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BUSINESS

No lows on high end
Houston’s luxury retailers in jewelry,
fashion
and the
accessories
are doing
a brisk
business
this season.
PAGE D1

THE GOOD LIFE

Going back
in time
Smithville’s historic
downtown shopping
district o!ers
holiday visitors an
opportunity to step
into a bygone era.
PAGES J1

HIGH SCHOOL

3 area teams
seek crowns
Dekaney, which
routed Mansfield
Timberview, along
with Hightower and
Manvel advance to
state title games.
PAGE C11

A&M’s gain
is UH’s lossis UH’s loss

gain

COLLEGE STATION —
Four years ago following
the firing of Dennis Fran-
chione, a legion of Texas
A&M fans pushed for a
rising star in the business
to become the Aggies’ head
football coach.

Problem was, Kevin
Sumlin had risen only as
high as Oklahoma’s co-of-
fensive coordinator to that
point and would’ve been
considered a risk to take
over a Big 12 team. Besides,
A&M athletic director Bill

Byrne had alreadymade his
mind up onMike Sherman,
and that same year Sum-
lin wound up as Houston’s

head coach.
Four years

later, that le-
gion of fans
and more are
finally getting
their wish,
while Byrne
earned an-
other chance

to finally get a football hire
right in Aggieland. A&M
named Sumlin, 47, its 29th
head coach on Saturday.
He replaces Sherman, the
former Green Bay Packers
head coach and Texans of-
fensive coordinator, who
was 25-25 over 50 games
before being fired by A&M
president R. Bowen Loftin
on Dec. 1.

Like Sherman, Sumlin
is a former A&M assis-
tant to coach R.C. Slocum,
having served as Slocum’s
offensive coordinator in
2002.

“I understand the cul-

By BRENT ZWERNEMAN
COLLEGE STATION BUREAU
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• IN SPORTS: The pressure’s
now on UH athletic director
Mack Rhoades to fill Sumlin’s
shoes, Jerome Solomon says.
PAGE C1

ONLINE: A photo gallery
of Sumlin’s memorable

moments at UH. chron.com

Baylorqu!"te"b!ckr#be"t G"iffin III
st"ikes !p#sewith c#$$ege f##tb!$$’s biggest
individu!$ p"ize, theHeism!nT"#ph%,

!fte"hew!s n!med thewinne"S!tu"d!% !t !
ce"em#n% inNewy#"k. STORYONPAGEC1

Heism!n T"#ph%
c#ming b!ck t# Tex!s

Please see SUMLIN, Page A17

ags fin!$$%•
get thei"m!n in
C##gs’ Sum$in

SUMLIN

Aw!"a#$ #o !"m"mb"!

MICHAEL PAULSEN : CHRONICLE

WreAths Ac!o%% Am"!ica-hou%#on %p!ang fou! y"a!% ago f!om a boy’% d"%i!" #o %""hou%#on VA Na#ional C"m"#"!y "mula#" A!ling#on Na#ional
C"m"#"!y. ray rod!igu"z and wif" rac$"l w"!" among #$o%" laying 31,000 w!"a#$% on v"#"!an%’ g!av"% sa#u!day. MORE PHOTOS ON THE IPAD

Please see RUNOFF, Page A19

GOP DEBATE
• Newt Gingrich comes under
fire from opponents. PAGE A19

ONLINE:Who were the winners
and losers from last
night’s Republican
debate? See analysis

on chron.com
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Two newcomers
stormed their way onto
the Houston City Council
Saturday, knocking off in-
cumbents for the first time
in 12 years, according to
unofficial vote totals from

the Harris and Fort Bend
county clerks’ offices.

Two others narrowly
won election in the runoff
races, bringing the total of
new members on the coun-
cil to seven out of an ex-
panded 17-seat body. Three
candidates were selected in
last month’s general elec-

tion to fill one vacated and
two new seats.

