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Over the years, I’ve purchased about 20 cars.  Some were new from the dealer. 

Some were used from a private party. Some were “pre-owned” from the dealer. 

And one was even over the internet! And I’m here to tell you that you WILL get 

swindled in some way or another if you don’t stop making these mistakes!   

It took my husband and I years to learn these important car buying lessons, but it 

will only take you as long as you take to read this short eBook.   

Let’s get started saving you time, money, and any other car buying hassles! 

 

JoJo Tabares 

Savvy Car Buying Officer 

GrapeStuff.com   

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



1. Arriving Clueless 

The biggest mistake people make in car buying is to arrive at the dealer or a 

private party without a clue about the cars they’ll be seeing.  They assume that 

the salesman will be honest and knowledgeable about the cars they sell.   

The salesman doesn’t make any money unless he sells a car and most will do just 

about anything to put food on their kids’ table.  What’s even worse is that, 

because the turnover rate is HUGE for car salesman, most are brand new and 

have no idea what comes standard, what gas mileage it gets, or how all the bells 

and whistles even work. In fact, they usually have no idea what kind of a deal they 

can get you because that job usually falls to the second or third employee they 

introduce you to…the finance guy.   

Do your own research on the cars you’ll be looking at before you go.  My husband 

does that every time and we are always amazed at how much more he knows 

than does the guy charged with selling them!  That gives you the advantage if and 

when the salesman says something that sounds good or makes sense but isn’t 

true.   

2. Skipping the Test Drive 

Whether it’s because you don’t feel comfortable driving a new car or because 

you’re trying to save time, you don’t want to skip the chance to test drive the car.  

You don’t know how YOU will feel about driving the car until you DO.   

It may feel too slow or you may not be able to comfortably see over the steering 

wheel (ask me how I know) or you may not like how it handles.  You won’t know 

that unless YOU drive the car for yourself.   

3. Focusing Only on the Monthly Payment 

You’d be amazed at what a dealership can hide inside a monthly payment! If you 

give them a range, they’ll pack on service contracts and extra features you don’t 

need til the payment is at or even a bit beyond the monthly payment you’ve 

already said you would pay.  And they often don’t even tell you they’ve done that.  

Look over the contract and ask about anything you don’t understand.  Often, we 

were able to find extras we didn’t need or want and got our monthly payment 

down even further than we thought we could.   



4. Neglecting Insurance Costs 

Make sure you go into a car deal understanding the changes that might have on 

your insurance.  You may have gotten your monthly payment lower and the car 

might even be cheaper, but the insurance company may view it as a higher risk 

and so your insurance rates could jump up to a point where your monthly 

expenditures are actually higher.  This is true especially if you are younger.  Call 

your insurance company and ask them what your rate would be with X car before 

you go out looking for one.   

5. Skimming the Paperwork 

I’ve already talked about making sure of the charges, but this is a biggie so I will 

harp a bit on it.  Don’t skim.  Read it in its entirety.  You’re welcome.   

6. Falling in Love with a Car First 

Make sure you check out similar vehicles before you go falling in love with one.  

That can color your view and make you miss a better deal. A car you fall in love 

with might actually have fewer features and cost more.   

7. Not Negotiating Down the Sticker Price 

Most people think the sticker price is like the price of milk at the grocery store.  

It’s more like a vendor in Mexico where you can often times negotiate down the 

price you pay.  The sticker isn’t a final price in most cases.  If the car has been on 

the lot for too long, if the newer models are coming out soon and they need to 

make room, or if the used car has high miles and nobody’s biting, you may 

actually be able to get a smokin’ deal!  If only you ask.   

8. Underestimating the Safety Features 

Most people go searching for a car with all the bells and whistles and don’t much 

consider the safety features.  They don’t mind paying dearly for fancy wheels or a 

navigation system, but don’t much consider how a vehicle might fair in an 

accident.  You don’t buy a car expecting you’ll be involved in a crash, but it is 

worth something to keep you or your family safer in case one happens.   

 

 



9. Buying Unnecessary Features 

Some things sound so good we feel we HAVE to have them, but the truth is we 

may not ever really use that feature we paid dearly to have on our new car.  Think 

carefully about how much value you will really gain from paying extra for that 

feature.  Then decide.   

10. Not Researching the Trade In Value 

Do you plan to own the car for 10 years? 5 years? 3 years? Some cars retain their 

value longer than others.  How long might you be upside down after you purchase 

it new?  Make sure you know what you’re getting into if things should change a 

few years from now.   

11. Not Having a Used Car Evaluated  

Unless you’re buying a used car from a dealer with some kind of extended 

warranty (and even maybe then), you’ll have more peace of mind if you have a 

mechanic look it over and make sure there aren’t any hidden issues.   

12. Not Considering a Gently Used Vehicle 

If you’re planning to buy a new car and have not yet considered the advantages of 

buying a car that has already taken the value hit, stop now and consider it.  A car’s 

value depreciates considerably just driving it off the lot.  Now it’s used.  And after 

the first year or two is when the depreciation finally levels off.  You can avoid this 

significant depreciation issue by buying a 2-3yr old car…with extended factory or 

dealership warranty.  It still has two or so years of the original warranty and, if 

you buy it from a dealership that offers this, a few more years or more mileage 

with their own pre-owned warranty that kicks in after that.   

13. Choosing the Wrong Car for Your Family’s Needs 

Similar to the falling in love with a car issue is not fully identifying the needs your 

family has.  Do you take a lot of long trips?  You might need a bigger trunk or an 

SUV.  Do you travel a lot for work?  Consider the gas mileage.  Make sure to go 

through all the things you and your family rely on or need in a car before you go 

looking for one.  Then make sure the car you choose fits that criteria as best you 

can.   



14. Salesman’s Rush 

Don’t allow yourself to be rushed into making a decision because the salesman 

says there are others looking at the car.  Rushing through your decision can result 

in making one of the mistakes listed in this book for lack of time.   

15. Being Talked into a Budget Increase 

Either the salesman, his supervisor, the manager, or the finance guy will try to talk 

you into stretching your budget—especially if they find out you could qualify for 

more.  Don’t let them sway you from what you believe is your comfort level.   

16. Not Pre-Shopping for Financing 

Just as with buying a house, it’s a good idea to know how much you can finance 

and at what rate before you go car shopping.  This gives you a better idea of what 

will actually work and saves you time and credit inquiries.   

17. Trading in Your Old Car 

Often you will be able to get much more for your old car by selling it on the street.  

Dealers will give you blue book value or less because they need room on the deal 

to sell it on their lot.  However, a dealer can sometimes help out if you are a bit 

upside down on the car by absorbing it into the next loan.  It’s best to avoid this if 

you can as it ends up meaning you’ll pay more in the long run.  But if you need to 

get out of a car, this could be an option.  Just make sure it’s a good option for you.  

You’ll usually get a lot more on the street.   

18. Leasing  

Leasing is sometimes a good option, but make sure you consider the downside.  

Buying is almost always better because you own the car at the end. There’s 

usually a balloon payment at the end of leases.   

 

I pray these tips help you and your family with your next car purchase. 

 

Make sure you remain subscribed to and whitelist the Grape Value News mailing 

list to make sure you get the latest special discounts, tips, and freebies like this 

one each week! 

https://grapestuff.net/pages/grape-news

