
 
You're now a coach and a mentor.  Let us help you guide your new Brand
Partner to success.  We've made it easy for you.  Use this checklist to
support your new member in their success.  

Day 1 
Give your new Brand Partner the 7 Day Checklist and make sure they are
ready to start with all the tools they will need.
www.TeamBliss.com/BrandPartnerChecklist
 

Make sure your new Brand Partner knows how to send an audio text.  They
will be sending you an audio text of their story every day looking for your
feedback.  Audio text is a great way for them to learn how to tell their story
out loud. Practicing will build their confidence - you can help by
encouraging them.  

Make sure you listen to their messages and give feedback to help make
their story better and better. Make sure it’s compliant! NO MEDICAL CLAIMS
ALLOWED. Help them keep it SHORT and compelling. Listen with the ears of
someone who knows nothing about Young Living. Don’t be afraid to give
them feedback that will set them up to win! You've got this coach! 

Day 2 or 3
Text them the link to your favorite Road to Diamond call as a suggestion
for them to listen to.  www.road2diamond.com

Coach them through any negative emotions. Listen. Don’t try to change
their mind. Just let them share what happened then help them feel heard
and let them know you are here for them. THIS IS IMPORTANT! 

Coaching 101

Sponsor Checklist
 

Congratulations!
 

The day your new Brand Partner enrolls with a Business Essentials Kit (BEK),
set up their Graduation Call and get it on the calendar.  
Once they complete their Graduation Call with you, Team Bliss will send them
a Surprise and Delight!
They will also be celebrated on the next Weekly Team Huddle call!  

VERY IMPORTANT 
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For the Graduation Call

Ditch and Switch Bundle 
Oils Great Start
Thieves Cleaner and Dental Bundle
NingXia Health Bundle for One
NingXia Health Bundle for Two

Make sure your new Brand Partner is added in the "Team Bliss" and "A
Whole Lot More Than Just Oils" Facebook Groups. 

Help your member set up their MyYL site. This is a great time to talk to
them about the investment of purchasing a monthly subscription for
$9.99 month.  
Watch Steve Szabo's "Setting up MyYL" tutorial- CLICK HERE

Using Steve Szabo's video tutorial  (12 minutes) CLICK HERE help your
member set up the 5 core bundles in their my MyYL site (page 6).

Graphics are attached and can be found at
www.TeamBliss.com/Bundles

Make sure they have the Free Life Steps App downloaded and ask if
they've taken the Health Assessment yet.  Now that they have decided
to build a business we suggest purchasing the Professional Version for
$8/month to access unlimited graphics and resources. 

Confidently share with your new member that there are costs
associated with running their own business. The Life Steps App and the 
 MyYL are two costs that will be well worth their money and really
important to helping them build their business.  

Make sure to go through their answers to the Rise worksheets and
explain their first steps to get to Star and Senior Star. Discuss the fast
cash benefits of the Silver Bound Bonus (page 7).

 

Sponsor Checklist
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https://teambliss.wistia.com/medias/x35feqezy8
https://teambliss.wistia.com/medias/3kmq194904


For the Graduation Call
Sponsor Checklist

Explain the difference between Residual Income and Normal Income by
reading the paragraph below to your new Brand Partner.  Send them a
copy of this language so they will have it as well.  
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For the Graduation Call

Sponsor Checklist
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 How to host their first class. 
 Discuss options for where they host a class & how many people they

 Discuss the benefits of sampling during their class.

Go through the Ditch and Switch format by reviewing pages 8,9 & 10
together now.  Ask them if this is clear and let them know you will be
helping them all the way through it.  They may feel confident to host on
their own. If not, let them know you will lead their first experience. 

       will have. 

 

First time hosting can be intimidating -
help them by joining via Zoom or in person to help host.

 
Explain our motto and the philosophy behind ME - WE - YOU.

ME - If I can, I’ll teach your first class. 
WE - Then WE will host together. 
YOU - Now YOU are ready to host yourself! 

 
 
 
 
 
 
 
 
 
 



For the Graduation Call

Sponsor Checklist

Time to teach them to Invite!
Together with your new Brand Partner watch Kimmy's "Taking Your Story and
Turning it Into an Invitation" video. (3.5 minutes)www.TeamBliss.com/Invite
After you watch it help them with their Invitation.

Explain the Up’s and Down’s of the business.
It’s hard to imagine there will be downs with how exciting the start of your
Young Living business is. 
Who DOESN’T want better, safe, products and more money? 
Well, the truth is, NOT EVERYONE DOES! 
It doesn’t make sense but don’t take it personally. 
Remember why you are doing this. FOR YOU! 
When someone says no, it’s not about you. So don't take it personally. 
If you are super sensitive, now is a great time to start building some thick
skin. 
AND I am here to champion you, support you and cheer you up. 
I'm also here to celebrate your wins. 
The victories in this business like your first customer, your first pay check,
helping a friend turn their life around are all worth the lows you may
experience. 
We want you to know up front that highs and lows are part of this 4 year
Career. Never quit on a bad day!