Jack Christie’s victory
was the most dramatic,
coming in his fifth attempt
to defeat Jolanda Jones, an
opponent he had forced
into multiple runoff elec-
tions. He beat Jones by 8
percentage points to claim

At-Large Position 5.
Helena Brown was the

other candidate who beat
an incumbent, defeat-
ing Brenda Stardig by 10
percentage points for the
District A seat, according
to the unofficial county
totals.

Council gets 2 new faces as incumbents toppled
By ZAIN SHAUK
HOUSTON CHRONICLE

OBAMAtO CUt
GUARD fORCe
ALONG BORDeR

WASHINGTON — Presi-
dent Barack Obama will
reduce the number of fed-
erally paid National Guard
troops along the U.S.-Mex-
ico border amid questions
about the cost and fading
impact of a marquee op-
eration to back up the U.S.
Border Patrol, the Houston
Chronicle has learned.

The Obama administra-
tion is planning to revamp
the way it deploys military
personnel along the bound-
ary, shifting from“boots on
the ground” to stop people
from crossing illegally to a
broader mission of aerial

detection and
a d d i t i o n a l
border intel-
ligence analy-
sis.

The change
in mission — a
response to a steep drop
in apprehensions along the
border — is expected to
gradually trim the 1,200
National Guard troops on
border-related active duty
in California, Arizona, New
Mexico and Texas, where
274 National Guardsmen
are on duty.

“The National Guard
has acted as a critical bridge
while the administration
brought new assets online

As detentions fall, new tactic is•
expected to be surveillance by air

By STEWART M. POWELL
HOUSTON CHRONICLE
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Exclusively
in print and
on the iPad

$39 for up to 500 photo prints transferred to CD or DVD ($99 value) Buy today at chron.com/dailydeal

Boneless Chuck
or Shoulder Roast

USDA Select, Beef Chuck, Super Value Pack

plus MORE!
LOW PRICES$249

With
Card lb

Limit 2 with Additional $10.00 Purchase

Driscoll’s
Blackberries

6 oz

10$10With
Card

for

2$5
Raspberries

or Blueberries
6 oz

With
Card

for

Prices, items and offers effective thru Tuesday, December 13, 2011. So that all of our customers can take advantage of our outstanding prices, we reserve the right to limit quantities. None sold to dealers, restaurants or other resale establishments. Copyright 2011. KROGER TEXAS L.P. www.kroger.com
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• In State Your Case,
Ronald Lipman
discusses VA insurance
left in an estate.
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Heads
of cheese,
minds
of steel

Please see STEFFY, Page D4

LAUGH
not at the
cheeseheads.

Last week, the Green
Bay Packers began selling
shares in their team for
$250 each. In return,
buyers get almost nothing.

As an investment,
buying a piece of the Pack
isn’t a smart move, but

as a means
for financing
stadiums,
the team
may be on to
something.
Taxpayers in
Houston, who

have underwritten about
$1 billion worth of sports
facility bonds, may want to
take note.

The Harris County-
Houston Sports Authority
services the debt on
Reliant Stadium, Minute
Maid Park and the Toyota
Center. It has faced a cash
squeeze since 2009, when
the firm that insured the
bonds got downgraded.
Ballooning debt payments
and a one-time drawdown
earlier this year have eaten
into the authority’s reserve
account, and some of the
bonds were in technical
default.

While an actual default
is unlikely anytime soon,
revenue to pay the debt is
tied to hotel and rental car
taxes, which have slowed
because of the recession.

Even the new Dynamo
stadium, which the
team will pay for, comes
with city and county
commitments for
infrastructure upgrades.

By comparison, the
Packers’ “stock offering”
is really a voluntary
stadium tax paid at the
discretion of fans. The
team wants to finance a
$143 million expansion of
the iconic Lambeau Field,
but Green Bay, a city of
only about 100,000, lacks
the tax base to fund a
Reliant-style sports palace.

As the Motley Fool
pointed out, the Packers,

W E A L T H

A year after their
daughter’s birth, Guiller-
mo Artiga and his wife
were still short the money

they needed to move out
of the room they shared at
her parents’ house and get
a place of their own.

