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Billie Zangewa, The Sun Worshipper in Central Park, 2009



With so many artists, galleries, and auctions to choose from, 
the art collector needs a bit of help. Art consultants have stepped in to 

make sense of the noise and find what collectors are looking for

advertorial

ART CONSULTANTS 
A D D  V A L U E  T O  Y O U R  C O L L E C T I O N

text 
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P RIVATE ART COLLECTORS are 
increasingly turning to art consultants 
for advice and guidance on building a 
collection expressive of their interests.

Of course, this role is not that of a personal 
shopping assistant, but rather an informed surveyor of 
the art scene, nudging the collector towards tasteful 
investment pieces.

And this does not mean the collector suddenly 
takes a backseat — building an art collection is about 
personal choice, after all.

Susie Goodman, executive director at Strauss & 
Co, says the collector should ideally stay informed 
“through immersion in the art world”.

“This can be as simple and accessible as signing up 
to all the gallery mailing lists, going to visit as many 
museums as possible, and joining our mailing list as 
a way of getting a feel for how auctions work through 
our regular live and online auctions,” she says.

Art consultants all have their different approaches 
and offer valuable advice to collectors. We share 
collecting tips from three of them. 

SUSIE GOODMAN, executive director 
at Strauss & Co
Collect for both love and money. If you are informed 
about the market, you will have a deeper understanding 
of when and where to spend your money. You will also 
be able to balance that with purchasing art (from both 
the primary and secondary markets) that connects 
directly with your own passions and tastes.

The most important thing you can do is collect 
— whether it’s a R500 print or something more 
expensive, building your collection is primary. 

In the secondary market, working with our team of 
specialists is vital — whether you are selling your art 
or buying. In the art world, condition, authenticity, 
provenance, and research are crucial, and this is 
where you need experts.

We are intent on demystifying the art-auction 
world and educating all stakeholders, especially 
newcomers, and we actively do this through talks and 
master classes by our in-house consultants and guests. 

Come to one of our auctions — whether a live 
one in Johannesburg or Cape Town, or browse our 
online auctions. We always welcome newcomers to 
the market and our auctions provide new collectors 
with an incredible opportunity to visit a “pop-up art 
museum” that you won‘t experience anywhere else.

We are very proud of our role in providing a market 
for works by many different women artists. Irma Stern 
is our top artist by total sales since 2009, with her 
works sold at our auctions totalling an incredible 
R334 217 485.

In 2017, 18 lots of Stern’s work sold for just less 
than R50-million. Maggie Laubser was also in our top 
10 artists for that year.

Other women artists making an impact at auction 
are the likes of Billy Zangewa, whose Working Nights 
sold for four times its estimate at our October sale 

last year; and Mary Sibande, whose photograph 
Her Majesty, Queen Sophie also sold well above its 
estimated value in November that year.

In 2016, a Penny Siopis painting, Lace Cloth, 
matched a previous record we had achieved for her 
work, selling for R1 136 800.

The market for the work of African artists is 
definitely growing, as is evident by the many art fairs 
in South Africa alone that feature representation from 
galleries across Africa. It’s an exciting time to be on 
the continent. 
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MAKGATI MOLEBATSI, art advisor and 
founder of Mak’Dct Art Advisory and 
Agency
People interested in acquiring art purely for 
its investment value need to do their research 
and inform themselves regarding factors that 
contribute to creating value in an artwork.

Learn as much as you can about where 
the artist is in their career path, in terms of 
economic and cultural value. 

Consult industry professionals with 
knowledge: galleries, auction houses, 
curators, and art advisors.

I believe people should acquire artworks 
that resonate with them, irrespective of the 
gender of the artist. If the artist is female and 
that is their preference and intention, all  
the better. 

Artist’s careers can be very capricious, 
and so is market sentiment. An artwork may 
not appreciate in value as had been wished. 
If that happens, you will still be left with an 
artwork that you can live with. 

