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Introduction 

I was born in Scotland, Edinburgh, Leith. I learned to play 

Snooker when I was four by watching TV. When I turned 

12, I got a professional Coach, Terry Murphy, and moved 

to another coach, Chris Small when I turned 15. I got my 

first job in a shop called BHS, from where I moved to 

Tesco. I also worked at “Camp America” in Pennsylvania, 

Camp Starlight teaching kids woodwork, building toys, 

tables, and chairs. After working for some time in Camp 

America, I moved to Scotland and worked for a company 

called Arnold Clark as a car salesman. Then, I worked for 

a company called TUI as a holiday rep. After this, I moved 

to Majorca, Cala Bona, and worked in the Bonaire Hotel 

for six months. I came back to Scotland for six months and 

sold cars at Arnold Clark; then I got offered a job at the 

"Pirates Adventure Show" in Majorca. After working for six 

months, I traveled to Thailand for one month and then 

Australia for four months, then I came back and worked 

for a company called Western Mazda for six months and 

then I traveled again to Thailand for two months, Laos for 
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one month and Vietnam for two weeks. Moving around 

made me wiser and more mature, and also helped me 

discover who I am.  

When I was around 15, I used to be 16.5 Stone (104.8KG). I 

got bullied at school for being overweight. Due to the 

bullying, I never joined in any P.E activities such as 

football, etc. as I was uncomfortable. While working in 

Tesco, I struggled to speak to people because my 

confidence was so low and I was still overweight. Then I 

started looking after myself, got more confidence by 

speaking to people every day and ate a lot cleaner and 

started working out. When I started working for Arnold 

Clark, I used to go home every single day and educate 

myself by watching videos and reading books on how to 

talk to people, how to listen effectively, ask direct 

questions to get direct answers. It is good to note that 

everything happens for a reason. Had I not been bullied as 

a result of being overweight, I would not have paid 

attention to knowing who I am, finding my gifts and 

expressing them.  
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Every human being is born with some gifts, talents or 

inclinations that can be annexed for purposeful living. We 

may not see these gifts for what they are. Having seen 

them, we may choose not to accept them and their values 

to our lives; or, having claimed them, we may not be 

prepared to do the hard work necessary to nurture them 

to maturity, but none of these can change the fact that the 

gift is ours. Each of us is a master at something, and part 

of purposeful living is to discover and develop these innate 

competencies. The ability we are talking about may be as 

simple as a discreet and considerate manner, genuine 

interest in other people, a love of rhythm and sound, and 

an eye for beauty. But in these personal gifts, the pips of 

vocation are often found, if we are ready to do the work 

demanded to cultivate mastery. Viktor Frankl, in his book 

Man’s Search for Meaning, writes “Everyone has his 

specific vocation or mission in life; everyone must carry 

out a concrete assignment that demands fulfilment. 

Therein he cannot be replaced, nor can his life be 

repeated. Thus, everyone's task is unique as is his specific 

opportunity to implement it.” 
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This book is written to show you that you have gifts, help 

you to identify these gifts, reveal practices that can make 

these gifts valuable to you and other people around you, 

to the end that your life may be purposeful and impactful. 
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Your Thoughts, Mindset, 

Attitude and Your Reality 

Thoughts are crucial to creating reality. Everything you 

see in the physical world has its source in the invisible 

world of your ideas and beliefs. The circumstances of your 

life are outcomes of your collective thoughts and opinions. 

James Allen puts it this way: "circumstances do not make 

a man, they reveal him". Every facet of your life, from the 

condition of your finances to your state of health and 

relationships, accurately reveals your thoughts and 

beliefs. To control your destiny, you must learn to take 

charge of the nature of your prevailing, habitual thoughts. 

