
  

 

Your Life. Your 
Terms. 

The Steps Canadians Are 
Taking To Live Life  

On Their Terms 

 

 

 

 

 

 

 

 

 

 



ii 
 

Executive Editor: Samantha L. Lindsay 

 

Cover Design: John Cerpnjak 

 

This publication is designed to provide accurate and authoritative 

information in regard to the subject matter covered. It is sold with the 

understanding that the publisher is not engaged in rendering legal, 

accounting, or other professional services. If legal advice or other 

expert assistance is required, the services of a competent professional 

person should be sought. 

 

Copyright 2014 Karadza Publishing Inc. 

 

No part of this book may be reproduced, stored in a retrieval system, 

or transmitted by any means without the written permission of the 

author and co-author. 

 

ISBN: 978-1-4276-9621-2 

 

Printed in Canada. 

 

 

 

 



iii 
 

 

 

For everyone looking to live  
life on their terms. 

 

 

 

 

 

 

 

 

 

 

 

 

 



iv 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



v 
 

Contents 

PREFACE 

 by Nick Karadza………..……..….…...…........... viii 

 

CHAPTER 1 

 Whose Life Are You Living? 

 by Nick Karadza ………….……….…………........1 

 
CHAPTER 2 

 Your Life. Your Terms.  

 by Nick Karadza.…….…….…………..….….……9 

 

CHAPTER 3 

 Doing the Opposite of the Masses 

by Tom Karadza.…..…………………..…....……19 

 
CHAPTER 4 

 Setting the Stage for Real Estate Investing 

by Jacqueline Paradisi……..……………......……29 

 

CHAPTER 5 

 The Working Vacation 

by Kevin Magee ……..……….........…......……..45 

 

CHAPTER 6 

 Dream, Believe, Achieve! 

 by Trena Mueller..……..….…………............…..63 

 

CHAPTER 7 

 Deliver What You Promise… Every Time 

 by Darcy A. Griffith…..…………….…….......…73 

 
CHAPTER 8 

 Then One Day I Had Fleas 

by Kyle Dacey……….……………………....…..85 



vi 
 

CHAPTER 9 

 From Lemons to Lemonade 

 by Carlos Rodrigues..………………………....…..97 

 

CHAPTER 10 

 Living Comfortably Without Having to Work  

 the Long Hours My Parents Once Did 

 by Vanessa Carnovale..……….……………....…105 

 

CHAPTER 11 

 Engineering to Entrepreneurship 

 by Greg Kowalczyk..……….…..………………..115 

 

CHAPTER 12 

 I Lost My Job by Investing in Real Estate 

 by Hugo Castrillon………………………....…....131 

 
CHAPTER 13 

 Icing on the Cake 

 by Michelle Spencer……………………....…….141 

 

CHAPTER 14 

 How An RCMP Officer Learned to Live HARD, 

  Invest SMART, and Stay SAFE 

 by Sam Perren……….……………………....…..155 

 

CHAPTER 15 

 Drive, Dedication, and a Dream 

 by Dominic & Matthew Rocheford..….. ……….171 

 

CHAPTER 16 

 The Choice is Yours 

 by Dan & Laura Illman…………………….....…179 

 
 
 
 



vii 
 

CHAPTER 17 

 Educator Turned Entrepreneur: How I Left  

 My “8:30-3:30” to Start a Business 

 by Andrew Shin…..….…………………….......…193 

 
CHAPTER 18 

 Hang On and Enjoy the Ride! 

 by Anthony DeGazon...…………….……....….…205 

 

CHAPTER 19 

 How I Got Up and Running as a Real Estate 

 Investor 

 by Jeff Patry…….……….………………....….…221 

 
CHAPTER 20 

 Design Your Life 

 by Paula Dissegna….….….………....………...…233 

 
CHAPTER 21 

 Build Your Team to Live Your Dream 

 by Jeff Varcoe……..…...…………....………...…247 

 

CHAPTER 22 

 Making it Happen 

 by Nick Karadza………..…………....………...…267 

 

About the Authors…….….………………..…....271 

 

Free Gift Offer # 1……..…………………..…....277 

 

Free Gift Offer # 2……..…………………..…....278 

 

Contact the Authors.….….…..…..………..…....279 

 

 

 



viii 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



ix 
 

PREFACE 

 

This book is about control. 

 

Control over the decisions you make. 

 

Control over the choices you have. 

 

Control over the way you choose to live. 

 

This was something I started working at when I was 

twenty-one-years-old, by starting to build an asset 

base that would make me independent of any 

employer. 

 

By my mid twenties, I left the corporate world for 

good to join a business venture with a friend, and 

then proceeded to start and grow a business from 

the ground up with my brother (Yes, somehow we 

manage to work together…and well.) 

 

This path allowed me to spend my life the way I 

chose, not in a manner others decided for me. 

 

I still wake up, have deadlines to meet, and a list of 

things to do. But I am the one that set them for 

myself, the priorities are mine. 

 

This is not a business book. 

 

It is an outline of the steps Canadians are taking to 

live life on their terms. 
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They are not running lawlessly in the streets doing 

whatever they please, but in each instance, they 

have created choices for themselves. 

 

They also are not entirely dependent on walking 

into a workplace every morning, having to please 

someone else’s demands. 

 

They all have a Plan B in place or have already 

made it their Plan A. 

 

Through different business and investment ventures, 

I have had the opportunity to meet a lot of people 

that have put themselves in a position where they 

have the freedom of choice. 

 

But the majority of people I have met think that 

structuring their own lives this way is just not 

possible for them. They need luck, a wealthy 

family, or a winning lottery ticket. 

 

It’s simply not the case. 

 

That is the purpose this book serves. 

 

To shine the light on what people have been doing 

to ensure they are not only someone that thinks that 

being able to design their life is possible, they are, 

instead, someone who has done it. 

 

There is a vast difference between theory and 

implementation. 
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The people you will hear from in the following 

pages have implemented and continue to do so. 

 

This is information from first hand experiences. To 

me, it has always proven the most valuable. 

 

This book will prove to you that you can live your 

life on your terms as well. 

 

But you’ll have to go out and make it happen. 

 

There is no secret that allows things to appear 

before you without action on your part. You will be 

required to actually put one foot in front of the other 

to walk down this path. 

 

But the path is not hidden. 

 

In fact, there are many you will hear about. 

 

If you so desire, choose one and start walking. 

 

And remember ...Your Life. Your Terms. 

 

 

 

 

 

 

 

 

 



xii 
 

 

 

 

 

 



    1 

 

CHAPTER 1 
 

 
I remember the weeks leading up to the end of my 

formal education. 

 

Proctor & Gamble had come to our campus to 

recruit some people for their IT department. 

 

I had made it through the initial steps of the process, 

and was called in for one final interview. It was a 

half day, and it involved me going for lunch with 

some employees, meeting different managers, and 

ultimately, sitting down with the two people who I 

would report to. 

 

I was told that the whole experience was a 

formality, and that the job should be mine. 

Whose Life Are You 
Living? 

 
By: Nick Karadza 
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At the very end of the time meeting with my 

potential future managers, they asked if I had any 

questions - I did. 

 

Up until this point, no one had told me what I would 

be doing, so I asked. It seemed like a fair question. 

 

I will never forget the reaction. 

 

They looked at each other first, and then, the 

gentleman to my left leaned forward and asked how 

important that was. 

 

If I was going to get out of bed, into my car, and 

fight traffic every morning to spend the majority of 

my day sitting in a cubicle in an office building, 

only to fight traffic to get home with the hopes of 

having a couple hours left in the day to live as I 

chose, it felt important to me. 

 

But I was just out of school so my response was 

something like, “I was just wondering what types of 

work or projects I would be responsible for when I 

started to get an idea of what I would be doing.” 

 

This is when they broke the news to me. 

 

They explained that they wanted people to work at 

P & G who wanted to be there for because of the 

company alone. They promote from within, are like 

a big family, and essentially, it shouldn’t matter 

what I would be doing because I would be working 

at Proctor & Gamble. 
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I can only imagine the look on my face. 

 

I’m not sure if it was confusion, surprise, or disgust. 

I did my best to play along, but I walked out of that 

office confused. 

 

“Is this what is expected from all employers?” I 

wondered. 

 

Ultimately, I didn’t get the position. I think they 

picked up on the fact that I wasn’t interested in 

being a drone. 

 

I appreciate the candidness of those mangers 

because that experience has been a driving force for 

me to this day. 

 

Life has a funny way of working these things out 

though. 

 

I received a call from my most recent co-op 

employer the very next day, telling me that a 

position had opened up –they asked if I was 

interested. 

 

The next week I started work at the Regional 

Municipality of Peel. 

 

I worked there for about three years, applied for, 

and received a promotion each year. 

 

But I still was not satisfied. 
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For me, the pace was too slow. 

 

Thinking everything could be done in half the time, 

probably due to my youthful ignorance, I wanted to 

make things happen. 

 

The series of meetings that had to happen before 

anything was implemented was draining. 

 

It didn’t allow me to move at my pace or to be 

rewarded for the impact I felt I could make. 

 

It led to me going home on a daily basis frustrated 

because my time was not being used effectively. 

 

Instead, I was at the mercy of the demands of 

others, and I did not like it. 

 

I had one final corporate stop at Oracle Corporation 

in a role where my compensation was more directly 

linked to performance. 

 

But that only lasted six months. 

 

It was a Band Aid solution for me. 

 

By the time I started that job, I was already focused 

more on living life on my terms rather than those of 

others. 

 

I left to be a partner in a business that a friend had 

started, and I have not looked back since. 
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It had become clear to me that I wanted to structure 

my income in such a way that allowed me some 

personal choice in my life. 

 

I don’t mean that I want to live a life with no 

responsibility, strolling along a deserted beach 

someplace without a care in the world. 

 

That is not me. 

 

However, I did want to set my own priorities. I 

didn’t want to have the risk in my life of having my 

income dependent on a single source, my employer. 

What I wanted was to have the ability to explore 

opportunities when they came my way. 

 

With a bit of thought and planning, I began putting 

the pieces in place to get me there. 

 

My path, or thought process, may not be an exact fit 

for everyone. 

 

But think about your own life, either now or in the 

past. At the points where you had a bit more 

freedom, did it make you happy? 

 

When you wake up on vacation and have complete 

control over how to spend your day, is that a good 

thing? 

 

This feeling does not have to be reserved for the 

small glimpses in your life. 
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Recently, a friend whom I first met as a client - and 

is a successful executive in an international 

automation company - told me that he refuses to 

travel extensively. Even though it is expected of 

him, and specific requests have been made, he just 

tells them, “No.” 

 

In fact, his exact words were, “Then fire me,” when 

pushed on the topic. 

 

His response can be looked at as slightly arrogant, 

part crazy, or with a bit of envy. 

 

You see, he has put things in place for himself to a 

point where he has choices. He does not have to 

travel half way across the world and take time away 

from his family if he does not want to. 

 

This is lifestyle design as well. 

 

You do not have to quit your job and be a lone 

ranger to live on your terms. 

 

Everyone will have their own ideal lifestyle and can 

structure things in a way to suit them. 

 

The first thing to do is to take an honest look in the 

mirror, and realize whose life you are really living. 

 

If you leave your home everyday to spend ten to 

twelve hours of your day stuck in traffic at a job 

you despise, are you living your life or one that 

others want you to? 
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I understand that often it’s financial obligation that 

holds us in these ruts. But if you aren’t living the 

way you want, start putting the pieces in place to 

change that. 

 

It will not happen overnight, but it’s not impossible, 

and does not take ten or twenty years to happen 

either. 

 

There are ways to be able to meet your financial 

commitments while still having the choices and 

freedoms you desire. 

 

When will it be time for you to start? 
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CHAPTER 2 
 

 

While still working in the corporate world, I 

attended an introductory seminar to real estate 

investing. While there, they offered a weekend 

program that cost $5,000 to attend and which they 

claimed would teach me all I needed to know to 

become a successful investor. 

 

At that time, $5,000 was an awful lot of money to 

me, but I decided to do it. I felt that this could be 

my first step into building another income stream, 

which meant I would be less dependent on the 

income from my full time position. 

 

Probably because I wasn’t willing to spend the 

money without using the information, I went out 

and bought a beat up, old two-bedroom bungalow in 

the Port Credit area of Mississauga. The plan was to 

fix it up and sell it for a profit. 

Your Life.  
Your Terms. 

 
By: Nick Karadza 
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I learned very quickly that I hadn’t learned 

everything there was to know about real estate 

investing. But I battled through every challenge 

thrown at me and was able to turn a profit on that 

first investment, and although it was only $4,000, it 

opened my eyes. 

 

I was twenty-two years old at that point, and it 

became clear that it wasn’t impossible to build out a 

few different streams of income that could provide 

the financial stability I was after. 

 

I started reading and studying different real estate 

investing strategies while at the same time learning 

how money worked. 

 

Remember, my ultimate goal was not millions of 

dollars in a bank account; it was just a bit more 

independence.  

 

I also started paying attention to people who lived a 

bit of the lifestyle I was after, living life on their 

terms. 

 

They all seemed to have income coming in from a 

few different sources. 

 

From that point on, I knew I wanted to do the same, 

and because I had already started investing in real 

estate it was the natural option for me. 

 

But at that time, I had no idea what it would lead to. 
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I leveraged my full time employment to qualify for 

mortgages at the bank and start purchasing income 

properties. 

 

Once up and running, each one of them was spitting 

off between $300 and $1,100 of net income per 

month. 

 

Some of that money would be put aside for long 

term maintenance on the properties, but regardless, 

by my mid-twenties I had already built out a few 

different streams of income. 

 

At that point of my life, with expenses so low, I 

already had a certain sense of freedom. The 

building blocks I had been looking for were in 

place. 

 

I should warn you that there is a major problem 

with starting down this path. 

 

It is addictive, and it becomes hard to concentrate 

on other things. 

 

Once you understand how to generate an income 

without being dependent on someone else for it, it’s 

like you have entered another world. You begin 

searching out people that have done similar things, 

only on a larger scale. 

 

You want to learn how they did it?  

 

Did they start like you?  
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What did they do next?  

 

What else is there to know? 

 

The income streams from these properties were a 

big reason why I quit working my last job with a 

Fortune 100 company. 

 

I wasn’t living life on my terms and I didn’t need 

the job any longer. 

 

During this time, I had stayed in touch with a friend 

that I had gone to school with. He had lasted in the 

corporate world for a shorter time than I had. 

 

He had no real estate investments, but he had built a 

business that was spitting off piles of cash to him. 

He was looking to reinvest the proceeds into other 

businesses and offered me a partnership in the first 

one. 

 

This was right up my alley. 

 

I would run this company, not only to preserve the 

income stream, but to try and grow it to create 

more. 

 

Which is exactly what happened. 

 

But the real benefit to this was not the income at all; 

it was learning about business and the financial 

benefits of running your own. 
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In the past, I had been leveraging my job to buy 

properties and produce income; now I was 

leveraging people and systems to do the same. 

 

After a couple of years, my heart was no longer in 

the business. The industry itself was never really 

something that interested me; it was the opportunity 

to learn that did. 

 

I became a bit bored and frustrated and I realized 

that even though I was running the show and had 

some freedom, I only continued with the business 

for the money. 

 

It was a lesson early on that proved what I thought. 

 

Money was not the most important thing to me. 

 

I wanted enough to allow me to do the things I 

wanted to, but it alone couldn’t cause me to wake 

up every morning and be happy. 

 

This was when, almost to the day, I received a call 

from my brother, Tom, telling me that he had a 

brilliant idea that he wanted to tell me about. He 

wouldn’t be telling anyone else about it and I had to 

promise to do the same. 

 

His idea was to bring real estate investing and 

business development together to create a company 

focused on helping others looking to build streams 

of income into their own lives. 

I was all in! 
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We immediately went into debt, a lot of debt, to 

make it happen. 

 

We were too naïve to know any better, even as 

multiple people who we respected, told us it would 

not work. 

 

The story of starting up the business could be a 

book unto itself. 

 

Ultimately, it turned into Rock Star Real Estate Inc. 

 

A bit of a crazy name right? 

 

Stick with me here. 

 

When we were trying to come up with different 

names for the company, we threw around ideas like, 

Cash Flow Realty or High Net Investments, all 

typical corporate names. 

 

Half jokingly, “Rock Star” came up and we just 

laughed it off thinking, “Could you imagine if we 

actually did that?” 

 

But we both liked the name. 

 

I don’t like giving Tom too much credit, but I have 

to hand it to him for this one because he called me 

on my way into the office one morning and said, 

“I’ve got it.” 
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“People don’t invest in real estate to be landlords. 

They invest to live their Rock Star life. Whether it 

is partying in Vegas or on a hammock at the cottage 

it is their life on their terms.” 

 

He nailed it. 

 

That was exactly what I was building when I first 

got involved in real estate investing at twenty-one, 

and it was something I strongly believed in. 

  

As a company, we have worked with investors to 

acquire hundreds of millions of dollars worth of 

investment real estate, and it grows every day. 

 

We focus on working with them to implement 

systems in their investing, holding their hand 

through the entire process. 

 

Our goal is to allow other people to create freedom 

and choice in their lives, if they so choose to live 

their Rock Star lives. 

 

My life has been forever changed by implementing 

multiple income streams, and you know what? It 

was not that hard. 

 

I chose real estate investing as a way to get me 

there, but you don’t have to. 

 

There are all sorts of opportunities. You just have to 

focus on one at a time and get it up and running for 

you. 
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At the time of writing this, I am in my mid thirties, 

and I’m able to wake up every day and choose what 

to focus on. 

 

Sure, I have work to get done. But I want to do it. 

 

I also get to arrange it around making and eating 

breakfast with my oldest daughter on a near daily 

basis (my other daughter is still a baby). 

 

Although it is a simple pleasure, it is part of life on 

my terms. 

 

I don’t have to rush someplace every morning 

because someone else wants me to. I prioritize and 

focus on what I need to do. 

 

A solid foundation of income producing assets 

allowed me to jump on business opportunities when 

they arose. 

 

Independently, they each work well, but together, 

they amplify the benefits of one another. 

 

Which is why, as a company, we have expanded 

beyond just real estate. We are strong believers in 

creating cash flow through business as well, and 

have worked with people to share the lessons we 

have had along the way to try and help them. 

 

Although it was not the intention of the book, some 

of the stories you will read in the following pages 
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mention the impact of the work we do here at Rock 

Star. 

 

That is a side benefit that we didn’t foresee, but has 

become a driving force for us. 

 

Personally, nothing is more satisfying than hearing 

from someone whose life has been changed for the 

better because of something I played a part in. 

 

Even though I have worked hard and purposefully 

to get to this point, I consider myself lucky. 

 

I have family, friends, health, finances, purpose, and 

most importantly, freedom of choice. 

 

I am not the only one. 

 

There are people living life on their terms every 

day. 

 

We have worked with over 1,000 different investors 

to help them implement parts of their own plan, so 

we know that more people are joining our ranks. 

 

There is a societal shift towards living the way you 

choose. 

 

It is there for you. 

 

Isn’t it about time? … Your Life. Your Terms. 
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CHAPTER 3 
 

 
Nick has mapped out how we created Rock Star 

Real Estate and I think it may be instructive to share 

more of how it all came to be. 

 

I’m sure our journey is in some ways similar to your 

own. 

 

After two years of driving eastbound in bumper-to-

bumper traffic every morning, I finally had enough 

one day. I remember saying to myself, in a state of 

massive frustration, that I’m going eastbound in this 

horrible traffic but I should be going westbound – 

where the highway was wide open. 

 

The traffic situation I was stuck in was a metaphor 

for my life at that point. 

 

Doing The Opposite 
of the Masses 

 
By: Tom Karadza 
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My software sales job required me to drive in heavy 

eastbound traffic each morning but the rental 

properties that we owned, that were making us good 

money, were in the opposite direction. 

 

And I knew that somehow, in some way, there was 

more opportunity in real estate for myself and that it 

represented an entirely different lifestyle for my 

family. 

 

I had this deep feeling that I was wasting my life 

stuck in traffic every morning. 

 

I even began to recognize the other people stuck in 

traffic with me each day, it was horrible. 

 

I loved real estate, and I especially loved the idea of 

freedom that it represented. I couldn’t figure out 

how to break out of the corporate rut that I was in. 

 

Here are the events that allowed me to break out of 

that rut… 

 

Our father didn’t have a formal education. He came 

over on a boat from Europe as an immigrant and 

always told me that his dream was for me to go to 

university and get a good job. 

 

And that’s exactly what I did.  

 

I finished high school with high marks and went on 

to complete my university degree. 
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After that, to the horror of my friends, I spent 

$13,600 to attend a nine-month intensive post-

graduate Information Technology program. 

 

At the time, $13,600 was a huge sum of money for 

me and almost all the money to my name. 

 

My friends couldn’t figure out why a university 

graduate, like myself, would be paying that much 

for more education. 

 

That was the first time I went against the advice of 

everyone around me, and it proved to be hugely 

valuable. 

 

Going to that post-graduate program led to a job at 

one of the large Canadian banks in downtown 

Toronto. 

 

After a month at the bank, I realized I would only 

be able to use about 10% of my technology skill set 

and I began having sweaty nightmares that I had 

wasted four years of university education, followed 

by $13,600 of my savings. 

 

I promptly quit that job to take a “tech support” job 

at a large American software company on the West 

side of Toronto. 

 

All my University friends thought I was making 

another huge mistake. 
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To leave a programming job for a tech support job 

was snickered and laughed at. 

 

But by researching this company, Oracle 

Corporation, and the opportunity, I came to the 

conclusion that if I learn the technology from the 

support department, I would gain valuable skills 

that I could take elsewhere in the high flying 

technology market of the late 1990’s. 

 

That was the second biggest moment in my life, 

where I went against the majority decision and went 

down my own path. 

 

That trend would repeat itself multiple times over 

the next few years. 

 

I partially blame our mom for going against the 

masses with my decision making.  

 

She is a very smart and independent woman who 

raised us to think for ourselves and often made 

decisions that weren’t normal or popular, but 

proved correct. 

 

She took us to meditation camps when we were 

young, exposed us to all sorts of wonderful day trips 

around the city, took us on vacations when our 

father was too busy with his business, she was 

amazing. 
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If our father taught us what it meant to have a good 

work ethic, then our mother taught us the value of 

thinking for yourself. 

 

We are forever grateful to both of them. 

Approximately two years after joining the tech 

support group at Oracle, I marched into my 

manager’s office and explained I wanted to go into 

sales as a sales engineer. 

 

I had noticed how all the big money was being 

made in sales, and as a sales engineer, I would be 

helping the sales force and be given quarterly sales 

bonuses as a reward. 

 

Once again everyone around me thought it was a 

horrible decision. 

 

They couldn’t believe that I would leave my 

“technology roots” to go into sales. 

 

It was the best decision I ever made. 

 

A couple years after learning the ropes as a sales 

engineer, I went against the majority again, 

announcing that I wanted to go into “straight sales” 

as an Oracle sales representative. 

 

No one from my department had ever made that 

move and everyone was generally confused by the 

decision. 
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As a sales engineer, you got a base salary and 

bonuses - I didn’t have to worry about hitting a 

quarterly sales quota. 

 

It was the holy grail of software jobs. 

 

You were always up-to-date on the latest software 

but you didn’t have to implement anything that you 

sold, and you got some of the benefits of being in 

sales. This included annual five-star sales reward 

trips to Hawaii, Puerto Rico, Disney World etc. 

 

I was undeterred. 

 

After moving into sales, I managed to hit my annual 

quota in five months, making more money that year 

than I could have ever imagined. 

 

During this time, I was also reading books on self-

improvement, listening to audio tapes and CDs in 

my car, reading about option trading, stock trading, 

real estate investing, and other money making 

opportunities. 

 

I began to take some of my software money to buy 

rental properties with Nick. 

 

It had occurred to me that out of all the biographies 

I had ever read, real estate always played a large 

role in the wealth of the super rich. Therefore, I 

concluded that I should own real estate as well. 

 

This was another decision that confused my friends. 
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As they were investing in California tech 

companies, I was buying rental property in 

Hamilton, Ontario. 

 

After a couple years in sales at Oracle, I moved to a 

fairly new Oracle spin-off company. 

 

My manager at Oracle sat me down and explained 

how I was making a horrible decision. 

 

Once again, going against the advice of people 

around me proved correct. 

 

It was an awesome experience. 

 

I learned a lot about starting a sales force from 

scratch. I became one of the top performing sales 

managers in the company and also learned a lot 

about myself. 

 

And once again, after a of couple years, I decided to 

make a very unpopular decision. 

 

I wanted to quit the corporate world entirely and go 

out on my own to start my own company. 

 

Our father ran his own drywall company while we 

were growing up, and the entrepreneurial gene had 

been passed on to both Nick and I. 

 

With a mortgage, a four-year-old son, and ten-

month old daughter, I announced that I was quitting 

my job to go into real estate full time. 
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And I wasn’t going to work with just regular 

people, I wanted to focus on working with and 

helping investors. 

 

Thank goodness I had a supportive wife because the 

looks on the faces of my colleagues, my friends, 

and even some parts of my family, were priceless. 

 

They were all confused why I would walk away 

from a high paying job that had great benefits, stock 

options, sales vacations, and flexible hours. 

 

Looking back, I’ve come to realize that any time I 

feel I’m not growing, not pushing myself, I get 

frustrated. 

 

Life becomes dull. 

 

I remember explaining to my fantastic wife that our 

family income would likely decrease over the next 

few years, but if we stuck it out, not only would it 

increase, we would have all sorts of options and 

freedom. 

 

We would have control over our days, our weeks, 

our schedules … our lives. 

 

We would be living life on our terms. 

 

And that’s exactly what has happened. 
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Our family income did go down, and we used a 

credit line to finance the start of our new real estate 

business. 

 

Starting our own business was harder than I could 

have ever imagined, and I wouldn’t have been able 

to pull it off without the help of Nick. Thank 

goodness he agreed to go down this journey with 

me. 

 

Our rental property portfolio was not generating 

nearly enough income to support our lives, so I had 

to go out there and make things happen so my 

family could survive. 

 

It was scary, the hours were incredibly long but it’s 

been worth it. 

 

Today we take six weeks of vacation a year. 

 

Our incomes are exceeded what they were when I 

left my software job. 

 

And more importantly, not only do I feel like I’m in 

control of my future, we get to work with the most 

amazing clients. 

 

Investing in real estate seems to attract people who 

have a fire in their bellies. 

 

People who are looking for more in their lives. 
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And as you’ll read in the chapters that follow, when 

you follow your own unique path and listen to your 

own voice, magic happens. 

 

Perhaps this book will inspire you to take a step 

towards living life on your terms as well. 

 

Remember, the very first step may be deciding to do 

the opposite of what everyone else thinks is best for 

you. 
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 CHAPTER 4 
 

 
The newly renovated house sits quiet and empty 

until I arrive. With me, I bring a total of eleven 

clear, plastic bags full of accent cushions and throw 

blankets; bedding and pillows; towels and drapery. 

Furniture sits in the middle of the room wrapped in 

protective blankets and plastic wrap. Area rugs lay 

on the floor rolled up tight. A dining table sits 

upside down on the floor, with the legs close by, 

ready to be assembled. Art and mirrors lean against 

a wall with a towel between them so they do not 

mark the paint. There are IKEA bags filled with 

several lamps, and a separate bag holding their 

matching shades. Big, blue, plastic storage tubs are 

lined up against the wall, full of all the little 

accessories and finishing lifestyle touches.  

Setting the Stage for 
Real Estate Investing 

 
By Jacqueline Paradisi 
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You would never guess that in just a few hours, the 

house will be transformed from this chaotic state 

into model-home perfection.  

 

I’m Jacqueline Paradisi, and I live in Stoney Creek, 

Ontario. I’m forty-four years young with one 

fabulous son and an awesome husband.  

 

If I am going to tell you about my two businesses 

and how they came about, I would say it all started 

in 1994.  

 

My boyfriend and I, who were together for five 

years, broke up. We were living together and it was 

his house so I was the one who had to move out.  

 

I was complaining to my aunt about the breakup 

and my messed up life. She asked me what I really 

wanted but all I knew was what I DID NOT want: I 

dreaded going back to renting. It felt like such a 

huge step backwards!  

 

So, at one of those huge, pivotal moments, my aunt 

says, “Then don’t rent! Buy a house!” I was single, 

twenty-four years old, and made about $28,000 a 

year. I would never have thought I would be able 

buy a house by myself.  

 

But I loved the idea, so I proceeded to do whatever 

it took to make it happen. There were quite a few 

hurdles to overcome, and even one failed CMHC 

property, but it all finally came together and I 
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bought my first house in St. Catharines, Ontario. It 

was a three-bedroom town house.  

 

I admit that I must have matured a lot during that 

time. I struggled to pay the mortgage and bills, and I 

rented out a bedroom more than once to make sure I 

didn’t sink. I also went through a lot, personally, in 

that house. Independence, freedom, renovations, 

boyfriends; and then I met Craig.  

 

In 2001, we got married, and after seven years of 

owning my house, I put it up for sale. It was very 

important to me to keep that money moving towards 

more real estate. I had always wanted a cottage on 

Lake Erie, so I convinced Craig, an avid golfer, to 

buy a cute, little cottage right on the lake (if you 

haven’t noticed yet, I’m a little impulsive). 

 

The cottage was only forty minutes from our house 

so we did not have to fight traffic to head up there 

on the weekends. I loved it so much I lived in it for 

the first three weeks. I left my new husband at home 

and drove back and forth from the cottage to work. 

Craig came up for the nights on the weekends and 

drove back early in the morning to golf again. He 

started golfing less and coming to the cottage more 

once our son was born in 2003. We both had to 

make some big adjustments because Shane turned 

our whole world upside down. 

 

Shane was born 13 ½ weeks premature and weighed 

two pound. Although there were many concerns for 
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his health and well-being, we soon found out that he 

was completely deaf in both ears. 

The next five years were a huge learning curve for 

Craig and I. We decided it would be best for our 

family for Shane to be part of the hearing world. 

 

He was approved to receive a cochlear implant 

when he was ten months old: this is an amazing 

electronic device that is surgically implanted. It 

provides a sense of hearing to a person who is 

profoundly or severely deaf.  

 

Strangely, I thrived on the challenges of having a 

son with a disability. I learned everything I could to 

help him succeed in our hearing world. He had to be 

taught what all these new sounds were that he was 

hearing for the first time. He had to learn how to 

listen and speak with his new cochlear implant.  

 

Shane got his second implant when he was four. He 

is now mainstreamed in a regular school, and he 

plays Rep hockey and baseball. He also has a 

fabulous group of friends who he completely 

connects with. My son inspires me every day with 

his kindness, thoughtfulness and sense of humour. 

 

But Shane does have his struggles. Understandably, 

he has a communication delay from his deafness, 

and because of this disadvantage, Shane has to work 

extra hard to stay at grade level. Under the 

circumstances, he does extremely well, but I still 

worry about him and his future, as all mother’s do. 
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And I am lucky enough to say that my professional 

life has been just as colourful!  

 

After graduating in 1991, with a diploma in Interior 

Design, I went to work for a blind, furniture and 

carpet store in St. Catharines. I had great success 

there for nine years. I worked hard and focused on 

becoming a window covering specialist; I was paid 

a wage plus a small commission. During that time, I 

learned how to be a pretty good sales person, and I 

steadily increased my income through my 

commissions. 

 

Then, when I moved in with Craig, I moved to 

Hamilton and started working at a store that was 

even more specialized in high end blinds, shutters 

and window coverings. I did this for six more years 

until 2006. 

 

After fifteen years in the window covering industry, 

and working for someone else, I think I was bored 

and a bit unfulfilled. Shane was progressing well in 

Junior Kindergarten and I just felt the need for 

another challenge.  

 

As things came to a head at work, I quit my job 

abruptly. It happened to be the same day we closed 

on our new house. Did I mention that I am a bit 

impulsive? Craig was not impressed and I knew I 

had to pull it together, and fast! 

 

I quickly and quite easily figured what I wanted to 

do. I had been at a home show, met someone at a 
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Home staging booth, and I asked what staging was. 

They told me that a stager is the person a home 

owner or real estate agent hires to come in and 

make improvements on a home, so it that looks 

good when it is put up for sale. I instantly knew this 

was a great fit for me with my design and sales 

background.  

 

I also knew that if I opened my own business, and 

became self-employed, I would not have a pension 

or any sort of security for the future. I had a bit 

stashed away in RRSP’s but not even close enough 

to retire on. This was a concern for me. I knew we 

had the investment in the cottage but would that be 

enough? At some point, I knew I needed to do 

something more to protect myself and my family’s 

future. 

 

I took the Canadian Staging Professionals home 

staging course and I opened my own business, 

Universal Concepts Design and Staging Solutions, 

in 2006.  

 

I was very excited, but also really scared! I felt like 

I did not have a clue what I was doing but I just 

forged ahead. Bit by bit as time went on, I just 

figured it out. I did not seem to make any disastrous 

mistakes, and by 2011 my staging business was 

booming.  

 

By this time, the business was five-years old and I 

was at the point where I was zeroing in on the exact 

client I wanted to work with. I had accumulated 
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thousands of dollars of staging inventory (furniture 

and accessories that brought into houses to improve 

the way the home was viewed by buyers). I love 

staging vacant houses, so I decided I wanted to 

target homebuilders and investors. Many 

homebuilders stage their model homes, and many 

investors buy and renovate/flip houses, then stage 

them when they list them for sale. I thought both 

options would be a great opportunity to stage more 

vacant properties. 

 

So off I went, researching homebuilders and real 

estate agents who work with investors.  

 

Almost immediately I found an awesome brokerage 

in my area called Rock Star Real Estate, which only 

works with investors! I signed up for their 

newsletter with the hopes I could see inside their 

world of working with investors so I could figure 

out how to approach them regarding home staging 

for their clients. 

 

I received a huge amount of marketing material 

from them, and I enjoyed reading the stories and 

investing information they were sending me. But I 

had to remember I was targeting them for MY 

business. The idea of investing in real estate had 

always intrigued me, but at this point, I was not 

really thinking of buying income properties. I just 

wanted to increase my staging business.  

