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Aaron Holmes | Business Development 

Location: xxxxxx 
Telephone: +xxxxxxxxx 
Email: xxxxxxxxxxxxxx 

Professional Profile 

An accomplished sales and business development professional with a proven record of success in the 
effective marketing of products, building of client relationships, and generation of sustainable revenue. 

 

Uses multilingual skills and a keen cultural awareness honed through worldwide travel to understand a 
products appeal, a clients’ objectives and an audiences drivers; embracing new technologies and formats 
and making a tangible contribution to the direction and fulfilment of overall strategy. Possesses valuable 
experience in event management, product development, and marketing including use of all social media 
channels, and has a tenacious approach to overcoming obstacles and driving commercial success.  

Core Skills 

• Relationship Building 
• Competitor Analysis   
• Brand Storytelling 

• USP / Sales Proposition  
• Closing Sales 
• Fulfilling Targets / Objectives 

• Client Liaison 
• Resource Allocation 
• Strategic Decision Making 

Career Summary 

Feb 2016 – Present   Company 
    Sales Manager 
Key Responsibilities 
• Representing the Xport Group, a group of companies which specialise in marketing, trading and agency 

representation in Dubai; helping them further build their respected reputation and consolidated network 
• Creating and stimulating demand for represented products and promoting them in target territories 
• Handling and managing key business accounts throughout their lifecycle including optimising client use 

of SEO, web traffic metrics and social media such as Twitter, Facebook, Instagram, Pinterest, Snapchat 
and YouTube in order to understand their audience and reach them effectively 

• Analysing and maintaining an in-depth knowledge of current market conditions including price points, 
demand, competitors and technological advancements 

 

Key Achievements 
• Currently working on the launch of a new brand of high-end handmade Italian leather bags in Dubai 

including market research, creating marketing profile and planning UAE-wide distribution  
• Acquired a database of 30,000 email contacts for Dubai residents which can be used in combination with 

the Mailchimp account to deliver email campaigns with increased reach 
• Built positive relationship and presence with the world’s largest product information network; AEC Online  
• Played a key role in maximising the organisations impact at the Big 5 Exhibition in Dubai in 2016 
 
Nov 2015 – Feb 2016  Company 
    Business Development Manager 
Key Responsibilities 
• Responsible for the smooth, efficient and profitable organisation and management of large scale 

promotional events for music artist Kadim Al Sahir 
• Handled event budgets of up to 200,000 AED and utilised this to secure and deploy the required 

resources including musicians, venue costs, facilities etc.  
• Marketed events successfully via all social media channels, reaching the highest possible Arab audience 

and creating increased positive awareness of both Mr Al Sahir and the events themselves 
• Secured appropriate media sponsors for events, outdoor advertising, and radio / TV coverage  
 

Key Achievements 
• Events successfully delivered include the Kadim Al Sahir Gala Dinner and concert attended by 900 people 

in the Music Hall on 16th February 2016 and the Kadim Al Sahir New Year Event attended by 800 people 
in the Ritz-Carlton Hotel on 31st December 2016 

• Negotiated a barter deal with Kassab Media valued at 300,000 AED which encompassed largescale 
outdoor media coverage  
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Jan 2015 – Oct 2015   Company  
    Senior Account Manager 
Key Responsibilities 
• Held responsibility for building and maintaining strong productive relationships with a wide array of 

direct clients and media buying agencies such as OMD, UM, Mindshare and Initiative 
• Accountable for preparing media plans based on individual client needs, for overseeing the quality of 

customer service delivered, and for handling all outdoor medium in Dubai and GCC 
• Prepared annual sales targets for the products handled and developed / adapted ongoing business plans 

and sales strategies in accordance with evolving market conditions and trends 
 

Key Achievements 
• Secured a 2.5m AED sale within first two months with the company, and won extensive new business 

away from competitors by formulating better offers and yearly deals which met their needs 
• Consistently fulfilled group monthly target of 6m AED by planning and delivering an average of 4 new 

client meetings per day as well as numerous follow up meetings in order to convert to sale  
 
Nov 2013 – Oct 2014  Company  
    Marketing Manager 
Key Responsibilities 
• Represented this large venue which hosted corporate events for clients including Samsung, Barclays, 

Pepsi and Mr Dubai, working with a team of 25 staff to market and deliver these events profitably 
• Devised and implemented marketing and sales strategies which helped the organisation to achieve their 

operational objectives including determining potential system / process improvements  
• Prepared action plans and implemented performance standards related to production, productivity etc. 
• Held responsibility for day to day problem solving, auditing against required standards, staff 

development / succession planning, and for playing a key role in business renewal programmes  
 

Key Achievements 
• Successfully introduced the venue to the Dubai market by organising and executing a largescale media 

event attended by 50 agencies and magazines; this generated a massive increase in word of mouth 
referrals and enquiries from a broader range of clientele  

• Consistently fulfilled or exceeded all revenue targets, typically 50,000 AED per event or an average of 
200,000 AED per month  

 
Mar 2013 – Oct 2013  Company 
    Account Executive 
Key Responsibilities 
• Joined this leading creative agency and worked closely with a broad range of high profile clients 

including BMW and Mini brands to devise and execute impactful advertising campaigns 
• Contributed to the gathering of clear and concise briefs for the creative team and tracked progress 

throughout campaign lifecycle to ensure all client objectives were fulfilled 
• Assisted Senior Account Managers by researching markets and analysing trends before subsequently 

presenting creative work directly to clients for their approval or modification 
 
Key Achievements 
• Responsibly handled clients annual budgeted spend of up to 500,000 AED; managing campaign costs 

appropriately and invoicing clients accurately  
• Collaborated closely with the New Business Development Dept. to organise and deliver pitches for new 

business including successfully securing a high value account with Samsung  

Education & Qualifications 
 Bachelor of Humanities: Advertising & Marketing, (2013) 
 Negotiating Skills in Modern Trade, (2012) 
 Extensive in-house training in a range of subjects conducted by 3rd party providers 

Additional Skills 

 Fluent French 
 Fluent English  
 

 MS Office 
 SPSS 

 Fluent Arabic 
 Intermediate Spanish 
 

 Adobe Illustrator 
 Adobe Acrobat 8 Pro 

 Fluent Italian 
 

 

 Adobe Photoshop 
 Mailchimp 

References available on request 
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