Mindsets influence the lives we lead, the course of actions 

we take and the future potentials of the shared world we 

live. According to David Gray, in his book Liminal 

Thinking, there are eight underlying natures of mindsets: 

 Mindsets are unique to everyone 

 Mindsets are created by our experiences 
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 Mindsets are imperfect models of reality 

 Mindsets govern our actions 

 Mindsets create our shared world 

 Mindsets are self-protective 

 Mindsets create blind spots 

 Mindsets can be changed 

The preceding implies that there is no way to avoid the 

subconscious impact of our mindsets. Its hidden web of 

influence infiltrates everything, all the time. If we want to 

change visible aspects of our lives, we need to be open to 

changing our mindsets. Ellen Langer captures it well: “It is 

not primarily our physical selves that limit us but rather 

our mindset about our physical limits.”  

Without doubt, one of the essential elements that 

determine people’s success is their attitude. Attitude is the 

tendency to respond positively or negatively towards a 

particular object, person, idea, or situation. Attitude 

influences a person’s choice of action, and responses to 

incentives, challenges, and rewards. It is easy to have a 
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great attitude when things are going great, but a bit 

difficult when experiencing difficulties.  

The relationship between thoughts, mindsets, attitude, 

and reality is summarised in the words of Mahatma 

Gandhi as follows: “Your beliefs become your thoughts, 

your thoughts become your words, your words become your 

actions, your actions become your habits, your habits 

become your values, your values become your destiny.” In 

this quote, habits represent mindsets, while values 

represent the attitude, and the destiny is the reality. 

Therefore, it is important to note and practice the 

following steps to having better and positive thoughts, 

mindsets and attitude. 

 Take responsibility for your thoughts: You alone 

are in control of your life, and many of the negative 

feelings you harbour are influenced unswervingly by you. 

By taking responsibility for your thoughts, you can begin 

to remove negativity in your life and create positivity.  

 Let go of expectations: Negativity often 

commences with having unrealistic expectations of 
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yourself or others. Letting go of these expectations will not 

only help you change your attitude but will also create a 

positive environment. Whenever something unpleasant 

happens, try as much as possible to forget it and then 

actively imagine things you want to happen. Also, if 

someone says something negative, consider it briefly and 

then let it go. Dwelling on negativity will only make you 

feel negative. 

 Forgive yourself and others: Holding 

resentments and dwelling on your imperfections will only 

accentuate a negative attitude. Demonstrating the ability 

to forgive and let-go will allow you to concentrate on the 

positives in yourself and others. The act of forgiveness will 

decrease stress and increase peace and calm in your life. 

 Limit or remove negative people from you: The 

people with whom we surround ourselves have a 

substantial influence on our attitudes. Restricting 

negative people from your life will help you change your 

perspective. If you cannot remove a person from your life 

entirely, you can limit your exposure to such person(s). 

You can also counteract their negative attitudes and 
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viewpoints by pointing out the positives in what they say 

or do. This way, you do not get drawn down a negative 

path. 

 Respond to change: Negative emotions often 

accompany change, and the best way to handle change is 

to respond and not react to it. Decide to respond positively 

in every situation, and you'll be able to keep negativity at 

bay. You cannot control all conditions, but you can choose 

how you will respond to them. 

 Use positive words: The language you choose 

meaningfully influences your attitude and emotional 

outlook. Using positive words and statements throughout 

the day will help you stay positive and counteract 

negativity. Use phrases like "I am hopeful," or "we will find 

a resolution". Just make sure you keep a positive spirit. 
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The 3P Road 

(Passion, Purpose, and Profession) 

Passion is the energy that makes life worth living. It shapes 

our being, fuels the fire of creativeness and opens us up to 

prospects and changes around us. Passion is the 

enthusiasm and excitement of life. Oprah Winfrey says 

"Passion is energy. Feel the power that comes from 

focusing on what excites you.” Doing what you love is the 

energy that will inspire you to get excited about each day.  

If your passion is your profession, you will find that work 

does not seem confusing to you. You will effortlessly put 

in more hours than the average person because your work 

hours fly by so quickly.  When you do what you love, your 

passion for the work becomes apparent to others. This 

brings the difference between a job and a rewarding 

career. According to Steve Jobs, "To be good at your job, 

you have to love your job." 