 

I also hand-selected about twenty builders that I 

wanted to approach. I spent a fair amount of time 
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writing and printing some marketing material that I 

used to target these builders. I sent some of this 

material out to my list of builders with a bit of 

success, but I knew I could handle more. I was 

unsure what to do next.  

 

Then, during the summer of 2011, I sponsored a 

real estate investing speaker because the marketing 

company promised a “room full of investors and 

real estate agents.” I had all of my investor 

marketing material all ready to go and thought it 

would get put to good use at this event. So I paid 

$700.00 to sponsor this speaker and set up a booth 

at the back of the room. 

 

The speaker changed my whole business path. 

Instead of plugging my staging business to 

investors, I listened to her talk about real estate 

investing. I dragged my husband to the evening 

session (so he knew what I was so excited about) 

and I signed up for the ten-week course to learn 

how to buy high equity/high cash flow rental 

properties. The course cost $5000.00. 

 

By now, the cottage we loved so much was not 

getting used as much as we wanted. Shane was busy 

with hockey, baseball, and summer camps, and he 

wanted to be home with his friends every weekend. 

So I set up a little website and started renting it out 

through the summer to absorb some of the costs.  

 

This gave me some experience and confidence with 

tenant interaction, contracts, leases and renting 
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policies. I did this for three seasons, very 

successfully, but we finally decided to sell the 

cottage after owning it for ten years. 

 

Craig and Shane wanted a pool, and I wanted to 

invest in real estate. I approached Craig with a 

convincing plan to get his pool installed for free. I 

asked him to let me buy a property with the 50K it 

would cost to put in a pool. Then we would finance 

the pool and let the cash flow from the property 

make the loan payment every month. He was 

skeptical but agreed to let me try to find a property 

that would make the plan work. 

 

At that point, I finished the $5000.00 real estate 

course, and I started looking for properties. I had a 

hard time finding an agent in my area who 

specialized in investment properties. I wanted 

someone who would spend the time to help me, a 

wanna-be investor, find a good property. I was 

looking for a fourplex, triplex or duplex.  

 

The strategy from the course I took was to buy high 

equity/high cash flow properties. I found this type 

of property very difficult to find in an area I was 

comfortable with. Most properties that fit this 

strategy were in rougher areas and some of the 

houses were not in very good condition. 

 

But almost immediately I found a private-sale 

triplex in St. Catharines, Ontario. I thought it was 

amazing, but it did not fit the investing strategy 

from my course. It was priced at market value (not 
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below market value), and it was not high equity, but 

it was high cash flow. In my mind, all that meant 

was I wouldn’t be able to buy a second property 

until the equity increased on this first property (the 

course suggested we use the extra equity, after re-

financed, to fund the next property). 

 

I kept looking but could not find anything that I felt 

comfortable with. I found myself constantly going 

back to that private-sale triplex. 

 

I finally decided that although the investing course 

had taught me the tools and given me the 

knowledge to find and buy a rental property, I really 

did not like the specific strategy that was taught. I 

realized I wanted a nice property in a good area that 

would attract good, working professional tenants. 

 

I finally found an agent who seemed 

knowledgeable, and in November 2011, and I paid 

him to help me put an offer in on the private sale 

triplex. He agreed that it was a good property and 

the numbers were great. It cash flowed enough to 

make a pool payment!  

 

I was terrified and thrilled all at the same time. It 

was a purpose built triplex with three identical 

units. The building was forty years old, needed a 

roof and had a twenty-year-old boiler. I was scared 

and worried but I did not let my husband know that! 

I trusted my gut and my numbers and I just went for 

it.  
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It was a great learning experience. The negotiations, 

inspection, mortgage qualifying and legal process 

all went smoothly and I purchased the property. 

 

It was such a rush, I was hooked! Even before the 

triplex deal closed, I wanted to find another 

property. 

 

But, as soon as the negotiations were over, my 

agent told me he was quitting real estate (he had 

been working with investors for thirteen years), and 

I was right back to square one trying to find another 

agent. 

 

The next step for me was obvious. After receiving 

and reading the Rock Star Newsletter for over eight 

months, I finally went to the Rock Star Intro class to 

see what it was all about. 

 

I was so impressed with Tom and Nick Karadza and 

their approach to buying investment properties that 

I signed up that night.  

 

The best part for me was that the membership 

included my own coach/real estate agent, and I 

loved their Rent To Own (RTO) model. I felt very 

comfortable buying a nice single family home in a 

nice area. It had less of a learning curve than buying 

the triplex, and I would have far more support with 

my new coach/agent! 
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In February 2012, one month after I closed the deal 

on the St. Catharines triplex, I bought my first RTO 

in Kitchener. 

 

I was amazed at how flawless the RTO system was. 

I attended classes to learn how to properly write the 

rental ad and screen tenants, and I was taught how 

to show the property and interview tenants. I even 

staged it, which made it look amazing for 

prospective tenants! 

 

I collected an $8800.00 deposit and had it rented 

before my first mortgage payment came out. I was 

psyched! I could not wait to do it again! 

 

Then, I quickly found out that the demand for this 

type of home, during this time, was extremely high. 

I lost out in several competing offers over the next 

year. I learned to be aggressive and offer well over 

asking but I always lost out to the other offer. 

 

So, I finally just changed gears, took a break, and 

focused on getting Craig and Shane their pool! 

 

By this time, I had the triplex operating smoothly, 

with enough cash flow to cover the pool loan 

payment every month.  

 

I was thrilled that it actually worked. I really had a 

property that was paying for itself and for our 

gorgeous pool! It was a fabulous process and we all 

felt extremely grateful. I had two investment 

properties and the boys had their pool. 
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By the winter of 2012, I was back on a mission 

searching for properties.  

 

We spent as much of our money as we were 

comfortable with on the two properties we had 

purchased, so I made the decision to cash out my 

RRSP’s, to fund the next property. They had not 

been performing well over the past several years, 

and I felt I had much more control over managing 

properties and cash flow than I did over my own 

RRSP’s. I cashed half of them out in December and 

the other half in January so that it would be divided 

between two tax years. 

 

I got so tired of losing out on RTO's that I started 

thinking about other options. As an alternative, I 

geared my focus back to St. Catharines (I know it 

like the back of my hand) and asked my Rock Star 

coach to search for houses with in-law suites. This 

way, I could set it up as a duplex after I purchased 

it, but I would not have to put the full 20% down. 

 

After losing out one more time on a perfect RTO in 

May of 2013, I finally found a great, little duplex in 

St. Catharines in June. I ran a quick rental ad to 

make sure I could get the rents I had projected for 

my numbers to work. Then I showed it to potential 

tenants during the home inspection. I ended up 

finding a tenant from that ad and filling the main 

floor unit before I even actually owned the property. 

I was grateful to learn this trick from another 

member at a Rock Star member event. 
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I also decided to stage one of the upper unit’s 

bedrooms because a tenant questioned the size of 

the space. I definitely did not want to lose any more 

potential tenants. Setting up the smallest bedroom 

with a queen size bed, night tables, and a dresser 

removed any further concern about its size, and I 

have never had any other issues filling that unit. I 

sure am lucky I know a good stager. 

 

Moving forward, I would like to own five or six 

properties (approximately ten-twelve doors) that I 

can still manage myself. I love finding tenants and 

filling properties. I enjoy the tenant interaction, and 

luckily, I seem to attract and choose tenants that I 

genuinely like. I think that is easier to do when you 

have nice properties.  

 

I have handymen and contractors on a call-by-call 

basis that deal with any emergencies that arise. All 

of my properties are out of town, so this makes it 

easier on me. I just manage the tenant calls and 

delegate to the trades to solve any immediate 

problems. 

 

It was never my goal to own so many properties that 

I would quit my job and become a full time 

investor. I love my staging and design business. It 

was my first real passion and I can never see myself 

giving up that creativity. I still get a huge rush after 

every staging job. It’s always such an enormous 

transformation and I find it extremely satisfying. 
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My goal is to pay off one property at a time, with 

the cash flow from all of them combined, until they 

are all owned free and clear. I think this will take 

about ten years. Once I have those five or six 

properties paid off, I estimate they will cash flow 

over $100,000/year and increase every year as rents 

increase.  

 

That’s my pension, my RRSP, my security. And in 

turn, it’s Craig and Shane’s security too.  

 

I have already introduced Shane to some of the 

tasks that the properties create. He likes to come 

with me to look at buying potential properties. He 

enjoys meeting the contractors or making deliveries. 

And of course, he loves to meet the tenants and pick 

up rent deposits!  

 

Although I have Craig’s unwavering support for my 

real estate business, I also know he has an 

undeniable confidence in what I’m doing and why 

I’m doing it. Part of it is definitely the security and 

freedom that the properties already give us. But it is 

also more than that: it is my legacy for Shane. 

 

I strongly believe that we need to “prepare the child 

for the path, not the path for the child.” But I have 

to admit, I have a real sense of peace knowing I 

have a business that Shane can join forces with, if 

he decides to enter the world of real estate 

investing, sometime in his future. 
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Who knows? Maybe he will choose to build an 

empire out of our five or six little properties! 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



    45 

 

CHAPTER 5 
 

 
It was hot, and the sky was that deep, dreamy colour 

that I always think of as vacation blue. The sun was 

blazing down warming every inch of me, and I 

could feel it slowly thawing away what little was 

left of the deep winter chill from back home.  

 

My wife was swimming leisurely a few feet away in 

the clear, refreshing salt water of the exclusive 

resort's private pool, after a long morning walk we 

had taken together exploring the sandy beaches of 

Acapulco. 

 

I leaned back into the cool embrace of the shaded 

and deep-cushioned lounge chair and she smiled at 

me as she drifted past, watching me stretch and 

The Working 
Vacation 

 
By: Kevin Magee 
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wiggle my toes towards the ocean, relaxing every 

muscle in my body.  

 

Paradise. 

 

It was the perfect setting to do exactly whatever I 

wanted, so I did just that. I pulled out my laptop, 

fired it up and started working. 

 

Moments later, paradise was interrupted rather 

abruptly when a loud, obnoxious and mildly 

intoxicated woman walked by. She threw me an 

incredibly disapproving look that must have taken 

years of practice to perfect, just the right amounts of 

self-righteous judgement and contempt. I paid her 

little attention, which was clearly not an acceptable 

response. This incited her to spin around 

melodramatically and march back towards me 

stopping right at my feet.  

 

Composing herself for a sermon, she lowered her 

gaudy, oversized, gas station sunglasses to the end 

of her nose so she could look at me just over the 

brims in the most condescending way possible, and 

then she let loose a tirade. 

 

"How pathetic that even on vacation you can’t stop 

working and just enjoy your life. You know what? I 

have to work all year at a job I hate in order to 

spend just one week in paradise and I am certainly 

not going to waste a second of it working!" She 

tossed her glasses back on in a flourish, threw her 
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head back in apparent triumph and as she walked 

away she delivered her final judgement, "Pathetic!" 

 

Then she marched off to the bar to tell her friends 

about the workaholic loser she had just seen 

working on his laptop by the pool before returning 

to her miserable job that she hates for another year 

until retirement, the lottery or death releases her. 

 

But her outburst didn’t upset me in the least. In fact, 

I kind of felt sorry for her. Her life clearly sucked, 

at least fifty-one weeks of the year it did, anyway.  

 

I had long ago decided that vacations should not be 

used to punctuate a purposeless life and that my 

work should never be something I want or need to 

run away from.  

 

After her performance was over, I didn’t go back to 

“working on my vacation.” I went back to working 

on something awesome that I was really excited 

about doing and had finally found the perfect time 

and place to do it, on vacation… by the pool in 

Acapulco.  

 

Now this is going to sound strange, but I love 

Mondays. Especially the ones right after a vacation! 

I had made a good start on my new project while I 

was away and I was now refreshed, renewed and 

bursting with energy and excitement to get back at 

it and see where it would take me. 
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Throughout that first day after I returned from 

Mexico, I would stop and think about that chance 

encounter with the gaudy, oversized gas station 

sunglasses lady and wonder what her first day back 

to work after her vacation was like? I bet she is not 

a big fan of Mondays… most people aren’t.  

 

Growing up, my parents worked a lot. Back then 

not many moms in my neighbourhood had jobs 

outside of the home, but mine did. She was the 

night switchboard operator at the hospital. This was 

back when operators actually answered the phone, 

wore giant headphones and manually connected 

wires on the switchboard to complete calls. I don’t 

think my mom particularly liked the job. I think she 

probably found it boring and lonely, but working 

nights meant that she could be at home to take me 

to school in the morning, sleep for a few hours and 

then be there when I came home after school.  

 

My dad had various jobs throughout my childhood. 

He was a very talented and gifted craftsman, but 

there was little work for cabinetmakers in the lead 

up to the big recession of the 80’s, so he took what 

work he could get. I remember going with my mom 

at quitting time to pick him up at the factory where 

he worked. All of the big burly men in their 

lumberjack-styled jackets, denim and hard hats 

would walk out together with their steel lunch boxes 

in hand just like in the beer commercials on TV. He 

always looked tired and miserable like all of the 

other guys until he spotted us and then his face 
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would light up and the burdens of the day would 

drop away. 

 

On weekends everything was different. My dad 

built furniture and fixed things for people in a small 

workshop in the backyard. He enjoyed the work and 

had an old eight-track with some Willie Nelson or 

Johnny Cash tapes constantly playing and often 

well into the night. Because he worked long hours 

during the week, I didn’t get a lot of time to spend 

with my dad, and the chance to be his helper on the 

weekend building or fixing something in his 

workshop was always very special, even if most of 

what I did was sanding things and holding the 

flashlight! 

 

From my dad, I learned that attention to detail 

mattered and that anything that left the shop bearing 

your name had to be done right. He also taught me 

that curiosity could be a great quality to have and 

that tinkering and taking apart things to see how 

they worked was just as much fun as making new 

ones.  

 

My mom was quite the entrepreneur. She always 

ran small home businesses making and selling crafts 

and knick-knacks, or creating unique holiday 

decorations for people. Quite often our kitchen table 

looked like a well-organized assembly line and 

some of my favourite moments with her as a child 

were painting Halloween decorations or making 

supply runs to Kitchener or Hamilton. Hey, it may 

not sound like much now, but it was quite the 
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adventure for small-town Branford boy back in the 

70’s. 

 

My mom was a natural saleswoman. She was 

always happiest working a crowd and has always 

had more friends than I could ever keep track of. 

She had a knack for seeing opportunities that others 

didn’t and more importantly she would act on them 

quickly and decisively, always staying ahead of the 

latest trends and fads. 

 

It was my parents’ side businesses, and labours of 

love, that not only brought in the modest amount of 

extra money that made our lives that much better, 

but also were what created the most special lessons 

and moments of my childhood.  

 

Now, my mother had always dreamed of going to 

Disney World for a family vacation, but it seemed 

there was no practical way we could ever afford it. 

It was way too expensive to stay at any of the places 

at or near Disney World, so my parents decided we 

would just bring a place to stay with us. Over a 

period of several months I watched and sometimes 

even got to “help” my parents build a camping 

trailer from the ground up in our backyard so that 

we could go to Disney World. 

 

While I am sure the rides were fun and meeting 

Mickey Mouse was exciting, what I remember most 

about that trip was that it was something we had 

worked for as a family and made happen together. 

This made things like fixing dinner and washing the 
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dishes in our literally homemade trailer or falling 

asleep in my very own bunk bed, made especially 

for me, incredibly powerful and important moments 

in my life.  

 

That vacation was very significant for them too and 

became a defining moment of achievement in both 

of their lives. They had beaten the blue-collar 

working-class odds and done the impossible. They 

had taken their son to Disney World. It seems trivial 

now, but in 1978 this was an incredible 

accomplishment.  

 

Soon after we returned, the credit card bill came in 

the mail. The vacation was over but they were not 

done paying for it yet. My parents both took it in 

stride, though, as if this was just a natural part of 

life. It had all been worth it and they would just 

work a little harder and a little longer to get caught 

up on the bills. And if that didn’t work, they would 

just work harder and longer some more. 

 

Throughout high school, I worked a lot mostly at 

crappy minimum wage jobs. Of course, working all 

those hours didn’t stop me from doing all the things 

I wanted to do like playing sports, Student’s 

Council, the school newspaper, and partying late 

into the night on weekends. It just meant that unlike 

all the other kids who slept in, I had to get up and 

ride my bike to work at 8AM every Saturday and 

Sunday morning. I never took any time off and I 

never wasted any of my money on fancy designer 

clothes, ridiculously big stereo speakers and the 
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other trappings of Generation X teenage desires. I 

was doing exactly what my parents had taught me 

to do. I was working to save money for something 

special. I was going to be the first one in my family 

to ever go to university, and that was going to cost a 

lot of money. 

 

One of my earliest jobs was working at a 

convenience store. Because I worked nights and 

weekends, there would be long stretches between 

customers, which made the job really boring. Rather 

than just read the newspaper, or listen to the radio, I 

started doing things around the shop that were really 

the store manager’s job and were much more 

interesting so they made the time pass faster. I 

didn’t wait for anyone's permission; I just started 

doing the work and my boss was happy to let me. 

Soon, I was pretty much running the business nights 

and weekends, doing a lot of the bookkeeping, 

purchasing, dealing with suppliers and scheduling 

staff. While I did my job and did it well, I also just 

naturally started doing the work I wanted to do 

without even thinking about it. 

 

I continued working twenty to thirty hours a week 

throughout university but with only one year left 

until I was to finish my degree, I just couldn’t keep 

up with the expenses anymore. Even with three 

part-time jobs, working harder and longer didn’t 

work anymore. When I counted all the hours I could 

work over the summer and multiplied it by 

minimum wage, it didn’t come anywhere close to 

the kind of money I needed.  
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I had to figure out how to make more money and do 

it faster. That’s how I became a salesman. I didn’t 

know anything about sales, but I did know a lot 

about computers. I was very interested in them and 

knew I could get other people to be as excited about 

them as I was. Maybe then they would buy one 

from me. It was worth a try, anyway. Besides, 

salesmen were paid commission, not by the hour, 

and that commission scaled, while trading hours for 

money didn’t. 

 

So at twenty-one years old, I talked myself into a 

job as a junior sales rep at a computer company 

selling 286s to hospitals, manufacturing and mining 

companies. It was a great job because they actually 

paid me to essentially play with computers and 

show other people how awesome they were. If I 

hadn’t needed the money so bad, I probably would 

have done the job for free it was that much fun! 

 

Being the rookie, I got stuck with the “prospect 

accounts.” This I would find out quickly, was sales-

guy code for customers that no one else wanted. I 

took my work very seriously and the previously-

neglected customers responded almost instantly to 

both the extra attention I paid them and my 

infectious enthusiasm for the technology I was 

selling. Within three months, I had turned one of the 

throwaway accounts into the number two revenue 

contributor for the entire company. At the end of the 

summer, I dropped out of university and made sales 

my full time job. Within a year, I was the top sales 

producer.  
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I didn’t have a real computer at home back then 

because they were so expensive. So what I would 

do was unplug my gigantic office computer each 

night and carry it home. Eventually, I even made a 

handle and rig for carrying it because it was so 

heavy. The other guys thought I was nuts and called 

the contraption “Kevin’s Laptop.” They could not 

understand why I wanted to work on my computer 

at home after doing it all day at work. I could not 

understand why they didn’t want to. 

 

Once I started making some real money, rather than 

spending it on fancy suits (I only had one) or a new 

car, I invested it in a brand new top-of-the-line 486 

DX4/100 computer. This saved me the 

embarrassment and hassle of carrying my “laptop” 

home each night and also gave me a chance to teach 

myself how to program for this new thing called the 

World Wide Web. It would prove to be one of the 

best investments of both time and money I have 

ever made. 

 

I started doing quite a bit of programming on the 

side, which brought in a little extra cash each month 

and opened many new opportunities to learn about 

software and programming while getting paid for it. 

I worked away at it whenever I had any spare time 

and my side business slowly grew and took on a life 

of its own. It turned out that this side project would 

eventually grow into a bigger and more successful 

company than the one I was working for, but that 

was still a few years away. 
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Back at work, I was having a great year despite 

many financial, logistics and organizational issues 

that the company had. Our sales manager had 

abandoned ship to another company, so I just 

started filling in, doing his work on top of mine. It 

actually made my life a lot easier because now I 

could get things done my own way, and 

inadvertently, I started fixing many of the little 

problems that were holding the company back. No 

one asked me to do it; I just started picking up the 

slack and by the end of the second month of doing 

double duty, they decided to give me the official 

promotion and raise.  

So what did I do with all the extra money? I bought 

the company. Well, 38% of it anyway. Over 

Christmas that year, which was 1995, the President 

told me confidentially that he was leaving too and 

asked if I would be interested in purchasing his 

shares. I said yes. 

 

My parents had no money to lend me, and no bank 

in the world would have given me a loan with zero 

collateral to invest in a high-tech computer 

company at that tender age. I knew I would have to 

do something extraordinary to pull this off, so that’s 

what I did. I secured a loan of $38,000 at a 

nauseatingly high interest rate from one of the other 

owners to buy the shares. I knew I was probably 

paying too much interest, but I didn’t care. I was 

going own and run my own company! And I could 

hardly wait to get started. 

 



    56 

 

At twenty-three, I took over day-to-day operations 

as Vice President and General Manager with one of 

the founders stepping into the role of President to 

assure the bank that there was adequate adult 

supervision. I was no longer an employee; I was a 

real honest-to-goodness entrepreneur!  

 

At just twenty-three years old, I now had twenty 

seven employees, and was in charge of a company 

that did roughly $4 million in revenue. It was by far 

the most exciting time of my life. I lived, breathed, 

ate, slept and lived for my work! It was awesome. I 

hired many of my friends and we went on to build a 

company that became much more than a place to 

work. We were on a mission and we were going to 

take on the world together, and in many ways we 

did. 

 

While most twenty-something-year-olds went out to 

movies, hung out and slept in, I worked, a lot. But I 

was captivated by and infatuated with my work and 

could not conceive of taking time off. I had a 

company to turn around, after all. Unfortunately, I 

went too far and over- did it. I ended up working so 

much and so hard that within a year I was 

hospitalized with pneumonia and had to move back 

in with my mom for three weeks to recover.  

 

On my first week back to the office, I found a CAA 

travel brochure that had come in the mail. I flipped 

through it and saw a picture of two white 

Adirondack chairs sitting on the edge of a lake or 

river somewhere. It was a small black and white 
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picture, but it looked so peaceful and quiet there. I 

called the number in the ad and booked a river-view 

room for the following week. I had no idea where 

the resort was located and the lady on the other end 

of the phone could not believe I would pre-pay for a 

reservation without even knowing where I was 

going. It didn’t matter. I just needed to escape and 

anywhere would do. 

 

My girlfriend was thrilled with the idea of going 

away for a week. We packed up the car and headed 

for the Glen House just outside Gananoque, 

wherever that was, to relax and sit in those two 

chairs from the tiny black and white picture.  

 

I had originally intended to just forget work for a 

week, but we ended up spending a lot of time 

talking about the company and my frustration 

dealing with the other partners. I was becoming 

more and more interested in my software side 

projects and wanted to take the company onto the 

Web in a big way. While the company was starting 

to do well and I had brought it back into the black, 

the other owners were not interested in re-investing 

and building something great - or in becoming a 

software, let alone an Internet company. They were 

busy spending the profits I was generating on 

vacation homes and new sports cars. 

 

My girlfriend was a science student with very little 

interest and experience in business and yet I had 

always asked her for her thoughts about my work 

and she always surprised me with the clarity she 
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could bring to solving problems. What was obvious 

to her but not to me was that the company wasn’t 

really mine and even though I was an owner I 

wasn’t really in control of my work or my life. That 

was what was making me so frustrated and 

miserable. I had become bored and lonely like my 

mom had been working nights on the switchboard 

and tired and miserable like my father had been 

working at the factory. I now hated work; it was an 

obligation rather than a joy, and I had run away on 

vacation to escape from it.  

 

We didn’t spend all of our week away talking 

business though. And we fell in love with the old 

rum smuggler’s den on the St. Lawrence River, now 

turned family resort. In fact, we enjoyed ourselves 

so much that we went back many times over the 

coming years to sit in what we now refer to as “our 

chairs” together, talking, reading, watching the river 

flow by and relaxing. The Glen House didn’t turn 

out to be a place for me to escape from work after 

all. It became a safe and familiar place for both of 

us to regroup, reset our priorities and to launch new 

adventures in life. We even spent our honeymoon 

there! 

 

Before we left at the end of our first week’s 

vacation together, she took a picture of the view 

from our chairs by the river and I have kept it on my 

desk ever since to remind me that sometimes you 

have to hit pause and slow down in order to go 

faster. 
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I came back from that week away like a lion, and 

better than ever. I started ramping up my side 

business with projects that I enjoyed immensely. 

Within a year, I quit my job and sold my shares 

back to the company for $1 - taking the loss and 

walking away rather than getting myself involved in 

a long and bitter separation. It wasn’t a big deal 

anyway because my new company was taking off 

and we were absolutely crushing it!  

 

It wouldn’t last long, but I had a great run while it 

did. 

 

Eventually, the tech bubble burst, and along with it, 

much of my new business, but by then I was hooked 

on being an entrepreneur and no matter what I did, I 

always had a few side projects going to pursue my 

own personal interests, make a little extra money 

and provide a career plan B if necessary. 

 

This might surprise you, but today I have a job. I 

work with some of the brightest people I know who 

are also some of my best friends. I get to run my 

own show but I am also part of a great team, which 

is the best of both worlds for me. Besides, they 

actually pay me to play with cool Internet security 

technology and show other people how awesome it 

is. It is so much fun that I would probably do it for 

free (but don’t tell them that!). The best part is it's 

not a job I have to do; it is the work I want to do. 

And that makes all the difference in the world to 

me. 
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I still enjoy working on many side projects, and try 

whenever possible to blend my work into every part 

of my life to make both more meaningful and 

enjoyable. I own several properties in Kitchener, 

Waterloo and Cambridge, and I do a lot of the 

hands-on management of these investments myself. 

I find that painting a room or fixing a cupboard is a 

nice change of pace from my highly cerebral day 

job. It also keeps me in touch with the business I am 

running, in front of the tenants to ensure they know 

and trust me, and as it is a family business, we all 

pitch in. My wife, being the analytical mind of the 

family, does a lot of the paperwork and my son 

often grabs his Handy Manny tool box and comes 

out with his old man to do some of the repairs. 

These are special times for me and I hope that when 

he grows up he’ll remember those afternoons out 

fixing things with his dad. 

 

A few years ago, I also invested in a digital media 

marketing company with some friends from high 

school. I enjoy dropping in on the creative types 

from time to time to see what wackiness they are up 

to that day. But what I really like the most about 

this opportunity is that I don’t just hang out with the 

old pals; we accomplish something together that’s 

bigger than all of us. For me, that beats going out 

for beers to catch up anytime. I am not all that 

involved, but I do keep the web servers running for 

them and I am currently producing two new 

documentary films with a few more planned on the 

way. This gives me a chance to learn all about 

filmmaking, which is become a new passion for me, 
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while working on projects that are both interesting 

and meaningful too. Maybe I will even make a little 

money doing it someday. 

 

On top of all this, I make time to do something I 

really love: mentoring and teaching 

entrepreneurship at Wilfred Laurier University a 

few nights a week. While I don’t have an MBA or 

PhD, I often joke that they should give me an 

honorary degree for all the learning I have gained 

from my mistakes throughout my career as an 

entrepreneur!  

 

The Dean still has not gotten back to me on this.  

 

I did, however, finally go back and finish that last 

year of university and earned my Bachelor’s Degree 

after twenty-two years. My wife convinced me to 

do it. 

 

It was hot. The sky was that deep dreamy colour 

that I always think of as vacation blue. We were 

sitting in our chairs by the river at Gananoque 

watching the kids swim in the pool. It was the 

perfect setting to do exactly whatever I wanted, so I 

did just that. I pulled out my laptop, fired it up and 

did my homework. 
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CHAPTER 6 

 
Have you ever had the feeling of being trapped? 

Have you ever had the impression that you have to 

work at least one or two jobs to make ends meet? 

Or have you ever feared to take a sick day from 

your job just because your pay will be reduced? 

 

My name is Trena Mueller, and my husband’s name 

is Aaron. We’ve both experienced those exact 

feelings. I struggled with advanced stage three 

Hodgkin’s Lymphoma at the early age of twenty 

four. This diagnosis forced me to take an extended 

sick leave from my job so that I could proceed with 

aggressive chemotherapy. The treatments made it 

really hard for me to focus on my health on top of 

trying to make ends meet. In the midst of my 

treatments, I realized that life is too short and that I 

Dream, Believe, 
Achieve! 

 
By: Trena Mueller 
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need to live life to the fullest – I knew that I didn’t 

want to have to work to live. It was in that moment 

when I felt like giving up because the treatments 

were just too powerful for me to continuing fighting 

that I realized there were a tremendous amount of 

things on my list that I still wanted to do. I was 

going to do everything in my power to fight, to 

change my lifestyle, my finances, and to turn my 

life around. 

 

Having a passive income at that time would’ve 

made it a lot less stressful by taking away the 

financial burdens. Both Aaron and I have taken on 

more than one job at different points in our lives. 

We took on multiple jobs just to be able to get by, 

and to be able to pay for things we would like to 

have or do.  

 

We wanted to find something that would help us 

gain financial freedom. Something that would give 

us the independence and capacity to do the things in 

life that we never would’ve been able to do before 

like travel more, start a family, or to simply take a 

well-deserved day off without having to worry 

about our finances. We wanted to concentrate on 

being able to possess a healthier lifestyle. Having to 

take a sick day at work would leave us feeling 

considerably guilty, not to mention we would be 

losing that income. We didn’t want to have that 

feeling anymore. 

 

Between the two of us, we’ve tried financial 

services and many forms of multi-level marketing, 



    65 

 

outside of our regular jobs to try and build passive 

income to create more free time in the long run. 

Neither of these things were working out for us. At 

this time, I had owned my own house and Aaron 

had been renting out a room in his home to help 

ease the mortgage pain. We decided that I’d move 

in with Aaron and sell my place so that we could 

have one mortgage and one set of bills to worry 

about. We liked the thought of renting out a room in 

Aaron’s home, so that gave us the initial idea and 

plan of expanding that further into investing in real 

estate.  

 

When I had sold my home we didn’t have much 

knowledge about investing in rental properties or 

how to go about attracting good tenants. If we had 

that knowledge at that time, it would’ve been a 

great start for us. Aaron had been reading books 

about real estate investing but hadn’t found a way to 

put that information into action. Not one of the 

authors provided a system of implementation. It was 

then that we began searching the Internet for real 

estate investment opportunities. Amidst our efforts 

in searching for opportunities, we found a book 

online that was offered by Rock Star. After reading 

it, we knew that these people actually invested in 

real estate and that they had a system on how to do 

it. This sparked our interest and we signed up to go 

to the introductory meeting at the office. It was very 

informative. They told us about how they invest in 

real estate and they backed it up with a lot of facts 

and numbers. It was so compelling that we were 
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sure it would work, so we decided to sign up – we 

became members at Rock Star. 

 

In order to have the financial means to purchase 

house number one, we had to remortgage our own 

home and borrow from whatever RRSP’s we had at 

the time. It was an incredibly difficult decision, but 

we knew we had to overcome the apprehension in 

order to achieve the success we were aiming for. It 

was about getting our lives started and getting 

ourselves established. The initial jump was 

terrifying but we knew by taking the risk, it would 

benefit our lives in the end.  

 

We then began house hunting with a coach that was 

assigned to us by Rock Star. He helped us 

throughout the process and taught us the “ins and 

outs” on what to do and what things to look for 

when searching for a rental property. From there, he 

guided us through the process of purchasing of our 

first rental property. This property was set up as a 

rent-to-own. We implemented the things we had 

learned from Rock Star about advertising. By 

applying the things we had learned, we were able to 

have the property rented out only a couple of days 

after gaining possession. We rented the property to 

a nice family who was excited to call our place their 

home. It was very exciting for us to have succeeded 

at something that we thought, at one point in time, 

was almost impossible to do and it was not as hard 

as we had thought! Almost immediately, we became 

addicted to investing in real estate and saw the great 

opportunities that it was going to give us. It was 
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obvious that this was going to help us meet our 

financial freedom goals that we had been striving 

for. 

 

We were very eager to purchase a second house, 

and it seemed like every day that passed was an 

eternity until the next property came up for us to 

jump on. It was on a grocery shopping trip, standing 

in the checkout line, that Aaron noticed an email he 

had received from Rock Star. The email he received 

was regarding a property that was for sale which 

had tenants that had already signed up and were 

ready to move in! He quickly replied to it but found 

out that someone else had already snapped up the 

deal. He then emailed Rock Star again, indicating 

that if anything happened with that deal and it fell 

through to give him a call back. The wait was 

excruciating and time moved so slowly. Every time 

the phone rang, we were hoping that it was the call.  

 

FINALLY! The call came and the deal was ours if 

we still wanted it. Without hesitation, and without 

even seeing the property, we accepted the offer. The 

first time we looked at the place was when the 

house inspector did his inspection. It was a very 

nice place, it was even better than our own home! 

 

By then, the fear of owning and running rental 

properties had subsided. It felt like we were playing 

a game of monopoly. Just follow the steps and 

success is imminent. Property number three was the 

next challenge, and in order to get it, it was going to 

be a much more involved process than the first two. 



    68 

 

By this time, Aaron and I had decided that we 

wanted to get married. Affording this, as well as 

investing, was going to be tough. Aaron had taken 

on a second job after hours washing cars at a local 

dealership, and I was working full time. I also had a 

second job coaching at a gymnastics club which 

was also after hours, just so we could save some 

money for the wedding. We decided that this was 

not working out the way we had planned; we hardly 

saw each other and the part time income we earned 

was not amounting to much at all for the time spent 

earning it.  

 

Aaron started looking for better full time 

employment that would pay more, and would also 

offer the opportunity for overtime. He found a great 

place but it was an hour drive from home, and the 

shifts were very long. Commuting made it a whole-

day affair, without having any free time to do any of 

the things that we enjoy doing such as biking, going 

for walks, and just hanging out. Splitting the 

commute between Aaron and I was the only way to 

be able to see each other more often. So that is 

when the next idea came to us: why not rent out our 

own home and move to a city that would be in 

between both of our places of employment?  

