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Starting a Private Studio

We asked our clients who have
successful private studios for some
suggestions to young musicians
thinking about starting a private studio.
Their suggestions are below for your
consideration. Good luck!

Plan first!

Take some quiet time to reflect on why
you want to start your own studio, what
you want it to do for you, and plan
appropriately. Private teaching is a
great life and career, but it may not
start to really pay off (emotionally and
financially) for a few years, nor will it
provide the benefits of employment -
insurance, pension, paid vacation time,
etc. If you have a teaching post or if
you are covered under a spouse’s
insurance, a private studio becomes
much more secure way to eke out your
income.

Start out easy

You might visit music stores and see if
they would be interested in having you
teach on their premises.

Advertise in your local Shopper or
Pennysaver. Craigslist has developed
an unenviable reputation and you may
want to be very careful if you advertise
there.

As a guide of what to write, check out
what other teachers in your area are
saying in their posting.

If you are a graduate of a school or
conservatory, call them to see if they
have any web-based referral service.

As with any internet business, beware
of online scams, which are always
changing.

Build a foundation

Contact the best local teachers or well-
established schools; they always have
overflow. Call on them, make friends
with them, ask their advice, invite them
out for a cup of tea, and take a lesson
with them. They might send you
students.

Teachers just outside your area will
often refer students to you. Join the
National Suzuki Organization
(www.suzukiassociation.org) who refers
students to local teachers. Print up
business cards and leave them
wherever you can. Thank-you notes
and reminder calls to people you meet
in September and January are good
ideas too.

Call any local musicians you know. If
you move to a new area, ask if your
friends and teachers have any friends
there. Visit local instrument makers
and dealers and ask them to distribute
your cards.

Offer discounted or free trial lessons,
but never forget you are a professional
and deserve to be paid.

If you know somebody with a spare
room or living room with a piano, give
them free lessons to host you and your
students. This works well if you live in
a city and want to start a studio in a
nearby town.

Talk to people who have a successful
studio and ask them what they do to
make it run well. If you are going to go
into business, you should learn enough
about business to keep you life running
smoothly.

Mimi Butler is a past President of the
American String Teacher’s Association
and has written several highly regarded
books which cover ever aspect of
running a successful string studio. Visit

www.privatemusicstudio.com for more
information.

Take a job

If you work for a music school you
eliminate all the headaches of business:
billing customers, late payments,
cancelled lessons, etc. All you have to
do is teach, without worrying about
running the business side.

If you meet a teacher with an
established program who inspires you,
offer your services to them.