Passion empowers us to surmount both actual and 

imagined obstacles. It helps us see the world as a place of 
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boundless potentials. Passion also enables us to have self-

confidence, thereby, taking risks needed to live every day 

to its fullest.  

Dare to envisage what living a life charged with passion is 

like; imagine the possibilities of living your dream and 

doing what you love. Know that it is not only a probability 

but a possibility to live with passion.  

Below are stories of few of the people who turned their 

passion into their profession.  

 J.K. Rowling: From being on government support 

to being an icon, she worked diligently to make this her 

reality. She wrote everywhere she could. Her passion 

propelled her to become one of the most successful 

authors of all time. No matter where you start your 

journey to success from, you have to take the first step. 

 Steve Jobs: From Steve Jobs, we learn that you 

cannot make it as big as he did without loving every phase 

of the journey. It was necessary for him to drop out of 

school. He weathered through all the negative responses 
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he got from people and achieved his goals. He loved what 

he was doing so much that he could not give up. 

  Lewis Hamilton: He knew early precisely what he 

wanted to do with his life. His zeal pressed him to spend 

much time practising as a young boy and make his dreams 

a reality. Till today, his love for the sport is undeniable. He 

won the Formula One World Championships in 2008, 

2014 and 2015. That did not just happen. It happened 

because he had a passion for his career. 

Life is a process of self-generated, goal-directed actions. 

The meaning of life is a function of the goals we choose to 

pursue, which are our purposes. Purpose is a sentient, 

intended goal. That is, a goal selected and followed for the 

desired outcome. A rational purpose is one that promotes 

a person's life, such as: developing a career, getting 

educated, building a romantic relationship, raising one's 

children or engaging in a hobby.  These kinds of goals that 

make life meaningful. 

A person's passion can become the person's purpose in 

life, and ultimately the profession. Passion should be the 
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bedrock on which purpose and profession are laid. 

However, not everyone knows what his or her passion is. 

Therefore, discussed below are practical steps to 

identifying your passion. 

 Start with the right perspective:  If you retain the 

conviction that searching out your passion is hard, or that 

it will not happen for you, you will block the little nudges 

and signals that guide us all. Choose to embrace the 

opinion that you can do what you love with your life.  

 Think about what inspires your decisions: Some 

people listen too much to that part of their personality 

that wants to sync with others and follow the rules. While 

it is okay to desire to be part of a broader community, you 

will end up feeling like you have missed your purpose if 

you keep making your decisions on what other people 

think is right for you. Try thinking about what you desire 

to do, not what you feel obligated to do because someone 

else instructed you that you should do it. "Passion" stems 

from authenticity. 

 Know your values: Your values are your core 

beliefs in life, but they can also reflect your personality 
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and what most satisfies you. Research has shown that 

when you are not living by your values, you can feel 

unhappy and unmotivated. You may also procrastinate 

more because you do not find your activities meaningful. 

It can be challenging to discover what you value in life if 

you have never given it much thought, or if others' desires 

and needs have always taken priority over yours. Take 

some time out to examine your past experiences and think 

about what made you feel "good" about your life. 

 Consider what you love to do: Think deeply at 

your life to see if you are doing something that you like 

already, but just not doing it very often. Figuring out what 

you love to do and directing it in a creative way that 

transforms it into a passion can help you explore the 

desires of your heart. Here are some fundamental 

questions to ask:  What do I do most of the time? What 

are my goals? What draws me? If I were to select one thing 

to do for the rest of my entire life, what would I choose? 

What do I love to do? What would I do, even if I would 

not get paid to do it? What makes me feel like all other 

things do not exist? What activity makes me feel 
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completely in my element? What am I doing when I feel 

“right” or “beautiful” or “connected”? 

