
COUNTRY
MANAGER

Life is full of contrasts. As we navigate expectations and dreams in the search for meaning and comfort, we long for a balanced life with room for chaos and calm, moments of reflection and times 
of joy. A place where we can be ourselves, realize the true value of things and feel at home. Based on a passion for authentic design and clear functionality, we challenge ourselves to shape the future 

and take pride in creating products that help you balance the contrasts of life. We create collections of furniture, accessories, and lighting, so you can create space to feel comfortably you.

ABOUT ferm LIVING
ferm LIVING is a Danish design company founded in 2006 by our 
Creative Director, Trine Andersen. From our base in Copenhagen, 
we work with artisans around the world, fusing our Scandinavian 
mindset with global skills and traditions. We create collections of 
furniture, accessories, and lighting.

WHAT YOU’LL BE DOING
Since 2011 we have been represented by an agent, who has been 
building a quality distribution with leading retailers, E-tailers, and 
contract partners. We are growing rapidly, and we are now ready to 
take the next step by establishing our own sales organisation, adding 
an Area Sales Manager and a Country Manager. We are looking for 
a sales profile to lead and develop the market and our local team of 
currently five team members. 

Apart from the country manager role you will also be responsible for 
developing sales in your own sales districts (0, 1, and 2) in Northern 
Germany. You will be responsible for achieving our ambitious sales 
goals and by successfully building sales within our distribution across 
all sales channels on strategic and operational level.

• Develop and motivate the sales team and managing the local office 
• Analyze market potentials and develop and implement sales 

strategy to grow the business
• Identify and develop current and new quality partners across

all channels
• Drive sales activities with partners to build the brand and 

execute go to market strategy
• Monthly budget & KPI follow-up together with the Regional 

Sales Manager
• Participation in international fairs and local sales meetings

and events at HQ in CPH

The position is based in our newly renovated showroom and sales 
office in Hannover and will be reporting to the Regional Sales 
Manager in Copenhagen. 

WHAT WE’RE LOOKING FOR
You have a strong commercial mindset, business acumen and 
analytical skills; you thrive when interacting with your customers. 
You are motived by leading people and enjoy creating results 
through your team. You are result-oriented and have a hands-on 
approach as well as being outgoing and a great relationship builder. 
We value initiative and proactiveness.
 
• Documented leadership experience with an outgoing and 

inspiring personality
• Strong business development skills and sales drive
• Minimum 5 years’ key-account experience from interior 

business 
• Excellent communication and interpersonal skills
• Fluent in German and English, holds a driving license 
• Organized and effective time manager 

YOU MIGHT ALSO HAVE
A profound understanding of the key players in the German 
furniture and interiors market and a solid network to prove it, 
relevant commercial education and understanding of what it means 
to be a brand ambassador.

INTERESTED?
Then send your application and CV in English to us online. That 
is the only way we receive applications. We read applications on 
an ongoing basis, which is why we encourage you to submit your 
application as soon as possible.

If you have any questions about the position, please contact 
Regional Sales Manager, Gry Enevold, +45 7022 7523.

We look forward to hearing from you.

Germany
Are you motived by driving sales and are you ready to take 
on the responsibility of developing sales in Germany? Do you 
have a strong sales drive, strategic outlook, and a commercial 
mindset? Are you passionate about design and can you develop 
and build a market through relationships, trust, and long-term 
cooperation?

https://fermLIVING.reqruiting.com/Pages/Application/Apply.aspx?id=10371

