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It is amazing to know that whenever you get into an air-
plane or an automobile or a train, or go over a bridge or
have a tractor trailer pass you on the highway, that they all
may have something very important in common. They may
all be held together by Huck Fasteners. 

Huck fasteners are used in airplanes, trucks, trailers,
railcars, school buses, automobiles, shopping carts, and
dish antennas to name a few. They are all around us, pro-
viding secure clamp force where needed. They are made of
aluminum, titanium, steel, and an impressive variety of
alloys. The tools that are used to secure these fasteners are
almost exclusively made here in the Kingston, New York
facility.

To understand a modern day company, one organized
during the past 60 or 70 years, you should know something
about its founder. This is especially true of our company.
There are few companies operating today that retain the
imprint of their founder in more vivid terms than Huck
Manufacturing Company. In fact, the story of Huck is the
story of Louis C. Huck.

June 14th was Lou
Huck’s birthday. If he were alive
today, he would be 111 years
old. He was born in Nashata,
Wisconsin in 1896 and at the
time of his death in June of
1952 he was a nationally recog-
nized inventor and manufactur-
er who counted among his
friends such men as C.E.
Wilson, C.W. Kettering, Guy
Vaughn and Marshall Field.

Mr. Huck received his degree in mechanical engineer-
ing from Cornell in 1917 and shortly thereafter entered
naval aviation. After his military service he went with
Diamond T. Motor Car Company as production engineer. In
1920 he left to form Huck Axle Company, where he devel-
oped and patented the Huck double reduction axle and
began development of the Huck brake.

In 1926 Mr. Huck licensed General Motors under his
brake patents and went with the company as a consulting
brake engineer. The Huck brake was subsequently used on
the Cadillac, LaSalle, Buick and Chevrolet.

By 1929 there was a great deal of optimism concerning
the future of aviation. After Lindberg’s feat, there was noth-
ing that aviation could not accomplish - at least that was the
public’s impression of the industry. In May of that year
General Motors entered into an agreement granting it exclu-
sive American rights to the Dornier designs and committed
itself to produce from those designs. It then formed the
Dornier Corporation of America and asked Mr. Huck to
become General Manager. Shortly after, General Motors
sent Mr. Huck to Germany to study the Dornier designs.

On his return he strongly recommended that General
Motors spend whatever amount of money it would take to
cancel the Dornier agreement. His advice was taken and
the subsidiary was dissolved.

In the meantime, General Motors had sent Mr. Huck to
the Fokker plant at Teterboro, N.J. to study the reasons for
the excessive cost of aircraft being built there for the Navy.
Among other things, he was impressed with the complex
operations involved in bucking rivets in blind spots (parts of
the fuselage where fasteners were accessible from one
side only).

In 1930, Mr. Huck left General Motors and started on
the development of an aluminum blind rivet for aircraft. By
this time, the depression was deepening and he realized
that if he made all the rivets then being used by the aircraft
industry he would not have much of a business. So he
turned his attention to developing a steel blind rivet for the
automotive industry.

The first production application of the Huck steel blind
rivet was made during 1932 and 1933 in experimental mod-
els of the Madaras Power Rotor, the rotating vertical cylin-
der then being worked on as a means of generating electri-
cal energy from wind power. During the summer of 1933 the
steel blind rivet had developed to a point of promise and
HUXON Holding Corporation and the Huck Manufacturing
Corporation (not to be confused with the present Huck
Manufacturing Company) were formed. HUXON’s only
function was to hold the patents owned by Mr. Huck.

In 1934 Clark Equipment convinced HUXON that they
should manufacture the steel rivet and the installation tool.
As the result of this agreement, the physical assets of Huck
Manufacturing Corporation were sold to Clark and the cor-
poration was dissolved. Mr. Huck joined Clark as manager
of the Huck Rivet Division. This arrangement did not prove
especially successful and by 1939 Mr. Huck was back on
his own again.

In 1939 the war in Europe began and it once again
became apparent to Mr. Huck that a huge market for the
aluminum blind rivet was in the offering.

