
At 27 years old, Dr. Breanne Everett, a University of 
Calgary plastic surgery resident and Haskayne School 
of Business MBA student, is already president and 

CEO of a company that is quickly gaining attention from 
North America’s diabetes medical technology community. 

“With a background in science and medicine, I’m really 
shifting gears and going into a business path,” says Dr. 
Everett. “It’s definitely not a traditional path for somebody 
pursuing a medical career.”

Dr. Everett is the first place winner of the Student 
Technology Innovation Challenge (STIC), a business plan 
competition providing local student entrepreneurs with 
technology entrepreneurship skills while competing for cash 
awards and in-kind technology commercialization services.  

It is an intensive eight-month educational seminar series 
and business plan competition open to Calgary’s post-
secondary students. Delivered by Innovate Calgary and 
sponsored by Alberta Innovates Technology Futures and 
TEC Edmonton, STIC is a unique opportunity that allows 
participants to learn the skills of business entrepreneurship 
and apply those skills through a business plan competition 
held at the end of the seminar series. 

Winning business plans are awarded between $2,000 and 
$6,000, and finalists then have the opportunity to submit 
their plans for TEC VenturePrize’s Student Business Plan 
category – a provincewide business plan competition hosted 
by TEC Edmonton. 

In 2010, Dr. Everett formed Orpyx Medical Technologies Inc. 
out of a desire to address the swiftly growing global diabetes 
epidemic and its related complications, notably that of diabetic 
peripheral neuropathy – loss of feeling in the feet. About half 
of diabetic patients will develop this complication, which can 
oftentimes lead to amputation due to severe damage.

“We’re developing a product that enables people who 
can’t feel their feet to feel their feet again,” says Dr. Everett. 
Orpyx is currently working towards commercialization of 
the patented SurroSense Rx, the company’s flagship product 
which is slated to hit the market in November 2012.  

The SurroSense Rx is a pressure sensitive insole that relays 
information on a patient’s movements to a wristwatch, 
notifying the user when damage is being done to their feet 
so that behaviour can be modified to avoid complications. 

“Participating in a program that really helps young 
entrepreneurs is always very beneficial,” says Dr. Everett. 
“You really can’t underestimate the value of being in 
touch with the local community, being well connected and 
knowing what your resources are locally.”

First runner-up winner Terri Semler, a biomedical 
engineering student at the University of Calgary, joined STIC 
for the educational opportunity. 

“It’s a really great experience,” says Semler. “I think more 
students should definitely get involved with it.” While still 
conceptual, her winning business plan for a company called 
Spine Rx will offer a novel solution for spinal disc repair in 
patients with degenerative disc disease. 

Currently in the research phase, the Spine Rx device will 
restore function to the spinal disc while allowing the disc to 
regenerate the damaged tissue. The overall result will be a 
long-term regenerative solution. 

“My goal was to learn as much as I could about how to 
spin a business out of the university, so I really wanted to 
learn every aspect myself,” says Semler, who hopes to pursue 
the business plan upon completing her doctorate. 

Second runner-up winners Eric Bouwsema, a University 
of Calgary computer science student, and Chad Grose, 

an instrumentation engineering technologist and SAIT 
Polytechnic alumnus, gained valuable business skills with 
the help of STIC’s mentor entrepreneurs. 

“Both Chad and I are very technical so we’ve been learning 
quite a bit,” says Bouwsema. “We’ve learned a lot on how to 
approach things from a business aspect.”

Bouwsema and Grose formed ENERCAL Data Systems out of 
a need to develop an accurate and efficient meter calibration 
software – a technology that did not exist in the market.

CALTrack, the premier offering of ENERCAL Data Systems, 
takes the ‘pen and paper’ meter calibration procedure and 
replaces it with a user-friendly, intelligent, data-centric 
system, resulting in an innovative, accurate and efficient 
meter calibration methodology.

“We already have customers so we plan on making this a 
truly viable business,” says Bouwsema.

Registration for the 2012-13 STIC competition opens this 
fall. For more information, visit www.innovatecalgary.com, or 
contact Steven McIlvenna, Program Manager, Innovate Calgary 
at smcilvenna@innovatecalgary.com or (403) 284-6419. For more 
information on TEC VenturePrize, visit www.tecedmonton.com. 
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