
NOW HIRING: Head of Sales

LOCATION
Burlington, VT (onsite-presence required)

REPORTING TO
Chief Operations Officer

POSITION OVERVIEW
The Head of Sales is responsible for achieving sales growth and profitability goals for Superplastic

vinyl toy and apparel lines. This position oversees all aspects of B2B & D2C channels, including

forecasting and setting targets, developing strategies, managing account customer portfolio and

relations, overseeing day-to-day operations, analysis of sales performance.

A key focus of the Head of Sales position is advancing Superplastic brand position in the

marketplace while exceeding B2B sales objectives both domestically and in select global markets.

New and existing account development is critical to hitting our aggressive 2022 sales targets. Also,

you will be accountable for managing our D2C sales in collaboration with the Marketing and

Operations teams.

This position requires strong self-motivation, organization, product knowledge, financial business

acumen, interpersonal skills, and the ability to develop market knowledge and leverage opportunity

analyses to drive results.

Responsibilities:

● Grow existing and new wholesale accounts to achieve sales and profitability targets.
● Define distribution and retail strategy to expand sales internationally to select countries.
● Seek and qualify new wholesale accounts per brand stratification goals.
● Oversee D2C sales strategies and execution to drive sell-through of products and exceed

annual financial objectives.
● Manage margins and related decisions in the pursuit of revenue, profitability, and customer

acquisition.
● Enhance Superplastic’s position and perception in-store and online.
● Support national events and trade shows.
● Track profitability, promotional allowances, and terms to meet company objectives.



● Develop innovative ways to improve business performance through data analysis, brand
marketing, product placement, and purposeful planning.

● Refine KPIs focusing on the entire sales pipeline from inbound and outbound leads to
renewals.

● Record sales team metrics and report data to leadership regularly.
● Lead weekly and monthly meetings with internal stakeholders.
● Evaluate market trends and recommend products to customers based on business needs

and goals.

The above list describes the essential functions of this role, but other duties may be assigned,

as necessary.

Requirements

● Results-driven sales professional with 5-7 years of experience.
● Proven ability to develop a sale from cold call through close.
● Knowledge of the company’s products, services, and business operations.
● Advanced interpersonal, time management, and organizational skills.
● Excellent verbal and written communication skills.
● Strong attention to detail and problem-solving skills.
● Ability to make persuasive product presentations by understanding customers’ needs.

● Strong negotiation skills.

We're a fast-growing company with strong financial backing, a positive culture, and an incredible
creative team. Superplastic is in an explosive growth stage, and this is a fantastic opportunity to
join our fantastic team of awesome "characters." This is a salaried position with equity, benefits,
and many opportunities for long-term growth.

Email resume and cover letter to jobs@superplastic.co

ABOUT SUPERPLASTIC

Superplastic is an animated entertainment and product company that creates original IP and turns

them into celebrities on new and traditional media. Our virtual influencers Janky, Guggimon, Dayzee,

and Staxx, have millions of followers and collaborate with celebrities, artists, and premier brands. We

produce some of the world’s finest and most coveted designer toys, apparel, and animated

entertainment.

mailto:jobs@superplastic.co
http://instagram.com/superplastic
http://instagram.com/janky
http://instagram.com/guggimon
http://instagram.com/dayzeeandstax
http://instagram.com/dayzeeandstax


The company is based in Burlington, Vermont, with funding from Google Ventures, Craft Ventures,

Betaworks, Index Ventures, and many other well-known investors (including Jared Leto, Justin

Timberlake, and Scooter Braun, to name a few), and was founded by artist & entrepreneur Paul

Budnitz (Kidrobot, Ello, etc.).

Superplastic is an equal opportunity employer. Superplastic is committed to diversity, equity and

inclusion; we are passionate about building and sustaining an inclusive and equitable workplace.

http://superplastic.co

