
 

Real World Sales Tip 
This month’s sales tip comes from one of the top Helix producers in the country. As 

we ALWAYS say, taking 3 to 5 minutes now to read the monthly tips, and then 

making a CONSCIOUS decision to implement them, can literally mean hundreds, 

or even thousands, in extra Helix spiff money for you! 

 

A NFL LEGEND RECENTLY PURCHASED A HELIX!  

 

BEFORE THE BIG REVEAL, SOME HISTORY: 

 

Our lead story happens to come from one of the top Helix producers in North 

America. His name is Brandon, and his customer just happens to be one of the 

greatest athletes of all time. This athlete is: 

 the only athlete to be inducted into both the collegiate FOOTBALL Hall of 

Fame AND the collegiate TRACK Hall of Fame 

 a 3 year starter in college football (including as a true freshman) 

 an All American all 3 years he played in college 

 won the Heisman once and finished in the top 3 all 3 years he played 

collegiately 

 ran track, including the NCAA-winning 4 x 100 team at the University of 

Georgia 

At that time in history, the NFL did not allow underclassmen to play in the NFL. 

However, there was a rival league to the NFL called the USFL. Some folks have 



 

forgotten, but there were a ton of players who went on to NFL-stardom who started 

in the USFL (2 great examples are NFL Hall of Fame QB’s Jim Kelly and Steve 

Young). The point is, the talent-level was quite high in the USFL. He played 3 

years in the USFL and won the league rushing title 2 of those 3 years. He ran for 

over 1,800 yards his first year (won the rushing title), and for over 2,400 yards his 

third year (winning the rushing title AND setting the single season record for most 

rushing yards in a US professional football league). In his middle year in the USFL 

he ran for “only” 1,500 yards. 

 

He went on to play another 12 years in the NFL during which he rushed for over 

5,500 yards, caught over 500 passes, and had enough speed left at ages 35 and 

36 to be able to re-invent himself as a kick returner! In his prime, he was 6’ 3”, 

weighed 220 lbs, and could run the 100 yard dash in 9.3 seconds. He was, and still 

is to this day, a BEAST! And a super humble, down to earth human being! 

 

If you hadn't guessed already, we are talking 
about none other than Herschel Walker! 

 

 And now, Hershel is the proud owner of a new Helix HLT3500 
Touch! And all because Brandon had his “Helix Radar” on! 

 

 

Hershel’s initial reason for the visit to Brandon’s store was because he was looking 

for a Woodway manual treadmill. Which Brandon doesn’t have access to. So 

instead of giving Hershel a weak “really sorry Sir, but I can’t help you with that”, 

Brandon knew exactly the product he wanted to show him – the Helix. 

 

Some of you might be wondering “how in the world do you get someone from a 

manual treadmill into a Helix?”. 

 

Well, there are a few different angles that Brandon employed, but a lot of it has to 



 

do with his belief in the product, his passion for exposing it to customers, and 

his knowledge of Hershel’s background (side note: if you’re dealing with a more 

“traditional” customer-type rather than a superstar athlete, you could learn the 

same background info by asking the right pre-qualifying questions). 

 

Obviously Brandon knew that Hershel had been an elite athlete who played a sport 

(football) that required a ton of lateral movement, and participated in another sport 

that required explosive power (sprinting at the NCAA level). Of course, running the 

football also requires explosive power. Brandon knew that Hershel has been 

training for and competing in MMA for a few years. Again – a sport that requires 

lateral movement, explosive power, and a strong core. And, finally, Brandon knew 

that many runners who train on a Woodway or other non-powered treadmills do so 

because these products provide an intense workout. 

 

It’s a simple formula. Hard for some to execute, but simple: 

  

Helix radar to help spot prospective customers + belief in the 
product + learning what’s important to the customer + teaching the 

customer WHY the Helix meets their needs + passion for 
demonstrating the product 

 

= More Helix Sales 

 

Brandon was able to explain that virtually every athletic activity that Hershel has 

competed in requires lateral movement. Helix invented the lateral cardio-machine 

category. Helix improves balance, which is vitally important in MMA. Helix trains 

the glutes, which are the muscle groups most responsible for creating explosive 

power. Helix trains the core, which will help Hershel absorb those body shots! 

Anyway, as you all know, I could go on, but we’ll wrap this one up. 

Great story. Great example of using your Helix radar. Great passion for the 

product. Great belief in the product. 



 

Are you ready to get on board the Helix train yet?? 

 

 

Happy Selling! 
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