So they asked his
parents for help. The
elder Artigas pitched
in about $9,000 for the
down payment and escrow
costs on a two-story,
2,300-square-foot house
in northwest Houston.

“It would have taken us

years without
their help,”
said Artiga,
an engineer
who closed on
the couple’s
$125,000

home in November.
First-time homebuyers

have long accepted gifts or
down-payment assistance
toward their purchases.
But in the current sluggish

economy, the Artigas are
emblematic of those finding
it harder to save yet eager
to take advantage of low
interest rates.

“I don’t think it’s
anything new, but I think
in today’s interest-rate
environment, people are
just taking more advantage
of it,” said Bryan Sherman,
a regional sales executive

A boost that puts homes within reach

By PURVA PATEL
HOUSTON CHRONICLE

Please see HELP, Page D4

Money from•
relatives helps
first-time buyers

MELISSA PHILLIP PHOTOS : CHRONICLE

FRESH FROM THE U.K.: The L.K. Bennett store in the Galleria is one of only four stand-alone boutiques the London-based luxury retailer opened when it
made its debut in the U.S. this year. The chain is a favorite of royal newlywed Kate Middleton.

LEFT: Omega is one of
five luxury retailers that
have chosen to make their
Texas debuts in 2011 at
the Galleria. Its Ladymatic
watch line runs from
$6,400 to $36,800.

BELOW: The Anna purse
can be found at L.K.
Bennett. It goes for $595.
The luxury segment will
boost holiday spending
significantly, retail expert
Howard Davidowitz says.“Tonight I’m hosting a

party at my house for Vogue
and De Beers,” fundraiser
Becca Cason Thrash said
Wednesday. At her private
affair that evening, De
Beers Jewellery unveiled
its Wildflowers Collection
diamond line for its Galleria
store and locations around
the world.

It’s no accident that
South Africa-based De Beers
picked Houston for the
launch, Thrash said.

“Luxury retail is thriving
here,” she said, and examples
abound.

A month ago, Restoration
Hardware moved across
the street and rechristened
itself as a plush home-decor
concept called Gallery Please see LUXURY, Page D4

Brisk times on the high end

By DAVID KAPLAN
HOUSTON CHRONICLE

Houston
proves to be
a fertile field
for luxury
retailers

at Highland
Village, styled
after a European
estate with
a towering
skylight and
“Rooftop

Garden and Conservatory.”
Restoration’s other Gallery
concept is in Los Angeles.

At the Galleria,
meanwhile, five luxury
retailers will have made their
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Loren Steffy

HOME
SWEET
HOME:

Thanks to
a financial
boost from
his parents,
Guillermo
Artiga, his

wife, Yasmin,
and their
daughter,
Maya, live

in their own
house in

northwest
Houston. KAREN WARREN : CHRONICLE

www.TheWood l and s -Comme r c i a l . c om

WHERE BUSINESS L IVES WELL

3 Waterway Square, the newest addition to The Waterway Square District in The Woodlands Town Center, will soon be under
construction. This nine-story, 192,000-square-foot, Class A office and prime retail building offers a spectacular and convenient
location in the business district. Tenants will enjoy a work environment unlike any other in Houston.

NOW LEASING

Inquire about Class-A office space, prime retail locations and commercial land in The Woodlands Town Center.
Office Inquiries: Robert S. Parsley or Norman V. Munoz 713.830.2136

Retail Inquiries: Rip Reynolds 713.577.1872
Land Inquiries: Todd N. Edmonds or Cody Christoph 713.830.2113

3 WATERWAY SQUARE
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STEFFY: Creative thinking is going on under cheesehead hats
the only publicly owned
team in U.S. professional
sports, isn’t a bad
investment on paper. Its
first public offering in
1950 had a split-adjusted
price of 2.5 cents a share.
Based on the latest
offering price of $250,
Packers stock would have
generated a return 200
times better than gold, and
better than buying Apple
in 1984 or Ford in 1977.