 Think about your dream work: This is not the 

same as making a list of all of the things that make you 

excited. You have to write down all of those things you 

have always dreamed about but have not done because 

you do not have the time, expertise, the money, or because 

they are impractical or even scary. Here are some 

questions to ask to be able to find out: What is the one 

thing I have always dreamed of but never did? What was 

my dream work when I was a child? Is there any dream 

that I once abandoned because it is impractical?  Is there 

anything I have been scared to try because it takes me out 

of my zone of comfort? Is there something that anyone 

does that excites me? What would I do if I had no 

constraints? 

 Decide what matters most to you: In reality, you 

cannot have the time, resources or energy to do everything 

you may desire to do, but it is essential to decide what 

your priorities are. Finding out what you wish to do most 

in life will save you the frustration of trying to have 
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everything, which is just not feasible. It is crucial that you 

are passionate about your career.  

Passion alone is not sufficient when you want to become 

successful. You have to work harder than ever to make it 

in this day and age. If you do have a passion for what you 

do, you are already two steps ahead. You would have to 

put action to your passion for you to get out there and 

make it. People are working hard these days, and you have 

to keep up or be better. Practice and perfect your art. No 

matter what it is you like doing, you can turn it into your 

career. Become qualified in the area you want to excel in 

and make it your job. If you sit around and wish for it, it 

probably will not happen. All the examples of people given 

above worked hard to become the best versions of 

themselves. You can do it too but not without a plan. You 

have to “allow your passion to become your purpose, and 

it will one day become your profession” – Gabrielle 

Bernstein. 
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The 3C Drivers on the 3Ps Road 

(Consistency, Connection and 

Communication) 

In the preceding chapter, we discussed the importance of 

knowing your passion, and following that passion, so that 

it becomes your purpose and ultimately, your profession. 

This chapter will deal with the critical drivers on the 3Ps 

road. The key drivers on the 3Ps highway are consistency, 

connection, and communication. Each of these drivers is 

discussed as follows. 

Consistency 

Consistency is all about staying with your passion through 

thick and thin. Dwayne Johnson says “Success is not 

always about greatness. It is about consistency. Consistent 

hard work leads to success.” To succeed in any chosen 

profession, you must start from somewhere and begin to 

grow till you become great. "We all have to start 

somewhere, and doing something is better than nothing 
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at all. Start small, and don't get discouraged and give up. 

Remember it is all about consistency.” –  Khloe 

Kardashian. There are some key areas where consistency 

should be emphasised. 

 Integrity: To be successful in your chosen 

profession, you must be consistent in the honesty that 

your work demands. It is by being consistent this way that 

people will be able to trust your ability to solve their 

problems, which will, in turn, bring you both resources 

and the fulfilment you desire. 

 Learning: Anthony D’Angelo says “develop a 

passion for learning. If you do, you will never cease to 

grow”. Learning is a continuous process that you must 

submit to consistently if you will succeed in your chosen 

profession. You have to learn from both good and bad 

experiences, learn more about your chosen profession, 

learn new ways of solving problems, learn new 

technologies that are related to your field, learn, learn and 

keep learning. Mahatma Gandhi says to “live as if you were 

to die tomorrow. Learn as if you were to live forever.” 
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 Advertisement: Advertising, in this sense, is 

getting people to know what you are capable of doing. To 

turn your passion into your profession, you need to push 

your services to people consistently. In the past, people 

advertised their products and services through posters, 

radios, and televisions. In recent times, the digital word 

has taken over. It is much easier now to get people to 

know what your passion is. Social media provides a very 

great opportunity for this at little cost. You may need to 

learn how to advertise your products and services using 

social media, but the most important thing is to be 

consistent with it. You may not get all the reactions you 

need at the start, but with consistency, you will get more 

people to know your passion  

Some of the direct benefits of being consistent include:  

 Consistency allows for measurement of 

effectiveness 

 Consistency creates accountability.  

 Consistency establishes your reputation. 

