
 

Regional Sales Manager – After Market Off Road/SEMA Channel 

Superwinch is the largest privately held designer, manufacturer and marketer of winch systems and 

accessories in the world. The Company produces a large variety of winch products including electric and 

hydraulic winches, power drives, accessories and hubs that are sold to both the consumer and industrial 

end-markets. The Company’s products have established sales in the aftermarket automotive, OEM, 

power sport vehicle, industrial and military markets. 

Superwinch is seeking an aggressive Regional Sales Manager to be based in the Western United States to 

develop a large territory in support of the expansion and execution of regional sales plans and 

achievement of revenue goals. This role will focus on scouting, opening, and developing the After 

Market Off Road/SEMA Channel. Additional responsibility includes support of both regional and national 

trade shows as well as dealer and consumer events. This role will report directly to the Vice President of 

Global Sales.  

 

Key Responsibilities: 

 Identify, secure and close on independent dealer accounts in specified markets. Hunter 

 Strategically build an independent dealer network that effectively services the end-user demand 
across all identified markets 

 Develop relationships with independent account owners/management that creates brand 
loyalty    

 Identify untapped opportunities within the Off Road/SEMA channel including OEM, e-comm, 
and retail 

 Provide superior service and support for any Superwinch customer within the assigned region 

 Work closely with senior management in sales and marketing to develop account strategies and 
tactics 

 Provide input for forecasting, sales tracking, and other business metrics as required 

 Build and maintain a productive sales funnel resulting in sustained revenue growth in assigned 
region 

 Work as part of a team to support the sales group and company objectives  

 Participate in tradeshows and other assigned activities to support the business  

 Manage accounts in accordance with Superwinch credit policy 

 Manage travel and other expenses 
 

 

Requirements: 

 Bachelor’s degree required 
 3+ years of relevant sales experience in a Consumer market environment 
 Familiarity with core sales KPIs and how to measure them, including using CRM/BI systems. 

 Excellent verbal, written communication skills and presentation skills 

 Budgeting and forecasting experience. 
 Stable job history that demonstrates a solid track record of meeting aggressive sales objectives 
 Demonstrated success in sales and territory management  
 Ability to Travel up to 60%. 


