
10 WAYS TO

INCREASE YOUR

ONLINE

BOUTIQUE

SALES



PayPal should always be a secondary
option for customers to pay for their
items. With You will be surprised how
many stores miss out on sales by not
having this option. Paypal offers both
buyer and seller protection so it works
in the favor of both parties. 
 
What to Do: 

ADD PAYPAL TO YOUR

BOUTIQUE

Sign up for a Paypal Business Account
(Free)
Sign up to get a Debit Card (use anywhere)
Connect to your online store
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GOTO PAYPAL NOW

https://www.paypal.com/us/webapps/mpp/referral/paypal-business-account
https://www.paypal.com/us/webapps/mpp/business-debit-card


Afterpay or Sezzle are both great ways
to increase customer order value. Each
program allows customers to make
fortnightly payments towards their
order. It is very similar to layaway,
except the customers will receive their
items right away. You also get paid in
full right away, whiles the two third party
companies handle the rest. There is a
small transaction fee you will have to
pay to them, but it is more than worth it. 

SIGNUP FOR AFTERPAY

ADD AFTERPAY AND

SEZZLE PAY OPTIONS
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SIGNUP FOR SEZZLE

http://fbuy.me/v/info_1414
http://fbuy.me/v/info_1414
http://www.sezzle.com/


Just asking someone to give you their email
with no real incentive is not going to work. You
have to offer a great reason like a discount in
exchange for it. This is pretty much expected
from potential customers on every website.
The days of offering 10% off are pretty much
over and simply not enough. You should be
offering at minimum 20% off for signing up. To
really increase your sales, offer a higher
percentage off if ordered within a certain time
frame.  If using Shopify, try out the app
Optimonk
 
After offering the discount/newsletter, set up a
email funnel to send out periodic emails
offering new arrivals, promotions, etc.

GIVE A DISCOUNT FOR

SIGNING UP TO YOUR

MAILING LIST
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https://apps.shopify.com/optimonk?surface_detail=optimonk&surface_inter_position=1&surface_intra_position=4&surface_type=search


Returning customers are the best way to
keep money rolling in since you have
already built trust with the customer.
Add a loyalty or rewards program to
keep them coming back in hopes of
getting a coupon to apply to a future
order. In addition to getting loyalty points
for purchasing, a customer can also get
points for following you on social media
accounts, sharing your content and/or
referring you to others. It is ultimately a
domino effect for your business and is a
win-win for both you and the customer. 

ADD A LOYALTY OR

REWARDS PROGRAM
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Reviews are critical these days thanks to
sites like Amazon. in fact, you as a
consumer probably have read them at
some point before making a purchase as
well. When it comes to clothing, reviews
are especially helpful to get an idea of fit
and quality since customers can not
physically touch your items. Your should
request reviews from customers and offer
a coupon for doing so. This allows you to
kill two birds with one stone, you get a
review to promote and another potential
sale. Again 10% is not going to be
enough - offer a minimum of 20% off.

REWARD CUSTOMERS

FOR REVIEWING YOUR

PRODUCTS
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The unboxing experience is a rush to many
people, therefore, show your customer you
care about that experience with custom
packaging. Customers can't walk into your
online store, so this is your chance to give
your brand some personality. You may even
get tagged unexpectedly in an unboxing
video that you can share with your followers.
You can also post your new packaging in
videos showing customers that you go the
extra mile. You can add a custom touch to
both the outer packaging, inner packaging,
clothing tags, etc. 

ADDING CUSTOM

PACKAGING INTO

YOUR BUDGET

GET OUR CUSTOM PACKAGING LIST HERE
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https://www.onlineboutiquecenter.com/collections/wholesale-vendor-library/products/packaging-vendor-list


Upsells are another great way to entice
customers and increase the order value for
your store. Upsells can be similar,
complimentary products or a low price product
to "add on". For example, a person lands on a
top, the upsell can be coordinating pants,
shoes or accessories to "complete the look".
There are automated apps to do this for you.
Recommend Globo Upsell if using Shopify.

ADD UPSELLS AND

EXIT-INTENT POPUPS

TO YOUR SITE

2020, Online Boutique Center                                            www.onlineboutiquecenter.com

Exit intents capture a consumers attention
just as they're about to leave your store. Offer
a great deal or discount to save a person from
leaving your store and get that sale.
Recommend Optimonk for exit intents.

https://apps.shopify.com/globo-related-products?surface_detail=globo+upsell&surface_inter_position=1&surface_intra_position=4&surface_type=search
https://apps.shopify.com/optimonk?surface_detail=optimonk&surface_inter_position=1&surface_intra_position=4&surface_type=search


Sometimes (if not all the time) you have to show
people better than you can tell them. Repost
users wearing your brand, reviews you've
collected, etc. . Post these reviews on social
media, your website and in your emails when
applicable. This not only proves your a legit
company, it gives new consumers the confidence
to order from you. Many people have been
scammed, so attracting new customers can be
tough without proving to others that people enjoy
your brand. Many people are followers and all it
takes is one influence to get them to purchase. If
you are just starting out, host a giveaway  if you
have to get people in your products or recruit your
family/friends - get some photos of real people in
your brand. Only using stock photos for promotion
is not going to cut it in 2020.

SOCIAL PROOF: POST

CUSTOMER PHOTOS

AND REVIEWS
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Closeup of product fabric
Show the fit on different body types
Show how the product flows when you walk
Behind the Scenes Photoshoots
Making products (if applicable)
How-To Style Products in Different Ways (Pair
with other pieces you sell)

Video has proven to increase sales for ecommerce
businesses due to customers not being able to
physically see or touch your products. A video helps
you to show the quality and fit of your products on
different body types. 
 
Videos get more likes on social media, which can
lead to more followers and sales. They also work
great on websites and in emails. 
 
Video Ideas

 

POST MORE VIDEOS

FOR YOUR BRAND
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An affiliate program allows people or
customers to promote your brand and products
for you. In exchange for promoting, you they
will get a small percentage of the sales.
Several people make a living off of affiliate
marketing and will put in overtime to make that
extra income. It is a win-win for you and the
customer.  Similar to affiliates, you can also
hunt for brand ambassadors/influencers that
you can work out deals with to promote your
clothing in exchange for a larger discount or 1-
2 free products a month. They can even get
their own discount code to promote so you can
keep track of their efforts. *Giving away free
stuff can get costly so be sure you can afford
this route and always prepare a contract.

START YOUR OWN

AFFILIATE PROGRAM
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