
 

Real World Sales Tips 
We have a couple of sales stories this month, plus a recap on IHRSA 2018! 

 

 

Real World Sales Tips! 

This real world sales tip comes from one of our Helix All Stars. In it, he talks about what he 

does to further the credibility of Helix when prospecting and when selling Helix to a 

customer who is on the fence or "just looking": 

 

"Whenever I can, I will use the links from the website to send to 

customers, primarily the "testimonials" and "fitness VIP's" tabs.  I also 

keep a Helix folder on my desktop, where I have studies/articles that 

Scott has sent out over the years.  I send these out as well if and when 

the circumstance calls for it.  In cases where customers are unfamiliar 

with the lateral training modality, I just feel it always helps and lends 

credibility to demonstrate that professionals in the fitness and medical 

communities are behind the product." 

 

This real world sales story comes from someone who just recently got recumbents onto 

their sales floor: 

 

"I sold our recumbent to the first person who came in to look at it. The customer came in 

looking for a Peloton bike and I sold her on a spin bike. While I was writing up the spin 

bike I had her try out the Helix recumbent and told her a bit about it. She liked that it 

worked her inner and outer thighs and that it was different. I then talked about how it 



 

worked her out in multiple planes. She asked abou the price difference and she came 

back the next day and paid me the difference and cancelled the spin bike oder. I love helix 

and most people smile when they try it out in the store because it's different. I see the 

benefit in it, especially with the aging population in the area." 

 

 

IHRSA 2018 Recap 

 

With six Team Helix fitness models riding and showing the new Helix recumbent, our 

IHRSA booth was hopping! Our booth lounge area, complete with couches and 

refreshments, made for a relaxing meeting space for our dealers and health club clients. 

Check out the images and video below.  
 

 

 

 



 

 

 

 

Happy Selling! 

 

Scott Logan 

Vice President, Sales and Marketing 

Helix Company 

www.helixco.com 

cell: 425-501-9966 

office: 888-435-4926 ext 3 

email: scott@helixco.com 

 


