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Emser Tile Ranks Among 50 Best Companies to Sell For in 2019,
According to Selling Power Magazine
LOS ANGELES (August 12, 2019) – Recently, Emser Tile, the leading designer, marketer and producer of the
world’s finest tile and natural stone, was named #29 on Selling Power magazine’s list of 50 Best Companies to
Sell for in 2019.
“Being ranked as one of the ‘50 Best Companies to Sell For’ validates Emser’s 50-year legacy of principle
centered leadership, focus on employees, commitment to our customers and dedication to an entrepreneurial
mindset,” said Mara Heras, Vice President of Marketing. “Our focus on training and support of our team is key,
but the quality and character of our sales people are what fuels our success.”
For the past 19 consecutive years, the corporate research team at Selling Power magazine assembles and
publishes its list of the 50 Best Companies to Sell For. The list encompasses companies of all sizes – with
sales forces ranging from fewer than 100 salespeople to companies with sales-force numbers in the
thousands. Research compiled and used to determine the list of 50 covered compensation and benefits;
hiring, sales training and sales enablement; and customer retention.
Selling Power magazine founder and publisher Gerhard Gschwandtner says it is vital to recognize companies
that are creating excellent sales teams today. “Successful sales teams know how to embrace change,” says
Gschwandtner. “That could be in the form of technology or in the form of process. Each organization featured
on the 50 Best Companies to Sell For list represents an elite, agile selling environment that understands how
to lead in their market.”
About Selling Power
In addition to Selling Power magazine, the leading periodical for sales managers and sales VPs since 1981,
Selling Power Inc. produces the Sales Management Digest and Daily Boost of Positivity online newsletters, as
well as a series of five-minute videos featuring interviews with top executives. Selling Power is a regular media
sponsor of the Sales 3.0 Conference. Selling Power also publishes annually Top AI Solutions for Sales, Top 15
Sales Enablement Vendors, Top 20 Sales Training Companies, Leading Sales Consultants – Sales Coaching
and Training, and the Selling Power 500 Largest Sales Forces in America.
About Emser Tile LLC
Emser Tile is the largest privately held designer and marketer of tile and natural stone products in the United
States. Our principle offering includes an extensive line of ceramic, porcelain, natural stone and decorative
products to service the design and product needs of our customers. Our products are distributed nationally
through a company-owned network of local sales and service locations. The company's products are used
extensively in new home construction, remodel applications as well as commercial projects including multifamily housing, hospitality, shopping centers, office buildings and educational facilities. For more information,
please visit www.emser.com and follow us on Facebook, Twitter, Instagram and Pinterest.
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