 

The only problem was that our house was not 

modern enough and renovations needed to be done 

to upgrade it so that it would be appealing to 

potential tenants. So on Aaron’s days off, he started 

to renovate the house. We had initially thought of 

doing the upstairs and the bathroom, but after 
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talking with our coach, we decided to update the 

drop ceiling in the basement and put in some 

carpeting as well. It was extremely stressful to have 

your whole house torn apart, not to mention, that 

both of us had to work long hours to be able to pay 

for the materials needed for the renovations. 

Whatever time that was left over was for working 

on the renovations.  

 

We managed to push through it. We moved out and 

rented out our house within a week after listing it. 

All of our hard work and dedication to the house 

made it completely worth it once we were able to 

get it rented out. We also gained great joy in 

knowing we were able to help out families by 

providing a pleasant home for them to rent. 

 

Since becoming members of Rock Star and 

investing in rental properties, we have been able to 

have more time and free income to be able to do the 

things we have always dreamed about. Only a 

couple of months after renting our place out, we had 

the big wedding of our dreams. It was like a fairy 

tale, and it was more amazing than either of us 

could have ever envisioned. The honey moon took 

place a couple of days after the wedding in the 

Mayan Riviera in Mexico. 

 

Unfortunately, after only a few months, I had to 

undergo a minor heart procedure. This was very 

difficult and devastating. But unlike my last medical 

leave from work, I had the passive income to help 

this time.  
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 We recently were able to take an extended vacation 

all across Europe, with stops in London, 

Amsterdam, the Rhine Valley, Munich, Austria, 

Venice, Rome, Florence, Switzerland and Paris. It 

was a trip of a life time that we could never have 

gone on, until Rock Star helped make it possible. I 

was also able to just get up and go on a last-minute 

trip to Las Vegas with my best friend for our 

birthdays. 

 

On the sale of our rent-to-own properties, when the 

leases are up, our strategy is to use the equity that 

we have built up to buy a multi-family property as 

well as buying a franchise to free us from having to 

rely on jobs for our main source of income. This 

plan will grant us more time and flexibility to 

concentrate on enjoying life outside of work, and to 

help increase our passive income. We also continue 

to keep expanding our rental properties even further 

by purchasing more rent to own properties, to build 

up equity quickly so that we can use it to purchase 

multi-family properties and student rentals as long 

term investments.  

 

Rock Star has made the process extremely easy for 

us, and with their guidance, it has helped us change 

our financial life. We are extremely grateful that we 

found them, and that they have given us the 

opportunity to work with them in achieving our 

goals. Our money is now working for us, instead of 

us struggling to work for our money. Rock Star has 

helped make this possible and has been the 
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contributing factor in building the foundation for 

our life. 
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CHAPTER 7 
 

 
I have always had a passion for helping people and 

making a difference.  

 

After graduating college, I was fortunate enough to 

be able to follow my passion and land my dream 

job. Sure, I had to start at the bottom, but I would 

work my way up to the top. 

 

I thought I had the world by the tail, but dreams 

change, and I soon realized that even the best job 

was still a job. Being away from my family every 

other weekend and working twelve hour rotating 

shifts was not something I wanted to do for the rest 

of my life. 

 

Sure, I still wanted to make a difference, but I 

Deliver What You 
Promise... Every Time 

 
By: Darcy A. Griffith 
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wanted to do it in a way that allowed me to live my 

life on my terms, and also leave a legacy for my 

children and future generations. 

 

Now, growing up in the 70's, I had a pretty normal 

childhood. My dad had a full time job and my mom 

mostly stayed home to raise the kids, and although I 

had uncles who owned their own business, there 

was never any thought of my doing anything other 

than getting a job and a paycheque every two 

weeks. So, when I first started looking for ways I 

could add to my income and build wealth for the 

future, it was all new to me. 

 

Not being one to leap before I look, I started 

examining the options. Would it be the stock 

market, Forex trading, real estate, or starting my 

own business? The world was my oyster. 

 

So I decided the answer was to start my own 

business, a physical skills training company where I 

could teach what I knew and help others. I 

registered the name, put together my lesson plans 

and was ready to book clients. Two months later, I 

was still ready to book clients, but they were not 

beating a path to my door. Something was wrong. 

Did they not know that I would be great at this?  

 

I soon realized that with no marketing, there was no 

business, so I started telling people in the industry 

about my offerings. I slowly started to get calls 

about my courses, and then finally, I was able to 

start conducting training classes. 



    75 

 

 

First it was a single class, and then a company hired 

me to train all their staff - then two companies, then 

one from another city. Soon, my business was 

beginning to gain traction and I had a developed a 

reputation as someone who cared about their 

students, and was actually able to deliver what was 

promised. 

 

Then, while at work, I had my knee shattered, and it 

all stopped.  

 

I was out of commission for six weeks, sitting on 

my couch, waiting for the damage to be repaired. 

Fortunately, the operation went great, and just four 

weeks later I was ready to start physiotherapy to 

build the strength back up to enable me to walk 

again. 

 

It is hard to run a physical training company when 

you cannot walk, and unfortunately, as I was the 

only instructor, I had to cancel all the classes I had 

scheduled. Of course as my clients were mandated 

to provide the training to their staff, they had to 

move on to other companies and everything I had 

built was gone, literally overnight. 

 

The upside, however, is that ten weeks on a couch 

gives you time to think. 

 

I examined where I was in my life, what I had been 

doing, and where I wanted to go in the future. I 

truly enjoyed running my business, but I had a 
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lovely wife and a beautiful little girl at home that I 

almost never saw between working full time at my 

job, and part time at my business. 

 

The very thing that was supposed to provide 

freedom and flexibility had become the thing that 

kept me from what was most important in my life. 

So I made a change, closed my business and kept 

working full time. 

 

I almost gave up on doing anything except working 

at a job until retirement. However, I had learned 

three important things running my own business 

that seemed to make a difference, three things that I 

could leverage going forward. These things would 

not leave my head. I thought about them all day and 

dreamed about them all night. 

 

Deliver what you promise, every time. 

Unfortunately, it is rare to get what you are 

promised, so when it happens, people remember 

and remember who did it. 

 

Provide great service: what the client actually 

wants. You do not get to decide what great service 

is; only your clients do, and they will not use your 

measuring stick. 

 

Market, market, market to your clients and 

potential clients. You can have the best product or 

service in your marketplace, but if no one knows 

you exist, you won't sell squat. Tell people what you 

do every chance you can and get them excited about 
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it. 

 

So I put these principles to use, and focussed on 

being the best I could be in my job, and it worked. I 

had already been promoted and been given some 

exciting new challenges, but now I had even greater 

success. After my somewhat disappointing foray 

into the business world, I was not really looking for 

anything else. Entrepreneurship just was not for me; 

it took too much time, was too fragile, and fleeting. 

 

I was actually so focussed on my job that when the 

next opportunity presented itself to me I almost 

missed it... almost. 

 

At the time, my wife and I were living in a duplex 

that we owned, which also had a basement 

apartment we were renting out. Then, we found our 

dream home. It was spectacular and had everything 

we wanted, we had to have it. 

 

So we decided to sell the duplex and buy the new 

home. We did not have to sell the duplex to buy the 

new home, but that is what everyone else did when 

they upgraded, that is, sell one house and buy 

another. We sat down and crunched the numbers. 

We had owned the duplex for about three years and 

with the appreciation and principal we had paid 

down through the mortgage payments, we could sell 

it and only have to pay $3,500 out of pocket to 

cover the realty fees and pay off the mortgage. 

WHAT? 
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Pay $3,500 to sell my house? Forget it, I thought, I 

will just keep it and rent it out - after all, we had 

been renting out the basement apartment for two 

years and it had been going great. And that is just 

what we did; we kept the duplex and bought the 

dream home. 

 

After the new home closed, I really thought about 

renting out both units in the duplex for the first 

time. I really didn’t know where to start, so I went 

back to the three things I had learned in my first 

business, and as surprising as it may sound, they 

worked. 

 

We advertised for the vacant unit everywhere we 

could think of, which in the days before the Internet 

was harder than you might think. Classified ads in 

the local papers, flyers in Laundromats, signs on the 

lawn, bulletin boards at the local college, we 

plastered the town. In the end, it worked, and we 

were able to find great tenants. Then when they 

moved in, we honoured our commitments. When 

we said we would fix the porch light or bathtub 

drip, we did, every time, and with no excuses. We 

also followed up every month to make sure it was 

working for them and that they were happy. 

Looking back, I think we must have driven them 

around the bend and I cannot believe they did not 

start hiding from us when we pulled up out front; it 

seemed like the right choice at the time and it 

worked. 

 

After a year, we evaluated how renting out the 
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duplex was going for us and even with our weird 

stalker behaviour and obsessive visits, we were not 

spending more than a few hours a month on the 

house. 

 

Now wait a minute. A few hours a month... that 

mostly worked around my schedule and provided 

the extra money, which was exactly what I had been 

looking for from the start - interesting. It was time 

to buy more rental properties. 

 

So we started buying more, and they proved to work 

too. I applied the same principles and got the same 

results: limited time invested and a profit to apply 

towards the future. It was like a dream come true, 

for both my family and our tenants. Sure there were 

problems, tenants leaving in the middle of the night, 

loud parties that disrupted the neighbours, late rent, 

damage to the units, but there were also a great deal 

of upsides that made up for it. Not to mention the 

money that came in every month. 

 

I was on a roll, so it was time to expand and try 

something different. I found an unattended coin 

laundry for sale, cheap, and bought it. It seemed like 

a no brainer at the time, so how could it go wrong? 

It did happen to be four hours from where I lived, 

but I could always hire someone to clean it every 

day, no problem. Right? 

 

Being so far away, I couldn’t maintain it the way I 

wanted to. There were always machines that were 

out of order, and it was always dirty and full of 
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garbage. Customers stayed away in droves, and not 

just some customers, all the customers. I cannot 

blame them; I mean, I wouldn’t have used it, and I 

owned it! 

 

Again, the three principles seemed to apply. The 

marketing went well and seemed to be working, but 

without providing great service that the customers 

actually wanted. The whole thing fell flat and failed. 

We really tried to make it work, but in the end, the 

experience was so awful that if a customer came 

once, they didn’t come back a second time. After 

losing money every month for two years, I finally 

sold it for 10% of what we had bought it for and 

was happy to get that and stop the bleeding. 

 

This whole time, my job was going great, and I 

continued to work my way to the top - thank you, 

principles. Then one day, I found I was not jumping 

out of bed in the morning, looking forward to going 

to work anymore and it was time to leave, so I did. 

 

I decided that I liked the idea of working for myself 

more than for someone else, and just like that, I was 

an entrepreneur again.  

 

I examined the principles and finally settled on 

creating and publishing my own advertising circular 

that would be freely distributed around the 

communities in my area. It would be full of positive 

and happy articles, motivational quotes, community 

events, and good news horoscopes. Not a bad or 

upsetting thought in the entire publication. In 2008, 
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it was exactly what the world, or at least my 

community, needed. And it took off. 

 

In the first month of distribution, the feedback was 

fantastic and it continued to get better. The readers 

liked the content, the distributors liked how happy it 

made their customers and the advertisers liked the 

response they got from their ads. It went so well 

that after cutting me teeth in my local community 

for six months, I expanded and put out an edition in 

the neighbouring town. As I was able to leverage 

the content between the two editions; I didn’t have 

to commit more time to running the business or take 

more time away from my family. 

 

Through the start up and growth, I continued to 

focus on the principles. I made sure the publications 

were displayed prominently in the businesses by 

printing them in a bright colour that jumped out 

from the background, and could not be missed. We 

distributed them to every location on the day we 

promised and I checked constantly with the 

advertisers and distributors to make sure their 

participation was working for them and tweaked it 

when I had to in order to provide maximum value to 

everyone involved. Again, the principles seemed to 

be working and to be producing results. 

 

Then, a new opportunity presented itself, and 

having more experience and a better eye for such 

things, I jumped on it. 

 

We bought a dilapidated house right next to one of 
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our rentals just before it went power of sale. To 

some extent, it was a case of being in the right place 

at the right time, but it was also a case of applying 

the principles in an entirely new way. In this 

situation, once we had met the owner, we worked 

with him to figure out what he needed, and then did 

exactly what we said we would do in a very tight 

time frame. 

 

We then found the right contractor, and after three 

months with the expected delays, frustration, 

changes and successes had the house beautifully 

finished and ready to sell. Throughout the process, 

we had focused on providing an end product that 

would be exactly what a buyer in the community 

would be looking for, and it worked. We ended up 

selling the house in two days, and because of the 

choice of improvements made and application of 

the principles, we set a new price record for the 

street. 

 

But of course, life goes on and new opportunities 

pop up if you are open to them. 

 

The next one for us was a chance to buy an existing 

business across the province. Although we were 

hesitant, given our last experience in buying a 

business far from where we lived, we looked into it 

and it turned out to be exactly what we wanted. We 

did not even know we were looking for it. After 

some whirlwind negotiations, we closed the deal 

and moved five hours to the town where the new 

business was located. 
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In my experience, there are only three kinds of 

businesses to buy; one that is failing and you think 

you can turn around; one that is successful that you 

can maintain; or, one that is successful but has the 

opportunity to grow. I had already bought one that 

was failing, and as I have shared, it did not end 

well.  

 

In this case, the business we found and purchased 

was already successful, but I also believed there 

was the potential to grow if I could apply the 

principles effectively. 

 

Since taking over, we have implemented a new 

marketing strategy to get the word out, focusing not 

about the services we offer, but rather how we can 

help the businesses and families in the community. 

 

We have also reaffirmed the company's 

commitment to customer service and honouring the 

promises we make. Finally, we actively work with 

both new and existing clients to ensure we are 

providing what they want and need, customizing 

our services to ensure they are as satisfied as 

possible. 

 

Now, as hard as we try, we are not perfect and we 

make mistakes. But when we do, we fix them with 

no excuses. Sometimes, the fix costs us more than 

we make on the transaction, but that is the 

commitment we made and we will keep it. 

 

Again, the three principles I figured out almost 
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twenty years ago still apply to my new ventures and 

continue to serve me well as I move forward. It 

would be simplistic to say that these three principles 

are all you need to be successful, but they have 

worked for me. I hope they work for you as well. 

 

In short, my journey has been exciting, terrifying 

and amazing, but not unique. 

 

Of course, over the years there have been more 

successes and more setbacks than I have outlined 

here, but I hope that this gives you some idea about 

what is possible. 

 

I started out from the same place as the majority and 

ended up in a place where I have greater control 

over my time and future than most. I know it is a 

cliché, but if I can do it, so can you. 

 

The opportunities I had were available to everyone, 

and opportunities like them still are. Keep your eyes 

open, look for your chance, and when you find it, 

seize it. Start small, take one step at a time and keep 

moving forward. 

 

So the question remains, “After everything that has 

passed, am I living life on my terms?” and the 

answer is absolutely, “Yes,” and so can you. 
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CHAPTER 8 
 

 
I got the call at 11 PM on a Saturday night. Just one 

week earlier I had helped put a nice couple onto the 

path to home ownership. They were committed to a 

Rent-To-Own process to buy my home. I was 

helping them make their dream come true. But this 

call was to tell me they had discovered the house 

had fleas! They and their three children were very 

upset and were covered in bites. 

 

After years of investing in real estate, I have 

certainly dealt with my share of crazy and 

potentially stressful situations. Here are a few 

choice ones: 

 

Then One Day I Had 
Fleas 

 
By: Kyle Dacey 
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1. At my very first investment property, tenants I 

had to evict left the home in shambles: broken 

window frames, damaged flooring and literally 

a tone of garbage (it was weighed at the dump). 

 

2. I bought a home where cats sprayed the floors, 

walls, and baseboards. I learned cats do this at 

times when they are stressed. Likely the 

previous owners’ cats were disturbed by the 

upheaval of moving, so they decided to show 

their displeasure by spraying everywhere. The 

house was closed up tight for two weeks before 

we had tenants in the home who then insisted 

they could not stay there with the strong odour. I 

could not blame them, really. This was gross but 

fairly easily cleaned up, except for the concrete 

floor of the crawlspace under the kitchen; 

concrete is porous. As it turns out, cat odours do 

not simply wipe away.  

 

3. Another tenant who was not paying his rent was 

on the verge of eviction. I had agreed to 

mediation and a payment plan. Shortly after, he 

stopped paying again; he delayed, filed appeals, 

and stretched it out for a few more months. With 

the Sherriff on his doorstep, he finally moved 

out in December (the absolute worst time for a 

landlord to be in need of a new tenant, by the 

way).  
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4. Yet another tenant allowed a bird to build a nest 

in the stove vent pipe. She had a big heart and 

felt this poor little bird deserved a home too. 

She had less empathy for the bird once feathers 

and feces started fluttering down onto her stove 

top. 

At the house with the fleas, the previous tenant 

owned a cat and a dog. He had moved out two 

months earlier in mid-December (again, right before 

the holiday season.) But he had not moved out 

before getting into a fight with his girlfriend, a fight 

that left her bruised; a fight that resulted in him 

punching no fewer than seven holes into walls all 

over the house and landing himself in jail. 

Fortunately, these tenants just decided to move out 

of the home shortly after. Once I re-gained 

possession of the home, I also found kitchen 

flooring torn up, a hole cut into the basement door 

to accommodate the pets, pet feces smeared on the 

basement floor, and what was once a beautiful 

canopy on the back deck collapsed in a heap under 

the weight of snow.  

 

Now, I was getting a call informing me that this 

past tenant had left us yet another gift, in the form 

of a flea infestation! It was simply another event in 

a series of new ones to experience. 

 

What I have learned, is not to take these things 

personally. It would be easy to do so after working 

so hard, sometimes for months on end, to find a 

great property. Then investing hard earned money 
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to buy the property, spending more time and money 

to improve it, advertise, show the home, screen 

tenant applications, and eventually put your trust in 

your new found tenants. When they turn around and 

trash your place, you feel the right to be really 

angry. But it does not help. You cannot allow 

people to frustrate you, break you, and make you 

give up. The cure is to move forward, working 

toward solving the immediate problems.  

  

I was just returning from an evening out, but this 

did not matter. I did what I have learned to do: have 

empathy for their situation, ask good questions to 

understand more, be humble, be calm, but take 

immediate action. I had to solve this quickly.  

 

These are the kind of horror stories that 

unfortunately can come to mind when people are 

considering buying an investment property. This is 

the scary stuff about becoming a landlord that turns 

people off the whole idea.  

 

So now that I have made you feel all warm and 

fuzzy about real estate, I am going to strongly 

suggest you ignore the fear, and that you go right 

out and get yourself involved in an investment 

property.  

 

At the end of this chapter, I will share why I so 

strongly believe this. I will share some of the results 

in my life that have come from owning investment 

real estate. It is likely not what you think. Before we 

get there, I will stress the importance of not going it 
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alone. You need powerful resources around you - 

primarily skilled and smart people. You need help 

and resources to avoid having your motivation and 

spirit crushed, just as you are getting started.  

You Cannot Do It Alone 

 

Well, the truth is you probably can. But, trying to 

do everything by yourself will surely slow you 

down and the results will not be nearly good as they 

would be otherwise. 

 

Mostly everyone who is intending to buy an 

investment property needs, at the very least, to 

retain a lawyer (unless you are one). You could 

conceivably do everything else yourself. But if you 

do you are spreading yourself thin and could be 

setting yourself up for, perhaps, more headaches 

and frustration than you can be expected to handle. 

 

At one time or another, I have personally taken on 

just about every conceivable job there is in buying 

and managing investment properties. And let me tell 

you, the list of job titles is quite lengthy:  

 

...capital raiser, negotiator, writer of joint venture 

agreements, property searcher, home inspector, 

garbage man, general contractor, painter, general 

labourer, cleaning crew, marketer, advertiser, call 

taker, appointment booker, home shower, applicant 

screener, credit checker, background and reference 

validator,, and even social worker! 



    90 

 

I even once purchased a property without a real 

estate agent. The seller was using one of those 

commission free type arrangements, so he also did 

not have a real estate agent involved. He seemed to 

have been given a lawn sign and some very basic 

paper work. The agreement he had for the purchase 

was very thin – I think it was literally three or four 

pages long. Not your typical documentation for 

buying and selling a home! 

 

We were essentially left to figure out on our own 

how to properly piece together a proper Offer to 

Purchase. We did have our lawyers involved to 

make sure the process was legal and protective of 

each of our interests. But learning how to complete 

a real estate transaction on your own, with the time 

pressures and deadlines that are always involved, 

was not a picnic. After that experience, I can tell 

you for certain, your real estate agents are earning 

their keep. 

 

The people on my team now include real estate 

agents, real estate investing coaches, real estate 

lawyers, mortgage brokers, partners (providing 

various mixes of time, credit, money, and labour) 

and a network of other resources including skilled 

labour. 

 

The truth is, when I learned about the house that our 

tenants had abandoned, after punching holes in the 

walls and leaving their pets’ mess everywhere, I 

was about to jump on a plane to Cuba. Fortunately, 

I have a great team around me. For this property, I 
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have some partners who were able to jump in and 

start the clean-up. I called in my drywall guy (who 

is also my brother) to fill those holes. I was able to 

leave snowy Canada to enjoy my vacation knowing 

things were in motion and our problems were being 

solved. When I returned, I immediately started 

advertising the property, helped finish the clean-up 

and painting, showed the property and had if filled 

within a couple of weeks.  

 

If I was trying to do it all alone, I would have had to 

cancel my vacation or delay the repairs by at least a 

week. I would have tackled the issues, but it could 

have been demoralizing and certainly much slower 

without help. I would certainly have lost more rent 

and my frustration level would have been through 

the roof. With the right resources, and the right 

people around to help, it was all very manageable 

and things were back on track in short order. 

 

What Has All This Done For Me? 

 

The financial rewards of real estate investing are 

stunning and life altering. As a small example, in 

the past I struggled to funnel a little bit of money 

away each year into an RESP for my kids’ 

education. It seemed prudent and also a good deal – 

after all our government contributes 20% for every 

dollar we sock away. But my contributions were 

small and some years I could not make any. I knew 

I was not going to have anywhere near enough 

money invested to provide for their education.  
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Since becoming a real estate investor, I have 

completely stopped the RESP investments. I have 

instead earmarked the profits from one of my first 

investment properties for their education. If you do 

the math you quickly realize that I am much further 

ahead with this strategy. The investment property in 

question is worth a minimum of $250,000. House 

values in the area are appreciating quite rapidly – at 

5%, 6% per year. But I am actually quite 

conservative in my thinking so let’s use 3%. This 

means my house is increasing in value by $7,500 

per year. Working with only a pay cheque, I could 

never consistently save this much each year. But I 

do not even need to actually rely on the house 

increasing in value.  

 

This property is also earning about $600 per month 

in positive cash flow. That works out to another 

$7,200 per year. Plus, the mortgage is being paid 

down every year, creating additional equity of 

thousands of dollars. So very conservatively, all 

total, this one property is putting $15 to $20K per 

year into my kids’ education account.  

 

Even if your kids are only a year or two away from 

starting post-secondary education, can you see how 

investment real estate can be a game changer? 

 

Yes, the financial gains from holding real estate can 

be remarkable, however, I do not want to waste the 

opportunity of this space here in only telling you 

about how real estate has expanded my financial 

wealth. There are plenty of late night gurus, and 
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guys in seminar rooms that will preach to you the 

wonders of real estate. They will show you graphs 

and charts of the incredible power of using 

leveraging strategies to drive massive returns on 

investment. These wondrous stories of real estate 

riches can be true, but as some of my horror stories 

also demonstrate, it is not as easy as the gurus 

would have you believe. 

 

What I believe to be even more important, are the 

personal changes that come with being a real estate 

investor. It has had a massive impact on me and 

those surrounding my ventures. I do not mean this is 

some vague, airy-fairy sense. The impacts on me 

and those around me are tangible and substantial. 

 

For instance, I have learned the power of 

determined focus. It is great to learn about a few 

strategies to understand what will fit for you and the 

lifestyle you desire. But then you must actually pick 

a model and stick with it, like glue. Become an 

expert in your market and in your strategy. You do 

not want to be the one chasing the seminar guys 

around from one hotel conference room to another. 

Typically the only ones who benefit from these 

events are the ones standing at the front of the 

room. Yes, it is important to learn about strategies 

and tactics, but more importantly you need to 

actually do something of value. It does not matter 

how much you know about your given investment 

strategy. You have to do something useful with that 

knowledge for it to be of any value. In the end, only 

results matter. 
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I have also developed selling skills. My training is 

in the sciences, I am wired as an analytical thinker, 

and much of my experience had been as a technical 

guy. But by starting real estate investing I was 

forced to become good at sales. This has carried 

over to my career, where my main role and focus 

has shifted to sales and business development 

activities. I have the technical background and 

knowledge, but the ability to connect with my 

clients, seek to understand issues from their 

perspective, and to communicate solutions has 

resulted in tremendous opportunities and an 

extremely rewarding work experience.  

 

My decision to delve into real estate has 

dramatically impacted my investing partners too. In 

addition to creating wealth for my own family, I 

have been able to build opportunities for others. I 

have helped business owners, and other regular 

working folks who are busy with careers, families, 

and life. Often they are very aware of the huge 

benefits of real estate but are just too darn busy to 

properly research a good strategy, develop the 

processes required, and to actually get out there and 

take on some properties.  

 

Almost everyone on the planet who has built 

considerable wealth and stability, can thank their 

real estate holdings for a significant portion of their 

results. Knowing this, for me it has been rewarding 

to be able to bring opportunities for others to finally 

break into the real estate investing world. These 

days, many people do not have strong pension plans 
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and if they do own other investment vehicles, such 

as mutual funds or stocks the results often have 

proven hapless and extremely unreliable. This can 

make the prospect of retiring seem out of reach; a 

dramatic drop in the quality of lifestyle is in store 

for many retirees. I have dealt with many people in 

exactly this position, and to me it is a shame. 

Usually, they know that they need to get their 

money working for them, but just do not have the 

time, nor the tools. 

Those I have helped are past colleagues, friends and 

acquaintances. I know a thing or two about their 

personal circumstances, trials and tribulations in 

life. Knowing about personal aspects of their lives, I 

also know first-hand what real estate investing has 

meant for them and their families. I can share with 

you that working on projects I enjoy, while helping 

others in my life to move toward their goals and 

dreams, it is an extremely rewarding experience.  

 

I hope you find a way to get started in real estate 

investing today. Whatever your strategy, just get it 

going. And be sure to look for opportunities along 

the way to team up with, and support others in your 

life. 
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CHAPTER 9 
 

 
I always felt deep down in my bones, growing up, 

that I would be financially successful one day. Not 

because it was expected of me or for any sort of 

pretentious reasons. I just felt like I would explode 

if I didn’t do something about it! It was (and still is) 

this itch that just needed to be scratched. However, 

at the time, I had no clue what it was going to take 

to make it, how to get there, or when it would 

happen for me. 

 

It has taken most of my life to discover many of the 

principles and ideas I have used to create a pretty 

awesome lifestyle so far, but out of respect for my 

fellow authors, I’m only going to share one story 

here with you to illustrate what has lead me to think 

From Lemons to 
Lemonade 

 
By: Carlos Rodrigues 
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the way I do about money, business, and financial 

planning. If you would like to read more, feel free 

to visit: www.buildingthemillionairemind.com, enter 

your name and email address and I will send you a 

free copy of my book.  

 

My first taste of what real success looked like was 

around the age of eight when my parents moved us 

all to a brand new subdivision on the west mountain 

in Hamilton, Ontario. We were one of the first 

families to move in. Every morning started with the 

sounds of dump trucks and heavy equipment 

rumbling past our door. As you could imagine, for 

an eight-year-old-kid, living in a construction site 

was awesome! I would play for hours in the mounds 

of dirt piled high around our house with my G.I. 

Joes and Transformers. 

 

One day, on one of the rare shopping trips the 

whole family went on together, my dad and I were 

walking through the toy section of the particular 

department store we were in, and I spotted the 

coolest G.I. Joe fighter jet. I practically begged my 

dad to buy it for me, but all he said to me was: 

 

“If you want it that badly, buy it yourself.” 

 

I said, “What? I’m eight years old, how am I 

supposed to get the money to buy this?” 

 

“You’ll have to figure that out for yourself,” is what 

he said. 
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Needless to say, my first reaction was complete and 

utter disgust at how unfair my dad was being. I was 

only eight years old! It’s not like I could have gone 

out and gotten a job… right? 

 

After a few hours of pouting and stomping around 

the house, I tried to go back to playing with my 

other toys and forget about the totally awesome G.I. 

Joe fighter jet, but I couldn’t! The thought of what 

my dad had said just kept nagging at me, and the 

fighter jet was so cool, I had to have it. I didn’t 

know it at the time, but this situation would start me 

down the path to where I am today.  

 

My dad didn’t say that I couldn’t have the toy, but 

rather, he said I would have to figure it out myself. 

So like a ninja in the night, I started scouring the 

house for loose change. If there was a quarter or a 

few dimes hidden somewhere, I would sniff them 

out and it went directly into the G.I. Joe fighter jet 

fund.  

 

This continued until my dad caught me in his car, 

pilfering his coffee money he stashed in his ashtray. 

Rats! After all that, I was only able to scrounge up 

about eight bucks and a good cuff in the back of the 

head for good measure. Oddly enough, my dad still 

let me keep the change I had swiped from the 

ashtray. But what do I do now? I was still way off 

from having enough to buy the toy jet I wanted. 

Feeling defeated, I went and sat on the front porch 

to get some air and mope. Actually, it was because 

if I started moping in the house, my dad might have 
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escalated from a cuff in the back of the head to 

something infinitely more disagreeable to me.  

It was summer vacation at the time and it was very 

muggy that day. I had not been sitting on the porch 

for very long before I wanted something cold to 

drink. Then suddenly, it hit me - I would sell cold 

lemonade to people passing by on the street!  

 

At first, I thought my parents might kibosh my plan, 

but I asked anyway. I was thrilled when they both 

thought it was a great idea. Now that I think about 

it, that was my very first successful business plan 

presentation. 

 

My mom helped me make the lemonade that I 

would sell, and she gave me a quick lesson in 

calculating change for customers. My dad must 

have gotten a real kick out of how excited I was to 

start my own little business. While I was getting 

everything ready inside, he put together a really 

neat lemonade stand for me made out of some of the 

scrap wood the construction workers had left 

behind. By the time I was ready for my grand 

opening, it was time for supper, so I put everything 

by the front door ready for business the next day. 

 

That night I hardly slept. Who could sleep at a time 

like this? I was far too busy cruising the pages of 

the Toys R Us catalog, dreaming of purchasing my 

new toy fighter jet and, who knew, maybe 

everything else in the catalogue! After all, my idea 

was genius! 
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The next morning, I was up at the crack of dawn 

setting up my lemonade stand. I have to admit, it 

was a pretty good setup for an eight-year-old kid 

with no previous experience. My stand was just big 

enough for me to stash a big cooler to keep my 

inventory cold and just enough room to hide all the 

paper cups I needed for that day. Over-head I had a 

spot that I stapled a big sign I had colored the night 

before that read: “Ice Cold Lemonade $0.25 a 

Glass! Come and get it!!!” I felt excited and ready 

to take on the world! 

 

Now all I needed was my first customer... 

 

I sat there for a good hour before I saw my first 

potential customer zoom by in his pick-up truck off 

to whatever job site he worked at. He didn’t even 

look in my direction! I shook off the feelings of 

disbelief that had crept into my head and sat back 

down to await the next potential customer.  

 

Again and again, people drove past me, never even 

taking the time to look in my direction. This sucked! 

I was bored, discouraged, and sweaty, and to make 

things just a little bit worse, my little brother 

decided he would pick that moment to come tease 

me about “aaall the money” I had made so far. 

 

I think my dad was keeping tabs on me and saw that 

I was on the verge of tears because he came over 

and gave me a few words of encouragement. He 

said, “Owning a business is like throwing mud 

against a wall. You have to keep throwing mud at 
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the wall. Sooner or later, some will stick. Do not 

give up!” It was now about 10:30AM, and his pep 

talk must have worked because I said I would give 

it until lunch time before I called it quits. 

 

11:30 AM rolled around, and I had not sold one 

glass of lemonade yet. By then, I was questioning 

everything that I had been so excited about. I even 

started questioning whether I really wanted the toy 

fighter jet after these two little girls, who lived in 

the neighborhood, strolled by and started snickering 

when they saw what I was doing. Thankfully, I 

stuck it out a little bit more. 

 

It must have been just a few minutes before noon, 

while I was slouched back in my folding picnic 

chair, contemplating why my genius business 

venture had been such a waste of time, when 

suddenly, I looked up to see one of the construction 

workers who worked nearby standing in front of my 

stand looking at my sign. I was a bit frightened at 

first. He was really scruffy looking, and it appeared 

as though he hadn't shaved in a few days; he 

smelled like Old Spice and sweat. He looked at me 

and said with a mildly European accent, “Hey kid, 

you selling lemonade?” 

 

At first, his words didn’t register in my brain, but I 

quickly jumped up, quite stunned that someone was 

asking me about my product, “Yup! Twenty-five 

cents a glass. Would you like some?” 

 

“Ya, it’s really hot out here,” he said. 
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I was amazed how fast he drank the lemonade, 

“Thanks kid,” is all he said looking over his 

shoulder as he walked away.  

 

I must have had the biggest grin on my face as I sat 

there holding that first quarter in my hand. It was 

proof that my idea of selling lemonade had merit. 

That being said, I didn’t have much time to bask in 

the moment because it was like the flood gates had 

been opened. Three more construction workers 

stopped for a glass and while I was pouring their 

drinks, a dump truck and a big flatbed truck stopped 

right in front of my house, blocking half the road, 

all of the men in them wanting lemonade! 

 

My mom peeked her head out the front door to call 

me in for lunch, but instead opted to just watch me 

handle as many orders as I could or at least that’s 

what she said. Frankly, I think she was a little 

concerned with all these construction workers 

crowding around my little lemonade stand.  

 

It slowed down a bit after lunch, but for the rest of 

the afternoon, it was a steady flow of customers. 

Most customers came for a glass or two of 

lemonade, but some would ask me to fill up their 

mini drink coolers, offering me five or more dollars. 

