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Success can be easier when you have done something before… 
Remember your first Haircut…was it perfect ☺  

 
 
 
 

I try not to remember mine but after years of experience and mistakes…we 
learn…sometimes the hard way. 

 
 
 
 

You can avoid many of the mistakes most inexperienced salon owners will 
make…I have made them and believe me it will save you thousands. 

 

 
 

You will need to know how to deal with the reps, how to find the right 
location and even how to get your salon designed for free. 

 
My mistakes will be your success`s. 

 
Learn from my experience…and my success. 

 
 
 
 

You want your salon to be successful…so do you…lets go then 
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