
Welcome to Tori Belle!

Congrats and Welcome to B.R.A.V.E.!
We are so happy you are here…We are going to show you exactly how to get started 

building your B.R.A.V.E. business right away! 

But first, if you haven’t ordered your product yet, don’t wait!  Go to your personal website and pick a 
product bundle - there are 4 to choose from: Weight Loss, Fitness, Health & Energy, Rest & Restore or 
get it all in the Total System.  You’ll save 5-10% and earn commissions on your order too! 

Or you can enter the 90-Day B.R.A.V.E. Challenge and order a Challenge Kit which includes 3 months 
of product to support your health and fitness goals.  Plus you’ll save 15% and be entered into the 
B.R.A.V.E. Challenge Contest with over $200,000 in cash and prizes! 

Now that your product is on its way, we have a simple, duplicatable system that shows you exactly 
what to do AND what to post on social media to kick-start your B.R.A.V.E. business!



Your first 7 days
Here’s a quick look at what you’ll be doing over the next week…

Day 1 Day 2 Day 3 Day 4 Day 5 Day 6 Day 7

Before Your Product Arrives Your Product 
Arrives!

Sales - Your Goal
Sell 4 products + 1 

subscription this mth

Promoter Program -
Your Goal: 

Inspire 3 promoters

Sharing the Oppty -
Your Goal:

Mentor 2 people

❏ Log in to your 
Backstage office and 
watch the Welcome 
videos.

❏ Check out Facebook 
groups: TB Affiliates 
and B.R.A.V.E. Results 
& Opportunities

❏ Take a look at the 
B.R.A.V.E. Products 
resources in your 
Backstage office

❏ Order your business 
cards using the template 
in your Backstage office

❏ Watch the 
Compensation Plan 
Training videos in your 
Backstage office

❏ Keep track of your 
Promoters using the 
Backstage Promoter 
dashboard

❏ Take a look at the 
TB Opportunity 
Presentation in your 
Backstage office

❏ Create your 
B.R.A.V.E. List - start 
with 20 people. 
❏ Then pick 10 people 
and react / comment on 
2 of their posts

❏ React/comment to 2 
posts by the 10 other 
people on your List -
the ones you didn’t 
engage with on Day 1

❏ Continue to add 
people to your List 
❏ Pick 10 people and 
react/comment on 2 of 
their recent posts 

❏Take a BEFORE 
picture regardless of 
your goal because you’ll 
see a difference in how 
you feel that will show!

❏ React/comment on 
posts by 20 people on 
your List - do this before 
your Day 5 post goes live

❏ Send a private 
message to 20 people 
on your LIst about the 
Promoter opportunity

❏ React/ comment on 
posts by 10 people on 
your List - do this 
before your “Day 7  
post goes live

❏ “Create your 1st 
Post:  “I Did It”

❏Create your 2nd Post: 
“Engagement Poll”

❏ Create your 3rd 
Post: “I Can’t Wait”

❏ Create your 4th Post: 
“They Arrived!” 

❏ Create our 5th Post: 
“FOMO”

❏ Create your 6th Post: 
“FREE!”

❏ Create your 7th 
Post: “Be B.R.A.V.E.”

❏ Make sure to respond to anyone who comments on your post… be excited, be authentic, and be yourself!  
And if they ask a question or want more info, respond that you’ll private message them.

❏ Download the 
BRAVE Challenge app 
and create your profile

❏ Take a look around 
the Challenge app to 
see how it works

❏ Share an “excited to 
start my challenge” 
post on the app

❏ Review what you’ll 
need to do each week 
for your Challenge

❏ Start tracking your actions and daily use of the products on the Challenge 
App



4 Tips to Kick Start Your Business!

1. Don’t wait to get your products to start engaging with your social networks!! Your first 3 days 
prior to receiving your first order will include beginning to post on social media, learning about 
the business, growing your network, and simply being excited!!

2. You’ll spend about 30-60 minutes a day so block off time on your schedule every day this week 
to help keep you on track.

3. Use social media with intention. Simply scrolling through social media won’t give you the 
results you are looking for. The good news is we have created templates that you can use for 
your daily posts so you don’t have to spend extra time re-creating the wheel. 