 Consistency makes you relevant. 
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 Consistency maintains your message. 
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Connection 

One of the most ignored factors for achieving success is 

the people you choose to surround yourself with. They 

play a significant role in fuelling or reducing your passion; 

influencing positive or negative attitude in you, and this 

ultimately determines how purposeful your life will be. 

Jim Rohn rightly says, “you are the average of the five 

people you spend the most time with.” Whether you 

recognise it or not, the company you keep determines, to 

a large extent, who you are. Think about any time in your 

life when you were taken to a new crowd. For example, 

when you changed school, or joined a boarding school, or 

moved to a different city, did you not embrace the new 

place's slang, mannerisms, the way of dressing, even their 

perceptions of various issues? Yes, it is much easier to be 

influenced by your environment as a kid but don't assume 

that as a young adult you are not vulnerable because you 

are. What you pick up from the people around you unite 

to define who you become with regards to your character, 

thoughts, and perceptions of the world. You may think 

that you are a conscious, and a self-aware individual who 
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is not easily moved by what others do and this may all be 

true. But if you are consistently surrounded by pessimistic, 

fear-based people, it is bound to impact your self-

assurance and the possibility of realising your dreams, and 

as such, slowing down your progression. However, if you 

are always in an environment of confident, optimistic, and 

ambitious people, you will most likely pick up on their 

confidence, which will influence you to aggressively 

believe in the possibility of your visions and follow them 

through to the end. Steve Jobs advises to “Surround 

yourself with the dreamers and the doers, the believers 

and thinkers, but most all, surround yourself with those 

who see greatness within you, even when you don’t see it 

yourself.” 

Communication 

If you want to succeed in your career, you need to know 

what you want and how to go after it. And you cannot do 

that without excellent communication skills. Being an 

outstanding communicator can help you change your 

passion to your purpose and ultimately to your profession. 
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You will need to educate people on what you can do, how 

you are different from others and the benefits they stand 

to gain doing business with you. You will also need to 

communicate with those who will work with you along 

this line of passion, purpose, and profession. To be an 

excellent communicator, you must make sure to present 

your points clearly, choose your medium carefully and 

listen effectively. One of the most vital factors in 

communicating with others is your nonverbal 

communication. Usually, people are aware and in control 

of the words they speak but may not often pay attention 

to the nonverbal cues they send. As stated in an article on 

Livestrong.com by Amy Lucas, "We can reinforce, 

contradict, substitute, complement, or emphasise our 

verbal communication with non-verbal cues such as 

gestures, expressions, and vocal inflexion." Nonverbal 

cues are so crucial because they communicate with others 

on a subconscious level, making individuals regard 

nonverbal communication as the "true" communication. 

When verbal and body language are congruent, the overall 

quality of the message to be passed across is enhanced and 
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thus, resonates with the individual receiving the message. 

On the contrary, there can be a sense of mistrust 

developed when body language does not match up to what 

is being said. Communication goes beyond the messages 

we send; it also includes how we get the words passed to 

us by other people.  Listening is an active process that 

involves scrutiny and processing. The cadence of the 

voice, the specific words that are used, and the tonal 

quality of the voice are vital verbal elements that can alert 

us to an individual's feelings. Gestures, eye contacts, and 

other body languages are nonverbal indicators that should 

be put into consideration when listening to people. When 

hearing others, it is vital to study both these nonverbal 

and verbal cues as they lead to an accurate understanding 

of the message that is delivered. 
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Be Sales Minded 

As soon as you make up your mind to travel the 3Ps road, 

having employed the 3Cs driver, you will need to develop 

the ability to sell your product or yourself at some 

fundamental level. Having a productive sales mindset is 

not just the preserve of slick, significant corporations: it is 

also basic to small businesses, and sole traders as well.  

However, there are certain characteristics that all good 

sellers share. Discussed below are these characteristics 

and how you can develop the skills for yourself. 

 Know your products: Great sellers pay attention 

to comprehending why their product or service is needed 

by people and how the product or service will help the 

customers solve their problem. If you must be a sales 

minded person, you need to understand what your 

product or service does to support your customer. This is 

often referred to as your Unique Selling Point and is 

inaccurately defined by some as an uninteresting list of 

product or service attributes. However, those with a 
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proper sales mindset go way beyond this. There are 

fundamental, faster, better, and smarter drivers that 

motivate people to choose a particular product or service 

above another. Therefore, work out which applies to your 

customers, and stress this as you communicate them 

about your products and services. For example, if your 

customers need your service quickly, emphasise your fast 

turnaround times, and learn new ways to improve your 

speed. If they need a better quality of service, work harder 

to ensure you provide it. If they need a more 

straightforward way to do something, remove complexity, 

as it's been shown to boost sales. To find out issues that 

matter to your customers, discuss with them where they 

gather. For instance, you could search google for a forum 

of those you intend to serve. Join the discussion, pay 

attention to their demands and find ways of providing the 

solution to them. 

 Be helpful, rather than coercive: Great sellers 

aim at helping their customers, rather than compel them 

for sale. This means empowering your customer to 

delineate their problems and comprehending the primary 
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subjects your product or service solves. For a moment, 

think less about selling what you are offering, regardless 

of its suitability. Ask directed questions that will help you 

to know whether you are the best suitable to help them, 

or whether they need to look at other issues first. This 

approach may suspend or even abolish the prospect of a 

sale, but, in the end, happy customers lead to more sales.  

 Build Trust: Trust is a vital part of a proper sales 

mindset. Most people just will not purchase goods and 

services from a person they distrust. To nurture your 

customers' trust, make sure that you do not misrepresent 

your products or services by selling a solution that is not 

the best for your customers at any point in time. Always 

educate your customers about the best solution for them 

even if you are not able to supply it at the time. This will 

make them trust you and come back to you at any other 

time. Also, do not make any promise you will not be able 

to keep. If there is a problem in the process of delivering 

the solution, do not pass bucks, just work on fixing the 

problem. 
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 Develop listening ability: Listening is a 

fundamental part of the sales mindset. Usually, people are 

so busy marketing themselves and their products that 

they overlook listening to their customers. However, 

understanding the needs of the clients is critical to 

developing a proper sales mindset. Listening involves 

interpreting, that is, reading between the lines of what 

people are saying, and clarifying with them what they 

mean. Paying attention to and recalling crucial client 

details shows you are engaged, and that you respect their 

input.  

 Accept that failure is part of success: Sometimes, 

in spite of your most excellent efforts, you won't close that 

deal. Sometimes, if you find out that what you are offering 

is not right for your potential customer, you may turn 

down the deal. In growing a positive sales mindset, it is 

crucial to see such challenges as stepping stones to a 

longer-term sales strategy. The most important factor 

here is to keep trying. Do not lose your zeal and passion 

and remember that even the most successful of 

entrepreneurs have experienced setback at one time or the 
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other. To turn failure to success, you should evaluate why 

you did not close that deal. Learn about ways of 

overcoming that the next time you have a similar deal. 

Keep learning and improving yourself, skills, and abilities. 

It is important to note that everyone should be sales 

minded. You must look for ways to tell people about your 

abilities and get them to pay you for offering them those 

services. 
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Conclusion 

In this book, we have looked at essential factors to living 

purposefully; it is necessary to know that "compared with 

what we ought to be, we are only half awake. We are 

making use of only a small part of our physical and mental 

resources. Stating the thing broadly, the human individual 

thus lives far within his limits. He possesses powers of 

various sorts which he habitually fails to use.” – William 

James, and that “most people fail in life not because they 

aim too high and miss, but because they aim too low and 

hit.” – Les Brown. 

Therefore, I challenge you to act on the knowledge you 

have acquired from reading this book. See you at the top! 