I was giddy!  

 

Thankfully, my mom made me a few more batches 

of lemonade to keep up with the orders, but by 3:00 

PM, I had run out of lemonade.  
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It was an amazing day for me, I felt so 

accomplished! Later on that night, I was sitting at 

the kitchen table counting up the day’s take when 

my dad asked me what I had learned from the last 

few days. I couldn’t really give him much more 

than “business is hard work,” but I loved every 

minute of it. 

 

The real epiphany came later that night, as I lay 

awake in bed, listening to the crickets outside my 

window. I realized that the problem I thought was 

the problem wasn’t the real obstacle holding me 

back from getting what I wanted. The real problem 

was coming to terms with what I needed to do to 

overcome the obstacle, and if I had the courage to 

ultimately ask myself “What is it going to take?” 

 

Over the years, I have run into the adult version of 

similar situations many times. Time and time again, 

I’ve seen that my initial focus is the fact that I am 

lacking something, whether it be money, knowledge 

or some talent keeping me from my objective. 

Thankfully, I now realize I just need to ask myself, 

“What is it going to take?” And then have the 

courage to answer it. The answer isn’t always 

obvious at first. It may take seconds, minutes, 

hours, days or even years to come up with an 

answer, but there’s always an answer. Always.  
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CHAPTER 10 
 

 
My mother and father immigrated to Canada from 

Italy at a young age. From the time my parents 

immigrated, they worked extremely hard. First, to 

help their parents and siblings put food on the table, 

and later, to provide my brother and myself with a 

comfortable lifestyle. My father worked six days a 

week, twelve hours a day; my mother worked five 

days a week, fifty-five plus hours and neither 

complained. They were simply happy to give their 

children everything that they did not have while 

growing up.  

 

Education was always very important to my parents. 

Better jobs and better pay was the expectation. My 

mother encouraged me to go to university; my 

Living Comfortably 
Without Having to 

Work the Long Hours 
My Parents Once Did 

 
By: Vanessa Carnovale 
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father showed excitement every time I would come 

home with great grades. They did everything they 

could to ensure I became educated even paying for 

my schooling by sacrificing and working very hard 

themselves. Between their encouragement and my 

own personal drive, I aspired to be successful. Like 

them, I wanted to make a comfortable living, but 

with one critical difference, not having to work the 

same long hours that they did. I needed to figure out 

how to do it.  

 

In an attempt to figure it out, I became increasingly 

aware of the people around me, paying particularly 

close attention to those who were successful. My 

first observations were of family members and how 

their lives were either similar or different than mine. 

One side of the family was primarily made up of 

nine-to-five workers: they chose to work fewer 

hours for less pay. These family members had much 

more free time than my parents did, but constantly 

worried about having enough money. They 

struggled to pay bills, had next to no savings, and 

could only dream of going on vacations. Retirement 

was not an option. The free time they had was great, 

but it was at the expense of financial security. I 

knew their lifestyle would not make me happy.  

 

The other side of my family was very different, they 

were business owners. They worked long hours, but 

lived very comfortably, and they had the freedom to 

spend money as they chose to. They bought bigger 

homes, new cars and went on lots of vacations. 

These relatives had financial security, however, like 
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my parents, not nearly enough free time. This model 

was closer to what I was looking for, but not quite 

right. I still wanted aspects that each side of the 

family had: a comfortable lifestyle and free time.  

 

There was, however, a group of family members 

that seemed to have the best of both worlds. They 

were very wealthy, but also had a significant 

amount of free time to spend with their kids, 

traveling, exercising, going out to dinners, 

socializing, etc. I wondered what the difference 

was. After asking enough questions of my parents, I 

had a better understanding of how all this came to 

be.  

 

Throughout their lives, they owned small 

businesses, grew them to be successful, and later, 

invested the profits into real estate. They seemed to 

have it all and appeared genuinely happy. They 

were where I aspired to be, so, from that point 

onwards, I kept the intention of owning real estate 

in the back of my mind.  

 

 I believed that I needed to become educated in 

order to earn enough money to make my first 

purchase. I focused on my education throughout my 

twenties. After much hard work, I attained an 

Honours Degree in Kinesiology from Western 

University, and then, went on to complete a 

doctorate in Chiropractic as well as becoming a 

Canadian Certified Pedorthist and Contemporary 

Medical Acupuncture Provider. I was very tired by 

the end of it all, but I could finally say that I 
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completed my goal of becoming educated! I was 

ready to start earning a decent income, and to start 

investing.  

 

Upon graduation, I was hired to manage a Pedorthic 

Clinic within a popular foot care franchise. After 

much success running the clinic, I decided to enter 

into a partnership, not only to manage, but to 

become a franchisee myself. Similar to my 

successful relatives, I now had a business in hand. 

Within one year, I partnered in a second location. 

  

At the same time as starting my first business, I 

married my fiancé, Ruben. Together, we decided 

upon the lifestyle we aspired to lead and began 

setting goals. We determined where we wanted to 

live, how many vacations we wanted to take, how 

many hours we were willing to work and most 

importantly, how much time we wanted to spend 

with our future children. To reach our goals in the 

quickest way possible, we decided to live off of one 

of our incomes for approximately three years. The 

second income was set aside solely for investment 

purposes. We also set aside our business related 

profits for the same purpose. The businesses were 

new, so this was not significant, but everything 

helped.  

 

Living off of one income meant some sacrifices had 

to be made. We bought our first home farther away 

in the town of Ajax, Ontario. It was a nice home but 

it was far away from our families, who were living 

in Etobicoke, Mississauga, and Burlington. It meant 
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commuting up to an hour and a half into work each 

day, and up to an hour and a half home. It also 

meant not spending money on high-end vehicles, 

big screen TV’s or manly barbeques… to my 

husband’s disappointment. It also meant waiting to 

start our family, and this was a big decision. We 

decided to wait until we could truly sit back and 

have the free time spend with them. No babysitters, 

no daycare, just ourselves and our many adventures. 

We chose to look long term and were being smart 

with our money and time.  

 

While saving one income, we began to strategize 

how best to invest. We took several real estate-

related courses and read many American and 

Canadian-based real estate books. I remember 

several times when people made fun of me for 

reading so much. Some said I was boring because I 

was reading real estate books and not about wizards 

and vampires like everyone else. We were 

incredibly focused and did not care what other 

people thought. We learned from programs such as 

those created by Robert Kiyosaki and those created 

by Tom and Nick Karadza from Rock Star Real 

Estate. The intention was to have a good grasp of 

what we were doing, but at the same time, we did 

not want to become stuck, being too over-analytical, 

and therefore prevent ourselves from getting started. 

Paralysis by analysis, as some refer to it.  

 

 After learning from various people, Ruben and I 

decided that we weren’t solely interested in the 

appreciation of housing prices as you would from 
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your personal property. It was the ability to cash 

flow from each of them every month, and that was 

the key. We were not gamblers who hoped for a 

house to increase in value. We were looking for 

long-term buy and holds: a constant source of 

income. Our first goal was to have enough cash 

flow from properties to be equal to, or greater than, 

our salaries. Our strategy had now taken on one 

more step, which was to save one income, and 

invest specifically into long term cash flowing 

properties.  

 In a partnership with my mother, Ruben and I 

purchased our first two single family homes in 

Oshawa, Ontario, just twenty minutes from where 

we were living.  

 

Dispersed amongst three people, it required very 

little out of our pockets. These two properties were 

low risk investments with great cash flow. Within a 

week, we had someone interested in a rent-to-own 

(RTO) program on the first. Within a month, we 

had someone for the second property as well. The 

tenants were great and we were enjoying our first 

taste of passive income. I couldn’t help feeling like 

we were onto something. 

 

A year later, we purchased our first student rental 

property. It was an inexpensive property sitting on a 

large forty by one hundred and sixty foot lot. This 

property had great potential for expansion, and 

therefore, great cash flow potential – actually, the 

cash flow was ten times greater than our single 

family rent-to-own properties! This property alone 
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would cash flow the equivalent of one of our 

incomes, which meant we were half way to our 

goal. We envisioned adding two additional 

bedrooms to the basement as a first step, and 

eventually, a second story addition to convert the 

original four-bedroom house into a twelve bedroom 

duplex. Unlike the RTO’s, this required a 

significant amount of preparation and work on our 

part. It involved completely demolishing the 

basement. Next, correcting for an unexpected and 

very costly foundation repair, and finally, building 

the four new bedrooms, a new bathroom and a new 

utility room. With the unexpected repair, we tripled 

our budgets and timelines. It was a huge four-month 

undertaking when originally we intended it to be 

about six to eight weeks.  

 

Even though it proved to be a very tough project, 

we learned and profited tremendously from it. 

Looking back, I would not have changed a thing. 

Within one year, this property provided us with 

close to a 100% return on our investment. We had 

two additional bedrooms producing income, the 

forced appreciation of the property from the 

renovations, the tax return from the renovation and 

the principal that was paid down on the mortgage. 

Had there not been a foundation repair required, we 

would have enjoyed a 150% return on our 

investment. Once we have completed the second 

storey, we will be able to purchase one single 

family home every five months from the monthly 

cash flow produced. I am not currently aware of a 
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mutual fund or GIC that can produce the same 

results. 

 

Our strategy evolved even further. The strategy was 

now to take our one income and purchase a property 

to be used as a student rental. Then, we had to 

ensure the property had the ability to add two 

bedrooms and a lot size big enough to possibly add 

a second storey in the future. Once the two 

bedrooms were completed, we reappraised the 

property and refinanced it (capital gains free). Then, 

you pull out the equity and purchase another student 

rental property. Take the cash flow from the student 

rental and purchase more single family homes. 

Repeat, repeat, repeat. 

 

We have continued to repeat this process ever since. 

Shortly after completing our first student rental 

property, our tenant buyers from our first rent-to-

own home decided to buy the house. We happily 

sold the property to them and, of course, reinvested 

the money into a second student rental property. We 

followed the same strategy as the first. This time, 

we found a home with slightly larger square 

footage. We were able to add three new bedrooms 

instead of two, and have the possibility of adding a 

second storey for a total of a thirteen-bedroom 

duplex. With one extra bedroom than the first, the 

returns will be higher. 

 

With the cash flow from both student rental 

properties, a single family home can be purchased 

every two and a half months, or approximately five 
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per year. The second student rental property 

combined with the single family homes being 

purchased will eventually equal our second salary. 

Should we refinance the single family homes and 

pull out the equity to reinvest in more property, we 

will have the ability to go far above and beyond our 

salaries. Continuous growth is possible; bigger and 

better things are possible.  

  

As our strategy continues to evolve, we are happy to 

say that we are well under way to achieving our first 

goal. Ruben and I no longer have to worry about job 

security, and we’ll soon work because we choose to, 

and not because we absolutely must. If for some 

reason we are no longer happy with our work, we 

can move on. No need to worry about working long 

hours as our parents once did. No need to work for 

people that we do not like. No need to work in 

environments that make us unhappy. We can spend 

our time as we choose to. We can live life on our 

own terms. 

 

We have recently purchased a nice home in an 

affluent area (closer to family this time) and have 

the intention of building a custom home in the near 

future. Most importantly, though, the cash flow has 

afforded me the opportunity to give birth to our first 

child and stay at home with him for one year or 

more if I so choose. Our lifestyle has not changed 

during this time. We can afford everything we did 

prior to the maternity leave, giving our son 

everything he needs while still continuing to 

purchase properties. Now, we look forward to being 
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able to purchase nicer vehicles, the barbeque my 

husband has always wanted, and his big screen TV.  

 

We have already begun thinking about setting our 

next goal, and this time it revolves around the 

concept of “You only live once” (YOLO); traveling 

to far off destinations, racing cars, being spectators 

at a Summer Olympic Games, taking cooking 

classes, enjoying summer and winter homes…and 

the list goes on. This next set of goals will 

undoubtedly involve investing in more properties 

and possibly more businesses, but most importantly, 

we will continue living our lives on our terms. We 

look forward to seeing how the strategy evolves and 

the freedom it affords us.  
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CHAPTER 11 
 

 
I’d like to start off by saying that professional 

success doesn’t come immediately, nor does it come 

easy. My path to success started back in the 

engineering department at Sheridan College. I was 

chosen for a co-op program during my first 

semester. Those were exciting years, and 

engineering taught me much of what I value today 

about myself: structure, discipline, a preference for 

practical applications over abstract theory, and the 

ability to imagine myself creating, changing, 

transforming the world around me. 

 

I earned my diploma in Mechanical Engineering 

Technology Design and Drafting from Sheridan. 

After that, I received a Bachelor’s degree in 

Engineering to 
Entrepreneurship 
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Manufacturing Engineering Technology from 

McMaster University in Hamilton. As soon as 

university ended, I felt ready to take on the world. 

Some people hesitate at this point in their lives, 

because once you’re out in the world there is no 

turning back. There seems to be no time for second 

thoughts…either you are ready, or you make 

yourself ready. 

 

I was convinced that I was ready, and began 

working immediately after graduation. Several 

higher-level management positions followed as my 

career took on a well-understood path of steady 

growth. 

 

With higher corporate roles came greater 

responsibilities. I began working as the leader of an 

engineering design team at SMS-Siemag/Pro-Eco 

Ltd, the Ontario office. I was in charge of a team 

comprised of eight engineers, designers, detailers, 

and students, which at times would grow up to 

twelve or more. Leadership came naturally, not 

because I was eager to tell people what to do, but 

because I enjoyed being able to support their efforts 

and inspire their hard work.  

 

I was responsible for development and designing 

strip processing lines such as: Slitting Lines, Cut-to-

Length, Push Pull Pickling, Galvanizing, 

Recoiling/Inspection, Tension Levelling, and other 

related equipment for a series of international 

customers. What sounds terribly technical for many 

is actually an engineer’s dream. As a specialist, 
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learning more and more about your field not only 

polishes your skill, but also allows you to acquire 

hindsight and foresight.  

 

As a leader, my job took me out of my comfort zone 

as a specialist, and I had to learn about budget 

planning and management, as well as carrying all 

the management responsibilities of my team. My 

commitment was well received by those above me, 

and after only a few years, I was promoted to 

Manager of Engineering. The position put me in the 

big leagues, placing me in charge of approximately 

fifty people. I had to manage, coordinate efforts, 

lead with confidence and provide my engineers with 

the senior support they required. I also became a 

touch point for clients in Romania, Poland, China 

and India, which gave me the chance to build great 

business partnerships, as well as make a few friends 

in the process.  

 

My hard work continued to send me up the 

corporate ladder of SMS-Siemag, and soon the time 

came when an opening in the higher echelons led 

into an exciting opportunity for me. In 2009 I 

accepted the position of Chief Engineer at the main 

office in Germany. Looking back, it seemed like the 

culmination of a long career, which brought back 

memories filled with lots of hard work (with great 

people), but also a sober reality of the corporate 

world. 

 

This newly-found success opened up an opportunity 

to oversee all design aspects of the Standard 
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Product Design Group. I was working around the 

clock with incredibly talented professionals: Project 

Managers, Project Engineers and Sales Engineers, 

all with international experience and backgrounds. 

Leading such multicultural teams topped off the 

many things that this latter stage at SMS-Siemag 

taught me. 

 

Even though I was working with amazing people, 

and was still doing what I enjoyed doing for work, I 

was not as happy as I could’ve been – and I knew it. 

I wanted to be more independent, so I knew this 

wasn’t good enough for me. This position had also 

taken me away from Canada, as it was based in 

Germany. Despite my European background, I was 

extremely fond of Canada, where I felt more at 

home than anywhere else. Home kept calling. On 

the other hand, as I saw myself at the top of the 

corporate ladder, I came to realize that once up 

there, ambitions dwindled and the future looked 

surprisingly repetitive. 

 

I moved back to Ontario in 2011 and accepted a 

position at JNE Consulting Ltd., where I held the 

role of Lead Mechanical Engineer. However, soon 

after arriving home, things changed with me; new 

ideas, plans and decisions all brewed in my mind. 

After a year, I made up my mind and began 

building my dream: I decided to become an 

entrepreneur.  

 

Today, I use my knowledge and experience to 

advise companies and provide my expertise, in 
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particular to those specializing in strip metal 

processing. 

 

It has been a long road, with many lessons along the 

way. My career ambitions today are much different 

than they were when I began. My passion for 

engineering has also broadened, and I see myself 

today as an entrepreneur and as a businessman on 

top of all else. As part of my newly found interests, 

I am constantly expanding my network of business 

partners and colleagues, with whom I share my 

experience and many times my friendship.  

 

The turning point: is this as good as it gets? 

It’s 2009, and after a decade of professional growth, 

somehow, something just did not feel right. The 

moment when you look back on your career and 

you are no longer as excited as you were when you 

started, can be a scary one. As I was saying, it was 

2009 and the financial collapse was hitting the 

economy hard. Like many, I had trusted a so-called, 

“financial advisor,” before the crisis to invest my 

money and, like many, it all went downhill when 

the crisis hit. I felt like a fool, not because had I 

lost, but because I had never been in control. I had 

blindly trusted someone else’s financial advice and 

got burned in the process. For most people, it was 

time to lay low and try to ride the recession wave. I 

must confess that a voice in my head seemed to 

share that opinion: “Take it easy, Greg, a lot of 

people have it worse…let’s think about big changes 

when the economy is booming.” Fortunately, there 
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were louder voices which actually convinced me 

that the time could not be better.  

While I was having doubts about where my career 

was going, the German management of my firm 

decided there was not enough money being made. 

Therefore, they decided to close down the entire 

operation. This was not the end of the line. I was, 

instead, one of the “lucky” ones. I got transferred 

with my family to their German headquarters. I was 

safe, to be sure, when compared to those who had 

lost their financial security and even their self-

esteem, but I certainly was not happy.  

My frustrations were still there. The crisis certainly 

made me question the presumed benefits of the 

financial security I thought I was so fond of. Soon I 

realized that I felt trapped, I was working below my 

potential and was lacking ambitious goals. This was 

indeed the end of the line, but on my own terms. In 

2011, my family and I went back to Canada.  

Once in Canada, I had the time to think about what I 

truly wanted. My bluff had been called and it was 

time to make all the difficult decisions that would 

bring back my professional passion. At first, this 

newly-found free time put me on a negative streak. I 

would not stop thinking about the little control I had 

in my life, with my finances, with the economic 

climate, and with my professional future. I only 

knew one thing for sure; I had to change. 

 

This will to change was a powerful force that 
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pushed me to learn, and to want to regain control 

over my finances and my career. I began to talk to 

people who were financially independent. I wanted 

to learn about their experiences and their 

difficulties. Things weren’t easy, but I couldn’t help 

but notice a certain air of satisfaction in all of them. 

Their freedom made them courageous and 

ambitious; they had no interest in being chained to a 

company where they barely felt acknowledged, with 

a nagging boss they couldn’t stand, and 

responsibilities that sparked no passion in them.  

 

The urge for change had pushed me to become 

eager to learn again, which was something I haven’t 

fallen for…ever. I soon became interested in the 

teachings of Mike Dillard, from whom I learned a 

crucial lesson, which is to be smart with your 

investments. In other words, know what you are 

investing in, understand what investing is about, 

and take control of your financial future. But, let’s 

be honest have you ever tried to stomach a financial 

investment textbook? It may only take ten minutes 

before you want to tear out your eyes from their 

sockets: absurdly complex texts, filled with 

equations, and barely a few lines here and there 

about financial success and real advice. Complex 

jargon may sound interesting to some, but unless 

you can actually use it in practice, it’s pretty much 

useless.  

 

“Simplicity in financial choices,” as Robert 

Kiyosaki says, is fundamental to the investment 

choices you make. Knowledge and action go hand 
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in hand. Kiyosaki’s advice proved essential to my 

financial enlightenment. I learned to have clear 

objectives, to understand where my worth was and 

where I could leverage my years of experience in 

order to reach real economic achievements. 

 

Like many of my friends, relatives, and 

acquaintances, I had taken the financial security of a 

nine-to-five job way too seriously. I realized, 

however, that not only had the crisis shown how 

fragile that security was, but also how it had made 

me impassionate, passive, and conformist. No 

wonder I felt dissatisfied! 

 

Taking financial control, I knew now, entailed two 

things: i) learn how to invest, so I am able to use my 

saved capital in a smart manner; and, ii) use my 

skills and experience for my own benefit. It was at 

this point that I decided to start my own business. It 

was important that I be the one calling the shots, but 

also important to create a business that would be 

different from what I had experienced in the past. 

As I envisioned my company, I discovered a lost 

sense of excitement, which motivated me beyond 

any stress I felt. My decision to change had taught 

me a lot, but most importantly it had built up my 

confidence. I was ready for the challenges that lay 

ahead. 

 

Building a successful business: how do you get 

started? Starting on your own can seem a daunting 

task. The long awaited freedom and control are, 

however, around the corner if you are ambitious 
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enough and persistent. Stress and feeling out of 

your comfort zone are typical of this stage; “Where 

do I begin?” is the recurring question that we all ask 

ourselves repeatedly. There is, to be sure, no need to 

improvise, and you shouldn’t leave everything to 

luck or your contacts. There are five fundamental 

aspects that helped me get through the difficulties 

and find success, as well as financial independence. 

Get Inspired. Dan Kennedy is right when asking us 

to be honest to ourselves about your ambitions. Do 

you simply want things to happen? Are you 

unwilling to make them happen? Finding beacons is 

essential to your path to success. Inspiration 

motivates you to face and surpass external 

challenges. Many times, however, we are our own 

biggest obstacle, and inspiring figures can motivate 

us to be honest with ourselves. Financial 

independence cannot be a plan B or a temporary 

solution while returning to the security of a 9-to-5 

job. When faced with difficulties, one must always 

ask: Is this what I really want? Is my ultimate goal 

to get money, or is there much more to my 

ambitions? Dan Kennedy is right when he 

insistently asks us to be honest about our ambitions 

and our objectives. If our ambition is superficial, 

then our ability to make things happen will be 

equally shallow. Success doesn’t just happen; we 

must make it happen! 

Our ambitions, nonetheless, cannot begin and end 

with our own financial success. Zig Ziglar wisely 

says, “If you can dream it, then you can achieve it. 
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You will get all you want in life if you help enough 

other people get what they want.” To be successful 

thus requires that we dream big. This means that we 

must want to change something and help others in 

the process. One of the key lessons from people like 

Ziglar or Kennedy is that once we are inspired we 

can, ourselves, become an inspiration for others. 

Learn to wear many hats. When we’re in the 

comfort of our office job, especially if we work in a 

large enough firm, we can many times just point to 

the issues, sit back and let another department take 

over. When you decide to be an entrepreneur, such 

an attitude will only hinder your path to success. 

One of the most important aspects of being an 

entrepreneur is learning way beyond your area of 

specialty. Whether finance, operations, sales or PR, 

an entrepreneur must learn to speak many languages 

and wear many hats. I, for instance, decided to 

follow courses on real estate so I could better 

understand the role of market conditions, the jargon 

and, in a word, take control of my investments. 

Becoming a multi-faceted professional will help 

you create that financial freedom you strive for and 

will allow to gain perspective over your own path to 

success.  

The core of marketing: making your offer 

remarkable. Marketing is a business aspect that 

tends to be overlooked. Many marketers, 

furthermore, are unable to communicate the purpose 

and objectives of marketing efforts in a way that 

clearly relates to your business goals. The first thing 
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you should do is to avoid reducing your marketing 

to issues about campaigning: creating offers, buying 

advertisement space and creating content akin to 

your audience. These aspects naturally matter, but 

they are not the key to your success. As Bill Glazer 

is keen to point out, the main question you have to 

begin asking is, how can I turn my business into 

something extraordinary? 

In other words, marketing begins with having a 

clear idea on how your offer, whatever it may be, 

will effectively help your customers, and do so in a 

memorable manner. You see, by answering Glazer’s 

question, you will indeed take a leap in the 

transformation of your business into a true hit. 

When you gain confidence about your business’ 

ability to amaze customers, through your products’ 

performance, your committed customer service or 

your incredible prices, you are effectively 

transforming your business. To be sure, being able 

to pin point exactly how your business will exceed 

expectations is not easy and requires commitment.  

 

For my own business, I decided to enroll on a 

marketing course and deeply submerged myself in a 

long list of books, attended seminars, webinars, etc. 

Through this process you will also find your own 

marketing brew, the one that is right for your 

business and the one that is compatible with your 

own character. Quite soon I was able to find 

inspiration and advice from marketing gurus like 

Glazer, Ziglar and Kennedy.  
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Know and invest in your team. A successful 

business cannot be built without a team of 

trustworthy partners, who are as eager as you are to 

be remarkable. Without a committed group of 

people that will help you to muddle through the 

difficult times as well as to challenge your ideas, 

success will be a long way away. Finding the right 

team is not simply a matter of proper headhunting. 

A team is much more than a set of individual skills 

and experience. A team entails collaboration, shared 

interests, and common goals. This means that 

building a great team requires finding others who 

share your interests and your passion. Your team 

will not work for you but work with you - there is an 

enormous difference between the two. 

My business team consists of some of the best 

people available in the field. I know this with 

certainty, because I have worked with them for 

many years. They are not strangers to me in the 

very least, which is why I can trust them with my 

most important clients and why I see my business 

success as their success too. The trust that I get 

from my team gives me a peace of mind that is truly 

priceless. If I meet a new client who will only 

accept a project that meets the highest standards, I 

know, without any doubt, that my team will only 

deliver the best. One thing is for sure: money you 

invest in your team is money that you will earn 

tenfold in the future. 

Nurture the relationship with your clients. No 

matter how good your offer may be, you can be sure 
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that if a client has a poor customer experience, he 

will not return. By the same token, few things will 

have such a positive impact as a memorable 

customer experience. Yet, rest assured that positive 

and effective Client Relationship Management 

(CRM) depends on much more than a friendly 

attitude. To gain trust and to forge long term 

relationships should be your guide in building client 

relationships. This means connecting with your 

clients’ needs and expectations. If your business 

takes on a B2B approach, then you must learn and 

understand what your clients’ own business goals 

are and know how your business can help them 

reach those goals. Communication based on 

relevance is the underpinning of a solid CRM. My 

own motto, in this respect, is to always deliver on 

your promises, be trustworthy, honest and respectful 

to everybody.  

With these five essential aspects to 

entrepreneurship, you will find yourself 

transforming your passion into practical and 

attainable goals. My own experience has taught me 

that there is always space to learn and that systems 

can always be improved. The key to financial 

independence and success lies, hence, in your 

ability to transform your passion into hard work. In 

time, and much sooner than you expect, your efforts 

will be gladly received and even better rewarded by 

your clients. You can be sure that your clients will 

choose your business if they see true commitment 

and true ambition, because those are the hard to find 
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qualities that separate the good from the 

remarkable! 

Summary 

If you are feeling de-motivated, experiencing a lack 

of control over your financial future, and have no 

idea what to do or where to start, the first thing you 

need to know is this: you are not alone! Your 

emotional upheaval is justified. We put too much 

emphasis on job security and, more often than not, 

that security proves to be illusory. In all certainty, 

that job security will not enrich your professional 

life and will not allow you to dream big. 

Yes, financial independence sounds wonderful, and 

it is! But its rewards come to those who truly have a 

passion to pursue it and who are willing to go the 

extra mile. My path towards financial independence 

has, without a doubt, been one filled with immense 

challenges, but also with amazing results. It has 

given me much more than I could have expected 

when I first began thinking about my own business. 

If you want to be financially independent, to flex 

your entrepreneurial muscles, know that you can do 

it. You will need to stay focused and remember the 

keys to regaining control over your professional 

life: 

 Find your passion—know what you truly want 

and make it a fuel that can be ignited over and 

over again. 
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  Know your own limitations—be critical about 

what you think you know so you can identify 

your weaknesses and use your strengths 

 Take control—don’t let the comfort of a 9 to 5 

job get in the way of your dreams.  

Once you find your passion, identify the 

challenges and retake control over your finances, 

you are ready to make your dreams a reality. 

Always keep in mind the five core elements of a 

successful business: 

1. Get inspired: find your heroes and learn from 

their example. 

2. Learn to wear many hats: become a multifaceted 

entrepreneur. 

3. Make your offer remarkable: your marketing 

success story begins by making your offer 

unique. 

4. Know and invest in your team: collaboration, 

shared goals and a shared passion, all begin by 

gathering the right team. 

5. Nurture your client relationships: understanding 

your clients’ businesses, and their needs will 

allow you to gain their trust and forge long-term 

relationships. 
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You can contact me at: 

www.stripmetalcoilprocessing.com 

www.machinesalex.com 

 

Or you can check out my full contact information in 

the About the Author’s section. 

 

 
 
 
 
 
 
 
 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

http://www.stripmetalcoilprocessing.com/
http://www.machinesalex.com/
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CHAPTER 12 
 

 

 
The truth is I didn’t really lose my job… I quit! 

 

Investing in real estate was something I knew would 

help bring security to my family. I also knew that 

real estate has made more millionaires than any 

other form of investing. Deep down, my gut was 

telling me I needed to start investing in real estate, 

but I was scared. I was working at a high paying 

corporate job in the tech sector, and investing 18% 

of my salary in things I knew very little about – 

mutual funds and equities. When I really started to 

think about what I was doing, it made no sense. I 

was giving tens of thousands of dollars a year to 

someone I barely knew, and asked him to invest it 

on my behalf in the hopes that he would lookout for 

I Lost My Job By 
Investing in Real 

Estate 
 

By: Hugo Castrillon 
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the best interests of my family. I knew a little bit 

about the stock market, but not enough to make 

informed decisions that would build real wealth. In 

truth, very few people have that kind of knowledge 

when it comes to the stock market, which is why so 

few of us get rich investing in mutual funds, bonds 

and equities. I made the decision that I would no 

longer invest in things that I did not understand, and 

so I embarked on my journey to study everything I 

could about real estate investing. 

 

After much research, I finally gathered the courage 

to approach my wife and explain my master real 

estate investment plan. She was seven months 

pregnant with our second child at the time and was 

full of emotions. She basically started crying and 

said that she was in no state to take on that type of 

decision, and went on to point out how insensitive I 

was for not knowing better. Needless to say, I had 

to park the real estate investing idea. My beautiful 

daughter was born a few months later, and after she 

was about two months old, my wife approached me 

and said she was ready to talk about buying an 

investment property. That was all I needed! A little 

glimmer of hope and I was off. I pulled out my 

spreadsheets and showed her all the research I had 

done. We went to our first real estate investing class 

and within a week we were out looking for 

investment properties. 

 

The investment property idea did not blossom all by 

itself. It grew out of a deeper desire to break the 

mold I had created for myself and try my hand at 
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bigger things. About eighteen months before buying 

our first investment property, I was playing around 

with leaving my corporate job and starting my own 

consulting company. I wrote a thirty-page business 

plan, researched all of my competition, nailed down 

their pricing structure, articulated how my company 

would be different, designed a logo, built a website, 

went to the Business Enterprise Centre in my 

community for guidance – in retrospect, I spent my 

time on all the wrong things.  

 

I did all of these things and then realized that I had 

no idea how to sell or market my service. I did not 

know much about running a business, but what I did 

know was that if I could not get people to buy what 

I was selling, I had no business.  

 

I went back to the comfort and safety of my 

corporate job. I was living exactly what was 

expected of me: go to school, get a good job, save 

money, retire. I was doing what 95% of what 

everyone else does. 

 

My parents immigrated to Canada when my sister 

was six years old and I was just two years old. They 

left everything they knew for something better. My 

father had a university education in economics, and 

a good job with a major bank in South America. 

They were living in Cartagena, Colombia literally 

twenty-five meters from the beach. All of their 

family and friends were in Colombia and it was all 

they had ever known. They made the decision to 

leave everything behind and move to a country 
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where they knew no one, did not speak the 

language, and where my father’s university degree 

meant as much as a kindergarten education. This 

was the very definition of risk taking. They did it 

for the same reasons all immigrants leave 

everything behind…the hope for something better. 

 

When they arrived in Canada, they took any job that 

they could find. One of the first jobs they had was 

cleaning an office building at night. Since they did 

not know anyone, and could not afford a babysitter, 

they would take my sister and I along and would put 

us to sleep in large laundry baskets that they could 

roll along with them as they cleaned the various 

offices. 

 

After some time, my father landed a job working on 

the floor of a brake factory. It was tough work, but 

the pay was decent and he was working afternoons 

rather than overnight. My mother found a job at a 

plastic moldings factory, which was during the day. 

They never saw each other because my mother 

worked from 8 AM to 4 PM and my father worked 

from 5 PM to 1 AM, but at least my sister and I did 

not have to sleep in laundry baskets. 

 

Through all of this, my father never became 

discouraged; he applied for job openings at the 

factory that should have been out of his reach. 

When he applied for the position Head of Quality 

Control and after five months on the job, his co-

workers laughed and told him he was dreaming. He 

got the job. When he applied for the foreman 
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position a short while after that, the laughing once 

again ensued because the first time was just a fluke. 

Once again, he got the job. By the time he became 

Plant Manager, nobody was laughing anymore. At 

the time of his retirement, he was the Vice President 

of Canadian Operations for the company.  

 

You see, my parents risked everything to improve 

their lives. At first there wasn’t much improvement, 

but as they persevered, things got better and 

successes began flowing. Their risk paid off big 

time! You would think that given their experience 

they would have encouraged my sister and I to take 

risks and to think big. In reality, it was quite the 

opposite. As most parents do, they encouraged us to 

go to school and to get good jobs. Not a bad model, 

but it was certainly not the one they followed. 

Taking risks like starting a business, or working for 

yourself was not what my sister and I were taught. 

 

We both fell in line and did what was expected of 

us. We went on to post secondary education and 

found decent jobs with a reasonable amount of 

success. We did not rock the boat or veer too far 

outside our comfort zones. Most of our friends were 

sons and daughters of immigrants and they were all 

following the same pattern. It was not until later in 

life that I realized the irony in the situation. Parents 

who had taken such great risks to come to this 

country for a better life were teaching their children 

to be entirely averse to risk. 
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I had attempted to break the mold when I created 

my business plan, but I didn’t follow through. I 

think it can be attributed to equal parts fear and lack 

of knowledge. I was working once again, making 

well into six figures, but I was not happy. I knew 

deep down inside that I could do more. Perhaps like 

my father knew he could do more when he applied 

for positions that he was “not qualified” for. 