In February 1940, Mr. Knudsen in the Office of
Production Management and who was making a survey of
bottlenecks in aircraft production asked Mr. Huck to under-
take the development of the aluminum blind rivet. By May
1940 Mr. Huck had developed and tested the basic design
of his blind rivet to a point where he could see that it could
be mass produced.
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On June 12, 1940 the Huck Manufacturing Company
was incorporated to provide a source of income during this
developmental period. Development of the aluminum blind
rivet and the pneumatic gun for driving it was carried forward
until their designs were considered commercially acceptable
for production in 1943. In the summer of 1943, Ford’s Willow
Run Plant made the first production application of the new
rivet on th B-24.

The rest is history as far as WW II is concerned. With the
war nearing its end, the problem facing most of American
industry was one of adjusting to a commercial economy. It
was quite obvious that aircraft production would be cut back
drastically and the market for aluminum blind rivets would
shrink proportionally.

The seed of Huck’s involvement in commercial markets
took root on a Wabash passenger train on December 2,
1944. Where Mr. Huck was bound or arriving from in Car #2
on that day is lost in history, but we do have the original
sketch made on that train of what was then called the
“Lockbolt” and later became the Huckbolt®.

Actually, Mr. Huck, in conceiving this product, was out to
solve an aircraft problem. The first application of this design
involved the fastening of two halves of a droppable wing tank
for fighter aircraft.

This design began its life as a commercial fastener in a
gradual way. Early in its life it was known as a lockbolt. By
1955 it was being referred to as the Huck bolt, two words.

As early as 1943 work was underway to introduce the
fastener to the ship building industry. School buses and
truck-trailers followed. As pointed out before, the commercial
side of the market grew at a rather modest rate. In fact, by
1967 it was only 40% of our total sales volume. It wasn’t until
1971 that commercial sales out-paced aerospace sales.

Our history has been a process of refining two basic
design concepts; the blind rivet and the Huckbolt. To give
you some idea of the importance of these two Lou Huck
ideas, today there are thousands of different part numbers in
our fastener line (Aerospace and Industrial).

Upon the sudden death of Louis Huck in July of 1952, A.
Watson Armour, III, who was the majority shareholder in
Huck Manufacturing Company, assumed the presidency. 

Mr. Armour’s active participation in company affairs
proved crucial to its survival and future growth. He provided
additional funds when needed and was personally involved
in key research projects, including the Huck Blind Bolt.

Seeking labor expertise in tool manufacturing, Huck
purchased Electrol Inc. in Kingston, NY in October of 1965
and consolidated its installation tool manufacturing opera-
tions into the single facility in Kingston, New York which
became Hucktrol. Early in 1974 Huck’s Detroit based indus-
trial fastener production was transferred to Waco, Texas, and
the aerospace production line was moved to expanded facil-
ities at the Carson, California location.

In August of 1980, the Federal-Mogul Corporation
acquired Huck. As a subsidiary of Federal-Mogul, Huck con-
tinued to do business under the same name and at the same
locations as it had in the past.

In 1991, The Thiokol Corporation, seeking to establish a
commercial business base to balance its space and military
operations, signed a definitive agreement to purchase the
Huck Manufacturing Company. At the time, Huck had annu-
al sales of about $175 million, mostly in industrial and com-
mercial aircraft markets, and employed 1,400 people in 14
manufacturing, distribution and sales locations in the United
States and abroad. International markets represented about
37 percent of Huck's total sales.  In 1998, Thiokol changed
its name to Cordant Technologies which included Thiokol,
Howmet and Huck International. 

Finally, in 2000 Alcoa agreed to purchase Howmet and
Huck from Cordant Technologies Inc. At the time Cordant
employed about 17,000 people worldwide in three business
groups.

And where are we today? Our Kingston facility has
annual sales of over $30 million. With 135 full time employ-
ees, we are building more than 600 tools per month and
thousands of components. We are a critical supplier to pres-
tigious companies such as Boeing, Airbus, Lockheed,
Gulfstream, Northrop, Sikorsky, Freightliner, Peterbilt,
Kenworth, Volvo, Wilson Trailer,  Great Dane Trailer, Trinity
Rail, Freight Car America, Ford Motor Company,
Bombardier and many others. 

Our tools are used to install fasteners on the newly
designed Boeing 787 Dreamliner and the new Airbus A380.
Huck is proud to be ‘keeping it all together’.  

MODERN DAY TYPICAL BLIND RIVET
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