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Welcome to October!  This month launches the 4th Quarter, or what we call the holiday 
season.  As you enter this pivotal season, it’s important to realize how the next 90 days can 
literally transform your business. Let’s review 3 strategies to successfully Activate October.

1) CONTROL YOUR CALENDAR

Are you resistant to scheduling your hours, and worried that filling up your calendar will prevent you from 
spontaneous opportunities? Planning ahead doesn’t restrict your experiences and opportunities; it simply allows you 
to schedule your time and adjust it to accommodate the unique benefits and distractions that occur in life.
 
The secret to staying consistent with your Purium business is to make strategic seasonal adjustments to your hours 
of operation. Do not ‘wing it’ with your schedule or be REactive with your efforts. Champions are PROactive and  
schedule specific time to focus on their business, leaving time for fun holiday activities.

ACTION STEPS
 • Block time for your Purium business
 • Garner the support from your family
 • List 3-5 ways you will be PROactive with your Purium time
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2) SHARE YOUR STORIES

What’s the purpose of sharing our stories?
Stories create engagement with new people and ignite interest and a curiosity to learn more.

These stories enable you to briefly and enthusiastically share your passion for the products and services you offer in 
your business. You want to package your stories in a way where you can deliver them on cue in any situation: verbal-
ly, virtually, in-person, or in writing; the goal is to master how you present yourself and who you are in a concise and 
professional manner to leverage any situation to it’s full potential.

ACTION STEPS
Work with your Sponsor or upline leader to refine your three primary stories:
 • Product Story: Your results through the products
 • Busines Story: How your Purium business is and will impact your life
 • Purium Story: Why you chose to partner with Purium 

3) KEEP YOUR FUNNEL FULL

Now is not the time to slowdown and procrastinate your prospecting pace; now is the time to stay consistent! 

Your willingness to creatively reach out and talk to new people on a daily basis is the most effective way to 
consistently fill your prospecting funnel.

YOU HAVE TWO MAIN GOALS TO EFFECTIVELY WORK YOUR FUNNEL:

1) To “fill your funnel” and “keep it full” with as many prospects as possible; these are people who are considering 
your Purium business and/or your products. 

2) To shorten or condense the time from first contact to an ultimate decision whether it be: “yes” (to the product 
and/or business), “no – but a referral”, “not now, but maybe later”, or flat-out “no”.

ACTION STEPS

 • Set a goal of how many people you want to add to your funnel daily and weekly
 • List 3-5 prospecting activities you will do to fill your funnel
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As you gain more clarity this season, you’ll set money-making priorities, take more consistent action, and meet and 
exceed your goals, not only this year, but for years to come.  Fall forward and move with determination through this 
exciting new season.

1) MAKE YOUR MONTH BEFORE THANKSGIVING

Take time right now to review your monthly goals. Make the commitment to reach them by November 
24th or sooner. Set your goals for total points, paid as rank, and income. Create your plan for reaching out 
consistently, that includes: talking to new people, posting on social media, hosting weekly virtual events, 
and following up with everyone! Schedule sufficient time with the goal of sponsoring new Brand Partners, 
enrolling new customers and reaching your goals before the holiday.

ACTION STEPS

 • Declare your November goals
 • Identify 3-5 action steps to create early in the month activity

US Thanksgiving is just weeks away. Whenever a holiday shortens the month,  
it’s necessary to shorten the month on your terms! 

Let’s review 3 strategies to successfully Navigate November.



2) CREATE A RHYTHM AND STAY CONSISTENT
 

When you stop talking to new people for any length of time, you lose your ability to authentically and 
enthusiastically share your stories. Your communication skills get rusty, and you may unintentionally begin 
to come from a position of sales desperation, rather than a genuine passion to serve. Choose consistency! 
There are many benefits to staying consistent: your skills are refined, your passion becomes contagious, and 
you create an unstoppable attitude. 

ACTION STEPS

 • Declare your daily time commitment
 • Identify 3-5 creative ways to find more time for your Purium Business this month

3) THE FORTUNE IS IN THE FOLLOW-UP

As you navigate through the upcoming holidays, you’ll continue to meet new people, spend time – live or virtually - 
with friends and family, and connect with people every day as you live your life during this busy time of year.  

You don’t want to miss an opportunity to tell your story, or miss an opportunity to set a follow-up appointment.  
Engagement is good. Meeting people is fun. Sharing your story is inspiring. Enjoying the follow-up is best!  
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Be sure to circle back and come from a position of service. We are moving into the #1 sales, retail and social time of 
the year. Your follow-up will show your professionalism and commitment to serve.  