Although I knew that I had potential to do more, I 

just did not have the confidence to get out and do it.  

 

Back to real estate investing: My wife and I, with 

our real estate coach, had probably looked at nearly 

twenty properties with nothing that fit our criteria. 

We were looking in the Oshawa, Ontario area, and 

really wanted to stay in North Oshawa to take 

advantage of the 407 Extension that was being built. 

We went out one Thursday night after starting to 

feel as though we’d never find something and found 

two properties that fit our criteria. I quickly ran the 

numbers and both properties would produce 

positive cash flow. One property was a corner unit 

townhome, and the other was a fully detached 

home. The townhome was more modern, a newer 

building and slightly bigger; but the detached home 

had a good “feel” to it. The detached home had just 

been listed that very day, and they had not even put 

a sign up. We decided to put an offer in on the 

detached home and we got it!  

 

We went home, opened a bottle of wine and 

celebrated. Once we were done celebrating, we got 

to the business of worrying: How long was it going 
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to take us to fill the property? What if we couldn’t 

find tenants? What if the tenants we find are 

horrible? As with most fears we create in our minds, 

these were completely unfounded. I ran the 

marketing as my coach outlined for me, and I had 

the property filled within ten days. The tenants 

moved in before the end of the month and I didn’t 

pay a single dime in carrying costs. As for the 

possibility of them being bad tenants, I visited them 

a week ago and they just finished replacing two 

toilets, they re-finished the kitchen cabinets and 

painted the garage door all at their own expense. 

They are literally the perfect tenants. 

 

We had one property under our belts, and it was 

time for number two. We decided to stick with 

Oshawa since we had done so well there. We went 

out three more times, and looked at about thirteen 

properties. The Oshawa market was very hot, and 

we were being priced out. The rents would not 

support the carrying cost for the homes. I talked to 

my coach, and we decided to look in Hamilton 

because so many other investors had had such great 

success there. On the very first trip, we found two 

properties that we loved. One was a townhome and 

the other was a fully detached raised bungalow. 

Once again we went with the detached home. The 

bungalow had a full suite in the basement and 

would work perfectly as a duplex. When we put our 

first offer in my coach told me that the property had 

been sold conditionally, Oh well, on to the next I 

suppose, I thought. 
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A few days later he called me and told me that the 

deal had fallen apart and the property was back on 

the market. We got our offer in, and we bought the 

property. The worrying started again, but to a much 

lesser degree. I knew what I was doing and was 

ready to do it. This time, I had a tenant give me a 

deposit four days after closing on the property. In 

the end, we decided not to go with that tenant for a 

few reasons, but we had another deposit within ten 

days. Once again we filled the property without 

paying a penny in carrying costs.  

 

Investing in real estate was great. I was collecting 

over $600 per month in cash flow between the two 

properties, and the tenants were very low 

maintenance. 

 

So how did this cause me to quit my job? Well, 

when I rented the first property in Oshawa, the 

tenants were a very nice young couple. They had 

spent the last two years living in his mother’s 

basement (which had moisture issues) in order to 

help her with her bills. His mom was back on her 

feet and they could finally go out and get a place of 

their own. They were so happy when I approved 

them to move into the home that she welled up with 

tears, gave me a big hug and said “Thank you. We 

finally live in a place we can be proud of.” 

 

Never in my years of working in Information 

Technology had I experienced a feeling like that. In 

my own small way, I had just helped these people 

improve their lives. Never had someone thanked me 
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for something I had done on a professional level 

with that much sincerity. That sealed the deal for 

me. I went home that evening and told my wife that 

I would be getting my real estate license.  

 

I was finished trying to put together business plans 

that I wouldn’t follow through on. I had found 

something that inspired me, and gave me purpose. I 

had a reason WHY I wanted to do something rather 

than spending my time worrying about what I was 

going to do. I started reading books at a rate of three 

or four per month. Anything related to real estate, 

sales, marketing or self-improvement. I attended a 

marketing class, I went to real estate seminars and I 

got my real estate license. I had never been more 

motivated in my life, and welcomed the risk of 

trying something new. 

 

I now operate The HomeOwner’s Union via Royal 

LePage Maximum Realty in Vaughan, Ontario. I 

help people fulfill their dreams! What a wonderful 

job to have. I help people see what is available to 

them and what they can achieve. Much like what 

my parents went through, it was difficult at the 

beginning and took a moment to get things going. I 

fully expected that, but I had purpose and a reason 

WHY driving me. I now hop out of bed every 

morning at 4:45 AM because I can’t wait to get 

started. Every day is an opportunity to help 

someone else. 

 

Contrary to what my parents told me, but instead 

following the example that they set through their 
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actions, I quit my high-paying corporate job with all 

the benefits and security that one could want, and 

traded it for the uncertainty of trying something 

new. Not knowing how much I would make from 

month to month in an industry where I was no 

longer the veteran, but the rookie. I cannot tell you 

how terribly exciting it all is. Rather than risk, I see 

opportunity. I work harder than I ever have, but it 

never feels like work. I am pushing the boundaries 

of my comfort zone and I’m growing. 

 

Investing in real estate brought me face to face with 

a passion that I didn’t know I had, and it gave me 

the confidence to know that I could do something 

brand new, kind of scary, had little experience in, 

and end up being tremendously successful. It really 

was life changing for me. 
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CHAPTER 13 
 

 
Twenty years from now you will be more disappointed by the 

things that you did not do than by the ones you did do. So 

throw off the bowlines. Sail away from the safe harbor. Catch 

the trade winds in your sails. Explore. Dream. Discover. 

 

- H. Jacks on Brown, Jr. 

 

I had a great life. I had a wonderful husband, two 

awesome sons, a perfect dog, and a job I enjoyed. 

But something was missing. I did not really have 

any passion in my life. Fed up with listening to the 

radio for awhile, I had been listening to audiobooks 

on my way to work about sales, marketing, 

creativity, self-improvement, etc…you know, 

something to stimulate my mind and break up the 

routine that made one week seem just like the next. 

 

Icing on the Cake 
 

By: Michelle Spencer 
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In May 2011, I stumbled across an audiobook 

called, How Come That Idiot’s Rich and I’m Not? 

by Robert Shemin. Admittedly, this book does not 

have a very awe-inspiring title, like The Secret or 

Think and Grow Rich, although I had read or 

listened to those too and Robert’s book actually 

incorporated some of the principles from these 

classics. But something clicked in me that week 

listening to Robert Shemin comparing “RUB’s” 

(Right Side Up and Broke) to “Rich Idiots.” He 

talked about the wealth that can be created through 

real estate investing and just made it all sound so 

easy. The seed was planted! 

 

By late summer 2011, I had discovered Robert 

Kiyosaki and for the rest of that year, Rich Dad, 

Poor Dad audiobooks dominated my drives to 

work. Since I do not consider myself to be a very 

persuasive person, I even forced my husband, 

Derek, to listen to both Roberts explain how real 

estate investing is a no-brainer for generating 

wealth. At first, he wondered what “crap” I wanted 

him to waste his time on now; I had already asked 

him to listen to The Secret, which was a little out 

there for both of us. After all, he enjoys his 

mindless drives to work listening to the radio, 

relaxing before his sometimes stressful shift driving 

a streetcar in downtown Toronto. Fortunately for 

me, Derek agreed to listen, and Robert Shemin and 

Robert Kiyosaki are very persuasive men! They 

chipped away at his doubt about the possibilities of 

being able to retire early all thanks to buying some 

houses and waiting for our tenants to pay them off 
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for us. As long as we made sure the rent was more 

than our expenses, it seemed that we would be 

much further ahead than if we put our money in 

mutual funds where they currently resided. And if 

there was any appreciation, that would be icing on 

the cake! Derek did think that the Roberts made it 

sound too easy and he was definitely not keen on 

doing all that work himself, but he supported me on 

my quest to learn more and take action. After all, he 

was not opposed to taking an early retirement! 

 

Having had my fill of US real estate investing 

information, I was desperate to find a source for 

Canadian content. I wondered, “Can you do a 1031-

exchange in Canada?” The answer is no, by the 

way. You cannot defer capital gains on the sale of a 

property if you use the proceeds to buy another one 

within a specified timeframe in Canada. Searching 

the Internet in the fall of 2011, I stumbled upon 

Income for Life for Canadians, an e-book by Rob 

Minton, Tom Karadza, and Nick Karadza. This led 

me to Rock Star Real Estate’s free class on real 

estate investing, which taught me all about the rent-

to-own strategy. I made the half-hour drive to their 

office in Burlington, ON (now they are located in 

Oakville, ON), dragging my next-door neighbour 

along with me, and was pleasantly surprised by the 

wealth of information that Rock Star provided in 

their free class.  

 

Since I have been known to be naïve and not very 

street smart, I was cautious. I did not sign up for 

their paid membership right away. Sometimes, I 
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think I overcompensate for that perceived naiveté, 

and have become overly suspicious. Instead, I 

remained on the free Rock Star email and mailing 

list. Within two months, I felt that I knew and could 

trust both Tom and Nick, the brothers who created 

Rock Star, and I decided to join Rock Star’s Inner 

Circle in January 2012. 

 

Shortly thereafter, I was off on a field trip one 

snowy January day to look at properties on one of 

their Fast Start classes. We walked through three 

properties and our coach pointed out what we would 

look for in a rent-to-own property: not only age of 

windows, furnace, cracks in the foundation, but 

also, we were looking for nice homes in nice 

areas…houses that needed little work and would 

rent for top dollar. That sounded good to me as 

neither Derek nor I are handy!  

 

Since then, I have heard rent-to-own referred to as 

an advanced real estate investing strategy, which 

surprised me. Using the proven systems provided by 

Tom and Nick at Rock Star, it is actually a really 

great way to ease into real estate investing. First of 

all, you are attracting tenants who really want to 

help you to keep the property nice. They take care 

of it like they would their own, because if all goes 

according to plan, it will be their property one day! 

The other advantage of the rent-to-own system is 

that you get a non-refundable down payment from 

the tenants at the beginning, which can assist you in 

saving for your next property. If the tenants stay and 

want to buy out the property at the end of two or 
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three years (or whatever term you define), that 

amount comes off their purchase price. Their 

purchase price, which is set out at the beginning, is 

calculated by adding a reasonable amount, to 

account for appreciation, to the price you originally 

paid for the house. If they walk away and decide not 

to buy out, you get to keep the down payment and 

find new tenant buyers. If they do buy out, then you 

just got all of your investment back and more and 

you can feel great knowing you have helped people 

achieve their dream of home ownership when the 

banks turned them down. 

 

Taking Action 

 

By spring 2012, I had been studying real estate 

investing for one year and we had our down 

payment ready. With Rock Star’s step-by-step 

formula all clearly laid out, I had no more excuses 

and was excited to start taking some action. I 

decided that I was not going to be a victim of the 

dreaded analysis paralysis I had read about in many 

of my real estate books. We decided to look in 

Hamilton for our first investment property for 

several reasons. This city has been consistently 

ranked as one of the best cities in Canada to invest 

in because of their economic fundamentals, such as 

low vacancy rates, low unemployment rate, and 

diverse economy. It is also very desirable because 

the house prices are very reasonable compared to 

where I live in Mississauga, but the rent in 

Hamilton is still generally quite high. This 
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combination creates a better potential for good cash 

flow.  

 

It was a beautiful spring day when we went out with 

our amazing coach, Andrea, to look for our first 

property on the Hamilton Mountain. The first house 

was not quite right, but the second house we went to 

was a three-level back split in absolutely perfect 

condition. As we stood on the street out front after 

viewing it, I remember hesitating and wondering if 

this really could be it. Should we put in an offer? 

This was only our second outing and about the fifth 

house we saw. Should we wait and see what else 

was available? I asked Andrea if she saw any reason 

not to move forward with this one, but she could not 

give me any excuses. After patiently responding to 

a bombardment of questions from me over the next 

day or so, I was finally satisfied that this was the 

one. Andrea drew up the paperwork and we 

excitedly signed off to put in an offer on our first 

investment property. As it turned out, we got the 

house for $260K and later found out that another 

Rock Star member who decided to think it over a 

little longer lost out. 

 

We closed on Thursday, July 12, 2012. With our 

signs made and ads posted, we had our first non-

open house that Saturday. A non-open house is 

where you make appointments with potential tenant 

buyers and get them to commit to calling you if they 

cannot make it. Then you get them all to show up at 

the same time to create a bit of a demand 

environment…think last minute of an eBay auction! 
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On that first day, we got some applications filled 

out from some families who loved the house, but no 

one really qualified (i.e., made enough to 

comfortably cover the rent). A general rule is that 

their gross monthly income should be three times 

the rent. 

 

The following Thursday, at our second “non-open 

house,” Mark and Danielle walked in. After 

walking through the house, Danielle enthusiastically 

asked, “OK, what do we need to do to get this 

house!?” I was so happy and shocked to receive 

their qualified-looking application that I forgot to 

even ask them for a deposit. Before our first 

mortgage payment was even made on August 1
st
, 

we had collected the first month’s rent and a deposit 

of $5,000 from Mark and Danielle. They opted for 

the “Super Savings” program and we were making 

$350 per month in cash flow. The icing on the cake 

was that Mark and Danielle were so grateful that we 

were able to help bail them out of a difficult 

situation by giving them the opportunity to purchase 

this house. (Note: I know that I already used this 

phrase “icing on the cake” earlier but so far I have 

found that real estate is full of icing on the 

cake…and I do love icing!) 

 

The whole process of buying and filling my first 

investment property was very exciting. I am not 

going to say that I never felt a bit of nervousness at 

each new stage. I did. But I never questioned 

whether I was doing the right thing or what I was 

getting myself into. I knew real estate investing was 
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a great long-term plan and I knew that Rock Star’s 

system worked because I had read about other 

successful members’ experiences in the Rock Star 

newsletters, as well as heard their stories at the 

Rock Star member events. Plus, I knew if I had any 

questions at all, I could just ask my very helpful and 

very patient coach, Andrea.  

 

After the excitement of our first purchase died 

down, I felt that itch again. I had been continuing to 

read and learn about real estate investing and I 

decided that this time, I didn’t want to part with my 

appreciating asset in two or three years and pay tax 

on it when I did (i.e., do another rent-to-own). I 

wanted to buy a property and hang onto it. Through 

a buy and hold strategy, I wanted to extract money 

tax-free through refinancing once our tenants paid 

down the mortgage and, ideally, once the property 

appreciated.  

 

After reviewing the numbers on many properties, I 

found that a single family home was not going to 

provide much cash flow. I decided to expand my 

search to duplexes. I found that if you can rent a 

single family home for $1,500 per month plus 

utilities, for example, you often can rent a single 

family home with a basement apartment for over 

$2,100 per month (e.g., $1,200 for the main floor 

and $900 for the basement unit). The only catch is 

that if the units are not separately metered, you 

usually include utilities and the cost here can be 

more than you expect. I’ve heard that some people 

have the tenants split the utility bills, but I worry 
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that this has the potential of causing some friction 

between the tenants if one party feels that the other 

is particularly wasteful.  

 

It is very important to me that I do everything I can 

to ensure that the tenants living in the same house 

get along. By having tenants meet and approve one 

another, you increase the chances of them being 

happy and staying. At a showing of the basement 

unit of one of our properties, a prospective tenant 

asked if there would be a lot of noise from upstairs. 

After all, they worked shift-work and did not want 

to have to listen to people upstairs. That was a red 

flag for me and I didn’t even consider renting to 

them. As you can imagine, I was very happy to 

receive this email from my main floor tenant about 

the future basement tenants that we did choose: Yes 

they came on Wednesday to do their measurements. 

They even brought their puppy to meet Bear and 

they loved each other! They played out back for 

over an hour! 

 

Anyway, back to my story: it was December 2012, 

and we were now the proud owners of a recently 

renovated duplex on the Hamilton Mountain for 

$235K. We were a bit concerned that we would 

have difficulty finding someone who wanted to 

move in so close to Christmas, but we found a 

seemingly great tenant. Molly was a mother of three 

well-behaved young children going through a 

divorce who wanted to move in January 1
st
. We 

accepted her application, and in no time she had the 

unit decorated very nicely. Shortly thereafter, we 
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found a really nice couple who wanted to rent the 

basement unit starting February 1
st
. So, we had 

Molly and her three children meet the couple and 

their three huskies. They all seemed to get along, 

and it appeared that they’d be very happy living 

there together. The couple in the basement had 

agreed to let Molly use their laundry facilities, and 

Molly’s kids could play with the dogs whenever 

they wanted.  

 

Unfortunately, we had our first taste of things not 

going as planned when Molly informed us after 

being there less than a month (and putting more 

holes in the wall to hang pictures in one floor of a 

bungalow than we have in our entire three-story 

house!), that she was reconciling with her husband. 

We tried to be happy for her as we filled holes and 

repainted the already freshly-painted unit. We 

learned that one-year leases really do not mean 

much in the land of the Landlord and Tenant Board. 

She need only give sixty days notice to break the 

lease, and if we found someone to move in before 

sixty days were up, she would be entitled to a 

refund of her rent for that period. Now, we were left 

with a main floor unit to fill above the couple with 

three dogs. We lost a few prospective tenants due to 

the fact that there were three large dogs living in the 

basement and no laundry facilities upstairs. We 

were reluctant to add laundry to the upstairs unit 

because it would effectively reduce the unit from a 

3-bedroom to a 2-bedroom. We had quite a few 

showings and were starting to get discouraged when 

we found a woman with two children, who both 
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went to school in the area. She did not care about 

the laundry as she preferred to do larger loads less 

frequently at the Laundromat. She and her children 

also loved dogs and had previously owned a husky. 

She moved in on March 1
st
 and despite some 

slightly larger-than-expected utility bills, we’ve 

been enjoying $500 to $700 in monthly cash flow 

ever since. 

 

After a well-deserved family vacation to Florida in 

April 2013, and with some room left on our home 

equity line of credit, we were on the hunt for our 

third investment property. We decided to look for 

another duplex, but competition was fierce. Houses 

were selling almost as quickly as they came on the 

market. Searching for properties exclusively on 

weekends was not good enough. One weekday, 

after receiving a listing that just came on the 

market, I arranged babysitting and immediately 

drove out to Hamilton to see it with Andrea. It was 

a beautiful house, a little more expensive than the 

first duplex, but Andrea assured me that the higher 

rent I could get would be worth it. I put in an offer 

immediately (I figured Derek could see it during the 

home inspection if we got it), but found that the 

seller could not review offers until the following 

day after work. I waited anxiously, as Andrea told 

me that there was not one but two more offers going 

in along with mine. I decided to offer the exact 

asking price: $280K and a flexible closing date. 

When Andrea finally called me, I could not believe 

it when she told me that we had got it. She said that 

another offer had come in above ours, but the sellers 
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didn’t like the agent, who came across as a sleazy, 

used car salesman type. I didn’t realize until then 

how important it was to have a friendly, likable 

agent like Andrea. 

 

Despite some problems with the main floor tenants 

not getting along with one another and asking us to 

play referee (it was a couple and her former friend 

who chose to become roommates; now they are arch 

enemies!), things have gone pretty well so far with 

property #3. We agreed to rent the basement unit to 

a couple with a young daughter for six months 

while their new house was being built. That turned 

out to be a good move when the tap started leaking 

under the counter and they installed a new one for 

us. They also fixed a keypad lock that was 

incorrectly installed. (Note to self: always try to get 

handy tenants!) 

 

The Naysayers 

 

Throughout this whole process, I have had some 

naysayers in my life. Before I started investing in 

real estate, I quizzed one Toronto real estate agent I 

know, who planned to invest in real estate himself, 

and he told me that he wouldn’t touch Hamilton 

with a ten-foot pole. REIN (Real Estate Investment 

Network) rated Hamilton as a top Ontario 

investment town/region during the time, and #3 in 

all of Canada.  

 

Before I bought my first property, I asked the 

opinion of a consultant I knew through work, whose 
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son invests in real estate in Toronto. He thought 

rent-to-own was definitely not a good idea. Why 

would you risk renting a house to people with bad 

credit? The answer is because they have good 

income and they stand to lose a lot if they do not 

make their payments (i.e., their big down payment 

and all the credits they have accumulated by paying 

more than the average rent). If the tenant buyers do 

walk away, then the investor has the option of 

offering the home as a straight rental, or collecting a 

large down payment from some new tenant buyers. 

 

My boss, whom I have worked with since 1997, 

was torn between encouraging me to follow my 

dream and deterring me: he had the doom and 

gloom laid out for him every day in the financial 

papers he reads religiously, combined with his 

memories of the real estate crash of the late 80’s. So 

far, I’m happy to say that I ignored them all, 

stopped investing in mutual funds, and am on my 

way to what I believe to be a prosperous, not to 

mention much more interesting financial future. 

 

What’s Next? 

 

I’ve met and have read about some real estate 

investors who do not stop at a few properties. They 

just keep going, buying multiple properties each 

year, raising money through joint ventures. Soon, 

they are able to quit their jobs, and begin doing real 

estate full time. Although I sometimes fantasize 

about doing real estate full time, I cannot say I have 

a burning desire to change my life dramatically. I’m 
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pretty happy with my life now. I like the variety 

offered by my current job and the challenges that 

investing in real estate has brought with it. Inspired 

by a Rock Star interview with one of the other 

members about building a business online, I am also 

working on building a website for an unrelated 

hobby. Sure, I would like to be financially free 

some day, but I would never be content to just do 

nothing. I am a student by nature. I love learning 

new things and trying to improve. I have a passion 

for real estate, and that passion does not simply 

stem from the benefits it provides.  

 

Lately, I’ve been asking myself, “What is my higher 

purpose in life?” I was thinking that I might like to 

teach children about money and finances. I would 

like to help give kids the financial education that is 

lacking in the regular school system. I do enjoy 

teaching my sons, Aidan (11) and Jack (8), about 

mortgages, cash flow, and real estate, probably 

more than they enjoy hearing about it! I guess I’ll 

have to work on my presentation skills! 

 

For now, I plan to enjoy the icing that life spreads 

my way, and live by this quote: 

 

Focus on what makes you happy… Choose 

experiences over commodities, pastimes over knick-

knacks, and doing over having. 

 

- Philip McKernan 

…and maybe I’ll buy another property or two…or 

three!   
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CHAPTER 14 
 

 

 

Inveniam viam aut faciam:  

I shall find a way or make one. 

 

- Hannibal 

 

My Story 

 

I find everyone has a fascinating story. I feel my 

own story is boring because I have been a 

participant in it for so long, but I hope you find it 

interesting and can learn from my mistakes! 

  

I have been an active real estate investor in 

Kamloops, British Columbia, since 2009. Before 

that, my life evolved from being home schooled 

with three younger siblings as best friends, a bullied 

How an RCMP Officer 
Learned to Live 

HARD, Invest SMART, 
and Stay SAFE 

 
By: Sam Perren 
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socially awkward teen, a binge-drinking party 

animal, a high school academic success, a football 

player, a university dropout, a carpenter's 

apprentice, and an RCMP officer since 2007. My 

journey taught me to work hard and become a 

knowledge seeker, both attributes that put me on the 

path to Real Life Wealth, a path I am blessed to be 

on today.  

 

Growing Up Poor 

 

Like many success seekers, I grew up poor. There 

weren’t brand name clothes, quads/snowmobiles, 

trips to Disneyland, expensive sports or school hot 

lunches, and my family lived in rental homes for 

many years. We spent family time together doing 

free activities, but we were happy. There was 

always lots of love, but some real hardship as well.  

 

My dad became very sick just as I entered my teens. 

For seven years, he was mostly unable to work. My 

mom did not drive or work full time, so with four 

kids money was tight. My mother, a very strong 

woman, never let on to us just how close we were to 

the edge. There was always food on the table, but 

sometimes it was a close call.  

 

I vividly remember one cold Alberta winter. 

Volunteers came to the door with a hamper of toys 

and food for Christmas dinner. Mom was overcome 

with emotion, and in her gratitude she burst into 

tears, sobbing and thanking our unexpected guests 

(if you love your mom, you know how nothing can 
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break your heart more than her tears). I was shocked 

at her reaction and realized for the first time that not 

only were we poor compared to my friends, but we 

were so poor that we almost went without 

Christmas dinner. I also saw how the stress of 

providing basics for the family weighed heavily on 

my parents. To further burn this event in my 

memory, I was horrified to see a volunteer was my 

friend’s dad. I was embarrassment and ashamed, not 

only about being poor and needy, but that someone 

in my social circle knew about it. I vowed then I 

would never be in that situation again. I have many 

such stories, and all affirmed my intense desire to 

conquer my perceived poverty. I would do whatever 

it takes, ethically and legally, to become a success. 

 

Trap of Working Hard 

 

As the oldest of four children, I fell into the role of 

helping out when my dad was in the hospital. 

Cycling home with groceries on the handlebars, 

housework, and helping look after my siblings was 

routine. I started working as soon as I could. At 

fourteen, my first job was at a grocery store for 

$5.95 an hour. I took other jobs too, working every 

day after school and every summer.  

 

I paid for my hobbies, my first truck, and even 

extravagant gifts for friends and family. I got an 

emotional kick from gifting things like an expensive 

camera, or a new TV (things that were obsolete a 

few years later). Eventually I entered the party 

scene and wasted lots of money and brain cells 
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drinking. My relationship with money, the object of 

my desire, had become dysfunctional. While 

wasting money frivolously, I told myself “I’ve 

worked hard so I deserve it.” Between working and 

partying, I did not focus on my studies and was a 

"B" student and achieving far below my potential. 

 

Forced Pause 

 

At sixteen I was accepted for a cool summer job: 

basic training as a reservist for Princess Patricia's 

Light Infantry. The pay was $3000 for a summer to 

learn how to, shoot guns and throw grenades. 

Despite my plans, my destiny was different.  

 

I broke my collar bone playing football, so instead 

of enlisting I took summer school. There were three 

cute girls in the class who were very smart. As a 

competitive teenage boy I wanted to impress them, 

so I showed up for every class and tried hard. With 

intense focus I managed top grades. Looking back, 

if I had joined the infantry as planned I would have 

been deployed to Afghanistan, and my life would be 

much different.  

 

Attempting Traditional Education 

 

Graduation year left me looking for direction. 

Opportunity struck when CJFL recruiters took 

notice of my high school football stats, so I tried out 

for the Okanagan Sun and made the team! At 

eighteen, I left home to play football in Kelowna, 
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BC, took out a student loan, and started a Science 

Degree at UBC-O. 

 

Between part time work, football, and parties, my 

old habits returned and I did not focus on my 

studies at all. I failed some first year courses, and 

after repeating them in my second year, I decided 

university was not for me. I felt like a failure, with 

$30,000 in student debt and nothing to show for it 

but a beat up snowboard and some memories. Little 

did I know, a couple elective courses (Psychology 

and University Writing) had taught me the critical 

thinking and communication tools required for my 

future endeavours. 

 

REAL Education Begins 

 

Nothing up to this point had taught me anything 

about how to create wealth, my deepest desire since 

childhood. All I knew was to work hard for wages, 

learn new skills and try to get a raise. This changed 

when my boss at a furniture store told me about a 

book called The Richest Man In Babylon. After 

finishing it, I started to devour similar works. 

Secrets to Wealth changed my mindset and inspired 

the incredible Real Life Wealth I now enjoy.  

 

For a reading list that will change your life too, 

visit SamPerren.com. 

 

While learning the basics of wealth creation, I 

started work as a carpenter's apprentice. We 

laboured in the mud, rain, and wet snow in 
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Sicamous, BC. Pounding nails in the cold was 

utterly miserable. As the “big guy” of the crew, I 

was always assigned the heaviest, most challenging 

tasks. I worked my butt off, but my earnings topped 

out at $14 an hour and I got no further ahead.  

 

Witnessing Others Work Smart 

 

One day I was told to go grab some plans from the 

site office and I saw a listing sheet for the 

completed units. The first stage of the project sold 

for $180,000 and the final stages were selling for 

$280,000. They were all identical units, and I was 

blown away to see the price difference! It was more 

money than I had earned in my entire life!  

 

Another day I saw the realtor for the project roll up 

in a new Cadillac SUV. He wore a three-piece suit, 

and walked around with the builder and investors 

who were also dressed fancy and driving similar 

new vehicles. I commented to my coworkers that 

this situation seemed very unfair. We did all the 

dirty work and our reward was grubby clothes full 

of holes, five of us commuting in a beat-up truck 

like sardines, and low wages.  

 

We seemed to be working way harder than these 

other people who looked rich, but got a much 

smaller piece of the pie. My coworkers shrugged 

and said, “I guess that’s just life,” and went back to 

talking about their favourite sports team.  

 

Business Failure and Promise of a New Career 
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Realizing I did not want a boss who put a cap on my 

income, I was inspired to act on what I had learned. 

I quit my job and started my own handyman 

business, just after meeting my future wife Marcy. I 

thought it would be great: I could work locally and 

spend lots of time with Marcy. I loved setting my 

hours and being my own boss, but contracting was 

not working out. Between underbidding, expensive 

tools and intermittent work, I needed to find 

something better to support a family. 

 

One day I saw an ad: join the RCMP. The recruiting 

presentation pitched that no day would be the same, 

there were many different jobs within the same 

organization, and that hard work would be 

rewarded. I applied, and was soon flying to Depot! 

This time I took my studies very seriously. While 

troop mates were in the pub, I spent free time in the 

gym or library. The hard work paid off, and I 

graduated at the top of my troop physically and 

academically. Marcy and I were married and posted 

to Massett, where we spent two years in isolation. 

With nothing to spend money on and nowhere to 

turn but to each other, it was hard. In retrospect, we 

have many fond memories, and Massett was good 

for our finances and relationship.  

 

Initial Success in Real Estate 

 

We were lucky to choose Kamloops as our next 

posting. It was close enough to our families (and far 

enough away), and my colleagues said city police 

work was fun. The house- hunting trip was only two 
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days, and since I knew nothing about buying 

houses, I did what came naturally and read a bunch 

of books. After reading Real Estate Investing in 

Canada by Don R Campbell, I knew we needed a 

home with an income suite. We found a home that 

Marcy liked well enough, and I rented the basement 

for $1000 a month. I quickly discovered this was 

the easiest way to make money of everything I had 

tried, by far!  

 

We’ve been in our home for five years with a tenant 

the entire time. That’s $60,000 extra income, almost 

double a year's wages for the average Canadian! I 

have been told that a basement suite causes a loss 

of privacy. I say that taking orders from a boss for 

extra years is a way bigger loss of privacy! 

 

I was on a high after discovering this “new” way to 

make money, so I joined real estate clubs and 

absorbed as much training as I could. I wanted to 

purchase another rental home right away. 

 

The biggest hurdle was to convince Marcy. We 

have very different money habits (I spend/borrow, 

she is a saver who hates debt), she was not yet 

working full time, and she was not interested in 

putting everything on the line for an unknown 

venture. My solution was my best investment ever: 

a massage table! She was my captive audience for 

hours while I forced her to listen to the audio 

training I had been studying. Marcy could now see 

how this could work and agreed to buy a second 

property. Boy was she in for a surprise… 
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The Right Business Can Be Undermined by 

Mistakes 

 

We only had a small down payment and tried to 

take our time shopping for the perfect property. 

Suddenly, the government announced investment 

property high ratio mortgages would no longer be 

eligible for CMHC insurance. We had to hurry and 

make a purchase before the deadline, or wait years 

to save the 20% needed. We quickly purchased an 

up/down duplex in an older neighbourhood. 

Because we were in a rush, and because I like to 

learn things the hard way, I made tons of mistakes 

with this property: 

 

1. Purchased over market value: The market 

had just turned, so I thought a purchase price of 

$306,000 from an asking price of $330,000 was 

a great deal. Not so…A recent appraisal (three 

and a half years later) came in at $306,000, after 

many thousands of dollars, hundreds of hours, 

and untold marital stress improving this 

property. 

 

2. Calculations based on projections instead of 

actual numbers: The existing tenants paid 

low rent, and were in no hurry to move. My 

projections used market rents when we 

purchased, but it took two years to achieve 

it.  

 

3. Purchased in a tougher neighbourhood: 

Although this is not a high-crime area, this 
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neighborhood had a reputation, making this 

home tougher to rent. This led to my biggest 

mistake… 

 

4. Rented based on emotions: After one month 

vacant, I was desperate to rent the upstairs. I 

ended up accepting a single mom on welfare 

with a bunch of kids. This was a pure 

emotional move; she reminded me of my 

mother and childhood. I was blinded to the 

fact this was a completely different 

situation; this woman enjoyed drinking and 

partying with her boyfriend instead of 

supervising her kids. They ran the property 

into the ground. By the time I got them out, 

there were holes in the walls, broken 

windows, carpets covered in oil, wrecked 

counters, garbage everywhere, smoke 

damage, and even ketchup and mustard all 

over the ceilings. We spent my summer 

holidays and $15,000 that we did not have 

on renovations to bring the property back up 

to standard.  

 

I learned my most important lesson: follow proven 

systems for EVERY aspect of the business. I sure 

am glad that I learned this using my own money, 

and that no one else got burned.  

 

I used this experience to develop my S.A.F.E. 

investment business model, and have seen great 

success. Learn about the proven systems I use at 

SamPerren.com and skip costly mistakes! 
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Stories like this create fear, causing many people to 

quit, or avoid real estate investing altogether. We 

stuck it out, so looking back, was this a bad 

investment? Absolutely not! Despite the setbacks, 

we are earning an awesome return on investment 

(ROI). Cash flow and mortgage pay-down alone 

have given us ~100% ROI, about 25% per year. We 

have no idea what appreciation will be for this 

property until we sell, but I can guarantee it will 

make the ROI much higher.  

 

The coolest part about this property is that we have 

gifted a small share to our nephews. As they grow, 

they will learn how a tiny investment in real estate 

will also grow to a substantial size.  

 

Importance of Focus 

 

After our first property, we ran out of money for 

down payments. I started a junk removal business, 

but instead of earning more money, I started a 

never-ending cycle of making sales, investing 

profits in equipment/staff and advertising, and 

incurring unforeseen bills. At the same time, I was 

becoming increasingly dissatisfied with my day job. 