Except you’ll never
reali!e that return. The
Packers are nonprofit,
so there are no earnings
and no dividends paid
to investors. Under the
terms of the offering, the
shares can never be sold
or transferred except to an
immediate family member.
If the team catches you

trying to sell, it can buy
the shares back at the 1950
price of 2.5 cents.

No !eg up at a!!
What’s more, your

investment bears no
privileges typically
associated with ownership
— no premium seating,
no ticket discounts, not
even a chance to jump
ahead on the legendary
season ticket waiting list,
now several lifetimes long.
You get a stock certificate
and an invite to the team’s
annual meeting.

So it isn’t really a stock
offering at all, which may
be why the Securities and
Exchange Commission had
nothing to do with it, and,
as the prospectus points
out, no “federal, state or
international securities

laws” govern it.
The Packers timed

the offering well, selling
more than $46 million

worth of stock in the first
two days, capitali!ing on
last season’s Super Bowl
victory and this year’s

as-yet-undefeated season.
The team may sell as many
as 880,000 shares, raising
as much as $220 million.

A few differences
The Houston Texans

are, of course, not the
Green Bay Packers. This
year is the franchise’s
most promising, but these
days coach Gary Kubiak is
hoping his squad can make
it to the playoffs before
even the water boy winds
up on injured reserve.

Also unlike the Packers,
the Texans are owned by
a consortium of wealthy
businessmen who believe
they shouldn’t have to pay
for things like stadiums.

They convinced elected
officials, as team owners
in many other cities have
done, that taxpayers

should foot, or at least
guarantee, the bill.

By comparison, the
Green Bay approach seems
more simple and more fair.
Let those who love the
sport pay for the facility.
Call it a user fee, call it a
voluntary tax or call it a
“stock offering.”

In the end, the
cheeseheads may have the
last laugh.

Loren Steffy is the
Chronicle’s business
columnist. His commentary
appears Sundays,
Wednesdays and Fridays.
Contact him at loren.
steffy@chron.com. His blog
is at http://blogs.chron.
com/lorensteffy. Follow him
on his Facebook fan page
and on Twitter at twitter.
com/lsteffy.

CONTINUED FROM PAGE D1

lUxURY:High end
is where much
of the action is
Texas debuts by the end
of the year: Already open
are Omega, Hugo Boss
and London-based L.K.
Bennett — a favorite store
of royal newlywed Kate
Middleton. Miu Miu and
Prada make their Texas
debuts in the Galleria on
Thursday and Dec. 20,
respectively.

The luxury retail surge,
both locally and nationally,
means spending on high-
end goods may soar this
holiday season, retail
analysts say.

While a number of
big-box chains are
downsi!ing nationally, a
number of luxury retailers
in Houston are getting
larger, in some cases twice
as big, noted Lilly Golden,
president of Evergreen
Commercial Realty, a local
retail brokerage firm.

Restoration Hardware
doubled in si!e in its new
location, Golden said, as
did Tootsies after moving
from Highland Village to
West Ave.

E"panding, revamping
Luxury retailers in

the Galleria are also
expanding and renovating.
Gucci recently completed
its redesign featuring
accents of rosewood,
marble, ribbed glass
and polished gold. Louis
Vuitton is doubling its
store si!e, and Burberry is
renovating and expanding.

Luxury is the best-
performing sector in
retail, and Houston is
perfectly positioned for
the boom because of the
strength of the energy
industry, said Howard
Davidowit!, chairman of
Davidowit! & Associates,
a national retail consulting
and investment banking
firm in New York. He
noted that other luxury
cities such as New York
depend more on financial
services, where there
have been layoffs and

smaller bonuses.
The highflying luxury

segment will boost holiday
spending significantly,
said Davidowit!, who
noted the top 10 percent of
Americans account for
35 percent of all Christmas
season spending.

The high-end retail
market may continue to
grow, Davidowt! said,
because “the wealthy
are going to keep getting
wealthier.”