4. A big tip for beginners: Posting non-business posts on your social media and engaging on 
other people’s pages is EXTREMELY important. This is how you start to personally brand 
yourself.
○ Make sure you’re not over sharing and are being appropriate for all audiences. We have a 

tons of daily posts for you to choose from that are already branded and fun! 
○ When engaging on other’s posts, be sure to be authentic and not spammy! 
○ Hint when adding friends: Find people with similar interests – this makes the 

commenting organic and natural! 



The Secret to Success with Social Media

The idea of non-business engagement posts is to reach people outside your network, 
organically. We do not use the method of asking affiliates on boosting sites to “boost posts” 
on our page anymore… and here’s why. 
● All social media sites, including Facebook and IG algorithms are constantly changing, 

and by getting comments and engagement from only people who are already in your 
network is not going to boost your post outside of that network, but instead show your 
posts to more people who already sell similar products. 

● To expand your reach, you need to engage and comment on other people’s posts that 
are not already affiliates or associates of yours and create connections with them. This 
will help more people see your posts more often – and organically entice them to 
comment and inquire about you! 



Ready…Set…Go!

⃞ Block off 30-60 minutes on your schedule for the next  7 days for B.R.A.V.E. activities.  You’ll only 
need about 30-60 minutes so pick a time that’s convenient for you. It helps if it’s the same time 
every day but do whatever works for you - just don’t skip a day!

⃞ Reach out to your mentor and ask to be added to the Tori Belle Facebook Groups. There are two of 
them: Tori Belle Affiliates and B..R.A.V.E. Results & Opportunities. 

Okay… that’s enough info for now. Let’s get right into it!

Every day for the next 7 days we’ll provide you with a checklist of a few things we’d like you to do 
each day. Nothing hard or time consuming - just things that will help you build a strong 
foundation for your business! 

With that in mind, here are 2 quick things to do before getting started:

Ok, now you’re ready to move on to Day 1!  



Day 1 - The Journey Begins

⃞ Go to your Tori Belle back office aka “Backstage” using the link in your WELCOME email and take a look 
around - you’ll see a lot of great information and helpful resources!  Be sure to check out the Getting Started 
videos from our CEO & Founder:
● Go to the TRAINING tab on the left and select “Training Academy” from the drop down menu. Then click 

on GETTING STARTED and watch the 2 short videos - Welcome and Training Academy Overview.
● If you are using your personal profile page, make sure your photo is attractive and either change to 

private view or remove anything nonprofessional from your Facebook page.

⃞ Your Top 20 List
● Create a list of 20 people you know that might like to try the B.R.A.V.E. products, participate in the 90-Day 

Challenge or hear about a new opportunity.
● Then - critical next step here: Pick 10 of them and react/comment on 2 of their recent social media posts. 

Just a quick Like+ and short comment about what they posted is all you need to do. 

⃞ Download the BRAVE Challenge app and create your profile so you can be part of this amazing community!

⃞ Now….it’s time for your First Post!  We’ll show you exactly what to do on the next slide…

Today is about new beginnings and following a path forward. It’s also 
about getting off on the right foot so let’s dive right in! 

Today’s Checklist



Day 1 - Your First Post

“Well, I did it! I finally decided to get healthier and ordered my B.R.A.V.E. 
products! My friends have had amazing results so I can’t wait to try them out.  
They’ll be here in a few days so I’ll let you know how it goes. Pray for me! LOL”

“Today’s the day I start my new B.R.A.V.E. health journey!  I’m finally going to 
make my health a priority and can’t wait for my B.R.A.V.E. products to arrive! 
I’ll let you know how it goes - super excited!”

“Guess what I just did? I signed up for the B.R.A.V.E. 90-Day Challenge! Going 
to rock my wellness goals and maybe even become Challenge Champion!! I’ll 
let you know how it goes.  Wish me luck!”

Your “I Did It!” Post
● Find or take a photo of you looking happy, excited or maybe a little apprehensive or nervous - like when 

you’re about to start a new adventure! 
● Post the photo along with a short message on your social media accounts. Here are some examples of 

what to post but feel free to adjust to fit your own personality!