IT'S TIME TO START! 
Set your new Brand Partner up for success by suggesting they start small. 
Have them invite 1 friend and move up to a few friends as they feel more
confident. 

Send your new Brand Partner the Silver Bound training VIDEO  (27 minutes)
www.TeamBliss.com/SilverBound after they enroll 2 people as they are on
their way to FAST CASH!
Congratulations Coach! You're on your way to growing your team!

Be sure to let Nicole at Nicole@teambliss.com know your new Brand Partner
has completed their Graduation Call! This is a BIG DEAL and we want to
celebrate them. Send her an email so we can send their Surprise and
Delight in the mail and recognize them on Team Bliss & on the next Team
Huddle!
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https://teambliss.wistia.com/medias/5gemr3q7dt
https://vimeo.com/524278029
https://vimeo.com/524278029


6



Sponsor

Sponsor
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www.TeamBliss.com/SilverBound

SPONSOR



Ditch & Switch Class Outline
 
 

 
1.   Sampling - be ready to sample!   

2.  Tell your Story - You've mastered this part!

3.  Invite your guest(s) to grab 5 of their favorite products...or if its at
     your house have a tub of products you used to use. 

4.  Play "Unstink Your Life" video(4.29 minutes).    
     www.TeamBliss.com/Unstink 

5.  Have a dialogue around the Dirty Dozen. Include what you
     became aware of when you did your own ditch and switch.  
     Remember those 3 things you wrote down that you discovered?
     Share them now.

6.  Play the Why Young Living short Biz Opportunity Video (1.45 minutes)
     www.TeamBliss.com/BizOpp 

7.  Talk about the difference between residual and traditional income 
   
    

8.  Why Team Bliss?

 
 
 

shampoo/conditioner
face cream / body lotion
kitchen
laundry soap
household cleaner

1.
2.
3.
4.
5.

Exclusive support in helping you achieve your best life of 

Access to over 50 years of knowledge and experience in Network
Marketing
Continuous free trainings and workshops available on to the team.
An inclusive community of people to champion you.
Exclusive access to training materials and graphics.
FUN!

      B.L.I.S.S.  -  Business. Lifestyle. Inspiration. Spirit. Service
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http://www.teambliss.com/unstink
https://teambliss.wistia.com/medias/q419942exu


Use this language when you are helping your member to place their
order.
 "Our goal is for you to love Young Living products. That's why we
always recommend that for the first month you become a customer.
At the end of your first month, we will check in and see if you are loving
your products. At that point we can help you upgrade to become a
Brand Partner".

Ditch & Switch Class Outline
 
 9.  Share your bundles from your MyYL site.  Ask which products they

     are interested in and which bundle would best suit their needs. 

10. Show the benefits of Subscribe to Save.  Ask if they are interested 
     in Subscribe to Save or a one time purchase. 
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BHA and BHT: Endocrine Disrupter Carcinogen, Bioaccumulation
Used Mainly in cosmetics as preservatives
Coal Tar Dyes: Carcinogen and heavy metal toxin
In processed foods, lipstick, hair dyes

DEA - Related Indgredients: Carcinogen and heavy metal toxin
In processed foods, lipstick, hair dyes
Dibutyl Phthalate: Endocrine distrupter and reproductive toxicant
Used in nail care products
Formaldehyde-Releasing Preservatives: Carcinogen
Used in cosmetics as preservatives
Parabans:  Endocrine disruptor, may interfere with male reproduction
Used in cosmetics as preservatives
Fragrance: Carcinogen, Neurotoxicity, Allergies and sensitivities
Use in cleaning supplies and beauty products
PEG Compounds: Can be contaminated with 1.4- dioxane - may be a Carcinogen
Used mainly in cosmetics as preservatives
Petrolatum: Carcinogen
Used in hair products for shine, moisture barrier in lip balm and lipstick
Siloxanes: Endocrine disrupter, reproductive toxicant
Use in cosmetics to soften, smooth and moisten
Sodium Lauryl Sulfate: Carcinogen
Used mainly in foaming cosmetics, shampoos, cleansers and bubble baths

12 Toxic Chemicals 
Hiding in Your Personal Care & Household Cleaning Products

Disturb hormone function
Lead to cancer 
Trigger allergies, asthma long-term and
headaches
Impact fertility
Damage kidneys
Contribute to hyperactivity and
ADD/ADHD

How many of the dirty dozen did you find in your favorite products?

The Dirty Dozen

Side Effects of Toxic Chemicals are known to:
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