The “four on/four off” rotating schedule allows time 

to work on a side business, but being up all night a 

quarter of the time wears on the body. I was also 

getting into "justified" fights with a boss over 

something neither of us could control (manpower 

had dropped and workload was increasing). Time, 

energy and money spent on these frivolous pursuits 

resulted in zero (or negative) ROI. Even though I 
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had mastered the buy-and-hold real estate business 

model, my lack of focus had me spinning my 

wheels instead of using my strengths.  

 

After I floundered for a while, a colleague and I 

started discussing a potential joint venture (JV) that 

fit perfectly with my skill set. A friend who bought 

a house at the peak of the market and was now 

getting divorced, and to sell then would have meant 

a financial loss. I used my real estate training to 

craft a JV agreement, my knowledge of carpentry to 

install a suite in the basement, and I quickly rented 

it out as two units.  

 

Voila! For very little money and without using my 

personal mortgage space, I became 1/3 owner of 

another property with good cash flow. The deal 

went off without a hitch, giving me the credibility I 

needed to attract further JV partners, which 

ultimately accelerated my own income goals. I 

frequently wonder where I would be now if I had 

not been distracted.  

 

My Path to Freedom 

 

Since focusing on joint ventures to fund deals, my 

income has grown more in the past two years than 

during the rest of my working life combined. In two 

short years, I grew my portfolio to six properties, a 

total of nine rental doors. As another measure of 

success, I recently discovered that I am collecting 

over $10,000 rental income each month. Although I 

only earn a small portion of this money now, in a 
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few short years this income will dwarf my 

government pension. And, unlike a pension, I will 

have assets I can sell, or pass on to my heirs. 

 

By helping JV partners use RSPs or LOCs for 

mortgages, and to transact in traditional cash deals, 

I have attracted $214,000 in non-bank funds. My JV 

partners find huge value in my expertise in the 

Kamloops market. By negotiating great deals and 

managing them impeccably, I am creating double 

digit ROI for my partners with cash-flowing 

properties. I love helping like-minded people find a 

solution they desperately need: an investment that 

pays for itself, is hedged against inflation, and 

makes great returns.  

 

While writing this chapter, I negotiated an accepted 

offer on another deal with a new JV partner, and am 

about to add two more doors to our portfolios. Once 

this deal is completed, I will be working with other 

JV partners who want me to find great deals for 

them too! 

 

Real Life Wealth Is About Influence, Not 

Control 

 

I tried to fix my problem of being poor by working 

very hard. When I did not get the results I desired, I 

eventually worked smarter and started to see some 

financial success. Upon reflection, my entire 

journey has been about me seeking control over my 

circumstances. I used childhood feelings of 

inadequacy as fuel for change, and I have been able 
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to change my life to some extent. However, through 

my work as a police officer, I have learned that 

despite best efforts, complete control is impossible.  

 

I have seen the dark side of humanity and a lot of 

death in my job. Drug addiction, alcoholism, sexual 

abuse, fatal crashes, suicides and serious assaults 

are all situations I face regularly. No matter how 

much money a person has, how many trips one may 

go on, how many toys are accumulated or what 

exclusive clubs we join, there is always the 

possibility of a tragedy that could wipe away all 

mechanisms of control.  

 

Witnessing awful situations have led me to asking 

the big questions sooner in life than many people 

do. I have observed that we do not think about such 

things until we are confronted with our own 

mortality, either through the loss of a loved one or a 

close call in our own lives. What’s it all about? Why 

are we here? What’s the answer to the ultimate 

question of life, the universe and everything? (Hint: 

The answer is NOT 42.) 

 

By seeking answers to these “big questions”, I have 

found peace and happiness in the following 

principle: Strive to become the best version of 

yourself in every way.  

 

I achieve this by attempting to live the virtues of 

Faith, Hope and Charity daily. I strive to lead by 

example; by acknowledging that controlling life is 

impossible, but influencing it is very possible. 
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Thanks for reading my story and I hope it was of 

some value to you. To connect with me, please visit 

SamPerren.com. You can register your copy of this 

book, gain access to all the bonuses I mentioned in 

this chapter, and have the opportunity to sign up for 

my blog.  
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CHAPTER 15 
 

 
The quest to live our lives on our terms started in 

2005. I had already put into place an investment 

plan that had all of my eggs in one basket. The plan 

was to graduate from a well known university, find 

a professional career at a well known financial 

services firm, rent a one bedroom- one bathroom 

condo along downtown Toronto’s beautiful 

Harbourfront, and invest whatever little post-tax 

and bills leftovers I had into the mutual funds 

basket. I had successfully achieved this at the age of 

twenty-six, and compounding all of that was the 

fact that the majority of my university friends were 

doing the same thing. So I must have been on the 

right track... right? 

 

Drive, Dedication, 
and a Dream 

 
By: Dominic & Matthew Rocheford 
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Enter stage right: straight out of university and three 

years younger than me, my brother Matthew. He 

had just graduated with a university degree in 

computer sciences, moved to Toronto and decided 

to live with me to save money. New to the fast-

paced big city lifestyle, he spent much of his initial 

months in Toronto hanging out with me and my 

friends. He watched and listened, overhearing 

numerous conversations about how much we 

disliked our jobs, the hours we worked, and the fact 

that we had no control over the companies that we 

were investing in, and far less over the average 

return of our investment portfolios.  

 

The tech bubble had burst five years prior. 

Fraudulent activity surrounding Enron and similar 

return-corroding events negatively impacted my 

mutual fund investments and to put the icing on the 

cake, every argument I had with my girlfriend at the 

time revolved around money. Spending on the 

wrong things, saving too little and working too 

much scrapes the surface of these arguments.  

 

Matthew didn’t want any of this for himself, nor did 

he want the major side of stress that came along 

with it. His moving in to my condo was not an issue 

with my girlfriend at the time, because the stresses 

had already made quick work of that relationship. 

Matthew had a plan, with the end result being able 

to live his life on his terms while spending more 

time doing what he loves the most, surfing. 

Although, he never enjoyed reading novels, he 

decided it was time to take an interest in investing 
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and personal growth books. He noticed sitting on 

my dusty bookshelf was the popular book, Rich 

Dad Poor Dad. I had owned the book for years, a 

gift from our father, but had just never made time to 

read it. After devouring this book in a matter of 

days, this was quickly followed by Timothy Ferriss’ 

The 4 Hour Workweek and Think and Grow Rich by 

Napoleon Hill. A fire was lit in him and he began 

sharing everything he was learning with me, 

convincing me it was time for us to take control of 

our lives and our financial futures. 

 

Matthew decided he was going to use his web 

design and IT skills to generate monthly cash-flow 

that he could then put into real estate to generate 

more monthly cash-flow. Over the next four years, 

Matthew enhanced his search engine optimization 

and online marketing skills, growing a network of 

over ten income-generating websites in varying 

industries. 

 

By 2009, we were both financial ready to dive into 

the world of real estate. While researching real 

estate investing in Canada on the Internet, Matthew 

came across a website filled with numerous, 

valuable articles. The design and layout of this 

website looked very similar to that of some of his 

very own websites. Right away we knew that the 

guys behind this website, the Karadza brothers, 

were following the same fundamental web design 

and layout principles that Matthew adhered to. For 

us this was a great sign. They were also two 
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brothers, like us, that were doing what we wanted to 

do, investing in cash-flowing homes in Ontario. 

We wanted to focus on buying great homes and 

placing great people in them, and we felt like the 

rent to own investing strategy they described would 

provide us with the right investment tool to achieve 

our goals. Neither of us had ever been landlords 

before, and most certainly did not want to go 

through some of the nightmare scenarios that we 

heard other real estate investors speak of. Being 

born and raised in Barbados, a small island in the 

Caribbean, we also did not know very much about 

the dynamics of investing in real estate in Canada. 

 

Signing up, losing job, fast start classes, jumping 

in and doing it ourselves 

 

We were ready to rock and extremely eager to start 

investing our money and time into something that 

would generate positive cash flow on a monthly 

basis while providing returns well above the typical 

financial instruments. We were not in this to get 

rich quick. We were in this to generate real wealth 

by focusing in the right places where we had control 

over the process. This word along with “tracking” 

would end up becoming game changers.  

 

We decided to attend our first real estate investing 

class with Rock Star, and signed up to become 

members of this real estate group that day. Our 

mantra quickly became: discover what works and 

what does not. Make what works into a system that 

could be easily repeated and ultimately delegated to 
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someone else, and speedily discard what does not 

work from every aspect of our business. This 

included the house hunting phase, marketing the 

property, showing the property to prospective 

tenant-buyers and screening applicants to name a 

few. Creating this well-oiled real estate investing 

machine required absorbing the knowledge Rock 

Star provided us through their comprehensive 

courses and extremely knowledgeable team, as well 

as continuous self-education through reading. 

 

Like everything in life, our nerves kicked in to high 

gear with the thought of buying our first property, 

but we knew we had to get our feet wet in order to 

swim. As life would have it, as we got started I was 

let go from my “secure” job position with a 

financial services firm I had worked for for over 

five years. This was due to outsourcing and 

restructuring post the 2008 recession. Truly a 

blessing in disguise, as all hands were now on deck 

with Matthew’s ability to qualify for mortgages and 

my availability to walk through as many properties 

as I could each week with our Rock Star coach and 

real estate agent. 

 

The first hand experience was priceless, learning 

how to spot a great home in a great area. I started to 

notice the similarities from house to house and 

began to pull out the small differences that 

separated the chosen one from all the others in the 

neighbourhood. We were not in the flipping or 

major renovation business. We did minor updates 

with paint and carpeting, if necessary, and a quick 
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clean, ultimately showing the property within days 

of closing. If we would not live in the property 

ourselves, we did not buy it. 

 

Listen, listen, listen! 

 

After purchasing our first investment property, we 

hit our next fear head on, which was showing 

homes and finding great tenant-buyers. We quickly 

learned that the more we listened and the less we 

spoke, the better our chances of being able to weed 

out the diamonds in the rough, and focus on those 

prospects that we could do our best work with. 

After all, we were interviewing prospects for our 

homes, not doing door-to-door sales.  

 

We came to realize that the rent-to-own program is 

just that a program, not a straight sale or rental. The 

selected tenant-buyer was going to become part of a 

two to three-year relationship with us where their 

dedication to achieving homeownership was the key 

to our success, and ultimately, living our life on our 

terms. We did not want to spend our valuable time 

dealing with minor property management issues, 

refilling homes or bad cheques. We were going to 

take the tenant-buyer from point A (bad credit and 

no down-payment) to point B (mortgage 

qualification and sufficient accumulated down 

payment).  

 

Once discovering the important characteristics of 

our prospects, such as their punctuality at showings, 

whether they took off their shoes at the door, and 
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the tone of their initial contact, our confidence in 

choosing the right people for our homes quickly 

grew.  

 

Systems, Successes and the Future 

 

To others, the nine years that have passed since our 

journey started, might seem like a long time, but the 

time has gone by faster than we can remember. The 

initial feeling of having no idea where to start, 

which approach to choose, or if we were even 

moving in the right direction, is nothing but a 

distant memory. 

 

Even though we have achieved many of our initial 

goals, today our vision of helping others acquire 

homes is much clearer and our new goals are much 

larger. We spend our time continuing to educate 

ourselves through learning from our mistakes and 

others’ successes while improving and refining our 

investment systems and strategies.  

 

We do not worry about what others think about us. 

We make quick but smart decisions instead of 

worrying about making the wrong ones, and we 

take well-deserved breaks when we need them. 

Most importantly, we try to never forget our values 

along the way. 

 

Like many, we grew up thinking that real estate 

investing was best suited for people with deep 

pockets and years of experience. 
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Now we know it is just for anyone with drive, 

dedication and a dream! 
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CHAPTER 16 
 

 

 
I play poker with the same group of friends week 

after week, month after month. There is an 

accountant; a dentist; a small business owner; the 

double degree scientist; the manager of a restaurant; 

the roadie; the landscaper; the angry commuter; and 

me, the dumb truck driver. 

 

Of course, I do not really think of myself as dumb – 

it’s more of a sarcastic, personal term of 

endearment. However, I am a truck driver, and 

when I finished high school over twenty years ago I 

had a D average. That had more to do with skipping 

school to party during my final year rather than my 

intelligence. The teachers did, however, say that I 

The Choice Is Yours 
 

By: Dan & Laura Illman 
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was capable of much more than what my marks 

reflected.  

 

It’s ironic because, despite being one of the least 

educated individuals in my social circle, I still 

spoon feed these guys information regarding: 

finances, business, and facts about the global 

economy. I discuss buying gold and silver; interest 

rates, hard assets, the state of the world’s economy, 

the US dollar collapse and the global financial reset. 

 

Now, I’m not shoving it down their throats, and I 

always applaud their own financial opinions and 

solutions. I am trying to change how they think, but 

it’s pretty clear that they would rather play Angry 

Birds or show off their favorite porno videos. They 

are learning, even if they do not want to; it certainly 

has lead to some interesting discussions.  

 

Often, I fool around on my phone when we play 

poker – I’m in search of small business 

opportunities that are available. I like to discuss 

potential places to invest in, and how to make 

positive cash flow doing it. We have discussed 

many topics, such as self-employment, running a 

business, real estate, and small business investment 

opportunities of all sorts. First, the accountant offers 

his opinion and it’s clear he understands the 

numbers… but he doesn’t want the risk. Second, the 

dentist adds his perspective; he also understands, 

but he prefers to pay someone else to look after all 

of his financial decisions. Then, the small business 

owner throws in his opinion, and so on. I can’t help 
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but notice how few times anyone of them has ever 

suggested going for it. Isn’t poker for risk takers? 

I have realized the difference is in how people 

think. I think differently than all of them, I guess, 

and thankfully, my wife shares my Rock Star way 

of thinking. Now, it’s not about having money and 

it isn’t necessarily about  

formal education.  

 

It’s just a different way of looking at things – or 

thinking about things. 

 

In between full houses and folds, I keep trying to 

share a little bit of financial education with these 

guys. I hope to change how they think and what 

they think about. I try to teach them a little each 

week, because I can see that their future depends on 

these little lessons. 

 

I make no claim that I am smarter or better than 

they are, it’s just that my wife and I see things a 

little differently than they do. 

 

My wife and I invest in real estate, and we have 

been doing it for over five years now: investing in 

properties has proven to work very well for us. 

Currently, we own half a dozen rental properties, 

and it makes me wish that I had become involved in 

investment properties much earlier in my life. But I 

am doing it now and I have no regrets.  

 

I really wish I was the type of person to tell 

everyone in the world just how well this system is 
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working for us, but I’m a pretty modest and soft 

spoken kind of guy. But, I mean, this investing stuff 

is awesome! 

My wife and I purchased our first investment 

property back in 2009. The housing market was 

collapsing in the United States, and every indication 

was screaming at us to stay away from buying a 

house, or an investment property.  

 

Just imagine the fear involved in seeing the US 

housing market getting creamed, and year after 

year, it just kept getting worse. You couldn’t help 

but wonder, is Canada next? We were terrified that 

all of those people who told us not to invest in real 

estate would be right. We were afraid of losing our 

hard earned money and, of course, of looking 

foolish.  

 

But we went ahead with it regardless of what we 

were told by our friends and bought our first rental 

property, it was pretty scary. 

 

The first property we purchased was in Hamilton, 

and it was up on the mountain. During this process, 

we followed the mantra (which is, nice area, nice 

home, nice tenants) of our investment group, the 

Rock Star Inner Circle, as well as our coach, Mike 

Desormeaux. My wife and I bought a nice house in 

a nice area so that, consequently, we would get nice 

tenants. 

 

I have to let you know that it isn’t always that 

simple. We have had three different tenants that 
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have resided in that house now, and sure, they were 

all nice, but sometimes there are other things that 

come up which you may have forgotten to worry 

about as an investor.  

 

The first problem was with the first family; 

unfortunately, they could not make their 

relationship work. The next problem, with the 

second family was a failure to pay the rent. But 

these kinds of situations do not always mean 

turbulence for the investor and/or the tenant. The 

third family is still living there, and this family has 

encountered quite a few unforeseen challenges: a 

layoff, and a serious injury, yet they still continue to 

pay the rent and are on track to purchase this rent-

to-own-home! 

 

After six years of owning the same property, we are 

confident that it has been a fantastic investment. It 

has produced a positive cash flow every single 

month someone has lived in it. On top of that, we 

have also collected three separate down payments 

from tenants who wanted to rent to own this house. 

Looking back and adding up all of the numbers, we 

were absolutely shocked…but in a good way! 

 

When we sell this house to our current tenants, at 

the price we agreed upon, we will have made an 

astonishing return on our investment for each year 

we have owned the house. 

 

It has not always been fun.  
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There was a time when that first house in Hamilton 

became vacant, just days before we took possession 

of our second property. Actually, for a while, both 

were vacant; we had to take a second mortgage on 

our personal residence in order to have the money 

for a down payment for the second investment 

property. 

 

We had four mortgage payments to make, every 

month.  

 

But we knew what to do: keep calm and carry on. 

 

We had to run ads in two separate newspapers, as 

well as run ads online for both properties. We were 

solely responsible to call back our prospective 

tenants and schedule appointments. We had to drive 

to Barrie one day, Hamilton the next, and this went 

on for weeks. Did I mention the four separate 

mortgage payments we had to make? Oh, and the 

advertising, Internet ads, newspaper ads, and yard 

signs are actually quite expensive.  

 

So yes, there was a lot of stress coming our way, 

and this much stress affects many parts of a 

person’s life. I can remember a few days where 

things got tense between my wife and I, and it was 

due to the risks we were taking. 

 

To complicate things even further, our neighbour in 

Barrie had decided that they didn’t want to live next 

to a renter. Every time I arrived at the property in 

Barrie, the front yard sign was knocked down, and 
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sometimes there were bicycle tire tracks all over the 

sign. The teenage son and his friends said horrible 

things to a rather attractive teenage daughter of a 

prospective tenant. It seemed as if every time I 

showed the house in Barrie, the neighbour suddenly 

felt the urge to mow the lawn, test their motorcycle, 

or perform vehicle maintenance.  

 

Whatever it was, it was always very loud. 

 

Despite all the trouble, we managed to fill both 

properties, proof that the Rock Star systems work.  

The tenant buyer in Barrie completed the rent-to-

own program and bought us out, which was a huge 

victory for us! Not to mention quite profitable too!  

 

Now, onto my next story, we thought having two 

vacant properties was bad (it was), however, we did 

manage to find something even worse. 

 

One could say we earned our scars in Courtice, 

Ontario.  

 

We specifically purchased a house for a family, but 

after renting without incident for six months, our 

tenants sent us a letter saying they were moving out.  

 

The same day we also received a call from the local 

officials saying we, the property owners, would be 

cited for a noise violation regarding the dogs. On 

the call, the person on the other end explained to me 

that there were nine dogs and five cats at the house 

– we weren’t thrilled. 
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We decided to investigate the house, in person. 

Once inside, we were welcomed by an awful stench, 

and a scene of extensive damage.  

 

My wife and I immediately addressed the amount of 

damage with the tenants. At this point, we were 

assured that everything would be taken care of 

before they moved out. Yeah…Uh-huh… 

 

And poof, they disappeared – do I even have to 

explain the state in which they left the house?  

 

The house smelt of dog urine, and there was a 

truck-load of garbage left behind, including a 

human diaper in the sink. There was also food left 

in the fridge and freezer that had completely rotted. 

You should see the video we shot; thank goodness 

you can’t smell the video. 

 

We had to do almost $15,000 in repairs to the 

property. It was a traumatic experience – every 

investor’s worst nightmare. 

 

I confided in a family member and she suggested 

that I sell the property to try to recoup my losses. I 

also shared my painful experience with my friends 

and family, only to get lectured and made fun of 

behind my back. 

 

I was embarrassed; this is definitely what failure felt 

like.  
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Keep calm and carry on. Take a deep breath, calm 

down, and relax.  

 

At that point, we decided to hire a contractor to help 

us out; we also got a truck, and some guys to come 

in and remove garbage. Our previous tenants forced 

us to do a lot of house cleaning ourselves. When we 

finally fixed the place up, we were able to re-fill the 

property with some great tenants. These tenants 

have been there for a few years now. 

 

This particular property actually turned out to be 

one of our highest cash-flowing investments. 

Despite having endured all of that damage, we have 

made our initial investment back. I now love and 

hate that place at the same time. 

 

I have learned that it is best to look at a difficult 

situation (such as this one) as a challenge, and as a 

confidence builder.  

 

Oh and by the way, we hired a paralegal who 

tracked them down; now my former tenants will be 

appearing in small claims court. I plan on getting 

my money back for damages done by their animals. 

We also never did get that noise violation fine.  

 

Now we have new tenants who live there, and they 

do not have pets. 

 

We’ve had to face other types of challenges in this 

investing realm. We had to ask a family to leave 

their home/our home during the Christmas season, 
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well really it was the Landlord Tenant Board, but 

we felt bad. The fact is that they had stopped paying 

rent earlier in the year, and we simply could not 

afford to keep them in the house for free. The 

Canadian legal system takes a while to do its job, 

but when a tenant doesn’t pay the rent, or causes 

damage, the law will be on your side.  

 

When we finally got paid, we flew to Belize and 

missed the Polar Vortex of 2014!  

 

But I have to tell you, it has not always been this 

bad. As a matter of fact, it has been pretty good 

overall. 

 

We found new people to move into that house in 

Brampton. These tenants absolutely love the area, 

and so we have spoken with them about buying us 

out so they could ultimately own the property.  

 

My wife and I own three or four properties that we 

virtually forget about, because the rent is always on 

time. Well, almost always…with an exception of 

two instances, but in both cases, the tenants were 

great at communicating their intentions. One time, 

they sent us another year’s worth of cheques in the 

mail before we asked for it. We have no doubt that 

these will be successful tenant buyers in the rent-to-

own program. We even receive Christmas cards in 

the mail from them; it’s a great dynamic!  

 

One evening, we were invited over for dinner by 

our tenants as the “guests of honour” – it was a bit 
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of a thrill. The kids were on their best behavior and 

wore their Sunday best. As dinner proceeded, we 

came to realize that one of the kids was quite a 

comedian – he had us all laughing, much to the 

embarrassment of his parents. He was the kind of 

kid that just could not be serious for five seconds, 

and we thought it was wonderful!  

 

After dinner, I began to realize something: it’s 

moments like these when you see how much you 

are helping people. The father in this family had 

been laid off of work and was not able to find 

another job for quite some time. You could say that 

this family had hit rock bottom, and consequently, 

sold their house a few years back. It really seemed 

like this rent-to-own home was their chance for a 

comeback. They have expressed to us, on numerous 

occasions, how grateful they are for the opportunity 

that the rent-to-own system provides. 

 

We all know that life doesn’t always go according 

to plan.  

 

Long ago, I realized that the life I expected to live 

wasn’t quite coming to light. I was in my late 

thirties and I started thinking of my retirement… it 

was a scary thought. I had saved nothing for 

retirement, and so far, I had no plans in place. It was 

a terrifying thought, because I was more than half-

way to retirement! 

 

I needed to do something dramatically different. So 

I learned about budgets, credit ratings and investing, 
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desperately trying to teach myself something 

entirely different. 

 

During this time, I learned about a lot of new and 

exciting things; I just kept reading as much as I 

could. I turned my sights to the Internet, the library, 

the bookstore – really, anywhere. I researched 

topics involving investing in the stock market, and 

started to participate with some success. Yet, I still 

wanted to learn more, so I continued attending 

classes, seminars, and conducting my own research.  

 

I read about someone wealthy (I forget who) and 

found out their net worth. It indicated that they had 

earned more every single hour of their life, (diapers, 

grade school, sleeping) than I was right now, while 

I was working and the numbers weren’t even close. 

It was that thought, or rather, dream, that kept me 

going. 

 

I came across a lot of different types of characters 

during my search: pushy people, shady characters, 

and even a presenter who confided to my wife that 

he had been involved in a fist fight with a business 

partner earlier that day. Another hilarious instance 

was when we stumbled upon an individual who had 

never been involved with money at all, and yet, he 

wanted us to trust him with large sums of money. 

 

And then something special happened. I went to a 

Free Real Estate Investing Introductory class! 
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I remember that day well, including what I was 

thinking as I walked to my car after work. Honestly, 

I was debating on whether or not to go. Going 

would mean that I would have to go home, shower 

and change before leaving. I also needed to eat 

something for dinner, and I needed gas for the car. 

It was quite a distance, especially during the latter 

part of rush hour I had to take the 407 and pay for it 

to get there on time. Not to mention that I didn’t 

know anything about these guys. Tom and Nick 

what? 

 

I asked myself if it was really worth going to. In the 

end, I drove an hour and a half to Oakville for an 

hour and a half seminar on real estate investing, and 

drove another hour and a half home. 

 

I had found an advertisement that led me to a 

seminar in Oakville, to Rock Stars Tom and Nick 

Karadza. They were the light at the end of the 

tunnel, and I knew I had found something special. I 

signed up to be a member right away. I told my wife 

all about it when I got home, however, she was 

sleeping and quickly became annoyed at my 

ranting. 

 

So now, here I am writing a story about how 

amazing I think it is to be a Rock Star member. I 

have not even mentioned the people at the Rock 

Star office: they make the experience even more 

awesome. So far, I have barely mentioned Tom, 

Nick and Mike, and the Amazing Rock Star 

coaches. I haven’t mentioned any of the other 



    192 

 

amazing Rock Star members, who I have had the 

pleasure to meet at numerous classes and member 

events. I have been able to learn so much during my 

time at Rock Star, and I have been exposed to so 

many great learning experiences. Rock Star 

provides a spectacular support system of like-

minded people who share similar goals. 

 

While the Rock Stars certainly are awesome, I feel I 

need to mention three other things that are 

impressive too: 

 

$120K in cash flow, $180K in equity accumulated, 

and a future profit of at least $275K.  

 

It’s funny; I’m a lousy poker player. But what 

makes me successful is the way that I think - I think 

like a Rock Star real estate investor! 

 

In the game of life, I have gone all in with a 

winning hand: I have taken action, and I control all 

of the cards. I am going to win this game, and my 

future looks awesome. I could not be happier about 

how it will turn out, with the help of the Rock Star 

Inner Circle.  
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CHAPTER 17 
 

 

 

 

I’m going to tell you the story of how I became an 

entrepreneur. I never thought I would become one; 

it just sort of happened, as weird as that may sound. 

There are some people who are “born 

entrepreneurs,” and they will tell you childhood 

stories along the lines of how they made money 

selling lemonade, and eventually opened several 

lemonade stands, and had other children working 

for them. I have no such childhood stories to tell 

you. I strongly believe entrepreneurs are made, not 

born, and everyone can become an entrepreneur, 

even if they feel that they do not have it in them. 

The story of how I became an entrepreneur 

describes a transformational process. What I mean, 

is that the transformation from the “employee 

Educator Turned 
Entrepreneur: How I 

Left My “8:30-3:30” to 
Start a Business 

 
By: Andrew Shin 
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mindset” to the “business owner mindset,” or 

moving from the left side of the quadrant to the 

right side of the quadrant, as Robert Kiyosaki 

describes in one of his Rich Dad, Poor Dad books. I 

have found entrepreneurship to be an amazing 

vehicle for growth and self improvement. I hope my 

story proves to be more “transformational” than 

“motivational,” and that you choose to become a 

better person as a result of reading it. 

 

I make reference to a few books throughout this 

chapter. Take note of them, because I strongly 

believe that the books you read (and the people you 

associate yourself with) will have a strong influence 

on the type person you will become whether it be an 

entrepreneur, a better spouse, a better father/mother, 

etc. In fact, there is a quote by Charlie Jones which 

sums this up quite nicely:  

 

“... you are the same today as you will be in five 

years, except for two things: the people you meet 

and the books you read. Choose both carefully.” 

 

 I think we all agree on the first part, that is, about 

choosing the right people you associate yourself 

with (i.e. growing up, we remember our parents 

telling us to choose our friends wisely). However, 

the second part, regarding reading good books, does 

not receive as much attention. If there is one thing 

to take away from this chapter, it is to start reading 

more good books.  

 

Now on to my story, I was a teacher for five years 
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when I decided to leave the profession and to start a 

business. I did not leave teaching because I was fed 

up with the kids and was burnt out. I was very 

passionate about teaching, and never thought I 

would leave. However, there was a pain point, 

which played a key role in my decision to leave, 

which I will tell you about later. Just keep in mind 

that human beings are motivated by two things: the 

pursuit of pleasure and the avoidance of pain.  

 

Most stories you hear of people leaving their jobs to 

start a business fall into one of the two categories. 

The first category is that they are fed up with their 

job and do not find it fulfilling. The second is that 

they got laid off, and decided to start a business out 

of necessity. My story does not fall into either 

category, but the one thing it has in common with 

these two categories is that there was a point of pain 

and frustration, which I think is a better motivator 

for taking action than the pursuit of pleasure.  

 

Teaching is a very noble and rewarding profession. 

As a teacher, you have plenty of opportunities to 

make a difference in the lives of your students. It’s 

also a very difficult profession to get into, as there 

is a great deal of competition for teaching positions. 

It took me five years after graduating from teachers’ 

college to finally get a permanent position. I started 

off doing supply teaching, did several temporary 

contract positions, and attended well over seventy 

interviews (no that number is not an exaggeration; 

the line I often tell people is, “I have been to over 

seventy interviews. Seventy. Not seventeen.”) After 
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five years of struggle and persistence I was finally 

offered a permanent position. I actually had four 

offers, but chose the one that would have me teach 

at two schools instead of one. I also did not have a 

car at the time, so I cycled between schools during 

my lunch break.  

 

Part of the reason why I chose two schools instead 

of one ( with the exception of the fact that I did not 

drive), was because I was also working at a pool 

part-time and this arrangement would make it easier 

for me to get to the pool I worked at when I finished 

teaching. When I say I worked part-time at the pool, 

it was close to thirty hours each week, so I was 

more or less working two full-time jobs. It was 

during this time that I decided I would not only 

leave the pool, but also leave teaching to start a 

business.  

 

Now, the decision to leave a comfortable and secure 

job like teaching to start a business sounds 

extremely risky, but I should mention that I like to 

minimize risk. I applied for a leave of absence, so I 

did not actually quit teaching; in fact, I still hold the 

option of returning as I write this. I also got back on 

the supply list, and I do a lot of supply teaching. I 

know there will come a time when I may not even 

have the time to supply teach, so I am enjoying it 

while it lasts. Anyway, the business I started was a 

franchise, not a start-up, so there was less risk 

involved. I also feel like I chose a great franchise to 

be involved with, which minimized my risk even 

further. 
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I never actually intended to leave teaching when I 

first contacted this tutoring company. I was actually 

looking for something to replace my part-time 

teaching job at the pool. However, when I spoke to 

the president of the tutoring company, he told me 

that he was looking for people to do this full-time. 

That is when the seeds of the idea were planted: to 

leave the security of my teaching job, and take a 

leap into the unknown world of entrepreneurship. 

At first, the mere thought of leaving teaching was 

frightening, but over time I changed my thinking, 

and eventually it felt like it was the right thing to 

do. 

 

I think one of the most overlooked parts of 

succeeding in business, or in any aspect of life for 

that matter, is mindset. People are always looking 

for the magic trick or technique that will give them 

the upper edge, but no matter how many tricks you 

have up your sleeve, if you do not have the right 

mindset, you are destined to fail. Now, this is not 

meant to be taken to the extreme, where you have 

people who delude themselves into believing that 

they can ‘think themselves into growing rich.’ 

Obviously, thought alone without action will not get 

you anywhere, but that does not mean that we 

should throw the baby out with the bathwater. 

 

As I stated at the beginning of this chapter, I was 

not an entrepreneur by nature. Every successful 

entrepreneur needs to be able to sell, and I never 

saw myself as a salesman. After all, I was a teacher, 

and my job was to educate our children. I also had a 
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negative attitude towards selling and salespeople, 

like most people do. Nowadays, I see sales as a 

noble profession (much like teaching), and I 

realized that even as a teacher, I was selling to our 

children (selling my ideas and vision to inspire them 

to become better students). My mindset now, as an 

entrepreneur, is certainly a lot different than it was 

before when I was a teacher. 

 

So how did I get from where I was before to where I 

am now? Well, the answer is through reading plenty 

of books on success and personal development, in 

addition to literature regarding sales, marketing, and 

entrepreneurship. This helped me change the way I 

think, so that I was able to make the transition into 

the person I am now. I strongly believe that the best 

investment you can make is in yourself. While it is 

also nice to invest in stocks, bonds, or even real 

estate, and see your wealth grow, it is far more 

rewarding to see yourself grow into a better person. 

I believe that starting a business is one of the best 

personal growth vehicles out there (to borrow a 

phrase I read from a book on entrepreneurship by 

Donald Trump and Robert Kiyosaki). If starting a 

business is not for you, then at the very least, read 

some books on personal development. 

 

The books that I read and would recommend for 

anyone considering going down the same path I 

went are as follows: anything by Michael Masterson 

and anything by Dan Kennedy. If you want some 

exact titles, start with The Reluctant Entrepreneur 

and, The No BS Guide to Wealth Attraction in the 
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New Economy. You should also look into The 

Magic of Thinking Big by David Schwartz, The 

Hour a Day Entrepreneur by Henry Evans, and also 

Crush It! by Gary Vanyerchuk. I also recommend 

re-reading the books that really resonate with you. I 

know I have. Sometimes the best reading is re-

reading. 

 

Now back to my story, specifically the ‘point of 

pain and frustration,’ which I was referring to 

earlier in the chapter. The year I decided to leave 

teaching was also the dreaded “Bill 115” year, 

which cost so many of our students their 

extracurricular activities. I coached many sports 

during my five years of teaching; over 20 teams in 

five years, in everything from basketball, soccer, 

flag football, track and field, cross country, 

volleyball, badminton, and even cricket. So when 

the teachers’ union told us we could not coach, I felt 

like there was a void, and something was missing. 

Coaching sports was a big part of who I was as a 

teacher because it was my way of providing value 

and serving the school community. 