Day 1 - Your First Post
When to Post
Be mindful of WHEN you are posting on your platforms. The key is to post when people are most likely to see it! 
So, posting at 2am probably isn’t the best idea, right? Social media experts recommend posting between 7-
8am or 7-9pm to get the most exposure to your audience

Responding to Comments
Make sure to reply to anyone who comments on your post… be excited, be authentic, and be yourself!   
● If they ask a question or want more info, let them know that you’ll private message them.  

○ Reply under any comments with a short statement like:  “Thanks so much, I’ll PM you!” or “I’ve got 
you- PM sent!

○ It’s really important that you keep the comments section enticing to others so don’t reply to 
individual questions…always take a conversation with an interested person into a private message. 

● You might be asking… what do I say in the private messages?
○ Keep it simple… and resist the urge to chat about anything else.
○ If they asked what you’re doing, what is B.R.A.V.E., etc. here are a couple of things you could say:

■ I just started using these new products called B.R.A.V.E. and I can’t believe how good I feel!  
I’ve got more energy, sleep better, plus I even started working out regularly! Let me know if 
you’d like to try them and I’ll send you my personal 10% off discount code.

■ Reason I”m so excited is I just signed up for the BRAVE 90 Day Challenge and they have this 
amazing app where you can track your activities and win cash and prizes just for doing 
something good for yourself!   Let me know if you want to join me – and the app is free!



Day 2 - The Fun Continues!

⃞ If you haven’t already, spend some time looking at the Tori Belle Facebook groups - both the TB Affiliates and 
Are you B.R.A.V.E. / Results & Opportunities.. They are a great way to get a feel for the company, the people and 
the products, and make some new friends!

⃞ Take a few minutes to check out your personal TB B.R.A.V.E. website using the URL in your WELCOME email.  
This way you’ll see what information is available to people you send to your site and how they can purchase 
directly from you.

⃞ Your Top 20 List
● Today we want you to react and comment on 2 recent social media posts by the remaining 10 people on 

your list (the ones you didn’t connect with on Day 1)
● Again, just a quick Like+ and a brief comment about what they posted is all you need to do. 

⃞ Take a look around the BRAVE Challenge app to see how it works - even if you’re not doing a challenge right 
now, it’s an incredible way to attract new customers!

⃞ Now….it’s time for your Second Post! Next slide please…

Congratulations on completing Day 1 and starting to hype your business!   
Today is about continuing to learn and build connections so let’s get to it!

Today’s Checklist



Day 2 - Your Second Post
How you’d do?
Did you get a lot of engagement on your first post?! If yes, that’s great! Or maybe you didn’t any engagement, 
and that’s totally ok too - in fact, it is VERY common, and here’s why. 
● Statistically, a person needs to see something 5-7 times before engaging not to mention actually 

purchasing it. 
● This is why you’ll hear us say over and over again how important it is to provide multiple exposures to 

your social media audience and is exactly what you’ll focus on during your first few weeks!

Your “Engagement Poll” Post
Today’s post is going to help you engage with your audience and also see what they think when it comes to 
their health, wellness and other priorities. It’s easy - just post a simple poll question:

“If you could be granted one of these wishes… which would you choose? 
A. $10,000 B. Be your goal weight C. Housekeeper for 6 months D. Feel good at the beach “

And feel free to include a photo to help draw people in  - maybe an image of a big question mark or picture of  
someone thinking.  Be creative and have fun with it!

Reminders
✔ Post between 7-8am or 7-9pm to get the most exposure to your audience
✔ Make sure to reply to anyone who comments on your post, and If they ask a question or want more info, let them know  
that you’ll private message them (see examples of what to say from Day 1, slide 8).



Day 3 - The Anticipation is Building

⃞ Go to your Backstage office and read up on the products in the B.R.A.V.E. product line. We have created simple-
to-understand Product Fact Sheets that explain not just what the product does, but who it’s good for and what’s 
in it that makes it so amazing!
● Go to the MARKETING tab on the left and select “NEW! Media Gallery” from the drop down menu. Then 

click on B.R.A.V.E. PRODUCTS on the left nav bar and you’ll see a list of all the B.R.A.V.E. products that you 
can click on a learn more about each.

