a short 
amount of time with the least amount of headache.  That said, if we mess up 
on the record keeping and/or money collection, this can easily become a 
nightmare.   I want to prepare you the best I can for what is ahead and I 
would recommend recruiting a team of 2-3 trustworthy individuals to help.  
You’ll need all hands on deck in the initial 2-3 days of the sale.  In the first 
few days, 75% of the work will be done.  After the first week, things will 
lighten up a great deal and you’ll be passing out 10-15 boxes a day and also 
collecting money.   
  
I look forward to the opportunity to partner with you.  If you have any 
questions or concerns regarding all of this, don’t hesitate reaching back out.  
I’m always here to help! 

Greg Betts 
Boise Idaho 
208.371.6924



Carberry Elementary
Chocolate Check Out Form 

Student’s Name 	 	 	 	 	  Teacher: 	 	 	  Grade: 	 


I would like to check out 1 box of 60 - $1 chocolate bars. I understand I am responsible for 
selling the entire box and turning money into the school no later than Thursday Oct 24th.

All chocolate must be paid for before additional chocolate may be checked out.


Chocolate cannot be returned once it is checked out. 

Parent’s Signature: 	 	 	 	 	 	 	 	 


Phone #: 	 	 	 	 Email: 	 	 	 _______

Our goal is for 
each student to sell 
1 box 
$11,000 Profit

Collect payment with 
orders. Cash & checks 
payable to  
Carberry PTO

Checkout boxes: Oct 
7th - Oct 22nd 
Last day to turn in 
money:  
Oct 24th

Detach and return to school

1 Box = I love Idaho 
Back Pack

2 Boxes = Sonic Slushy 
& Emoji Keychain

4 Boxes = Mystery 
Prize Chest

PRIZES: For money turned in by **Due Date**

Top Sellers 
5lb bar - 1st place

1lb bar - 2nd place

1lb bar - 3rd place

6 Boxes = Bluetooth 
Karaoke Mic

3 Boxes = Pizza Party 
with Principal & Guests

Keychain for 

checking out a case 

(1 per case)

- Pranks  
- Speakers  
- Bracelets  
- Candy  
& more

Money raised will help pay for field trip bussing, playground equipment, student incentives and classroom needs


