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Look on the bright side, folk!
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Learning the
vernacular

NOWADAYS, we are always on the
lookout for some positive news,
and here it comes in the perhaps
unlikely guise of European folk art.

It was when talking to
international folk art specialst
Robert Young about his
forthcoming exhibition that |
learned that this field s less
esoteric than | thought and a bit of
a recession beater.

The economic turmoil was in full
swing a year ago when Robert held
his most successful gallery show
ever.
He went on to enjoy a good
Olympia where, for the first time,
e sold more to new lients. He
was more than satisfied with a fair
in San Francisco in the autumn,
and almost surprised himself with
an enormously successful Winter
Show in New York in January
particularly as Americana, which is
of course folk art, was nowhere
near as buoyant as usual. Luckily,
Robert Youngs stock is European.

Probably because the Americans
(and just the Americans) go
overboard for Americana, | had
assumed the main customers for all
folk art were American.

Not so. Even at the New York
show, more than 30 per cent of
Robert Young's sales were to
Europeans. And there are
customers in Japan.

| gather that at a time when
many sectors of the market are
suffering, there is a real renaissance
of interest in the best folk art, treen
and vernacular furniture.

Itis tre that folk items have a
crossover with interior design, suit
loft style lving and mix wel with
contemporary. This is one of those
odd incidences of antiques
managing to look modern.

Not surprisingly, it s also an area
at which more dealers are looking,
After Fairport Convention | never
thought Id see another Folk
Revival.

i Specialist sees market holding

up after his year of hard work

M Cotswold dealer's legacy adds
more choice to selling exhibition

FOLK art specialist Robert
Young, has had to work as
hard as anyone else over
these tough last 12 months,
but, unlike too many dealers,
he can look back on a
successful year. It seems his
sector of the antiques market
is holding up better than
anyone ht have predicted.

This bodes wel for one of the high
snots of Battersea-based Robert' year, his
annual selling exhibition of folk art which
will be held for the tenth year at 68
Battersea Bridge Road, London SW11
from May 8 to 16.

The show comprises around 100
pieces, with 36 in the exhibition
catalogue. Prices range from £500 to
around £20,000.

Itis always difficult to define folk art
precisely, but 2 look at Robert's stock
brings instant recognition of what this
fild s all about. The objects are quiky
and often naive. But, although there is a
decorative factor, there s also a timeless
appeal

Which is probably why quite a lot of

the Young stock goes to younger buyers
and collectors of contemporary.

This show features staples of the
genre, such as weather vanes, carved and
painted toys, primitive animal portraits,
decoy birds, painted shop signs and a
classic Welsh love spoon.

There are also some good pieces of
early English treen and some very fetching
examples of farmhouse, tavern and
vernacular furniture.
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The latter includes a monumental,

1700 Welsh oak ‘Carmarthen chair. This
specific geographic term is not one I've
come across before, but the 3ft (91cm)
wide chair certainly has exceptional
patination and it is among the more
expensive pieces in Robert's exhibition
‘While maybe not everyone's idea of
folk art, a more unusual item - an English
€.1865 boneshaker wrought-iron and
castiiron bicycle - does have a simple
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Left: dated c. 1880, this 14%in (37cm)
wide, French horse-hear rade sign in
weathered repoussée zinc with 2 gilt
surface, is priced at £2200 at Robert
Young's annual exhbiton.

Right: one of a number o pieces fiom
the Roger Warner Colecton in Robert
Young's ok artshow s this 11n (28cm)
high Engiish c.1790 figure probably
depicting George Il The carving, with
untouched, rusty, orginal painted
surface costs £6500.

sculptural quality that sits well in the
catalogue. Robert is particularly pleased
with a choice selection of pieces put
together by the late Cotswolds dealer
Roger Warner and offered in the Roger
Warner Collection at Christie's South
Kensington on January 21-72
as reported by my colleague
Anne Crane in ATG issuc

1877

Robert says “Mr Warner had
some very pure, untouched and
rare objects and vernacular
furniture in his collection.

“He had an innate understanding of
the rare with a sensitivity to form and
colour that was really some way ahead of
his time.”

Last year, Robert sold over 80 per cent
of his exhibition making it the most
successful show in his shop to date

This year he says that, while itis
getting more and more difficult to buy
this work, and prices are not cheap, there
does appear to be a consistently high
demand. It seems that while the art may
be folk, the hard-headed market for itis
far from folksy