● Under General Information, you’ll find one-page summary of all the B.R.A.V.E. products (benefits and use) 
and B.R.A.V.E. bundles (which one is right for you?) as well as an overview of the sweetener in our 
products and why we choose it (something your customers might have questions about).

● There’s also General Marketing section with lots of B.R.A.V.E. images that you can use in your posts.

⃞ Your Top 20 List
● Today we want you to pick 10 of the people on your list that would be a dream customer - maybe 

somebody who really gets health and fitness and would love to support you!  
● React and comment on 2 of their recent social media posts, again, just a quick Like+ and a brief comment 

about what they posted to keep you in their sights!

⃞ Now….it’s time for your Third Post!  Let’s move to next slide…

You’re on a roll!  But don’t worry, we wouldn’t leave you hanging - we’re here to help 
guide you through Day 3 and keep the momentum going!

Today’s Checklist



Day 3 - Your Third Post
Your “I Can’t Wait” Post
Today’s post is about getting your audience interested in what’s coming….which are your products that are 
going to arrive any day!!  So, post a photo of you looking excited and pumped up - and let people know that you 
can’t wait for your product to come!  

Here are some examples of what to post:

“Checking the mailbox! I’m really getting excited about being BRAVE!”

“Signed up for the BRAVE 90-Day Challenge and can’t wait to get started!”
“ 

“Counting down the minutes until I begin my B.R.A.V.E. 90-Day Challenge!”



Day 4 - Your Products Arrive!

⃞ Read the usage instructions for each product so you’ll know exactly how to get the best results!  And if you 
signed up for the 90-Day Challenge, be sure to start tracking your daily use on the Challenge App.

⃞ If you haven’t done so already, order your TB B.R.A.V.E. business cards by downloading the template in your 
Backstage office - go to MARKETING / Business Marketing Gallery / Business Card Templates

⃞ Take a photo of yourself before you start taking any of the products. Why? Because regardless of what your goal 
is, you will see a difference in how you feel that will really show!  And if you’re participating in the Challenge, 
you’ll need to submit your BEFORE photo with your Entry Form to be eligible to win prizes.

⃞ Update your social media profile photo with one that has you and the B.R.A.V.E. logo, product, etc.  Anything 
that showcases the brand will really help you build your business!  And if you’re participating in the Challgenge, 
take some time to review what you’ll be doing on your challenge using the app.

⃞ Now….it’s time for your Fourth Post! Next slide please…

Hurray!! Your products should be here now!! You’ve done some great work 
these last 3 days to lay the foundation for your business, and now it’s time 
for the real fun to begin! 

Today’s Checklist



Day 4 - Your Fourth Post
Your “They Arrived!” Product Post
Post a quick photo, video, story or reel with your product and one of the suggested scripts below on your social 
media accounts.  If you’re REALLY excited, make a boomerang style 3 second video showing the products!

“So, I’ve been seeing my friends posting about having all this energy and getting into amazing shape. 
Every time I would see a post I would keep scrolling. Well.... I finally jumped on the bandwagon! I've 
invested in MYSELF and found something I feel GREAT about!”

“B.R.A.V.E!? Yes, this stuff is for real! I can’t believe they had something that will work for ME! Seriously this 
stuff is genius! Let me know if you want some!

Responding to Comments
● As we mentioned before, make sure to reply to anyone who comments on your posts. And if they ask 

about the products, let them know you’ll private message them.   “Thanks so much, I’ll PM you!” or “I’ve 
got you- PM sent!

● As far as what to say in the private message, a good rule of thumb is to keep it simple and upbeat, maybe 
something like - “I can’t EVEN! This stuff ACTUALLY works and it’s crazy delicious! I have energy again!



Day 5 - Let’s Set Some Goals! 

⃞ Go to your Backstage account and check out the series of short videos that explain everything you need to know 
about the Tori Belle Compensation plan, including how and when you get paid.  
● Go to the TRAINING tab on the left and select “Training Academy” from the drop down menu. Then click 

on COMPENSATION PLAN and you’ll find 4 videos by Jaclyn Mains, our VP of Sales.

