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Every time that I attend a workshop or Conference, I am reminded of the importance of 
building a network. There are so many benefits for doing this: 

1. Gaining knowledge about organizations - People who have held memberships in specific 
organizations can provide you with a great deal of information about member benefits, 
important committees and opportunities to serve. You might not ever gain this without 
attending the annual meeting, workshop but when you attend you have a chance to talk with 
others about this. Remember to ask good questions about things you would like to know 
more about. 

2. Learning new ideas and techniques - Sometimes people who are visiting with you even 
informally say things that will help you with your business. Their tip might be something that 
they are doing or that they have heard others do successfully. 

3. Critiquing your business - Objectivity of others can often be exactly what you need to 
solve a problem or help you to move forward. You might meet with another professional and 
purposefully discuss the issue or just get into a conversation and during that receive 
inspiration and direction from the other person. 

4. Supporting each other - We all need to have other people who understand and support 
us - especially if we are facing a stressful time or specific problem. Knowing someone else 
cares can be as or more important than receiving advice at times. When you turn to your 
network you find people who have understanding and, at the same time, save stressing out 
family members if it isn't necessary. 

5. Sharing resources - There is an old expression that states, "Don't reinvent the wheel". 
Often people in your network will be willing to share handouts, products or even equipment 
so that you will therefore not have to buy or rent it yourself. 

6. Setting an example - Many times we need someone to follow who will be a mentor or 
role-model. When we are discouraged, we can turn our thoughts towards other people 
those have carried on when it was difficult for them to do so and find inspiration for 
ourselves. 

7. Becoming the cutting-edge leaders in the world - You do not have to build your network 
only with people in your trade. In fact, having individuals from a number of different fields 
can create a master mind group where you can even develop the cutting-edge ideas and be 
known as the thought leaders in the world. 

 