So acquire what appeals to you, but 

acquire wisely, especially if the motive is 
investment value.

With all of this, research is vital. Also 
find out about African artists, as there is an 
increased interest in art by artists from Africa;  
a culmination of efforts over the years to bring 
attention to these artists by curators, artists, 
academics, galleries, and art fairs.

An informed and knowledgeable art 
consultant will undertake research for you, 
especially if you are time-poor or need a 
second opinion. On the primary market, they 
will provide information about the artist’s 
career history and potential trajectory. On 
the secondary market, they will advise on fair 
market value, which considers a number of 
art market data, often accessible only through 
subscription to art market databases. 

For a novice collector, start at the 
beginning. Look at a lot of art, read about 
art, and  develop your eye and intellect. Visit 
galleries, exhibitions at museums, and art 
fairs. Talk to professionals who have amassed 
a lot of knowledge. Become an art enthusiast. 

KHOLISA THOMAS, art advisor and founder of The Art Talks 
As an art advisor I’m passionate about bridging the gap between the art 
world and art lovers. Most of my clients are first-time buyers and I think 
my business has grown because of the value I give my clients in terms 
of empowering them with the right information, so they can make the 
best decisions about starting their art collections and expanding their 
art knowledge. 

Art is about making a connection with the artist. I believe it’s the 
artist’s story — the reason they create; the meaning and message 
behind their work — that matters. The Art Talks is a pop-up event that 
brings audiences up close and personal with artists in their studios, in 
a gallery or a unique space in downtown Joburg, in an accessible, fun, 
and educational way.

It uncovers the artist’s story and reveals the inspiration behind their 
work, giving the audience a deeper appreciation for their art. 

When buying art or starting your collection, 
there’s no right or wrong when it comes to 
picking an art style, medium or art genres.

 You could love paintings, photography, 
sculpture; you could love pop art, or abstract 
art, or modern art. The point is that art is 
deeply personal and subjective. It should 
speak to you. It should resonate with 
something inside you. 

Once you have developed a sense of 
what you like, start talking to your friends 
who’ve bought art; talk to gallerists, they 
have a wealth of knowledge about the artists 
they represent; read up about the artist you 
like online; and gain as much knowledge as 
possible, so you feel empowered to make the 
right decision about your art investment.

You want to find an artwork that you know 
is good value, strong quality, and something 
you will want to live with and be excited to 
see every day hanging in your home or office. 
Buy what you love — and buy the best that 
you can afford.

Limited-edition prints are a good way of 
starting a new collection. Investing in a young 
artist is always a great idea too. Their work is 
often more accessible, and by buying their art 
you are supporting their passion and making 
it possible for them to continue creating. 

There is no magic formula: investing in an 
emerging artist is the same as any investment. 
You learn as much as you can about the 
artist, you read up on the industry and what’s 
happening in the art world, and you speak to 
whoever you know in the art world or an art 
advisor such as myself and get their opinion. 

Buying art should be a journey of discovery. 
You will meet many interesting and creative 
people along the way. You will go to places 
you’ve never been to before and learn so 
much in the process. It is a life-long passion.

ONLINE-ONLY AUCTIONS 2018

9 to 16 September 
          17 to 22 October           
       14 to 19 November       

LIVE AUCTIONS 2018

15 OCTOBER, The Vineyard Hotel, 
Cape Town

12 NOVEMBER, The Wanderers Club, 
Johannesburg

The global 
leader in the South 
African art market

STRAUSS & CO

Goodman’s artist 
pick: Henry Davies is 
an exciting, innovative 
sculptor, yet he remains 
largely unknown. His 
work has strong links to 
European Modernists and 
has had a huge inf luence 
on contemporary South 
African sculptors.
From left: Henry Davies, 
Flowerbox; Game Piece I  

A selection of works will be on view at the Strauss & Co Art 
Hub in Keyes Art Mile from 5 September to 9 September 

during the FNB Joburg Art Fair.