⃞ Your Top 20 List
● Today your going to react and comment one more time on 2 recent social media posts by the people on 

your top 20 list. This is important to do before you do your Day 5 post so that you can expand your reach.
● Once again, just a quick Like+ and a brief comment about what they posted is all you need to do.

⃞ Now….it’s time for your Fifth Post! This one is going to be all about FOMO, or the fear of missing out and creating 
a sense of urgency, as you’ll see on the next slide 

Now that you’re familiar with the products and the compensation plan, it’s the 
perfect time to set a goal!  Here’s what we suggest…

Your Sales Goal:  Sell 4 B.R.A.V.E. products + 1 subscription this month. 
And don’t worry, we’ll show you how!  

Today’s Checklist



Day 5 - Your Fifth Post
Your “FOMO” Post
Post a photo of you with the product looking happy/excited and let people know that there’s still time to get in!  
If you’ve signed up for the 90-Day Challenge, let people know that you’re looking for a “few good men” to join 
you and tell them to reach out asap - the first Challenge starts Sept 1, 2002!

Here are some examples of what to post:

“I am shocked by how many people messaged me about B.R.A.V.E. Ok 
Maybe not super shocked because come on…. It’s brilliant! If you've 
already ordered, I got you! But if you haven't yet and still want in - this is 
your chance! Simply comment below or shoot met a message… and let’s 
be B.R.A.V.E. together!”

“I can’t believe how many people have asked me about the B.R.A.V.E. 90-
Day Challenge that I”m doing! It’s going to be awesome - just what I 
needed. Plus you can win amazing prizes and meets lots of people. 
There’s still time to get in - who wants to join me?”

Reminders
✔ Post between 7-8am or 7-9pm to get the most exposure to your audience
✔ Make sure to reply to anyone who comments on your post, and If they ask a question or want more info, let them know    
that you’ll private message them (see examples of what to say from Day 1, slide 8).



Day 6 - Promoter Program
GREAT NEWS! We have an amazing Promoter Program to help you build your business!  It’s simple - we 
provide free product credits to people who help you promote your business by posting on their social 
media platforms. 

And it’s a win-win for you and your friends! Here’s why:  

Tori Belle Affiliate (that’s you!)
• Higher sales volume
• Expands your market reach
• Rewards friends for sharing amazing products
• Meet new potential teammates
• Easier, more viral way to sell
• Social media influencers can take part without signing up
• Company pays for the majority of promoter rewards

The Promoter (your friends)
• Free Tori Belle Products (Credits)
• Easy way to support a friend’s business
• Great way to try products for free before joining as an affiliate



Day 6 - The Promoter Program

⃞ Your Day 6  “FREE” Post
Today you’re going to post a picture/video of you that says “FREE!” with the following message:  

“Who wants free stuff? Comment below!”

⃞ Anyone who comments or likes your post, respond to them in the comments that you are going to private 
message them. Here’s a suggested reply:

“Hi. Thanks so much for responding to my post! The B.R.A.V.E. products are so amazing, they have changed my 
life!  And guess what, you can get free product just by posting a link and tagging me on it!  This way we both win 
and It’s super easy - I’ll even send you exactly what to post!”  

⃞ Before you reply with what to post, you’ll need to create a Promoter Link for that person and its super easy to do! 
● Go to your Backstage office and click on the PROMOTER PROGRAM tab on the left side
● Choose the “Promoter Links” option from the drop down menu
● Then click on the box that says “CREATE A NEW PROMOTER LINK” and enter the length of time you’d like 

the link to be active (15, 30, 45 or 60 days)
● Next, click on “ADD NEW PROMOTER” and enter the name and email address of the promoter
● Viola! Your promoter link has been created! Now click on “→View Details” and hit “Copy Link” to share with 

your promoter (see  what to say on the next slide)

Today is all about launching your promoter program and we’ll show you exactly what to do…so let’s go!

Today’s Checklist



Day 6 - The Promoter Program
⃞ Here’s what to send to people who have agreed to help promote your business:

“Thanks so much for helping me share these amazing products! If you could do a short post and include your 
Promoter Link so you can earn free product, that would be great!  You can post something like….

