
 
 

 

 
Position: International Account Manager   

Company: Lintbells Ltd 

Location: West Barn, Fairclough Hall Farm, Halls Green, Weston, Hitchin, SG4 7DP   
Reporting to: Global Sales Director   

 
What you need to know:  

 

Every day, our mission is to make sure that pets enjoy an active life, for life.  

We are the experts in dog mobility with the UK’s No.1 joint supplement YuMOVE treating over 1.5 

million dogs a day.    

We are notoriously ambitious and operate a fast-paced business.  Our track record demonstrates that 

over the 3 years to December 2019 sales have doubled and in 2020, despite COVID19, sales have 

continued to grow at over 50% p.a.  

We are on a journey, to be the most trusted dog mobility brand in the world, which takes focus and 

dedication.   

 

• We are bold and make brave decisions and we lead the pack  

• We are the architects of our future, we’re strategic, focused and optimistic.  

• We deliver with pride and we all take full ownership in the part we play in the business.   

• We keep moving and striving for improvement is in our DNA  

• We invest time and trust in building long-term, meaningful relationships   

• We understand first-hand the connection between an owner and pet, and it’s our duty to make 

those moments happen for longer.   

 
The Position in a sentence:  

 
Full development and ownership of Lintbells’ current and future International Distributor business, to 

support Lintbells’ commercial success globally.  

 
What you’ll need to deliver:  

 

• Total Profit & Loss (Gross Profit level) accountability for the business / Customer relationship and 
budgeted scorecard delivery 

• Identify future growth opportunities in potential new International Markets and develop / 

implement effective route to market strategies.  

• Develop, negotiate, execute and track the delivery of a joint annual business plan and contract 

terms with Distributors that underpin the Sales and Brand strategy achievement within those 
Customers. 

• Build and manage relationships with Key Distributor Partners across multiple touchpoints within 

both organisations 

• Partner with cross functional resources including Brand Marketing, Finance, Supply Chain & 
Procurement to co-design and support Distributors to activate in Market all brand, NPD and 

category initiatives. 

• Contributes information to sales strategies by evaluating current product results; identifying 

needs to be filled; monitoring competitive products; analysing and relaying customer reactions. 

• Updates job knowledge by participating in educational opportunities; reading professional 

publications; maintaining personal networks; participating in professional organizations. 
 



 
 
 

 

• Enhances department and organization reputation by accepting ownership for accomplishing new 
and different requests; exploring opportunities to add value to job accomplishments. 

• Works closely with the Global Sales Director to continuously analyse return on investment to 

optimise spend on an ongoing basis. 

 
What you’ll need to succeed:  

 

• Solid experience in International Account Management – at least 2-3 years 

• Worked for Branded FMCG Businesses previously 

• This position requires international travel to distributor sites across Europe and Asia, as well as 

attending Lintbells Head Office on a weekly basis.  

• Experience of multi-channel business and pet category experience desirable but not essential. 

• Natural self-starter with resilience and ability to adapt  

• Ability to influence both internally and externally 

• Naturally work at pace  

• Team player, willing to ‘get stuck in’ 

• You have a genuine love for pets and believe in our mission  
 

 
 


