
Freestar Customer Relations and Marketing Executive

We are looking for a passionate and ambitious hustler to check in with existing accounts, build

relationships and represent us at events across London and beyond. This is a unique opportunity to

bring your high energy and enthusiasm to the role and help grow our brand. Join us and help shape

this new and exploding category. Being one of our first hires you will have a direct hand in building

and defining our brand from scratch. You will be an intrinsic part of the culture of Freestar and grow

as rapidly as the business does. Jump in and hold on tight!

About Freestar

Freestar was founded by three great friends: Charlie, Eddy and Felix. We are breaking the rules of

drinking by providing great and innovative alcohol free drinks to sit alongside alcohol.

We champion the next generation of beer by elevating alcohol free to the same stature as alcohol, so

that you will be able to walk into a pub in the not too distant future and have amazing alc free

options, as well as alcoholic options – and you, the individual, will have real freedom to choose. No

stigma! And we do so with an award winning liquid, made in a super sustainable way. We’re the only

alcohol free beer in the world to certify as a B Corp.

Better for Taste - World Beer Award, 0.0%, GF, Vegan

Better for Planet - B-Corp and 90% less CO2 emissions than traditional beer production.

Championing the Next Generation through our Street Elite Partnership, our own Freestar Youth

Unemployment Hotline and brand activation in food, music and sport.

We want a team of like-minded mavericks to help us break the old rules of drinking.  If you’re hungry,

want to learn fast and create the drinking rules of the future, jump on board!



The Role

Grab your coat, this role will not be in the office! You’ll be out and about London visiting bars,

restaurants, pubs and hotels that sell Freestar. Are these venues doing a good job? You’ll make sure

that Freestar beer is stocked up and looking better than anyone else. You’ll be maintaining a great

relationship with stockists that already sell Freestar beer.

Reporting back to HQ, you’ll let the team know how the sales targets are looking, and you'll work

towards new goals and objectives. Everyone loves a snoop, in this role you will be the eyes and ears

on the streets of London, reporting back on any findings, perhaps a new bar has opened that you

could target or you’ve seen a rival beer on sale somewhere new,

Freestar will rely on you to let them know the lowdown! The role will also involve being with us as we

bring Freestar to events all over London and beyond. Therefore you will be bringing the vibe and

representing Freestar as customers discover us for the first time. We may require you to work odd

hours but never unpaid overtime.

● First and foremost, you’re interested in the brand and want to learn more about Freestar

alcohol free beer.

● You’re a people person, with lots of energy and enthusiasm.

● You’re confident navigating London streets and visiting venues on your own to meet

stockists and suppliers.

● You’ve got your finger on the pulse of the latest drink trends in London and take an interest in

the latest drink trends.

● You’ll be a confident communicator with strong English skills. You are great with email,

WhatsApp, and Slack as a way of communicating with your colleagues.

● You are a team player who’s not afraid to roll up your sleeves and get the job done, and you

always support your fellow team members.

The Person

This person will have a passion for people, selling and drinks, as well as an entrepreneurial approach.

Strong organisation skills and the ability to prioritise their workload are a must, as well as excellent

relationship building & communication skills. Above all this person must have ambition, passion &

lots & lots of energy!



Requirements

● 1-2 years min London experience in a sales role. Drinks, Snacks, Food and other FMCG

categories will be key. Knowing the landscape and the key contacts in the right customers is

important.

● Commercially savvy and can liaise between wholesalers and end customers to secure

listings.

● Track record of adding value to your customer base with joint marketing and sales initiatives.

● Winning business will be the main focus.

● Reporting into Charlie, co-founder and head of the commercial side of the business.

Package

● 25 hours per week, Tuesday - Friday but some flexibility required.

● £10.75/hour, London living wage.

● 6 month internship, June - December.

● Zone 1, Holborn Office based, majority of time to be spent in trade.

How to apply

If you think that you fit the bill, please apply via the Jobcentre, as part of the Kickstart government

scheme. If you're interested in finding out more about the scheme, go to hundo careers Kickstart or

email jennifer@hundo.careers to find out more.

https://hundo.careers/kickstart