My friend is on this journey to be B.R.A.V.E. and I’d love to support her! She raves about the B.R.A.V.E. products 
giving her more energy, focus and stamina to get through the day - who doesn’t want that?  If you’d like to try 
them for yourself, click here >> [include promoter link].

And if you’d like to include a photo of me, here’s one that you can use [attach photo]

⃞ Next, go to your Top 20 list, and send them a private message about the promoter opportunity (if they haven’t 
already ordered).  Here’s a suggested script that you can adjust depending upon who you are talking to and 
your own style:

“Hi. I don’t know if you’ve seen my posts and how excited I am about the B.R.A.V.E. products but they are 
amazing and I’d love for you to try them, for FREE!  If you’re interested, all you have to do is post a link and tag 
me on it and when people use the link in your post, you’ll get credit for free product.  It’s super easy - I’ll send you 
exactly what to post if you’d like? 

⃞ When they agree, reply using the same/similar script you used for other promoters (see above) and include their 
personal Promoter Link that you created Backstage for them.



Day 7 - Sharing the Opportunity

⃞ Pick 10 people  from your Top 20 list or new people you’ve met through 
your posts, and Like+/Comment on 1 of their recent social media posts.  

⃞ Now…it’s time for your 7th Post…..

You’ve learned so much this week and we hope you’re really excited about 
your future with Tori Belle! By now, YOU love the products and our culture… 
and we want to bottle that up and help you share that with the world! 

Today’s the day you create a post that will help to start growing your team.  
First step is to set a goal:  Let’s focus on helping 2 people get started building 
their own TB B.R.A.V.E. business.  Here’s what to do…

Today’s Checklist



Day 7 - Your Seventh Post
Your “Be B.R.A.V.E.” Post
This post should come from the heart! Write up what this business means to you and don’t forget to pair it with 
a picture of you living your best life! This could be a picture with your family, dogs, friends... or just you with a 
HUGE smile on your face. 

Here are some examples of what to post:

“I can’t even believe I said yes, but SERIOUSLY how could
I say no?! These products make me feel amazing and 
there’s even a 90-Day Challenge to support my goals! 
I am so happy I jumped in! Why not? I can’t wait to help 
others Be B.R.A.V.E. (and no, you don’t have to be good 
at sales).”

“If you know me, you know family is my world!  I’m working 
on being the best me for all of us!  You can join me!! No 
experience is ok. No investment…Really!”



Day 7 - Sharing the Opportunity

● If they want more information DON’T panic. Start a conversation and ask what questions they have. If you 
need your mentor, bring them in! 
○ Also, you can reach out to your mentor and ask if your team is having an opportunity zoom, they 

can be invited to. 
○ Remember we have a corporate opportunity zoom the second Wednesday of every month at 11am 

PST, too! It’s okay… you don’t have to know everything!

● If they decide to become a Promoter, help them register and send them to this 1 page training for 
Promoters. 

● If they decide to become an Affiliate, help them register and send them to this QuickStart training. 
Don’t forget to add them to the TB Affiliate and Are you B.R.A.V.E.? Results & Opportunities page on 
Facebook.
○ If they don’t want to become an Affiliate at this time, thank them again and be sure to add the 

people from their post as your friend on social media and to your contact list. 
○ Hint: use your promoter link dashboard to add them to your customer list. 

● Don’t forget to follow up with your new customers to assist them and offer them a promoter link also.



IMPORTANT - Following Up with Promoters

This is the KEY to growing your business!

Here’s what to do:

Congratulations on completing your first week of training!!
You did amazing and there’s more good stuff to come! 

⃞ First, keep track of your Promoter Links and when they expire by checking your Promoter dashboard in your 
Backstage office.  Maybe make a note in your calendar to remind yourself.

⃞ When a Promoter Link expires, contact them and let them know exactly how much they earned and also thank 
them for their support.  Here’s a an example of what to say:

“Thank you so much for helping me promote my business. Your earned $_________in product credits. Great job!! 
In case you didn’t know, you could also earn money instead of product credits. If you’re interested, I’d be happy 
to tell you how - it’s super easy and fun!”

⃞ If they want more information, follow the same process as on the previous slide for people interested in the 
opportunity.  
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