SHIFT

Book Club

IT’S NOT ABOU T THE MARKET..,

t's about what you do!
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|SHIFT

i How Top Real Estate Agents
£ Tackle Tough Times

Welcome! | GARY KELLER

WITH DAVE JENKS AND JAY PAPASAN

This book club will take you through the 12 Tactics of SHIFT in 12 sessions. Each session
has an accompanying worksheet to help amplify the impact to your business. You can find these worksheets on

Date Topic Page Numbers

Session 1 PP. xxiii-28
Welcome; Tactic #1: Get Real, Get
Right - Mindset and Action

Session 2 PP. 29-36
Tactic #2: Remargin Your Business,
Expense Management

Session 3 PP. 29-36
Tactic #2 - Remargin Your Business,
Expense Management

Session 4 PP. 241-270
Tactic #12: Bulletproof the
Transaction - Issues and Solutions

Session 5 PP. 241-270
Tactic #12: Bulletproof the
Transaction - Issues and Solutions

©2023 Rellek Publishing Partners, Ltd. All rights reserved.



Date Topic Page Numbers
Session 6 PP. 29-36
Tactic #5: Lead Generation - Find
the Motivated
Session 7 PP. 29-36
Tactic #5: Lead Generation - Find
the Motivated
Session 8 PP. 167-196
Tactic #9: Create Urgency -

Overcoming Buyer Reluctance

Session 9 PP. 135-166
Tactic #7: Price Ahead of the Market

- Seller Pricing Strategies

Tactic #8: Stand Out from the

Competition - Seller Staging

Strategies

Session 10 PP. 109-133
Tactic #6: Internet Lead Generation

- Catch People in Your Web

Session 11 PP. 197-240
Tactic #10: Expand the Options -

Creative Financing

Tactic #11: Master the Market of the

Moment - Short Sales,

Foreclosures, and REOs

Session 12 PP. 271-283
The Gift of Shift
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