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Larry Preston | Sales Professional 

Location: xxxxxxxxxx 
Telephone: xxxxxxxxxxx 

Email: xxxxxxxxxx 
 

Professional Profile 

An innately versatile, diligent and tenacious sales professional who excels in generating leads and revenue, 
and in representing a wide range of companies in an array of industries.  

 
Experienced in a wide range of business operations and shows the confidence to thrive in fast paced, 
pressurised and target driven environments displaying focused professionalism at all times. An accomplished 
and articulate communicator with exemplary influencing and closing skills, strong customer focus and the 
ability to build trust and credibility with others. Demonstrates proven abilities in all aspects of the sales 
process from lead generation through to the development of profitable long-term business relationships. 
 

Core Skills 

• Identifying new clients • Developing proposals / solutions 
• Initial customer contact • In-depth product knowledge 
• Qualified lead generation • Fulfilling performance targets 
• Relationship development • Closing sales 
• Excellent customer service • Generating revenue 

 

Career Summary 

Nov 2013 – Apr 2017   Company 
    Founder & Head of Business Development  
Outline 
Established xxxxxx in order to provide a wide range of bespoke creative services to an array of small to 
medium size businesses, start-ups and private clients 
 
Key Achievements / Projects 
• Developed a variety of services including web and print design, illustrations, marketing, advertising and 

branding; building a respected reputation which encouraged customer loyalty and return business 
• Sourced business from online freelancer websites and crafted engaging and persuasive proposals which 

fulfilled customer needs and led to the successful closing of deals / generation of revenue 
• Project managed over 230 projects for circa 180 business in 20+ sectors and countries worldwide 
• Engaged appropriate subcontractors such as graphic designers, copywriters and print design experts in 

order to deliver the highest possible quality of product to clients 
• Held sole responsibility for business operations including administration, record keeping, finance, 

facilities, and supplier management etc.  
 
Mar 2016 – Aug 2016   Company 
    Sales Manager 
Outline 
Joined the family business, an online jewellery retailer operating from warehouse premises, and undertook a 
diverse array of duties as required to assist in the smooth and profitable operation of the business as a whole 
 
Key Achievements / Projects 
• Professionally handled all incoming sales enquiries and general queries, accurately checked and logged 

stock inventories, and contributed to the creative marketing of stock (display and photography) 
• Utilised Shopify e-commerce software, ensured orders received were fulfilled in an accurate and timely 

manner, and handled the day to day administration and update of the company’s website and accounts 
 
 
 
Aug 2013 – Oct 2013  Company 
    B2C Outbound Lead Generator 
• Updated existing knowledge on the various aspects and technologies of solar energy and thermal 

systems; conveying this to customers during cold calls and qualifying the eligibility of these leads  
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Jun 2013 – Aug 2013  Company  
    B2C Outbound Lead Generator 
• Made contact with a high volume of potential customers on a daily basis and presented complex 

information on solar energy in an accessible manner in order to generate high quality leads 
 
Apr 2012 – Apr 2013  Company 
    Founder & CEO 
• Established this small enterprise specialising in the provision of search engine optimisation (SEO) to a 

range of local businesses; building a network of contacts and developing bespoke solutions to meet the 
unique needs of each customer and their industry 

• Held responsibility for all company marketing, business development, business planning, project control 
and outsourcing of certain tasks to fellow professionals  

 
Mar 2012 – Apr 2012   Company 
    Door Canvasser  
• Generated and converted interest in the organic fruit and vegetables offered by the company into 

recurring monthly revenue by presenting suitable packages and managing customer relationships  
 
Jan 2012 – Feb 2012  Company  
    Door Canvasser  
• Accrued a robust understanding of the window, door, conservatory and other home improvement 

products offered by the company and used this to gather home specifications and secure appointments 
for sales representatives through face to face interaction with customers 

 
Jan 2011 – Dec 2011  Company 
    B2C Outbound Lead Generator  
• Developed an in-depth product knowledge related to solar, thermal and other renewable energy sources; 

using this to engage customers with the benefits, costs and ROI expected by adopting the technology 
• Generated and verified an average of 3 to 5 leads per day, over 100 of which converted to successful 

purchases worth between £9,000 and £22,000 
 
Aug 2010 – Nov 2010  Company 
    B2C Outbound Telesales 
• Gathered information on the insurance provision in place on customers Sky boxes, TVs and other 

general electronic appliances before providing accurate quotations and converting these to new revenue 
 
Jul 2010 – Aug 2010  Company 
    Outbound Telesales & Lead Generator  
• Responsible for the development, presentation and sale of customised B2B communication packages 

including performing immediate cost savings analysis on existing telecommunication bills  

References available on request 
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