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From assisted living communities, special needs homes
and memory care centers across the US and Canada,
there are an amazing number of different types of 
money raising methods used to acquire funds for a
WhisperGLIDE swing. These range from selling T-shirts,
baked goods or candy bars to getting support from an
auxiliary organization, a local bank or community 
organization(s).

It’s easy to see why this can be a natural 
fundraising project. Almost everyone easily identifies with
the joys of swinging and the design of the wheelchair
accessible WhisperGLIDE makes swinging an intergen-
erational, social and an all-inclusive therapeutic activity.

Fundraising activities can often be classified into
three “methods” or “approaches” and many times it is a 
combination of two or three activities that works best to
successfully achieve the goal of your particular 
fundraiser. These approaches are:

1. Facility-directed fundraising activities  
Examples: annual bazaars, picnics, 
book or bake sales, etc.

2. Local organization and business support  
Examples: American Legion, VFW, 
Knights of Columbus, Rotary Clubs, etc.

3. Foundation grants
Types: Local community foundations, retailers 
such as Lowes, Target and Walmart, foundations 
interested in geriatric care, etc.

FACILITY-DIRECTED 
FUNDRAISING ACTIVITIES
There are many different approaches that a facility can
use to successfully raise funds for a WhisperGLIDE
swing. Examples include:

• Annual bazaar 
• Spaghetti, chili or pancake feed  
• Charitable golf event
• Flower or baked goods sale 
• Book sale  
• Solicitations in your newsletter 
• Picnic w/ activity & food stations 
• Charitable bowling or bag toss event
• Candy bar or T-shirt sale
• Charitable walk, run or bike ride
• Raffles
• Wish List  

Wish Lists – This is a highly successful way for facilities
to receive private gifts from generous donors. A wish list
is a ”win-win” idea for both the facility and the donor
because often times, people are looking for something to
donate that the facility needs or wishes to acquire.

Create a Wish List and keep it updated and 
available to anyone who inquires about wanting to make
a donation. In addition, this list could be included in your
newsletter. Often, a family member or a person in the
community may want to contribute a gift to your facility.
A donation to a Wish List provides an easy way for 
family members or friends to express their gratitude for
the care of a loved one or it may be someone from the
community just wanting to “give back.”

LOCAL ORGANIZATIONS AND 
BUSINESS SUPPORT
With so many local organizations that wish to support
the community, the number one rule is Just Ask!

This support is often given in monetary gifts, match-
ing funds or help with raising the needed money.

A few local organizations or businesses to 
consider for support:

• Lions Club • Knights of Columbus
• American Legion    • VFW
• Community Banks  • Rotary Club
• Auxiliary organizations • Junior League   
• Kiwanis or Key Club • Local businesses
• Miscellaneous organizations – 

ask your Board of Directors (if applicable)
or Chamber of Commerce for other 
suggestions or advice.

Informing potential donors can be done with ease 
by downloading WhisperGLIDE product literature 
from our website: whisperglide.com

Consider involving community youth in your
WhisperGLIDE fundraising efforts.

For example, Scouts from the Boy Scouts of
America who desire to earn the coveted Eagle Scout
designation must complete a project, such as, fundrais-
ing for a nonprofit organization. Local foundations and
retail businesses are often very receptive to assisting a
prospective Eagle Scout to achieve their goal.

Talk to your local scout organization about this 
possibility. It has been successful before. If you would
like to see an article referring to this, please contact us.
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For Additional Information 
Check us out on our Website, or call us!

1-800-944-7737

Experience the Feeling! 

AMERICAÕS FINEST THERAPEUTIC SWINGS    

FOUNDATION GRANTS
There are many worthy causes for which to donate
money. Foundations, in particular, routinely provide
grants for causes that are deemed worthwhile and 
beneficial to local communities and society as a whole.

• Overview of Foundations:
Generally, a private foundation is a nongovernmental, 
nonprofit organization which:

• has an endowment fund  
• is managed by it’s own trustees/directors  
• supports charitable, educational, religious, 

or other activities serving the public good 
and,

• makes grants, primarily to other nonprofit 
organizations.

• Types of foundations:

Independent foundations established by a 
person or family of wealth (this comprises the largest
group.) Look for funders with geographic and program
interests that match your needs.

Corporate foundations created and funded by busi-
nesses or corporations. If you are located in or near a
“company town” with many retirees and families served
by your facility, you may be able to make an effective
case for support.

Community foundations supported by and 
operated for the benefit of a specific community or
region. Contact your local community foundation and 
ask if there are any grants that would match in interest to
help purchase a wheelchair accessible WhisperGLIDE
swing for your facility. Funders will always look for a
“match” in interest, purpose and goals.

There are several types of grants:

Challenge/Matching grant: Funder sets fundraising
goal for grant-seeker to reach; then reward if met.
Similarly, a matching grant matches the amount that you
raise for a specific purpose. If you feel that you can 
raise part of the funds for your WhisperGLIDE swing, a
challenge or matching grant might be just the inspiration
to create a sense of urgency or competition.

Capital grant: Funding for endowment purposes,
construction or equipment. Capital grant makers may
consider a proposal for a WhisperGLIDE swing.

General Operation Support grant: Generally 
this is funding for day-to-day expenses such as:
personnel, administration, and other existing program
costs. This type of grant will not match your request 
for a WhisperGLIDE swing.

Project/Program grant: Funding for a particular
objective or new program, not general purpose. If you
include your WhisperGLIDE swing as part of a larger
facility improvement project, such as, a new court yard
or garden area, this could be an excellent match.

FUNDRAISING ACKNOWLEDGEMENTS
When you complete your fundraising activity, take time 
to recognize and show gratitude to your donors.

In addition to a thank you letter, short notes from
individuals who benefit from the swing (residents, clients,
volunteers, family or staff) are greatly appreciated.

Also consider a donor recognition and thank you 
in your facility newsletter.

If you desire additional assistance 
in fundraising ideas for your

WhisperGLIDE swing, 
contact 

Susan@whisperglide.com  