‘Other side of the coin’
Love Goel, chairman

and CEO of GVG Capital
Group, a private equity
firm based in Minnetonka,
Minn., agreed that
this year’s strength in
luxury retail reflects the
increasing polari!ation of
income and wealth in the
U.S.

“It’s the other side of
the coin of Occupy Wall
Street,” he said.

The geographic heart
of Houston luxury retail is
Uptown, which includes
the Galleria, Uptown Park
and Blvd Place; and the
western portion of the
Inner Loop, including
the River Oaks Shopping
Center, Highland Village,
Upper Kirby District, Rice
Village and West Ave,
Golden said.

While some suburban
areas have at least some
high-end or luxury
retail, fromWebster to
The Woodlands, she
said, the Galleria is in a
luxury league of its own:
“The mall is seeing huge
increases in sales this year
over last.”

Milan-based Prada,
featuring high-end
apparel, footwear, bags
and accessories for
men and women, chose
Houston for its first Texas
store because Houston
is “the luxury center of
Texas,” said Francois
Kress, president and CEO,
Prada USA. “Especially
at the Galleria,” he said,

“the brand mix and
sales performance are
far superior to any other
location in Texas.”

Likewise, the L.K.
Bennett store in the
Galleria is one of only four
stand-alone boutiques
opened in its U.S. debut
this year.

Luxury retailer Neiman
Marcus experienced robust
tailwinds heading into
the holiday season. In
the last quarter, Neiman
saw “very strong”

business in the precious
jewelry department,
the highest end of the
jewelry business, company
spokeswoman Ginger
Reeder said, and many of
the women’s departments
have been performing very
well.

Raja Ratan, owner of
3-month-old Q Custom
Clothier and Rye 51
at West Ave, said the
Houston store is already
in profitable territory.
He said sales are up

substantially over last year
at his two stores in Dallas.

The Q side of his store
speciali!es in custom-
made slacks, shirts and
suits that average $2,000
to $3,000 each. Rye 51,
offering casual ready-to-
wear clothing, is a “man-
cave-like experience” with
a whiskey bar and TVs
airing sports and CNBC,
Ratan said.

Business up sharp!y
Li! Glanville, owner of

3-year-old DeVille Fine
Jewelry at 5700Woodway,
said her business is up
93 percent over last year.
Glanville designs many of
the rings and other jewelry
that she sells directly to
customers. She estimates
the pieces sell for an
average of $2,500 each.

While high-end
retailers are well
positioned, many others
are more likely to have
so-so holiday business,
Davidowit! said. With
mid-range and discount
retailers, it’s a mixed bag
and will vary from chain
to chain, he said. Along
with the high end, the only
other thriving segment

is the very bottom or
“extreme value” segment,
including dollar stores, he
said.

One likely reason so
many local luxury retailers
flourish is the Houston
economy.

Bill Gilmer, senior
economist and vice
president at the Houston
branch of the Federal
Reserve Bank of Dallas,
noted that year-to-date job
growth in Houston is up
3.4 percent, much better
than the national average.

Texans have had less
of a housing debt problem
than other Americans,
Gilmer said, while the
petrochemical industry
has helped the state lead
the nation in exports.

While the local outlook
remains strong, Gilmer
and Davidowit! cautioned
that there is a tremendous
amount of uncertainty
stemming from financial
problems in Europe, which
could conceivably spread
to the U.S.

If that happens,
Davidowit! said, “Watch
out!”

david.kaplan@chron.com
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GUCCI: The retailer recently finished its redesign, featuring accents of rosewood, marble, ribbed glass and polished gold.

l.K. BENNETT: The geographic heart of Houston luxury
retailing is Uptown, which includes the Galleria, and the
western part of the Inner Loop.

HElP:Asking for money
can take toll on pride
at Bank of America in
Dallas.