ACTION STEPS

 • Make a list of people you will follow-up with
 • Schedule time
 • Make the calls!

Work with your Sponsor, or someone in your upline, to put these tips to work for you. When you take action now, 
November can be a record month for you in all areas: sales, sponsoring and total points. 

We are confident that come December 1st, there will be a long list of Brand Partners who enjoyed a record-breaking 
November. We wish the same for you and your team! It all depends on the actions you take today.
Find the joy of the season and navigate November on your terms! We know you can do it!

Throughout the year, you’ve invested time, money and energy into your Purium  
business. December is the month to capitalize on all those efforts!  

Let’s review 3 strategies to fire up your December!



1) MAKE YOUR MONTH BEFORE THE HOLIDAYS

Just like in November, set a goal to meet and exceed your monthly goals before the holidays or sooner, and 
coach your team to do the same. When a month is shortened by a holiday, like Christmas, that falls near the 
end of the month, you simply seize it on your terms. As December begins, work as if December 23 is the 
last day of the month. You’ll have a lot more fun during the holidays knowing you’ve already met your goals! 
After socializing throughout the holiday festivities, you’ll come back to work with a fresh new list of people 
to reach out to.  

ACTION STEPS

 • Declare your December goals 
 • Identify 3-5 action steps to create early in the month activity

2) COUNTER THE HOLIDAY OBJECTION

As you move into the holiday season, you’ll hear a common objection from interested prospects about when 
they should start their business.

Their objection will sound something like this: 

“Yes I’m interested in Purium.. But I just can’t imagine starting now. With all the holiday 
madness, I just won’t have the time. I think maybe I’ll start after the holidays.”
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There’s a simple and proven response to overcoming their objection that I want you to learn it, and teach it 
to your team. There are so many benefits to starting a business in December, and you owe it to your  
prospect to share these benefits with them before they commit to wait until the New Year.

Your counter response will sound something like this:

“You know, Jeanne, I understand your hesitation. If you decide to wait until the New Year, I’ll 
support your decision, but I owe it to you to give you another way to think about it. There are 
three key financial benefits to starting your Purium business now, before the holidays.”

One: “We’re going into the number one retail time of the year. There’ll be a lot of interest in our 
products from personal transformation to gift giving. I don’t want you to miss those sales.”

Two: “This is one of the most social times of the year. With all the holiday parties and events – 
whether live or virtual -  you’ll have many opportunities to meet new people and share your  
passion for Purium.” 

Three: “As we close in on the New Year, almost everyone is making a resolution to look better, 
feel better, and make more money. You’ll have a solution for them.” 

“Now is actually the best time of the year to get up and running. I don’t want you to miss this 
special window. I’ll be right here to show you exactly how to get started, part-time, and  
easily fit Purium into your holiday schedule.” 

When you effectively circumvent their objection to an end-of-year start, you present your prospects with a 
new way of looking at December. It gives them clarity on the benefits; and it provides the spark of  
excitement for them to jump in with both feet – right now!

ACTION STEPS

 • Practice this script and teach it to your team
 • When you hear the ‘Holiday Objection’ give your prospects another way to think about it
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3) IT’S TIME TO PEAK!

Many great athletes can attain peak performance at just the right time before a big competition. We want 
you and your team to reach your peak this month, so you can sprint full out into the New Year with  
large-scale activity, sales, and sponsoring. 

It’s very common to hear success stories in January from teams who enjoyed record sales, record sponsor-
ing, and record growth during the month of December. While the reasons are numerous, it essentially boils 
down to 5 strategies. 

THESE LEADERS:

 1. Believed December was a great month to build.
 2. Revised their hours of operation to fit the season.
 3. Took immediate action as soon as the month began.
 4. Shared a balanced message of both business and products. 
 5. Overcame the objection of “I’ll just wait until the New Year.”

ACTION STEPS

 • Revisit your WHY and strengthen your belief
 • List 3-5 time management actions you can take to stay consistent with your Purium business
 • Identify 3-5 creative ways to Widen Your Reach during the holiday festivities

Your time is now! You can have it all: Enjoy the holiday season and build your Purium business with  
authenticity and joy.

Over the next month, you’ll have the opportunity to end your year in a powerful way, and enter the New 
Year with confidence, commitment, momentum, and vision. 

Follow these tips and you can make the most of December; plus, you’ll be way ahead of the game at the 
start of the New Year!
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Notes:


