
A DVO C AT E  R E F E R R A L  G U I D E



SPREADING THE WORD

Relationships are key to this business and are 
essential to maximizing your opportunity for 
earning in the Mab & Stoke Advocate Program.

What will you earn? 15% sales commission on 
the retail purchase price of all of your referred 
customer orders.  Plus you’ll get 5% sales 
commission on the retail purchase price of your 
referred Advocate’s customer orders.



TALKING AND LISTENING TO YOUR 
PROSPECTIVE CUSTOMERS

Start by identifying how they feel about their 
overall well-being. 

Understanding your prospective customer’s wellness 
concerns will help you effectively relay the benefits of 
using Mab Tabs.  What would be something they would 
like to improve when it comes to their overall health? 
For example:

—Better sleep?
—Less stress?
—More energy?
—Immune support?
—Reduced aches & pains?
—Greater mental clarity and focus?
—Immune support?
—Reduced aches & pains?
—Greater mental clarity and focus?

Here is an example of how to bring up a 
M&S conversation:  

You: “Tell me one thing you would like to improve in 
your overall well-being.”

Listen. Empathize. 

Your response:  
“I believe I can lead you to a product that would be 
extremely helpful to you and is actually customized 
to give you the exact support you need. Let’s look at 
the website on your phone right now. Please type in 
mabandstoke.com”



ABOUT MAB & STOKE

Mab & Stoke is the creator of a one-and-done daily herbal super tab 
that you can stir into any drink you love. They customize Mab Tabs 
when you complete their wellness questionnaire, and you can also 
purchase readymade targeted Mab Tabs that focus on things like 
stress support and skin health. 

Mab & Stoke works with some of the world’s leading herbalists and 
scientists to formulate their blends.  They use sustainably sourced 
and cultivated plants which are made into whole plant extracts, so 
concentrated that each Mab Tab is the equivalent of 6-10 off the 
shelf products. All Mab Tabs are manufactured in their own FDA 
compliant facility in the United States.  Within weeks, one Mab 
Tab per day is the key to turning up the volume on your health and 
feeling wildly alive.

One of the greatest innovations of the Mab Tab is Mab & Stoke’s 
ability to customize a blend to a customer’s specific wellness needs. 
They also offer ready-made booster Mab Tab blends for CALM, 
FOCUS, IMMUNE and RENEW (skin). Many customers take both a 
Custom and a readymade Mab Tab each day. While Mab Tabs are not 
designed to cure illness, they are all designed with a strong baseline 
of immune support.



THE OFFER
 
“I would love to give you my personal code, so you can take the quiz 
and get the right formula recommended for you.  When you use this 
code to purchase, you’ll receive a free gift with your order.”
Leverage any special offers the company has at the time. 

CLOSE STRONG

You should never feel awkward or uncomfortable recommending 
products to people you want to help feel better.  Overcome their 
objections with empathy and patience. Close with confidence and 
take any questions they have.  Feel free to contact one of our herbal 
experts if they have a question you can’t answer – you can get back 
to the prospect with the answer the next business day.  End with the 
same enthusiasm whether they tell you they are purchasing or not.

RECRUITING OTHER ADVOCATES

Each customer you refer is also a potential Advocate. Once 
a customer buys using your personal code, you will get a 15% 
commission and they will receive a gift with their first purchase. 
We then track those referred customers so that if they become 
Advocates themselves, you get an additional 5% commission on their 
referred customer sales.

GO FOR IT
Who will you reach out 
to today?  Write down a 

list of 10 names.



LIFESTYLE GOALS ARE KEY

In discussions with family, friends and associates, discuss lifestyle 
desires. For example, would they like to fix something up in their home, 
do they want a vacation, do they have student loan debt they want to 
get out of or are they looking for a side-gig while they look for a new job.

Once you identify a lifestyle goal they would like to accomplish, then 
listen and learn a bit more about them. Remember, relationships matter. 
The potential Advocates are not only your customers, they are your 
community so be present in your interactions and let them feel heard.

Here’s an example of how to engage in a M&S Advocate 
prospect conversation:  

Example 1: “Tell me a few personal lifestyle goals you have for yourself 
or family.  For example – do you have a vacation fund?”

Listen to their answer.  Relate back.  
Example 2: “Do you like helping people improve their life in some way?”  

Relate back.  Now, tell the M&S story and your own quick M&S story 
about the benefits you receive from taking the products and how your 
Advocate earnings is going toward a specific lifestyle goal you have.



EXAMPLES OF THINGS YOUR MIGHT SAY 
ABOUT MAB & STOKE:

“Mab & Stoke is the creator of a one-and-done daily herbal super tab 
that you can stir into any drink you love. They customize Mab Tabs 
when you complete their wellness questionnaire, and you can also 
purchase readymade targeted Mab Tabs that focus on things like stress 
support and skin health.” 

“Mab & Stoke works with some of the world’s leading herbalists and 
scientists to formulate their blends. They use sustainably sourced 
and cultivated plants which are made into whole plant extracts, so 
concentrated that each Mab Tab is the equivalent of 6-10 off the shelf 
products. All Mab Tabs are manufactured in their own FDA compliant 
facility in the United States. Within weeks, one Mab Tab per day is the 
key to turning up the volume on your health and feeling wildly alive.”

YOUR PERSONAL TESTIMONIAL EXAMPLE: 

“I started taking them everyday about a month ago. I had very little 
energy, I was not sleeping well at night and didn’t want to take any 
kind of meds – so as I was telling my friend about my issues, she 
recommended Mab & Stoke to me.  I filled out the wellness survey and 
received my customized Mab Tabs in about five days. Then, I became 
interested in their Advocate Earning Program that pays 15% sales 
commission on any customer orders I refer. It’s been a great little side-
gig for me.”  

“The Advocate Program allows me to stash away vacation money for 
my family’s yearly beach trip.  It’s super simple and the company offers 
a lot of support for social media reach outs and knowledge about the 
product.  As long as you’re taking the Custom Mab Tabs or one of the 
readymade Mab Tabs monthly - you can earn sales commission.  There 
is no enrollment fee.” 

INVITING POTENTIAL CUSTOMERS TO REVIEW 
THE WEBSITE WITH YOU:

As you are in conversation with referrals, try to get them to look at the 
website with you. Pull up the website – and showcase the products and 
modern beauty of the site – talk about how easy it is to refer customers 
just using your phone.

The ideal thing  is to follow the purchase process as you are reviewing 
the site, so the prospect becomes an Advocate and places her 
subscription order.  If that’s not something the prospect wants to do, 
close with the same enthusiasm you started with and offer a time to 
check back in the future.




