
IT ALL STARTS WITH THE ASK.
Very likely, the people close to you will be eager to

help if they know how important the cause is to you.
Send a personal email, text message, social message,

etc. to your friends and family. Mention your
participation and personal goals at your next family
gathering or in the break room at lunchtime. If they

seem interested, follow-up with an email that
includes the direct link to your fundraising page.

 
 
 
 
 
 
 

DON'T FORGET ABOUT EMAIL. 
Email is a great way to send personalized messages

to those who have personal connections to your
fundraiser, or those that you think would be

interested but don’t use social media.
 
 
 
 
 
 
 
 
 
 
 

REACH OUT TO PEOPLE IN YOUR 
EXTENDED NETWORK. 

Try reaching your extended network through friends,
family, or coworkers. Having someone share your

fundraiser with their network expands your reach to
people who you may not otherwise find.

SHARE ON SOCIAL MEDIA. 
Sharing posts on social media is a fantastic way to

bring awareness to your fundraiser. Social media can
be used to share updates, photos, and both the short
and long term outcomes of your fundraiser. Connect
with your network by sharing your inspiring, personal
stories that are related to the cause and upload lots

of photos and videos before, during and after the
event!

 
 
 
 
 
 
 
 
 

ASK FOR DONATIONS AS A GIFT IN LIEU OF.
If you have a birthday or big event coming up and

you’re willing to forego gifts for a good cause, let your
loved ones know it.

 
 
 
 
 
 
 
 
 

DO ONE FINAL PUSH. 
A final call for donations on the day before and the

final day of the fundraising event can really help
move the needle. Once your friends and family see

how close you are to reaching your fundraising goal,
they’ll want to help you get past that finish line even

if it means making a second donation.

READY? SET? GO! IT’S TIME TO START FUNDRAISING