 

I have to say, if it had been any other year, I might 

still be teaching to this day, as it would have been 

harder for me to leave teaching. I took an unpaid 

leave of absence for about seven days after the 

March break that year, to do the franchisee training 

with the tutoring company. I only told a few of my 

colleagues about this leave, and didn’t tell any of 

my students. So, I more or less disappeared after the 

March break. When my franchisee training was 



    200 

 

over and I returned to the classroom, it happened to 

be the same day that the teachers’ union decided to 

lift their pause on extracurriculars. 

 

I couldn’t believe my ears when I heard that 

announcement on my radio. I immediately went to 

start a track and field team at my morning school, 

and a cricket team at my afternoon school. I knew 

that it might, perhaps, rub some teachers the wrong 

way, but that didn’t really matter to me, because I 

knew I was on my way out, and those two teams 

would be my last. 

 

From that point on, I continued to teach full-time 

while starting the business on the side. This is the 

“chicken entrepreneurship” approach to starting a 

business, something Michael Masterson 

recommends in his book, The Reluctant 

Entrepreneur. In that book he recommends against 

leaving your full-time job. Actually, he forbids it 

until your side business generates as much cash 

flow as your full-time job, and only at that point, 

can you quit your job if you wish. While I have read 

elsewhere that a true entrepreneur does not have a 

safety net, personally, I think straddling, i.e., 

starting a business while working your job is a good 

way to transition from being an employee to being 

an entrepreneur. This is a transformation that 

certainly does not occur overnight, especially if you 

have been conditioned all these years to get a secure 

job with a steady paycheque, like I was.  

 

Also, even if I had wanted to leave teaching near 
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the end of the school year, it would not have been 

fair to the kids, so at the very least I owed it to them 

to finish the school year. So, those last couple of 

months were quite busy. Not only was I teaching 

full-time and learning the business, but I was also 

coaching two sports teams. The following summer 

was the first summer I have actually had off in the 

longest time. Being in the teaching field, I was 

immersed in a culture where my colleagues spent 

their summers in leisure and recharging their 

batteries through various means, the primary one 

being travel. I was different. I had always worked 

through the summer by choice, and I worked at the 

pool every summer I had, and for some summers, I 

also taught summer school while working at the 

pool.  

 

So that summer, I made an exception and did not 

work at all. Granted, I did work on the business, and 

while things were fairly slow over the summer, they 

picked up quite quickly at the beginning of the 

school year. In October, things slowed down a bit, 

and that is when I started supply teaching. At first, it 

was difficult getting back in the classroom, but I 

eventually found my groove and developed the skill 

set to become an excellent supply teacher. The thing 

I really like about supply teaching is that you can 

measure your market value by how often you get 

called back. I eventually refined my craft to the 

point where I could walk into a school for the first 

time, and get them to call me back the next time. 

 

Now, supply teaching is technically a job, but it’s 
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not your Monday to Friday, nine to five. The thing I 

really liked about supplying was the freedom and 

ability to choose when I wanted to work and where. 

I naturally gravitated toward certain schools, but 

every now and then, I’d try out a new school for the 

experience. As I mentioned at the very beginning of 

this chapter, I started off my teaching career supply 

teaching, and now I have turned a 360 and have 

returned to supply teaching. The only difference 

was that my circumstances had obviously changed 

and I am now a different person. I wasn’t out to 

make a good impression on schools (even though I 

achieved that naturally, and they continued to call 

me back). I also wasn’t out to prove myself so that I 

could secure a regular teaching position (since I 

already had one). This was more or less a way for 

me to enjoy the experience of teaching in a way that 

wouldn’t interfere with my business, which was my 

full-time focus.  

 

I would consider what I did a ‘bastardized’ version 

of Michael Masterson’s, chicken entrepreneurship 

approach. I didn’t quite leave my full-time job 

entirely, but I did change my circumstances in a 

way that would provide more freedom and a sense 

of control. As a regular teacher, I had to answer to a 

boss, i.e. my principal, but as a supply teacher, I did 

not really have a boss. I had the freedom to leave a 

job in the middle of the day without any 

repercussions; in fact, I have heard of this being 

done before by supply teachers who found the 

teaching assignment too difficult, i.e. the students 

were very challenging. Try doing that at your 
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regular job. I also had the freedom of waking up 

one morning, and cancelling my job for the day 

because I didn’t feel like going to work. As a 

regular teacher, if you call in sick the morning of, 

you need to provide the school with lesson plans, 

and as any teacher will tell you, being away from 

school is a lot of work due to all the planning you 

have to do for the supply teacher.  

 

There’s one final thing I want to emphasize, while 

the money I made from supply teaching was nice, it 

was not the primary reason for doing it. Ideally, we 

should go to work primarily for satisfaction, not to 

earn money. The best way to earn money is from 

investments which are truly passive in nature, e.g. 

investment real estate, stocks, bonds, etc. Another 

good reason to work is to learn new skills. Ideally, 

you should work to learn, not to earn. However, if 

you’re currently working at a job, and neither of 

those conditions apply, i.e. you are not satisfied, 

and/or you are not learning and progressing in your 

career, you have one of two choices. The first 

option is that you can complain about how much 

you hate your job, and if you do this enough, and 

find a sympathetic audience, you just might start 

feeling better, supposedly getting it off your chest 

can be very cathartic. The second option is that you 

can take action and take the steps required to 

change your present circumstances and become a 

better person. I think that this chapter has given you 

some ideas on how to make this happen. I’ll let you 

take a guess at which option I recommend.  
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CHAPTER 18 
 

 
What radical life change would it take for you to 

start dreaming again about your future? What 

could make you take life by the reins, shoot for the 

stars and ‘hold on for the ride of your life? 

 
The answers to those two questions describe what I 

have had the privilege to work through since 

leaving a great paying position. I was the director of 

product marketing at a large corporation, servicing 

the Financial Services industry about ten years ago. 

 

My name is Anthony DeGazon. I’m forty-seven-

years old, married to my life and business partner, 

Rachel, and a father of three great kids. In 2005 I 

joined my wife’s business and we now own a 

Hang On and Enjoy 
the Ride! 

 
By: Anthony DeGazon 
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growing, multi-location music and dance studio 

with over thirty teachers in the Greater Toronto 

Area of Canada. As I write my story, I’m looking 

out at a growth seventy-foot tall oak trees from two 

walls of windows from my office, my home office, 

corporate centre of our business located in our 

dream home. It’s just a five-minute jog from the 

lake and the Waterfront Trail that we enjoy so often. 

 

Music has always been a passion shared by both 

myself and Rachel. My first real introduction to 

playing an instrument was through the public school 

system in grade seven band class. I wanted to play 

the trumpet, but instead was given the French horn, 

tuba, and clarinet to try for a month or so each. Of 

the three, I chose the lesser of the evils… the 

clarinet. In the end, I liked my choice because it was 

a challenge and I always had a good part to play in 

concert band.  

 

I fell in love with music at the first school concert. 

Our grade seven band wasn’t that good, but we had 

fun trying - squeaks, honks and all! But man, when 

the grade eight stage band came on and played jazz, 

they were absolutely fantastic. Those guys were 

loud, awesome, and my friends thought they were 

cool! It was then and there that the music bug bit 

me, and it bit me hard! That summer, I was 

determined to borrow an instrument for July and 

August, with the intention of teaching myself how 

to play the tenor sax. Most of all, I wanted to learn 

how to improvise, so that in September, I could get 

into that grade eight stage band! I made many trips 
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to the library that summer, and borrowed every 

Glen Miller big band album. I even wore out the 

learn to improvise lesson tape, that Mr. Bob Gray, 

my inspiring and demanding band teacher, loaned to 

me. 

 

Over the years I loved playing along by ear to big 

band albums, Supertramp, the E-Street Band, 

Spandau Ballet, the English Beat, Grover 

Washington, Kenny G, and the list goes on. I could 

lose myself in playing music in my bedroom - a 

stairwell, the cafeteria, friends’ basements, or 

garages, just jamming for hours.  

 

Throughout high school, I played with the concert 

band, jazz fusion and Dixieland bands. We also 

competed and placed at national band competitions. 

These were major opportunities to interact socially 

and for leadership development, taking risks, team 

work, and building confidence. After high school, I 

played in groups throughout university and 

performed almost weekly, even late into my thirties. 

 

Rachel fell in love with music growing up in her 

family – it was part of their DNA! The influence of 

her Grandpa Peter Spoelstra, an incredible Church 

organist and classical pianist; his daughter, aunt 

Betty, the best music teacher we could imagine; and 

Rachel’s father was a booming bass vocalist, who 

set the stage for generations of musical heritage. 

 

Rachel was a Royal Conservatory trained pianist 

and trumpet player. She had the opportunity to 
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study privately in one-on-one lessons throughout 

junior high and high school. Her parents worked 

hard to make the financial sacrifice to make all her 

private lessons possible. While in high school, 

Rachel played in every band available including the 

Hamilton All-star Jazz band and the local Salvation 

Army Band to improve her chops! After high school 

she went to McMaster University to study music 

performance and education, with a bio-chemistry 

minor, and fast-tracked to graduate with honours…a 

four-year degree in three years, she is one smart and 

efficient woman! 

 

Dreaming dreams and planning our future 

together 

The first time I saw Rachel she was wearing a floral 

print dress in a black and white framed picture on 

her brother, Phil’s, desk in his dorm room back in 

the fall of 1990. Phil and I had become the best of 

friends that fall (and still are today); we spent our 

spare time playing basketball, hacky sack and tons 

of music, him on the piano, and me on my sax.  

Phil brought me home to visit, and up to the cottage 

during the summer of 1991. Rachel was always 

there full of life and fun. I fell in love with her on 

our first date in October and knew I would marry 

her on our second date in January of 1992! I 

proposed in February 1993, playing Summertime on 

my sax and she said “yes.” Later over many deep 

conversations, we talked and dreamed about how 

we wanted our family life to unfold. I would work 
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full time (at IBM), and she would stay home with 

the kids after teaching for a few years. We would 

have time for ‘just us’ as newlyweds for three years, 

she’d teach a few years, and then we would start our 

family - aiming for two boys and a girl. By 1994, 

we were married and had our first apartment in 

Toronto. I was working at IBM, working on a 

Masters degree in Theology part-time, and running 

a youth drop in centre on Friday nights. I wanted to 

make a difference in peoples’ lives. 

Rachel started teaching to impact children 

In 1995, before kids, Rachel was asked to start 

teaching the piano to some of her students. She was 

offered this chance after a day of teaching her grade 

four class, as well as her seventh and eighth grade 

music classes at Kleinburg Public School, just north 

of Toronto. Impacting kids’ lives as a school 

teacher, and giving the gift of music, meant a lot to 

her, it was very fulfilling and she was great at it. In 

1997, we bought our first home and had our first of 

three kids. Rachel would teach full time for one 

more year after maternity leave, and we would try 

for our second child and “continue working the 

DeGazon family plan.”  

Life was good, and full; Rachel continued to teach 

private piano lessons for one or two afternoons a 

week. My opportunities and responsibilities at work 

continued to increase. I was now at CIBC, and after 

a few years, I was promoted to a position in Small 
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Business Internet Banking. Exciting, challenging, 

thrilling, stretching, and the hours increased in step 

with my promotions. I’d often leave for work by 

6:30 AM, and be back home by 6:30 PM, spend 

time with our kids, and then resume work on my 

laptop, handling emails until late. Oh yes, I forgot to 

mention that I had started a bank funded MBA 

program part time as well. In those days, I 

frequently ran on about five hours sleep. 

By 2003, we had moved into our dream home that 

was closer to my new job as a product marketing 

director for a new firm. Rachel’s music school was 

starting to take shape, she taught part-time and hired 

her first teacher. This provided a great additional 

source of income for our family. It allowed Rachel 

to continue teaching, and consequently, it kept the 

business alive. It also allowed her to remain at home 

with our three kids, were all six-years old and 

under. 

Pushed out of the nest 

 

In August 2005, I was surprised one morning to 

discover that my position as director of product 

marketing had been eliminated after a restructuring 

of my business unit. They told me that it was going 

to be my last day with the company. I left work that 

day looking forward to a change, as I had started to 

grow frustrated with some of the negative aspects of 

corporate life: the shifting strategies and big 

executive suite changes, conflicting priorities of 

executives between departments to name a few. 
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That day I was freed from the corporate world of 

banking and IT that I had loved, where I had 

learned so much, and had come to rely on as the 

main source my family’s financial security for the 

last fourteen years. At my exit interview, I 

negotiated to keep my laptop, smart phone, and for 

the company to fund my last three MBA courses. So 

off I went to search out my next well-paying, 

“secure,” and fulfilling senior management role. 

But first, we decided (within a week) to book that 

ten-day East coast family road trip we had been 

talking about for years. It was something we could 

finally do. Previously, we had not been able to find 

the time to go on vacation with my busy work 

schedule. The ability to pick-up and go, and to not 

be constrained by a meager annual vacation 

allotment gave me a taste of starting to live life on 

my terms. We flew into Halifax, rented a van, and 

drove the Cabot Trail; we camped at Meat Cove in 

Cape Breton, went whale watching, rented a 

vacation home with private beach just outside of 

Charlottetown, dug for clams in red sand, and 

visited Peggy’s Cove.  

We loved that trip, we were free. My family and I 

had a blast, and we still talk about it to this day: 

Rachel, myself, and our three kids (Isaiah 9, Josiah 

6, and Elliah 4) will remember it forever! Looking 

back, this was a watershed experience for our 

family. 
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At a crossroads – where to turn for security 

Overall, I loved my career in the corporate world: 

first at IBM, then CIBC, and finally Symcor, a 

world with some measure of security. It provided 

very well for our family, gave me great learning and 

development opportunities, but there was also the 

tension between my heavy work commitments and 

my desire to have the ever elusive balance between 

my job, time for me, my family, and serving others. 

The corporate life I was living did not allow me to 

appropriately allocate the time to the areas most 

important to me. 

The other thing I understood about myself was that 

I wanted an increased span of control to think 

critically and strategically. I wanted to invest my 

time on the business areas that I knew were required 

for an increasing and lasting success. I was 

approaching the point where I wanted to build 

something that lasted, something that I could then 

leverage and build on to the benefit of my family. I 

wanted something that would take me closer to my 

hopes and dreams; my preferred future state. 

There must be another way 

Roles at my level were hard to come by, and did I 

really, in my heart, want to join another company 

simply to put all my effort, trust and eggs into 

someone else’s company again? I was feeling very 

reluctant to go down that route again.  
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Over the next four months, I worked my network 

hard, sent a ton of resumes, and interviewed for a 

number of jobs at other corporations. I met with 

friends, family members, and also with neighbours. 

Some of my neighbours owned their own 

companies; it was beneficial to work through my 

ideas with them, and to discuss what my next steps 

would be. During in the fall 2005, I… 

 Worked hard to finish MBA and graduated 

in the summer of 2006. 

 Began to look at the business Rachel had 

started to see where I could help: at this 

time, she had four teachers plus herself 

 I implemented a new accounting & reporting 

system for her; and launched our first web 

presence 

 Spent many hours meeting with my 

neighbor and close family friend, Basil, who 

had successfully made the leap to running 

his own business about eight years earlier 

from a successful banking career as well  

 Continued to have many long discussions 

with Rachel about our future and where our 

security would be found. We visited and 

revisited the pros and cons of a partnership 

vs. a return to corporate life 

Basil was a Godsend: he new us, cared for us, and 

wanted the best for Rachel, our young family, and I. 

Basil knew our personalities, skill sets, and saw in 

this young business an opportunity that could be 

developed into something that could be amazing for 
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our family. He believed in us before we really 

believed in ourselves, and he said that if we 

dreamed, did not fear, worked hard together to build 

it, and trusted… then it would work out. 

He encouraged us to take the plunge and never lose 

focus on the blessing of building and owning our 

own business. He frequently reminded us to stay 

focused, not on the financial benefits that would 

follow, but rather, the wealth of time we would 

have due to the flexibility. We could be together as 

a family with long summer breaks, Christmas and 

have the March break off. We would also have the 

ability to almost never miss a morning assembly at 

school; to volunteer at the school kiss and ride as a 

couple; too attend morning school training runs, or 

to coach the basketball team. “Stay focused on the 

important things: family, God, fairness, and honesty 

with your customers. The rest will take care of 

itself,” he would remind us. 

The hardest thing as a couple was finally deciding 

to take the plunge and build a family business 

together. We had determined to never look back to 

the corporate world for our financial security.  

Hold on and Enjoy the Ride! I remember these were 

Basil’s last words before Rachel and I joined 

business forces. 

 

Stepping out to build our business has been a lot of 

hard work, a definite challenge. The last nine years 

have been a wild and exciting ride, even plain scary 
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at times! Keeping the following in mind has been 

helpful when facing some big obstacles, or critical 

decisions: 

“Fear is the Thief of Dreams” 

There is a lot of truth to this saying that I saw on a 

T-shirt some twenty-five-years ago. We remember 

it when necessary and say, “Do not let fear rob 

you…or paralyze you…or prevent you from 

moving forward. You can do it and reach your 

dreams.” 

Building a strong family business with Rachel has 

been the right move for us. The flexibility and 

freedom it has brought our family has been huge 

and the benefits on many levels, I can never put a 

price on. The following benefits have been possible 

through a disciplined focus on customer value, goal 

setting, process reengineering, outsourcing, the use 

of technology to automate tasks and improved 

customer service. Key administrative hires have 

helped so we can manage for quality, focus on the 

customer, build the company, dream big dreams and 

life our lives on our own terms: 

 

Time Wealth:  

1. My home office has allowed me to see the 

kids off to school, when they come home for 

lunch, and to be there after school 

2. Kids Activities – for a couple years we had 

three kids in rep sports, practices, games; 
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school day activities – trips, assemblies, 

practices 

3. Family Activities – we have scheduled our 

business hours and days around our kids’ 

holidays – two weeks at Christmas, all stat 

days, all PA days, March break, Summer 

holidays, tournament long weekends, and 

taking extra time away for family trips 

 

Time for Travel – we love it and have made it a 

priority, even during the early ‘lean’ days 

1. Family Holidays – Maritimes trip 2005, 

Disney Land Florida 2007, Mayan Riviera 

Mexico Feb 2012, Vancouver BC & 

Whistler Aug 2013, and Manhattan - New 

York City Apr 2014 

2. Educational trips – Rachel and I go away on 

conferences together – San Diego Feb 2012, 

San Francisco July 2013, Vancouver July 

2014 

3. Rachel and I also escaped on weekend 

getaways – Montreal, New York City, 

Chicago 

4. Rachel’s getaways with her aunts – NYC, 

San Francisco, New Orleans 

 

Personal Time – time outside of family and work to: 

1. Take my then, fourteen-year old son, Isaiah, 

to Haiti after the terrible earth quake in 2010 

on a rebuild project at an orphanage outside 

of Port au Prince for 11 days in November 

2011 
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2. Devote time to sit on the Board of two local 

charities: TheMeetingHouse.com – “a 

church for people not into church,” and the 

Juno award winning Toronto Mass Choir -

TMC.ca from 2006-2014 

3. Run, reflect, develop spiritually, dream, 

work on plans to secure our family’s future 

 

The following are my most import life and 

business strategies that have guided me along the 

way… 

 Be a Lifetime Learner – read a lot, get 

formal business training, get to know and 

talk to, watch and learn from other business 

owners in and around your social network of 

family, friends, work and the businesses you 

frequent. I have learned a lot from my 

dentist, Leon’s Furniture, and two little 

Italian landladies we have leased from 

 Work toward being a business owner, not a 

self-employed entrepreneur – there is a 

major difference between the two…your 

quality of life can depend on it! 

 Aim to be profitable on day one, it is 

possible, so why not have that as the 

goal…we do 

 Pay top dollar to learn directly from leaders 

in their fields of expertise. We have and 

continue to spend thousands of dollars each 

year to invest in ourselves by learning from 
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industry leaders in the music and dance 

industry, sales and marketing experts, and 

experts in the fields of law, tax and real 

estate investing 

 Systems and Processes are key to the 

transition from the self-employed to the 

business owner and allow you to grow while 

maintaining quality  

 Set written, specific, measurable, realistic 

time-bound goals 

 Dream big dreams. Develop a clear written 

plan to attain your goals, memorize it and 

revisit it each morning and evening 

 Eliminate personal debt and have an 

emergency fund in place to help plan for the 

unexpected 

 Cash flow is king 

 Associate yourself with people who have 

successfully made the leap from 

employment to successful business 

ownership. They do exist: they once lived 

lives very similar to yours, and then at some 

point, made the leap and ‘held on for the 

ride of their lives!’  

 Over time, build a team of trusted experts in 

their fields – law, tax, marketing, 

accounting, management, and in your 

business specialty 

 Development multiple streams of income to 

reduce risk. Use a combination of active and 

passive income sources that are recurring 

and inflation-adjusted  
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In closing, having our own business has allowed me 

to guide our business and family to plan and invest 

today in the future that we are looking to create for 

ourselves and our children. The three approaches 

I’ve taken are: 

 

1. Build multiples streams of income for today 

and for future family life stages and gifts of 

charity through focused investment in: 

 Core Businesses – producing active 

business income 

 Passive Income producing 

investment assets like real estate 

2. Structure our business and investments to 

the greatest legal tax advantage possible 

3. Maintain a strong financial plan that aims to 

provide for my family today, through to 

retirement for Rachel and I, and with the 

potential to leave a legacy to those most 

deserving in the future 

And receiving feedback like this is part of life on 

my terms… 

 

Bridgette Leon, a former teacher and mother of four 

children has looked to our school to provide a 

variety of music lessons for many years: 

 

We love DeGazon Music! Our four children 

have had the privilege to take either piano, 

voice,  uitar and drum lessons from 

 e a on  usic  It has been a very positive 
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experience for more than 6 years for all of 

them   Teachers are incredibly talented, 

exceptionally positive, and have shared their 

love of music with them. DeGazon Music 

has instilled music in our home and our 

children truly have an appreciation for 

music because of them. We would highly 

recommend DeGazon Music to anyone! 

 

If we can help give your kids the best chance to 

learn and love music, let us know! 

 

Here’s How… 

 

 Call us today to reserve one of our FREE 

Introductory Classes – 416-527-3769 x1. 

Space is limited to the first ten requests each 

month. 

 Get answers to common questions – check 

out www.DeGazonMusic.ca/faq.html 

 Request a FREE report – “Take my kids out 

of school during the day for music lessons?” 

by emailing us at 

Lessons@DeGazonMusic.ca, or send over 

any other questions you may have. 

 

 

 

 

 

 

 

 

http://www.degazonmusic.ca/faq.html
mailto:Lessons@DeGazonMusic.ca
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CHAPTER 19 
 

 
I’m not into skydiving. I have no plans to climb 

Mount Kilimanjaro. You’ll never even catch me 

riding a roller coaster. But challenges that are made 

up of many small goals and that ultimately get me 

closer to living my life on my terms… well, now 

you have caught my interest!  

 

That’s why jogging and real estate investment play 

such an important role in my daily activities. 

What’s interesting is that my experiences with 

running and real estate have taken parallel paths, 

and the lessons that I have learned along the way 

apply equally to both activities. 

 

How I Got Up and 
Running as a Real 

Estate Investor 
 

By: Jeff Patry 
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I have always enjoyed running. It keeps me fit, it 

gets me outside, and it allows me to socialize with 

other runners. But mostly, running gives me a sense 

of accomplishment. During my last race, when I 

crossed the finish line, I recognized that all of my 

hard work had paid off. Finally, the race was over! I 

had assumed that the other runners felt the same 

way. But then something interesting happened. We 

smiled at each other, shook hands, and said, “What 

are we training for next?” It turns out that 

completing the race was only one leg of a much 

longer journey, and I eagerly look forward to the 

next challenge. 

 

I feel the same way about my real estate 

investments. All of the hard work – finding a 

property, negotiating the purchase, completing 

repairs, marketing it as a rental, and finding a good 

tenant – pays off. It’s a great feeling, and as soon as 

a property is running smoothly, I am ready to move 

on to the next project.  

 

But it wasn’t always that way… 

 

When I started running, I tried to model myself after 

people who were competing in marathons (or at 

least half-marathons). How hard could it be to run a 

5K? So, I set out to do just that. I pushed myself to 

my limit. No pain, no gain, right? Needless to say, it 

was an exercise in frustration. It is hard to run a 5K 

when you have never run one kilometre (or even to 

catch the bus). Frustration inevitably leads to 
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discouragement, discouragement to defeat, and 

defeat to quitting. 

 

And that is what I did: I quit. 

  

When I first became interested in real estate 

investment, I tried to model myself after people 

who were able make real estate investing their full-

time job. In fact, I got my start after watching a late-

night infomercial (yes, it is true…). I did some 

research online and – lo and behold – it was a scam. 

This led to even more research, where I learned so 

much about real estate investing that I was suffering 

from information overload. All I really wanted to 

know was how to make some quick money by 

investing in real estate. Was that too much to ask? 

 

I decided that flipping houses was the answer. Buy. 

Renovate. Sell. How hard could it be? So, I bought 

a house that was in need of repair. It was a good 

deal and it was in an up-and-coming area. The plan 

was to sell the house within three months at a 

$40,000 profit. I could see the dollar signs before I 

even started! 

 

I wanted to make the biggest profit that I could, so I 

hired a guy for $10/hour (can you believe it?) to do 

the renovation. If he did not quite know how to do 

something, I told him to do the best that he could. 

After all, effort counts for something, right? 

Needless to say, the “contractor” that I hired was 

quickly overwhelmed. 
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So, I brought in the next guy at $15/hour, who spent 

most of his time fixing the $10/hour guy’s work 

until he, too, was overwhelmed. Finally, after a lot 

of grumbling and number-crunching on my part, I 

hired a handyman at $25/hour: by today’s standards, 

that may seem like a deal, but at the time, it was the 

going rate for a one-man operation.  

 

If you haven’t already guessed, he spent most of his 

time fixing the work that the $10/hour guy and the 

$15/hour guy had done. In fact, the prior work was 

done so poorly, that my $25/hour guy said that he 

would accept the job as long as I told nobody that 

he worked on my house. After all, he had a 

reputation to uphold. All of my cost-cutting 

measures (otherwise known as “cutting corners”) 

almost caused a reputable contractor to turn down 

the job. What kind of mess would I have been in 

then? 

 

To top it all off, the flip took far longer and cost far 

more than I had anticipated. I sold it after 19.5 

months, at a profit of $8,000. The amount of stress 

that I brought upon myself cost far more than that. 

The emotional, mental, and physical costs far 

outweighed the small profit that I did make. 

 

In the end, I wasn’t able to quit my job, but I 

managed to quit flipping houses. In fact, I vowed to 

never, ever, do it again. 

 

Now, please don’t think that I have anything against 

flipping houses. I really don’t. The fact is, my 
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project could have been successful, had I not taken 

so many shortcuts. I consider myself lucky that I 

didn’t LOSE money.  

 

If only I hadn’t lost so much sleep… 

 

I didn’t really know what I was doing, and that is 

what ultimately caused all of the problems with my 

project.  

 

So, I decided that the next time that I invested in 

real estate, I would approach it with the proper 

education, and learn from my stressful flipping 

experience. 

 

Learning from a stressful experience helped. 

Another thing that helped was when I was presented 

with the opportunity to take up running again.  

 

My dad had always enjoyed running, and he 

encouraged me to join him in training for a 10K. I 

reluctantly agreed, and very reluctantly got up every 

morning at 5:30 AM and trained with him. I’m not 

much of a morning person, and I only managed to 

be fully awake sometime after finishing each run. 

To be frank, I hated every minute of the training, 

but I loved spending time with my dad, so I did it 

anyway.  

 

I learned about pacing, and stretching, and 

hydration.  
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I learned about endorphins, and intervals, and sore 

muscles (unfortunately). 

 

I ran farther and farther, and eventually made it to 

10K. 

 

The training was over and I was excited for the 

upcoming event. I was ready… 

 

And then I made a big mistake. 

 

The night before race day, I received a call from a 

friend who wanted to join him for a drink. I 

shouldn’t, I thought. Well, maybe just one, I said. It 

was more than one, and I got home quite late. The 

morning came too soon, but I dragged myself out of 

bed, dehydrated and suffering from sore muscles 

that no amount of stretching could alleviate. 

 

I ran, anyway but not in the way that I had been 

training for. 

 

You see, my dad had to wear a heart monitor, and if 

his heart rate was too high, he had to walk until it 

came down to an acceptable level (doctor’s orders). 

I was thankful! Not because of his heart condition, 

of course, but because I was able to walk as well. 

 

My dad and I finished the 10K long after everyone 

else, but that wasn’t the problem. The problem was 

that I did not follow through with what I had been 

training to do all along. I didn’t run the race. I just 
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went through the motions. I hadn’t really 

committed. 

 

I was so disappointed in myself that I gave up – 

again. 

During that time, my strategy for investing in real 

estate was becoming clearer, and I decided that 

rather than attempt to make immediate income, I 

would use my real estate investments to fund my 

retirement. So, I quickly abandoned the idea of 

flipping properties and looked to long-term rental 

properties as my preferred strategy. If I happened to 

make a little extra money every month, it was an 

added bonus. 

 

This time around, I took my time learning how to 

buy a property, how to research neighbourhoods, 

how to market a property, how to choose the right 

tenant, and so on. 

 

When the opportunity came to buy my first rental 

property, I jumped at the first one that was 

available. It was the right price and it had just come 

on the market. I had the money and I wanted to buy 

the house before someone else did.  

 

So, despite a few obvious red flags, I bought it. 

 

I overlooked the fact that the house was in the 

“wrong” neighbourhood and that its value would 

never really increase. And I considered myself 

lucky when the tenant next door informed me that 

my house would be perfect for her daughter, who 
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happened to be looking for a place to rent. I was 

thrilled that I could save marketing and carrying 

costs by having a tenant in the house on the day that 

I took possession. 

 

I even checked her credit, and it wasn’t all that bad. 

But I failed to do one very important thing. I did not 

visit the daughter’s home to see how she lived.  

 

This was a big mistake. 

 

Although the rent was paid on time each and every 

month for two years, my tenant was a hoarder. If 

you don’t know what a hoarder is, or if you have 

never seen the show on TV, just understand that 

hoarders keep everything. Newspapers, old clothes 

(clean or dirty), and garbage (yes, even the 

perishable kind). Once something enters a hoarder’s 

house, it never leaves. 

 

At one point, it was so bad that my heating 

contractor told me that he wouldn’t enter the 

property again unless it was cleaned up. He even 

wrote it on my invoice! 

After my tenant left, it ended up costing me over 

$3,000 to bring the house back to a liveable state. 

So, in the end, did I really save anything by taking 

short cuts? No, but I learned a valuable lesson. 

 

Stick to the plan. 
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Put another way, I had to do the things that I knew I 

should do, and not do the things that I knew I 

shouldn’t do. 

 

I tried to put this lesson into practice when, on a 

beautiful fall day, I started running again.  

 

But something was still missing.  

 

My goal was simply to, ‘get out and run.’ I never 

really tracked my distance or time, and without 

clear goals, I found it difficult to continue when the 

cold weather came. So, I bought a treadmill, which I 

used only a few times before I became bored with 

it. Was it $2,500 well-spent? You decide, but the 

treadmill continues to be the most expensive coat 

rack that I have ever bought. 

 

The next fall, I joined a running group. It had a 

specific goal, which was to run a 5K race, which is 

a stepping stone to the 10K that I had always 

wanted to achieve. I trained with the group every 

week, once even running in a downpour, and I ran 

my first 5K that November. I enjoyed it, despite the 

chilly headwind that was blowing from the north. I 

felt such a sense of accomplishment, and I was on 

my way to the 10K! 

 

Then winter came again, and I stopped running. If 

you’ve ever taken a “break” from something that 

you have been doing for a while, then you know 

that once you lose momentum, it can be incredibly 

difficult to start up again.  



    230 

 

I finally realized what I had been missing… 

 

Commitment. If I was going to make it to my goal 

of running a 10K race, then I was going to have to 

be truly committed to training, even in the cold 

weather. 

 

So, I joined my local YMCA, along with my wife 

and my two boys. I began running around the track 

while my boys were at swimming lessons or 

basketball or karate. Before I knew it, I was running 

at least 5K each time. 

 

I was invited to join the YMCA running group, 

whose goal was to help members advance from a 

5K race to a 10K race. This time, I had a set goal, 

with incremental steps in place to achieve it, and I 

made the commitment. 

 

I ran every Saturday morning for eight weeks. I ran 

in snowstorms, driving rain, and wind chills that 

literally took my breath away. I suffered through 

hill training on Tuesdays, which meant that I ran up 

and down the steepest hill until I couldn’t do it 

anymore, and then I did it again. And on Thursdays, 

I ran an “easy” 5K. 

 

As race day approached, I followed all the rules: I 

drank lots of water, I made sure to get enough sleep, 

and I avoided phone calls from friends. 

 

I ran the 10K successfully. 
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I did not win any awards, but I was proud of my 

accomplishment. I learned what I had to do, I 

followed through with the training, and I completed 

the race. 

 

I decided to take what I had learned from running 

and apply it to my real estate investments.  

 

I put a system in place for finding properties. I have 

a marketing plan that I use consistently. I have 

procedures for screening potential tenants, showing 

properties, and processing applications. From the 

day that a tenant moves in until the day a tenant 

moves out, I have routine things that I do to make 

sure that everything goes smoothly. 

 

Now, I would love to say that I have never strayed 

from my system, but that would be a lie. There have 

been times when I have decided – against my gut 

feeling – to be a little more lenient with one 

procedure or another. You know what? Each time, 

that decision has come back to haunt me. Every 

single time.  

 

Luckily, nothing very serious happened as a result, 

but like the flipping project that I attempted at the 

beginning of my real estate investment adventure, I 

did lose a little sleep. I sleep a lot better when I do 

what I know I should do and by not doing what I 

know I shouldn’t do. 

 

Investing in real estate, like running, requires hard 

work.  
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A lot of hard work. Progress is measured in terms of 

small achievements, one goal at a time. Your 

success is determined by your training and 

commitment. 

 

Sometimes, people don’t know where to start, and 

they are often overwhelmed (as I was). But you 

can’t run a race without taking that first step.  

 

I’m happy that I did, and now I am on to my next 

challenge. Maybe you will see me out and about. I 

will be the one checking out potential rental 

properties as I’m training for the half-marathon… 
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CHAPTER 20 
 

 
Never give up. Failure is not an option.  