Indeed, a national
survey by New Jersey-
based real estate firm
Better Homes and Gardens
Real Estate found that
baby boomers increasingly
are helping out, with one
in five having already
given or loaned money
or co-signed a loan to
help their children or
grandchildren buy homes.

A !etter about the gift
Family members

usually complete a letter
that indicates they are
giving the funds and no
repayment is required.

Artiga’s parents, who
live in El Salvador, aren’t
expecting repayment. But
Artiga says he hopes to

repay them, in part, with
airplane tickets so they can
visit their granddaughter.

Tightened lending
standards in the wake of
the subprime mortgage
crisis have also prompted
some buyers to ask family
for funds.

Raymond Green and his
wife failed to qualify for a
loan a year ago because of
damage Green says he did
to his credit score when he
was younger.

This time his wife
found a house she really
liked, but they had to get
funds quickly or lose it, he
said.

So he asked his uncle
for $4,500 to put toward a
down payment and closing
costs that totaled $11,000.

“I called him, sucked it
up and asked him for it,”

he said. “I’m one of those
people who do not ask
for money or to borrow
money. It’s a lot of pride
to ask for money, but I was
tired of paying rent.”

Plus, the three-
bedroom, two-bath house
they bought in the Clear
Lake area provides more
room for the couple’s
3-year-old daughter.

Interest rates a factor
For Brittany

Waggenspack and her
husband, taking help from
family was all about the
interest rates.

Her husband’s part-
time salary as a restaurant
manager wasn’t enough
to help them qualify for
a loan. Her dad agreed
to co-sign on the loan,
so she and her husband

could close on a two-
bedroom two-bath ranch-
style house in the Spring
Branch area.

“We didn’t have to
buy. We made a choice to
take advantage of the low
rates,” she said. “It was a
conscious decision.”

They landed a 30-year
fixed mortgage at 3.75
percent.

Her dad, Mike McBath,
said he offered to co-
sign because he wanted
to get the couple into a
neighborhood that had a
chance of appreciating in
value.

“It’s not a wonderful
house. It’s a fixer-upper,
but it’s a nice neighbor-
hood,” he said. “At a mini-
mum, they will be able to
live in this neighborhood
the rest of their lives if
they so choose, but I also
think the values in this
neighborhood will con-
tinue to go up and benefit
them more than it would
in the suburbs.”

purva.patel@chron.com
twitter.com/purvap

CONTINUED FROM PAGE D1

h. Marc larsOn : PRESS - GAzETTE/ASSOCIATED PRESS

‘STOCK’ OFFERING: As a smaller city, Green Bay doesn’t
have a big tax base, so the franchise is offering shares of the
team for $250 a pop to help pay for stadium renovations.

Hedge fund plans
to stop withdrawals

Billionaire Philip Fal-
cone’s hedge fund, Harbin-
ger Capital Partners, has
been told it may be sued by
regulators for securities-
law violations and says it
plans to halt investor with-
drawals at year-end.

Falcone, 49, and other
Harbinger employees also
received Wells Notices
from the staff of the Secu-
rities and Exchange Com-
mission, Harbinger said in
a filing last week.

A lawsuit would add to
Falcone’s woes, as assets at
his $5.7 billion fund have
slumped from a peak of
$26 billion three years ago

and a wireless tech venture
he’s backing faces regula-
tory and political hurdles.
New York-based Harbinger
is being investigated by the
SEC over a $113 million
loan Falcone took from one
of his funds to pay personal
taxes, according to a July
filing.

Harbinger told clients
in April that the govern-
ment was also looking into
whether it had engaged in
market manipulation in its
trading of the debt securi-
ties of an undisclosed firm
from 2006 and 2008.

“Harbinger and its affil-
iates are disappointed that
the staff issued Wells No-
tices,” the firm said in the
filing. “If the SEC decides
to bring an enforcement ac-
tion,” they “intend to vig-
orously defend against it.”

The SEC declined to
comment.

Harbinger•
may be sued
by regulators
By SAIJEL KISHAN
BLOOMBERG NEWS