 

You see, I am a survivor. In 2004 I was diagnosed 

with Acute Lymphocytic Leukemia. When I heard 

my diagnosis, I began giving up, and allowing the 

illness to win; I quickly realized that this was not an 

option. I had two young daughters and they needed 

their mother. As I researched this form of cancer, I 

learned that I was the least likely demographic to it 

but I certainly would not be the one to give up! I 

underwent an initial punishing drug intensification, 

ten rounds of radiation, eighteen spinal taps, and 

one-hundred-and-thirty weeks of chemotherapy, 

before I finally received a clean bill of health. 

Through all of it, I knew that succumbing to the 

Design Your Life 
 

By: Paula Dissegna 
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cancer was not going to happen. I had so much to 

live for and I would fight to win my freedom. I am 

now eight years free!  

 

The experience of having a life threatening disease 

altered me. My perception on life changed 

significantly—I went from a generic woman, living 

life by default—to a woman excited and eager to 

embrace everything, to live every day to its fullest, 

and to do everything in my power to be a role 

model for my daughters.  

 

But I didn’t always live my life by design. For 

many years I lived my life by default. I am a first 

generation Canadian, born and raised in Toronto. 

My parents and three sisters emigrated from Italy. I 

am the youngest of four daughters, and thirteen 

years separate me from my nearest sibling. I started 

my first job when I was just fourteen-years-old, and 

from then on, I took care of myself financially. Life 

back then was generic and predictable. I was 

focused on being a good student, a conscientious 

citizen and a responsible member of the family. I 

may not have realized it then, but my parents were 

very hard workers and had great courage. They 

came to Canada with nothing more than the clothes 

on their backs and a deep, burning desire to 

succeed. Times were harsh, often living paycheck-

to-paycheck, but they were able to establish 

themselves and create a new life for their family. 

The one thing that I learned from my father was that 

acquiring property and being a business owner were 
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vitally important in establishing security and 

wealth.  

 

The principals I learned from my father in those 

early years carried into my adult life. As a newly 

married woman, I focused very much on running a 

household, making a modest income and meeting 

payments and obligations. I was living according to 

the standard of a typical couple. I had fantasies of 

someday owning a business but I didn’t really have 

any idea of what or how. 

 

I met my husband Dave in high school. We began 

dating shortly after high school graduation and then 

through the college years. Eventually our chosen 

careers had us both working in downtown Toronto.  

 

We were just twenty-two-years old when Dave and 

I took the real estate plunge and purchased our first 

property. We paid $80,000 for a 709 square foot 

condominium in west Mississauga. It was a pre-

construction project with a two-year completion 

date. In the summer of 1989, we took possession, 

got married, left our family homes, and moved into 

the condo. We held on to it for a couple of years 

and then sold it in 1991 for $120,000. It was 

exciting to see a $40,000 gain in such a short period 

of time. 

 

We purchased our next home for approximately 

$220,000. Unfortunately, soon after purchasing that 

house, the real estate market took a nasty hit. Over a 

short period of time, the neighbourhood house real 
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estate values had dropped as much as 25%. For a 

young couple, it was scary, uncomfortable and 

discouraging to experience that market dip. 

Intuitively, we hung on tight and stayed the course, 

eventually realizing a $50,000 gain when we finally 

did sell. 

 

During that first year living in the house, I 

encouraged my husband to quit his job and pursue 

his own dental laboratory business. I figured that we 

needed to seize the window of opportunity while I 

was still working full-time, and before we 

committed to starting our family. I would be able to 

maintain the financial obligations with my salary 

while he established a clientele and a reliable stream 

of income. It proved to be the right decision. Two 

years after starting that business, our first daughter, 

Sarah, was born and I was able to leave my job in 

Toronto and devote my efforts to raising our family 

and providing office management to the business. 

Our second daughter, Emily, was born in 1996.  

 

During the early years of our marriage, and even 

throughout the decade that followed, Dave and I 

diligently saved. Most of our savings went into a 

Registered Retirement Savings Plan (RRSP) and 

some into term deposits, but we felt discouraged by 

the conservative bank returns. We felt our money 

wasn’t working nearly as hard as we were, so we 

decided to alter our course. We transferred our 

holdings into the management of an investment 

advisor. He taught us about leverage, about margin 

accounts, and about buy-and-hold strategies. We 
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thought we had done our due diligence selecting 

this advisor, but ultimately, all we really did was 

put our faith into someone else to take care of our 

hard earned money.  

 

It was March of 2000 when the dot.com bubble 

happened and we experienced our first big financial 

hit as a couple. It would take us another seven years 

to recover from those losses. Again, we felt 

discouraged that all our efforts were not creating a 

satisfactory return nor the safety net we wanted for 

our family.  

 

Frustrated, we determined that since we did not 

really understand the stock market, we should not 

be investing in it. We were no longer comfortable 

relinquishing all our money and power to a third 

party, regardless of how nice they were. An advisor 

would never take care of our money the way they 

led us to believe.  

 

On the other hand, we had a very different 

relationship with real estate. Even though it 

appeared to be a slower build, in our experience, it 

had proved to maintain its value and also appreciate 

over time: two effects that we knew we wanted. We 

decided that from now on, we would take care of 

our own money and invest in real estate. So we 

purchased an investment property, a pre-

construction condominium unit in downtown 

Toronto. That purchase was made the first week of 

September 2008, just in time for the U.S. subprime 

mortgage crisis! Unfortunately, this two-year 
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projected venture turned into a six-year grueling 

ordeal. Fortunately, we learned a lot from this 

project. In all the aggravation of this painfully slow 

undertaking, the condo has maintained its market 

value and we are anticipating a more than 

satisfactory return when we finally sell it next year. 

 

We had made the decision to self-manage and 

control our money but we were once again tempted 

to invest in the stock market. Dave and I witnessed 

the tremendous financial success of a long-time, 

trusted colleague. We had started our business at the 

same time as he had started his, but he was now 

retired, was living a very comfortable and 

privileged lifestyle, and was only working to build 

his legacy and generational wealth. We trusted him. 

We had more than twenty years of history with him 

- so we jumped on his bandwagon. The ride was 

very nice for a while, and then suddenly, without 

any warning, we lost the majority of our 

accumulated equity in a very foolish investment 

decision. It took a few weeks for the gravity of the 

situation to sink in, but when the reality of the loss 

hit, I was determined not to be defeated and not to 

let the recovery take the twenty years it took us to 

build. Succumbing to the situation was not an 

option.  

 

So when my husband and I learned that most of our 

accumulated equity was gone in that awful 

investment decision, I knew we had to find a way to 

survive. We did not want to continue making the 
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same errors over and over again. The issue then 

became: what is our recovery plan?  

 

My instincts and intuition told me the answer was 

real estate—I understood it, I could touch it, I could 

see it, I had experience with it, and I was 

comfortable with it. We embraced this renewed 

decision and decided that we would seek out ways 

to invest in real estate. I wasn’t exactly sure how we 

would do it, but I knew that this was the route we 

needed to take. Whether it was buy, renovation 

flips, rent and hold, new construction speculation, 

or something else, real estate was the answer.  

 

I began by revisiting Robert Kiyosaki’s series of 

books I had read in the past. From there, I sought 

out a local real estate brokerage firm with a focus 

on investment real estate. I attended their free 

information night and came away with so much 

valuable information. They showed me the Rent To 

Own (RTO) concept and it made complete sense, 

but more importantly, would be 100% in our 

control. That was November, just eight months after 

our huge financial loss. By February, we had 

purchased our first RTO investment property, and 

within eighteen months, we had taken possession of 

a total of six RTO homes and our first student 

rental.  

 

Filling our first RTO property felt like an 

insurmountable challenge. Being an RTO investor 

requires consistent advertising and active action. It 

requires talking to people and explaining something 
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that they may know nothing about. My role is to be 

an educator, showing potential tenants why this is 

the best choice for them. I know that what I am 

offering can change their lives for the better.  

 

As with anything, sometimes doubts creep in. What 

if we couldn’t find the right tenant? What if we had 

to personally carry the mortgage? What if real estate 

investing had the same fate as our experience with 

the stock market?  

 

There is merit in the saying “patience is a virtue.” It 

felt like it took forever to fill that first RTO property 

but in reality, we found that first tenant within eight 

weeks. 

 

I have to say that our RTO properties require 

minimal attention. We collect rent, inspect each 

property twice per year, send birthday and 

Christmas cards, and handle occasional 

maintenance problems. Luckily, we have been 

extremely fortunate with the RTO strategy, and we 

have not had to address any of our initial self-

doubts.  

 

Not to mention, we have helped numerous families 

with the RTO opportunity:  

 

 A single mom with two young children was able to 

move her family from their downtown city 

apartment to a two storey, four-bedroom home with 

a finished basement recreation room. The house is 

on a quiet, family-friendly court and the 



    241 

 

neighborhood has beautiful tall trees all around. The 

tenant tells me that the kids love playing in the big 

backyard and have made lots of friends on the street.  

 

 A single dad who was re-establishing himself after a 

divorce was able to give his kids a clean, safe space 

to call home. With a walkout basement and a 

recreation room for the kids to play their video 

games, these kids have fun! Plus there is a beautiful 

deck off the main level, making it the perfect spot 

for hosting family barbeques and get-togethers. 

 A recent immigrant, not yet established as a 

permanent Canadian resident, and therefore, unable 

to qualify for a mortgage, was able to provide a nice, 

safe home for her family with an elementary school 

just down the street.  

 

 A couple with three children who had been renting a 

house for many years, but who lacked sufficient 

deposit funds to purchase a home, now have that 

option. They are able to live in the house of their 

dreams while accumulating the sufficient deposit 

money. Knowing that this will one day be their 

home to purchase, they have decorated the home as 

their own, making what was generic, personal.  

 

As RTO investors, we give our tenants the home 

they desire before they are financially able to 

qualify for it—talk about a rewarding experience! 

Helping these people has helped us, not only 
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financially, but also in living a life we are proud of. 

We help mothers and fathers raise their families in 

safe neighborhoods, in homes that they would not 

be able to have if RTO were not an option, and we 

teach our own daughters that even when life seems 

to derail, giving up is not an option. When I am 

asked what goals I have for the future, I guess it is 

having the ability to choose the work I want to do, 

when I want to do it, and how I want to do it, while 

not having any financial pressures dictating those 

things. Now that would be bliss. 

 

We have helped so many families, and we don’t 

plan on stopping any time soon. Being there to offer 

these families an alternative makes all of this 

worthwhile. We are building a solid future for 

others and for our daughters as well.  

 

Our successful experience with RTO’s has given us 

the courage to invest in a student rental property. 

We are using the student rental strategy to create an 

income to fund our daughters’ university education. 

Our goal is to create a self-funding education, and 

to show our daughters that it is better to have money 

work for us than to work for money. We are still 

working to iron out all the procedures so that rent 

collection, tenant interactions and student turnovers 

run smoothly. To date, our experience is that 

although the return is definitely better with student 

rentals, the headaches are also bigger. Failing is not 

an option. With perseverance, we will triumph. 
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But remember, I was not always thinking big. I was 

once that fourteen-year-old girl working to acquire 

more; once a woman who was ashamed to dream 

big; once a woman living a generic life and who 

accepted running a household and making a good 

income as enough; and once a woman who had 

cancer, who had most of her accumulated equity 

disappear, and who survived. That refusal to accept 

defeat, in both instances, is what altered my 

perception on life so significantly. I now embrace 

all that I have, I live every day to its fullest, and I do 

everything in my power to be there for my family.  

 

I make time for me and understand that regardless 

of how busy I am, I always must fit self-care and 

self-love into my everyday routine - I must. There is 

no excuse for not taking time to care for myself. As 

I continue to add to my plate, adding more 

properties and working to help empower women, 

self-love is a necessity. I surround myself with 

inspiring, accomplished people. Having them 

around helps motivate and it gives me strength and 

helps me stay focused.  

 

So many people allow themselves to be limited. 

They let the fear of failure paralyze them, and often 

do nothing to act on their goals or dreams. I am here 

to tell you that if you want to live up to your 

potential, you need to take action, you need to get 

out there and start living your life by design rather 

than by default, and you need to invest in yourself. I 

am here to teach you that if you put the equity you 

have built up in your home to use, you can create a 
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supplemental income and build additional equity. 

You can change your life, and you can change the 

lives of others, too.  

 

Changing the lives of others gave me meaning 

beyond what I could do for my family and helping 

people get into homes that they otherwise may not 

have qualified for. I recently coached a woman I 

know to purchase her first investment property. She 

is a single mom of two daughters and although she 

has been able to create a lovely lifestyle for herself 

and her girls, I knew she could create even more 

security by investing in a property. I shared with her 

that if she was to use some of the equity in her 

current home, she could supplement her monthly 

income and accumulate wealth to make her hard 

earned salary work harder. She was able to purchase 

a property that yields her an additional $100 

monthly and within three years she will have 

approximately $50,000 of equity built up in the 

home. She is ecstatic about being able to build 

passive stability. I have discovered that I have a real 

passion for teaching more women who feel 

financially vulnerable to find empowerment and 

freedom.  

 

All my life I have always been a daughter, a sister, a 

wife, a mother, a friend, and yet, I have never been 

anything to me. That changed when I took control 

of my life and started living it on my own terms. I 

do not accept defeat. I am a survivor and you are 

too. My motto is to never give up because failure is 

not an option. Life can knock you down, but you 
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have to get back up. Just like when I had to face 

cancer or when we needed to come up with a plan 

for financial recovery, I knew I had to be creative, 

courageous and willing to take a risk. If I can do it, 

so can you. Do not live your life by default. Choose 

to design your life. You can do it and it makes life 

so much more rewarding. 
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CHAPTER 21 
 

 
PART 1: FLYING SOLO 

 

It was a warm autumn day with the winds out of the 

south-east at five knots gusting to ten. Visibility 

was a full fifteen statute miles with a few scattered 

clouds around 2,700 feet and another broken layer 

of cloud hovering around 6,000 feet above ground 

level (AGL).  

 

It was my first solo flight and I was only permitted 

to take-off, climb to a height of 1,000 feet. AGL, 

then bank left on the crosswind to join the 

downwind leg of the circuit. 

 

Build Your Team to 
Live Your Dream 

 
By: Jeff Varcoe 
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I was flying under visual flight rules so the earth 

was my map — no fancy navigation equipment 

required. 

 

For beginner pilots, the downwind leg is when 

you’re flying parallel to the runway. It’s the 

backstretch of the racetrack and the proverbial calm 

before the storm.  

 

I always enjoyed this part of the flight, as it was the 

perfect opportunity to survey the airport below and 

keep track of other aircraft around me. 

 

As I passed the mid-way point of the runway I 

completed my downwind checks in quick 

succession to configure the aircraft for landing. 

 

Once I passed the north end of the runway I was 

about to enter the base leg and knew I needed to 

start my descent. I could feel my pulse quicken as I 

reached for the throttle and pulled back on it. The 

sound of the engine and spinning propeller subsided 

and the wind could be heard as it whistled around 

the aircraft’s fuselage.  

 

I needed to reduce my airspeed so I pulled back on 

the yoke ever so slightly to raise the nose of the 

aircraft.  

 

At the same time, I pulled back on the throttle and 

began my descent toward the runway. I then used 

my left hand to click on a small button located on 
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the yoke and held firmly in place with a Velcro 

strap. This activated my microphone: 

 

“Brampton traffic this is Juliet-Whiskey-Victor 

turning left base.” 

 

I put the aircraft in to a 30° bank and lowered the 

nose to maintain airspeed.  

 

My rate of descent was approaching 500 feet per 

minute — a little faster than I wanted it to be. I 

opened the throttle and the RPM’s increased 

accordingly.  

 

With my airspeed set and the rate of descent under 

control, I looked out beyond the cockpit to realize 

that I was late to level out from the banked turn. 

This meant I had cut out a big part of my turn 

towards the runway and now I was too high for my 

final approach. I engaged the mic button: 

 

“Brampton traffic this is Juliet-Whiskey-Victor 

turning short final.” 

 

I needed to lose altitude and quickly. I smashed my 

foot down on the right rudder pedal and banked the 

aircraft to the left. This put the aircraft in to a 

sideslip. The immediate result was a loss of altitude 

while still keeping a straight line towards the 

runway. 

 

This maneuver can feel a bit uncomfortable, as you 

are flying out of balance. Instead of a straight head-
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on approach where your feet are heading towards 

the runway, a sideslip puts your shoulder as the first 

thing between you and the runway. 

 

With my altitude now in check I obtained a 

desirable 3° glide slope just meters back from the 

threshold. I was in good position for landing and 

pulled back on the controls to lose airspeed just 

before touch-down.  

 

Only one problem; while in the sideslip on final 

approach, I hadn’t noticed the increased crosswind. 

A wind gust blew the aircraft to the right of the 

centerline and I quickly compensated with rudder 

input. This proved to be a bit of an over 

compensation just seconds before touchdown and 

the aircraft landed crooked.  

 

The left wheel squeaked as it hit the pavement 

below and the aircraft veered to the left, inching 

ever closer to the grass lining the left side of the 

runway. I could feel the left tire bouncing over the 

rougher terrain and became fixated on the runway 

lights before me. With the increased wind-speed, 

the nose wheel seemed to float mere inches from 

the ground, greatly limiting my directional control. 

 

 In this situation, steering an aircraft on pavement is 

like pushing a shopping cart with three-wheels, it 

just doesn’t go where you want it to.  

 

This was not a pretty situation and was certainly no 

time to panic. The aircraft wanted to fly and I had 
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no interest in crash landing my very first solo flight. 

I opened the throttle to full power and the little 

engine that could sprang to life. Almost instantly, I 

felt the aircraft lift off the runway.  

 

Knowing that my flight instructor was watching 

closely from the terminal I triggered my mic: 

 

“Brampton traffic this is Juliet-Whiskey-Victor 

aborting landing for a go around.” 

 

My pulse was racing and adrenaline was pumping. 

My first solo flight and the landing was almost a 

total disaster. But I felt no fear. In fact, I relished 

the feeling of complete exhilaration. I loved what I 

was doing and welcomed the second chance to 

complete a textbook landing.  

 

I flew the circuit with ease and made a perfect 

landing. I touched down right on the “button,” 

exited the runway (via the taxiway this time) and 

parked the little C-150 aircraft on the apron. 

 

This was a life-changing experience that would not 

be forgotten. My desire to one day own my own 

aircraft and fly it to a destination of my choosing 

was solidified. I would create my own flight plan 

and felt confident in my ability to make those tough 

decisions that would ultimately lead me, and my 

family, to arrive at a destination of our choosing. 

 

It would be several years later before I would 

realize just how metaphorical this really was. 
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Making tough decisions and creating your own 

plan while having the courage to see past the 

initial fear and just keep moving forward. This is 

what every small business owner must do - and 

most often, they too are flying solo. 

 

The key to immortality is first living a life worth 

remembering. 

 

- Bruce Lee 

 

 

PART 2: BUILD YOUR TEAM 

 

It was late one Friday evening, around 8 PM as I 

exited the building where I had just completed 

another day’s work at my corporate job. I was eager 

to get home to see my family, but I had one stop to 

make before that would happen. 

 

I had promised a tenant that I would stop by to fix 

the leaky hot water valve on her bathroom shower. 

It was getting late but my availability was in short 

supply.  

 

That was just one of my challenges as a budding 

entrepreneur, lots to do but never enough time. You 

see, just a few months earlier I had started my own 

property management business while still working 

forty-hours per week (and then some) at my 

corporate job. 
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Regardless of what I wanted to do (i.e. go home), I 

had made commitments and needed to follow 

through with them. 

 

I knocked on the tenant’s door and waited patiently 

for her to answer. Nothing. I knocked again and 

could hear footsteps from within the three-bedroom 

town home but no still no answer.  

 

Finally, she comes to the door. She’s on the phone 

and judging from her puffy, watery eyes, red cheeks 

and scrumpled up tissue in her left hand she has 

obviously been crying. 

 

She momentarily pulls the phone from her ear and 

gestures for me to come in while announcing; “I’m 

on the phone with my mother. Do whatever you 

need to do.”  

 

Great. The tenant and her mother had been living 

together and the mom was responsible for half the 

rent. It’s obvious they had not reconciled their 

differences and I knew there was a good chance 

next month’s rent would be late, if it was paid at all. 

 

I wanted to say I’d just come back another time, but 

knew I couldn’t. There was no “other time” 

available so I had to get the job done now. The 

tenant also felt it necessary to add: 

 

“I’m sorry, but I hurt my back and I’m on pain 

medication so I won’t be able to help you.” 

 



    254 

 

Somewhat relieved and with tool bag in hand, I 

hurried upstairs to assess the situation. I reached the 

top of the stairs, rounded the corner then straight to 

the bathroom at the end of the hall. The tenant was 

moving slowly behind me and veered off in to her 

bedroom which shared the adjacent wall to the 

bathroom I would be working in. 

 

Upon quick assessment I figured it was the washer 

on the hot water cartridge that needed to be 

replaced. I had a set of assorted washers in the car 

so I ran back downstairs to get them.  

 

Before returning to the bathroom, I had to make a 

detour to the basement and shut the water off. Upon 

doing so I scaled the two flights of stairs to the 

bathroom above. 

 

The tenant was still on the phone with her mom. 

They were fighting about something and the crying 

had resumed. Loud sobs could be heard amongst the 

muffled conversation. 

 

Unfortunately, sound travelled easily through the 

uninsulated walls and almost echoed louder through 

the bathroom surround in which I was standing. 

 

I had to get the handle off of the hot water tap to 

expose the leaking valve behind it and couldn’t help 

but notice that her soap-scum-laden bathtub was in 

a bad need of cleaning. Hot water trickled from the 

tub diverter below at a rate greater than a steady 
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drip and just enough to turn the dirty bathroom into 

a hot, humid cesspool. 

 

The brass screw holding the handle firmly in place 

finally released its corroded grasp and unexpectedly 

fell to the grimy surface below, bouncing around 

the tub before it stopped to rest just a fraction of 

inch from the hair-clogged drain that lay at my feet. 

 

I reach down to grab the screw and briefly reflected 

on the stroke of luck I had just encountered. But this 

would be the only glimmer of luck I would have 

that night. 

 

The sobbing in the next room had turned to a mix of 

loud wails intertwined with whimpering blubbers of 

tears. I couldn’t tell if it was due to her back pain or 

an over dramatic reaction to the conversation with 

her mother, amplified by a heavy dose of 

medication. I suspected the latter. 

 

It was none of my business so I continued to fight 

with the stuck tap, my jaw firmly clenched, 

breathing deep and methodically as the same words 

played over in my head: Just get this done and let’s 

get out of here. 

 

I wrenched, tugged, pulled and fought to get the tap 

to unseat it, but it just wouldn’t budge. The sheer 

force with which this tap was held in place 

astonished me.  

 

I needed a tap puller but didn’t have one with me.  
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I stood back in the tub as if to size up my opponent. 

A scowl forming across my face, I took a step 

forward, placed one foot firmly on the edge of the 

tub, both hands wrapped around the tap, three more 

deep breaths and pulled as if I were in a life-or-

death tug of war.  

 

Tenant sobbing in the background. 

 

Dirty, steaming bathroom. Sweat dripping from my 

forehead on to my freshly pressed dress shirt. 

 

“C’mon you dirty, rotten piece of…!!! Move! 

Move!! Move!!!” I shouted. 

 

Dee-dee-do-do-do.  

 

Huh? 

 

Dee-dee-do-do-do.  

 

The melodic ring from my cell phone interrupted 

my sub-psychotic fixation on the bath tap.  

 

The call display told me it was my home number 

and I assumed it was my wife calling to see what 

time I would be home. 

 

“Hello” I answered, too abruptly. 

 

“Daddy, when are you going to be home?” 
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It was my five-year-old daughter. She had also been 

crying and was obviously distraught. 

 

“Daddy, I miss you! I want you to come home and 

read me a bedtime story.” 

 

I was silent. Utterly speechless. 

 

She repeated her plea: “Daddy, when are you 

coming home?” 

 

I looked around.  

 

My tools lay scattered about the bathroom floor.  

 

Diane was still blubbering away in the room next to 

me. 

 

“I’m just finishing up, sweetheart. Hop in to bed, 

kiddo. Daddy will be home soon and I’ll come up 

and read you a story.” It was all I could say and I 

meant it. 

 

It was now after 9 PM on Friday night. I had a day 

job to work at, a business to run and a family to take 

care of. I had no business standing in someone’s 

bathtub trying to resolve an issue that could have 

(and should have) been easily delegated to a 

professional. 

 

I immediately put the screw back on the bath tap, 

turned on the water and packed up my tools. I 
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informed Diane that someone else would be back to 

fix the leak and I walked out the front door. 

 

It took a moment of utter chaos in order to for me to 

obtain absolute clarity. From that day forward I left 

my tools at home.  

 

I was no longer a property manager. I 

instantaneously became the owner of a property 

management business.  

 

I would work with clients and their investment 

properties.  

 

I would sell them what they wanted and give 

them what they needed.  

 

I would hire the right people to complete the work 

required, give them the clear instructions they 

needed and then stay out of their way and let them 

do it. 

 

My business grew by leaps and bounds from that 

point forward.  

 

Less than one year later I would quit my job and 

leave the corporate world for good. By this time I 

had three employees, an impressive list of suppliers 

and dozens of clients. 

 

To achieve more you need to build a team. You 

simply cannot do everything yourself. 
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Building a team will allow you to do what you do 

best and let others handle the rest. 

 

If you do feel that you need, or want to do 

everything yourself then chances are you may be 

the one standing in the way of your own success.  

 

 

Successful leaders must be the master of all details 

connected with their position. That means, of 

course, that they must acquire the habit of 

delegating details to capable lieutenants. 

 

- Napoleon Hill 

 

 

Master the art of delegation. Learn to let go and it 

will be one of the single greatest things you can do 

for you, your family and the success of your 

business. 

 

Delegation also allows you to concentrate your 

efforts on those tasks that you enjoy doing. 

Endeavours that motivate you. If a particular task 

does not motivate you then you need to find a way 

to delegate that task to someone else. Period. 

 

 

PART 3: YOUR FLIGHT, YOUR WAY. 

 

If you are too young, inexperienced or afraid to 

learn from your own mistakes then you’ll need to 

learn from others… 
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I hang up the phone and lean back in my cloth-

wrapped desk chair, stretch my arms out wide and 

smile to myself. I had just got off the phone with 

Captain Brewster, who had called to advise that 

they had touched down safely in Phoenix slightly 

ahead of schedule.  

 

He also mentioned that United States Customs had 

already cleared the aircraft, and that the passengers 

had boarded the limousine and where on their way 

to the hotel.  

 

The captain, first officer and the flight attendant 

would now be cleaning the aircraft and securing it 

for their two-day layover in Phoenix. Next flight 

would be back to Toronto with the same three 

passengers who had chartered the private jet for 

their direct flight to Phoenix. 

 

That’s the way it is with corporate jet travel. Clients 

do not buy a ticket, they rent the whole aircraft. It’s 

their flight, their way. 

 

My job was to ensure the clients got what they 

wanted. In order for that to happen, the aircraft, 

maintenance, flight crew, ground crew, customs, 

catering, limousines and hotels all needed to be 

arranged and synchronized with the clients’ ever-

changing schedule. 

 

It was fast-paced and exciting. Each flight was its 

own adventure and never routine. Lots of moving 
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parts with big egos paying big money to get where 

they wanted to be. No excuses. 

 

With the help of my colleague and friend, Nancy 

Daniells, we made it look easy. 

 

As manager of the flight coordination department I 

had the privilege to speak one-on-one with many 

high-net-worth individuals. I figure most clients had 

a minimum net-worth of $30-million and many ten 

times that amount. 

 

Not to mention, the company owner was a well-

known Canadian billionaire who was also the co-

founder of an iconic coffee chain that has become 

an institution for Canadian coffee drinkers. 

 

I often wondered, What do these people have that I 

don’t? It wasn’t necessarily rich parents, a silver 

spoon, stunning intelligence, good looks, lottery 

winnings or even a good education. 

 

The more often we spoke, the more I realized that 

these were not special individuals born with unique 

super powers. They just knew what they wanted 

and had the self-confidence, initiative and 

persistence to get it. 
 

Many common traits of these wealthy individuals I 

witnessed were: 

 

Owned or controlled their own business. 
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Had private real estate holdings. 

 

Built relationships and served on the board of 

directors for one or more large companies. 

 

Often mixed business with pleasure. 

 

Valued their time, enough to charter a private jet at 

a cost of more than $6,000 per hour. 

Now, you might be thinking: “That’s great Jeff, but 

how does this possibly relate to me?” 

It does. 

 

STARTING A BUSINESS - Since the invention of 

the Internet, everyone now has the ability to 

showcase their business to the world. Most new 

businesses can be started with a home office and a 

laptop.  

 

Lack of funding is not a legitimate excuse. In fact, 

it’s a benefit. Starting a business off borrowed 

money is a bad idea. If your idea is not strong 

enough to grow on its own, then throwing more 

money at the problems is often not the solution. 

 

OWNING REAL ESTATE - This is easier to 

obtain then most people realize. Banks offer many 

first-time homebuyers low-money-down mortgage 

options; friends or relatives may be willing to offer 

assistance by way of a private loan or second 

mortgage.  
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As a current homeowner, you may also have 

substantial equity built up in your principal 

residence, which you can access as a line of credit. 

Or perhaps, you just have sufficient savings already 

in place, but lack the knowledge and confidence 

required to buy your first investment property. If so, 

get educated or form a joint venture partnership 

with someone who can help you avoid mistakes. 

 

In addition to some of the obvious benefits of 

owning an investment property, such as: capital 

appreciation, positive monthly cash flow, paying 

down your mortgage with rental income and many 

tax advantages (tax deferrals, associated write-offs, 

etc.) You also start your own business the day you 

take ownership of your first investment property. 

 

Yes, owning investment real estate is just like 

owning any other business, and it should be treated 

as such. 

 

BUILDING RELATIONSHIPS - On-line forums, 

chat rooms and mastermind groups allow like-

minded individuals to network and collaborate, to 

exchange knowledge and services to support each 

other towards achieving a unified goal, the 

attainment of wealth. 

 

BUSINESS AND PLEASURE (EMBRACE THE 

CHANGE) - Once you truly accept the idea of 

creating your own destiny, then mixing business 

and pleasure become synonymous. Your friends, 

colleagues and associates may change. You align 
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yourself with those who support your vision and 

goals and grow distant from those who may no 

longer support the new you.  

 

This is not easy and can often be one of the most 

difficult parts of your transition. The dissolution of 

old relationships and the creation of new ones is 

part of the metamorphosis.  

 

Be honest with yourself, change is hard. It’s 

unfamiliar, uncomfortable and often unpredictable. 

Learn to constantly live just outside of your 

comfort zone, practice continuous education, 

embrace and drive the change that will follow and 

most importantly, have fun and live passionately 

while doing so. 

 

I've always found that anything worth achieving 

will always have obstacles in the way and you've 

got to have that drive and determination to 

overcome those obstacles on route to whatever it is 

that you want to accomplish. 

 

- Chuck Norris 

 

If you love what you do, then work does not feel 

like work. It is so much easier to push through the 

tough times, there will be many of them. If the 

endless hours spent working actually help to 

motivate you and give you a true sense of 

fulfillment. 
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Being passionate about what you do is what gives 

you your drive to succeed — your entrepreneurial 

spirit. It is this spirit that will propel you forward, 

will help you keep your faith and allow you to 

maintain that deeply rooted belief that you can and 

will succeed. 

 

FAILURE IS MANDATORY - It’s never easy 

and obstacles and failures are simply life lessons 

that build and shape us all.  

 

You must be quick to recover. Look for the good in 

everything and it will be easier to see a lesson 

learned from a bad experience. 

 

With this mindset, failures become advancements, 

not set-backs. Your confidence will grow 

substantially and this will allow you to make those 

tough decisions quickly. 

 

Follow your moral compass (your core values) and 

ensure that whatever decision you make will allow 

you to sleep well at night. 

 

Remember, you simply cannot do everything 

yourself. To achieve more you need to build a 

team.  
 

Teamwork makes the dream work, but a vision 

becomes a nightmare when the leader has a big 

dream and a bad team. 

 

- John C. Maxwell 
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Use your time wisely. Live, love, laugh and play. 

Spend time with family and friends, donate to 

charity, walk the dog, read a book, recharge. Then 

use those moments of clarity that follow to see what 

inspires you.  

 

Fine tune your vision then get back to work on 

turning those dreams in to reality one small step at a 

time. 
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CHAPTER 22 
 

 
I write this a day after a friend came to me to ask 

about developing choices in his own life. 

 

Admittedly he thought my thinking and actions 

were a bit extreme in the past, but now he looks at 

what I was doing and it makes a lot of sense to him. 

 

He has reached a point in his life where he is trying 

to figure out what else it has to offer him. 

 

He is successful, good job, loving family, great 

kids, but he feels a bit trapped by it all. Almost like 

a hamster running in a wheel. 

 

He wants to build in some choices. 

Making it Happen 
 

By: Nick Karadza 
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When I told him of some of the stories in the 

previous pages he was blown away by them. They 

made him realize that it wasn’t one person in a 

million structuring their lives this way, but that they 

were all around him. 

 

It also motivated him to join their ranks. 

 

Living life on your terms has a unique meaning to 

everyone, which is why it is so powerful. There are 

no preset objectives, strategies or steps to get there. 

 

The journey is fluid and individual. 

 

Some people in this book battled and conquered life 

threatening diseases, others worked through 

disabilities. Some worked their way up from 

poverty while others didn’t have concern about 

money. 

 

But they all were determined to live the life they 

wanted to, and that fact alone binds them in one 

way or another. 

 

If there is a small part of you that wants to 

implement more control into your own daily life 

then you share the same trait as well. 

 

Surround yourself with people that will help you get 

there. 

 

Realize that what seems like a dream today can be 

your reality in the not so distant future. 
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Get off your butt and do what it takes to make it 

happen. 

 

The journey will be filled with highs and lows but 

anyone that has been through it wouldn’t have it 

any other way. 

 

Enjoy it, and remember…Your Life. Your Terms. 
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